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Y” STRAINERS 
125-250 PSI 

bo: INSTALL HOFFMAN STRAINERS AHEAD OF ALL 
VALVES, PUMPS AND TRAPS 

= ESPECIALLY ON NEW INSTALLATIONS 


__ SERIES No. 400A | NO. 400-A "Y” STRAINER 


125 PSI—SEMI-STEEL Hoffman No. 400-A “Y”’ type, self cleaning dirt strainers are furnished with 

ae - a .025 brass screen with .045 perforations. Precision machined, semi-steel 
body. For use on steam, water, oil, air, or gas service. Made in 14” through 
2” pipe sizes. Maximum pressure 


125# SEMI-STEEL BODY—.025 BRASS 
125 Ibs. Can also be furnished with SCREEN WITH .045 PERFORATIONS 
\. % monel or stainless steel screens. size [SCREEN RATIO" WEIGHT 
mn .045 Perf. LBs. 
ROUGH-IN DIMENS! 5 tol 1% 
Cleanout| Length ; 1%" 3.26 to 1 5% 
Size A B 3-13 to 1 7% 
” Y%" ay," a” Monel and stainless steel screens with .033 or 
1%" 1” 5%" 4%" .045 perforations and brass screens with .033 
1%" 1%" 6%" 555" perforations available at additional cost. 
_ 1" TA” 6%" *Ratio of total effective screen area to the inside 
pipe area. 


NO. 411-A "Y” STRAINER 


Hoffman No. 411-A ‘“‘Y”’ strainers can be used for steam, water, oil, air, or 
gas service. Made of semi-steel, these strainers are precision machined for 
correct alignment and easy removal of the strainer screen. Available in 
sizes 44” through 3”, with a .025 monel screen with .045 perforations. 
Brass and stainless steel screens 


ail- 250# SEMI-STEEL BODY—.025 MONEL 
available. Max. press.: 250 P.S.I. 


SIZE SCREEN RATIO*| WEIGHT 
-045 Perf. LBs. 
ROUGH-IN DIMENSIONS 6.3 to1 1% 
tot 
1%" 5.2 to 1 6% 
| 
.8 to 
2%" 4.2 to 1 19 
5" 3%" 3.7 to 1 30 
1%" 5%" 4" 
- Brass and stainless steel screens with .033 or 
.045 perforations, and monel screens with .033 
2%" ipa 9” 6%" perforations, available at additional cost. 
1%" 10%” 8” *Ratio of total effective screen area to the inside 
pipe area. 


SERIES No. 421A 


250 PSI—BRASS 


NO. 421-A "Y" STRAINER 


Hoffman No. 421-A—cast brass, precision machined, “Y”’ strainers are 
designed for use on steam, air, gas, water, and oil service. Available in sizes 
14" through 3”, with a .025 monel screen with .045 perforations. Stainless 
steel and brass screens available. 

Maximum pressure: 250 P.S.I. 


SIZE SCREEN RATIO* | WEIGHT 
.045 Perf. LBs. 
ROUGH-IN DIMENSIONS 
24 
BEY | 
134." ” .3 to 
é 4%" 2%" 4.2 tol 22% 
1%" ” 4%’ 3.7 tol 35% 
” ” ” ” 
1% ie oe. Sie Brass and stainless steel screens with .033 or 
2%" 1%" 9” 6%" 045 perforations, and monel screens with .033 
3” 1%" 10%” 8” perforations, available at additional cost. 
*Ratio of total effective screen area to the inside 
pipe area. 


Cast Brass "Y"’ Strainers available for 400 PSI max. oper. pressure. 
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MIES van der ROHE 

and PHILIP JOHNSON 
architects 

KAHN & JACOBS 
associate architects 

JAROS, BAUM & BOLLES 
mechanical engineers 

GEORGE A. FULLER CO. 
general contractors 


plumbing contractor 
SLAUBER, INC. 

plumbing wholesaler 
RICHMOND PLUMBING 
FIXTURES DIV. 
RHEEM MFG. CO. 
plumbing fixtures 


THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


PARK AVENUE - NEW YORK WO R D’S F | RST 


EUGENE DUKLAUER, INC. 


BRONZE TOWER 


e Rising majestically from its own half-acre 
plaza on New York’s famed Park Avenue is the 
world’s first office tower of bronze and glass. 
Positioned in an open area, tenants are assured 
a maximum of natural daylight and a minimum 
of traffic noise. Greater flexibility in office ar- 
rangement is provided by unusually wide win- 
dow bays and fewer columns, plus the con- 
centration of all service facilities in the core of 
the building. For the highest degree of year- 
’round comfort the building has zoned air con- 
ditioning with balanced humidity and individual 
controls. Eighteen electronically controlled 
high-speed elevators grouped in three banks will 
furnish rapid, uncongested service. 

When completed this fall, this masterpiece 
of planning will have specially designed lumi- 
nous acoustical ceilings which will transmit 
highly efficient light during the day and also act 
as barriers to sound. A separate ceiling light 
circuit will cause the building to be aglow from 
top to bottom during the night. In all details 
this soaring structure demonstrates many for- 
ward steps in planning coupled with steadfast 
adherence to time-tested quality standards. 
Little wonder, then, that all Flush Valves in 
it bear the name SLOAN—leader for 50 years, 


SLOAN 
FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 


SLOAN VALVE COMPANY * CHICAGO * ILLINOIS 
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by HAMMOND’ 46 years of experience making bronze valves 


#413 Composition disc 
globe with union bon- 
net and slip-on type 
disc holder. To 150 Ibs. 
of steam. 


#412 Brass disc re- 
grinding Gave with 
union bonnet. To 300 
Ibs. of steam. 


#610 Quick opening 
gate valve with cam- 
operated solid wedge 
disc. To 125 Ibs. of 
steam. 


#619 N.R.S. gate valve 
with solid wedge disc. 
To 150 Ibs. of steam. 


Available at your local distributor nou 


—— 
HAMMOND one of the leading manufacturers of + 
| 
ac atalo, 
StE J 
| 
HAMMOND B2/TE-KOTE >» BRONZE VALVES 


“T”-TYPE SINK FRAME* 


in the store. Builds profif—cuts time 


KINKEAD INDUS 
5860 N. Pulaski Road, Chicago 30, Ill. 

5250 W. 102nd St., Los Angeles 45, Cal. 
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“i Built-in Corner Supports! 
‘No. Extra Parts—one tool—a screwdriver. 
dust Tap-in the Color-Tabs—it's locked tight. 
nets tor Strengt 
Speeds installation—stops warp 
out water Contact your wholesale distributor or rite: 
3. Ridge your bolt 
a 
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PPER 
TER TUBE 


¥%" & V2" nom. Copper Compression Inlet 
x ¥%" & Yo" O.D. Flexible Riser 


¥%" & Yo" nom. Copper Sweat Inlet 
x & Yo" OLD. Flexible Riser 


ALL CHROME GUARANTEED NOT TO PEEL 
OR DISCOLOR UNDER NORMAL SWEATING 


ALL-COPPER INSTALLATION 
LAVATORY, CLOSET AND SINK 


Proved by Test and Installation: e NO nipples « NO frozen-in pipe stubs « NO 


SAVES MONEY AND TROUBLE concocted joints NO oft-conter 


fittings « NO busting through wall after leakers 


TO STUB-OUT WITH COPPER possisitity of electrolysis 


eS & 


Compr. Sweat Sweat Sweat Sweat 
Angle Straight Angle Straight Angle Straight Angle Straight 
Valve iar Valve Fitting Fitting Valve Valve Fitting Fitting 


ALL MATERIAL TRADEMARKED FOR PBACHASERS’ PROTECTION 


Ask for...and Get SUPPLIES by Brass 


Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich., for free installation instructions 
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_ In actual road tests... 


Dodge won top honors 
in test after test between 
comparable models of all 
three low-priced trucks. 
Special high-speed camera 
records actual finish of 
hill-climb test. From a 
standing start, test crews 
raced all three trucks up 
a 32% grade. Dodge was 
first by five lengths. 


your job... 


Dodge gives you more 
V-8 power, in every 
weight class, than either 
of the other two low- 
priced trucks. From 
204-hp. pick-ups to 232- 
hp. tandems, the extra 
power you get in a Dodge 
means an on-the-job 
performance bonus for 
you. It means greater 
economy, too, because it 
cuts down engine strain, 
reduces wear and repairs. 


‘Dodge. Power Giants outpower, outperform the 
“other two” low-priced trucks by wide margin! 


Want power? Dodge outpowers its low-priced competi- 
tors by as much as 27 percent, 


Want economical performance? The advanced design 
of the Dodge short-stroke V-8 produces the most efficient 
fuel usage in the industry, You get more miles per gallon 


..» full power on regular gas. 


Want extra payload capacity and handling ease? Dodge DowerGiants 
has ’em beat on both counts. : 


How about it? Don’t you think you should _— ont for 

yourself? Just give your Dodge dealer a ring. He'll brin 

a truck right to your door and he’ll show you certified MOST POWER OF THE LOW-PRICED 3 
test results that demonstrate Dodge is a winner in actual 

tests and on your job. 
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look 
for the PP5 
on the spout... 


at your plumbing 
Price Piister 


Here’s the answer to expensive automatic 
dishwasher installation costs. Developed 
especially for low bid tract jobs. A discharge 
spout which completely eliminates the expense 
of connecting dishwasher discharge lines 
directly through air gap installation or separate 
trap. Beauty, utility, and fast easy installation 
| PRICE PFISTER PRODUCTS combine to make this all new discharge spout (top 
3 mounting) a must for the master plumber who 


— INSTALL EASIER 
— WORK BETTER 
— LAST LONGER 


wants that next automatic dishwasher 
installation contract without sacrificing quality 
of material, Equally practical and economical for 
future installations. Merely use additional 
holed sink with chrome covered plug. 


Completely approved 
by both the Western Plumbing 
Officials Association and the 
City of Los Angeles Plumbing Code, 


WEARS 


» fister’ BRASS MANUFACTURING COMPANY 
\ Boston, Massachusetts 
Chicago, lilinois 
3011 Humboldt Street, Los Angeles 31, Calif. Detroit, Michigan 
Kansas City, Missouri 
Sold Through Wholesalers Minneapolis, Minnesota 
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WEEN OURSELVES 


Hurrah for John Smith! 

At first, the folks at Universal- 
Rundle Corp. figured some typist 
had dropped her chewing gum in 
the electric typewriter. The name 
on the letter just received was 
Yuvaraj Shri Virbhadrasinhji! 

On further reading, however, the 
New Castle, Pa., firm discovered 
Mr. Y. S. V. was the Maharaja 
Saheb of Bjavnagar, Saurashtra— 
in other words, a big shot in India. 
He wanted U-R’s colorful booklet 
“New Trends in Bathrooms.” Evi- 
dently he hopes to spark up the old 
palace a bit. 

Attached to the letter was a 
monumental check measuring 11 by 
6 inches and made out for the cost 
of the bocklet—10 cents! 

Universal-Rundle is faced with 
two problems. Usually it refers all 
inquiries to the plumbing contrac- 
tor in the area. But who does 
plumbing in Saurashtra? And in 
replying to the maharaja, what U-R 
executive has a name that can 
properly impress Yuvaraj Shri 
Virbhadrasinhji? 


Of Things Past 

Thanks to John S. Gibson, At- 
lantic City, N. J., contractor, for 
sending us a copy of the estimate— 
dated June 17, 1858—for installing 
plumbing, heating and appliances in 
the Continental Hotel, Philadelphia. 

The building stood eight stories 
high and had about 700 rooms, with 
accommodations for 1,200 guests. 
Quite an installation job in any era, 
but Morris Tasker & Co. thought it 
could do the job “in a complete and 
workmanlike manner” for $16,500. 
That, of course, included labor at 
$2.50 a day per man. 

The contractor sold quality in his 
estimate in a manner that could 
provide a lesson even today. One 


10 


example—“We would beg to call 
your attention to the use of our gal- 
vanized tube for plumbing. Our 
tube is all proved at 300 pounds 
the square inch and makes a much 
neater, cheaper, and vastly more 


durable job.” 


The Power of a Word 

The American Society of Heating 
and Air-Conditioning Engineers 
has added a word to its definition 
of air conditioning. The word is 
“simultaneously,” and if you don’t 
think a single word is important, 
just notice what it does to the offi- 
cial description: 


“Air conditioning is the process 


of treating air so as to control 
simultaneously its temperature, hu- 
midity, cleanliness and distribution 
to meet the requirements of the 
conditioned space.” 


Air Conditioned Government 

The 7,000 buildings managed by 
the General Services Administra- 
tion of the federal government will 
soon be air conditioned, says Cloud 
Wampler, chairman of the board of 
Carrier Corp. 

The installations, Wampler says, 
“will represent an important in- 
vestment of taxpayers’ money (but) 
should result in improved produc- 
tivity and reduced costs of absen- 
teeism, turnover, recruitment and 
training.” 

Wampler pointed out that every 
major office building erected since 
1945 has included air conditioning. 
“And this, by sheer economic ne- 
cessity,” Wampler said, “has made 
air conditioning a definite require- 
ment for existing first-class office 
buildings. Those who compete for 
manpower will do so at an increas- 
ing disadvantage without air con- 
ditioning.” END 


Long Arm of Law Finds Sink Fits Like a Glove 


“A perfect fit!” exclaimed a second-hand plumbing 
dealer as he watched a sink being installed in the home 
of Mrs. Dan Slack of Otsego, Mich. 

The fit was so perfect, even to the old plaster matching 
the walls, that Mrs. Slack called the police. They estab- 
lished that the second-hand sink previously had been 
stolen from Mrs. Slack’s kitchen by three men and un- 
loaded on the unsuspecting dealer. 

The three men were arrested. Commented Mrs. Slack, 
“The old sink seems just like new.” 
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TYPE E TYPE B 
For household water For steam, air, water, 
service. 4%” to 2” oil. Rugged industrial 
type. %4” to 2” 


TYPE A-16 TYPE A-31 TYPE A-31S 


For water, air, oil; air conditioning, refrigeration, etc. 
” 4” 


TYPE FH SERIES TYPE RH SERIES 
Diaphragm Calibrated 


TYPE VL & VLS 
Self Closing 


Pressure— Type Pressure 
Temperature | Setting 


NS SERIES TYPE MRC SERIES TYPE F-5 
Pop Type Calibrated A.S.M.E 
Adjustment Listed 


il 


TYPE CBL TYPE A-1 
with Inbuilt Bypass Dual Control 


TYPE CQ SERIES 
Ten Models, including inbuilt check, sweat copper 
connections, A.S.M.E. Listed Relief. 


be F-51 AND F-52 TYPES A-39 AND E-BF 
M.E. Listed Re- Pressure Reducing aad 
lia} Veloes. %” to 2”. Feeders. to] 
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For the Correct Answer to reducing 


your costs...send for Cash Acme’s 
new AUTOMATIC VALVE CATALOG 


PRICES 


LOOK "EM OVER... SEND FOR YOUR COPY TODAY. FULL 
DATA ON CASH-ACME TOP-QUALITY VALVES WITH 
THE INBUILT TIME AND MONEY SAVING FEATURES: | 


i 


A.W. CASH VALVE MFG. CORP., 6661 £. WABASH AVENUE © DECATUR, ILL. 
NAME 

ADDRESS_ 


FOR THE 


Correct Answer 


...see your jobber 


insist on...cash-acme 
CASH 


AUTOMATIC VALVES 


ACME 


— 


HE GOES ALONG 

BROADHEADSVILLE, Pa. —Reading 
your very fine May issue I see you 
are stressing the remodeling field. 
Knowing from past experience that 
I can go along with you people, I 
want to be listed as a member of 
the remodeling campaign. 

Please send me one copy each of 
the remodeling posters illustrated 
in pages 117 through 122 of your 
Big Push issue and four copies of 
the Better Your Living poster, for 
which I am to be charged 20 cents 
a copy. 

MELVIN F. WEIss 


e@ Single copies of the nine posters 
requested by Mr. Weiss are available 
to subscribers without charge. Dupli- 
cate copies are available at cost. 
Providing these sales aids is merely 
one of the services made available to 
industry members by Domestic Engi- 
neering as its contribution to the in- 
dustry program to make this the best 
year for remodeling sales in its his- 
tory. 
SALES STIMULANT 

Cuicaco—The Big Push campaign 
launched in your May issue leaves 
me with one reaction — Domestic 
ENGINEERING has done it again! 

This issue should be a wonderful 
guide and sales stimulant for 
plumbing and heating contractors. 
It should also be most helpful in 
making Plumbing-Heating-Cooling 
Month a success. 

Congratulations on doing such a 
wonderful cooperative job for the 
industry. 

Homer ROBERTSON 
Executive V-P. 
Cast Iron Soil Pipe Institute 


MFR. ADDS TO BIG PUSH 
New Cast te, Pa.—As a manufac- 
turer, we would like to participate 
in your Big Push Contest. We would 
like to contribute a complete bath- 
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room ensemble in color. It would 
include a five-foot enameled cast 
iron recessed tub, an automatic di- 
verter bathtub filler and de luxe 
shower head, a turn lever and waste 
overflow, a one-piece reverse trap 
closet with seat, our new Uni-Dial 
vitreous china wall-hung lavatory, 
a pair of chrome legs and a pair of 
towel bars. 

W. A. SHAFFER 

Assistant Adv. Mgr. 
Universal-Rundle Corp. 
e DE editors appreciate hearing reac- 
tions to the Big Push Contest from its 
co-sponsors. This letter is typical of 
the support these contributing manu- 
facturers have expressed, and we're 
pleased that their contributions fit in 
so well with the remodeling theme 
This month’s feature on the Big Push 
Contest begins on page 107. 


IMPACT WILL BE FELT 

New York Crry—In publishing 
the Big Push remodeling issue in 
celebration of May as Plumbing- 
Heating-Cooling Month, Domestic 
ENGINEERING has rendered a distin- 
guished service to the entire indus- 
try. 

Between the covers of this special 
issue contractors will find, graphi- 


cally presented, all the aids which 
have been developed to assist them 
in increasing their volume of re- 
modeling work — and profits — in 
1957. 

The impact of this special issue 
will be felt throughout the country 
in promoting greater remodeling 
sales, and we congratulate your 
publication on a truly outstanding 
promotional job. 

Lioyp B. GRUMAN 
Secretary 
Mechanical Contractors Assn. 


OHI WANTS DEALER TIE-IN 
New York City—Your Big Push 
campaign for stimulating business 
in our industry is a fine one (May 
issue). The main job now is to gen- 
erate sufficient action behind your 
program by dealers and contractors. 
I am giving a copy of my letter 
to C. H. Burkhardt, the national 
secretary of our Distribution Divi- 
sion, and perhaps he will come up 
with an idea on how you can pro- 
mote the Big Push to the 3200 deal- 
ers who belong to OHI. 
R. H. L. Becker 
Managing Director 
Oil-Heat Institute of America 


TALENT FOR SOLVING PROBLEMS 

Cxuicaco—Congratulations on the 
tremendous coverage afforded ev- 
ery phase of the industry’s May 
promotional activities in your Big 
Push remodeling issue. 

The scope of your Big Push cam- 
paign and the practical assistance 
you are making available to con- 
tractors certainly show a very great 
consideration and understanding of 

(Please turn to top of page 14) 


Some Things that Pass for Plumbing Are Terrible 


Mar ton, N. J.—We noticed in a 
recent issue Domestic ENGINEER- 
ING’s offer to assist its readers with 
plumbing code problems. 

In this section of our state there 
are several townships that have 
nothing in the way of plumbing 
codes, and, quite naturally, some of 
the things that pass for plumbing 
installations are terrible. Our as- 
sociation would like to launch an 
educational program on the impor- 
tance of adequate health safeguards 
through plumbing codes. We would 


like to contact the ruling bodies of 
these no-code sections as well as 
take our story to the public. 

We will appreciate any sugges- 
tions that will help us formulate 
this program. 

H. W. WINNER 
President 
The Plumbing Contractors Assn. 
of Burlington County, N. J. 


@ The Qualified Contractor Kit and 
other materials that will be of assist- 
ance in setting up a program of this 
kind have been sent to Mr. Winner. 
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| Test Proves Rugged U-Brand Union 
: leakproof at 8000 p.s.i.g.! 


you get added safety 


Recent tests conducted by Herron Testing 
Laboratories, Inc. prove the superior quality of 
U-Brand 150 unions. Five well-known brands 
were subjected to internal hydrostatic pressure 
after assembly at 64 foot pounds torque. Only one 
matched U-Brand’s non-failure at 8000 p.s.i.g. 
All others failed at 30 to 80 per cent of this pres- 
sure. Proof of U-Brand’s unexcelled safety factor 
over rated capacity. That’s why it pays you to 
buy and install U-Brand unions. 


You get fast, 

easy-to-make 

| installations that 

are leakproof and 
trouble-free. 


Leakproof: $mooth Flow: 


Machined i There are no 
copper-to-iron 4 obstructions to 
joints furnish . start build-up. 
positive seal. 


| Easy Threading: 
Straight Flats: 4 Chamfer and 


threads are exactly 
machined then fully 
inspected before 
shipment. 


Secure wrench 
grip speeds 


installation. 


U-Brand Unions are more protection for your money. Distributed through wholesalers everywhere. Insist on U-Brand; it's more fitting! 


A single source for all your pipe fitting needs r rN The 
Galvanized and Black U-Cote Malleable Iron Pipe | D Union Malleable 


Fittings— Unions— Plugs and Bushings—Cast Iron | 
Drainage and Screwed Fittings—Steel Nipples and Manufacturing Company 
Couplings—Insert Fittings for Plastic Pipe. ¥ Ashland, Ohio 

. 
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(Continued from page 12) 
the contractors’ merchandising 
problems and an equally great tal- 
ent for solving many of those prob- 
lems. 


On behalf of President Walter 

eming and the members of the 
pump association, I certainly wish 
tc express our appreciation for the 
exceptional editorial treatment 
which you gave the National Water 
Systems Month program in your 
issue. 

Your cooperation this year is 
even more remarkable and appre- 
ciated than in the past, because I 
know that you had a real problem 
in allocating proper space to Oper- 
ation Home Improvement, Plumb- 
ing-Heating-Cooling Month and to 
the pump industry program simul- 
taneously. 

Joun HosFrorp 

Executive Secretary 
National Assn. of Domestic and 
Farm Pump Manufacturers 


SEES BIG PUSH AS BIG JOB 
PHILADELPHIA — Congratulations 
on your May Big Push issue. I can 
only wonder how you can ever 
equal it again, much less better it. 
That number must have been a big, 
big job, and you sure did a good 
one in producing it. 
FitzPatrick 
Advertising Agency 


GLAD YOU LIKED IT! 
Wasuincton, D. C.—Congratula- 


tions on your fine issue in March. 
From it, I’m saving three articles 
as research material: “How Much 
Should I spend for Advertising?”, 
“Signs of Our Times” and “How to 
Get More Mileage from Your Sales 
Letters.” 
Lewis HELM 

Plumbing Fixture Mfrs. Assn. 


SOLAR WATER HEATING SYSTEM 

South Fra.—Down 
through the years, I have derived 
a great many benefits from your 


publication, as you always present 
progressive ideas which can be 
used to great advantage by the 
trade. 

In this connection, I would like 
to ask a favor of you. 

My brother, a former plumbing 
contractor in Wauchula, Fla., ap- 
plied for a patent on a solar water 
heating system several years ago. 
Can you tell me how I can obtain 
information concerning the details 
of this patent? 

W. R. BARNETT 


e@ The United States Patent Office in 
Washington, D. C., maintains a com- 
plete list of patents applied for. 
Reader Barnett has been referred 
there for further information. 


SEND SPECIAL DELIVERY 
WitmincTon, Det.—On page 23 
of your December issue you pub- 
lished a bid-shopping decision 


Chicago Contractors Take 


Cuicaco—The City of Chicago 
recently held its annual “cleanup 
parade,” which is designed to start 
Chicagoans off on their spring 
cleanup, paintup and fixup pro- 
grams. 

Our float (photo attached) fea- 
tured our 75th Diamond Jubilee 
plus a boost for Plumbing-Heating- 
Cooling Month on the back. 

Pat CLEARY 
Plumbing Contractors Assn. 
of Chicago 
@ The official celebration of the Chi- 
cago group’s 75th anniversary will 


about a new school plumbing job. 
We were impressed with this 
particular case and would appreci- 
ate your sending us, by special de- 
livery, three copies of the case. 
F. Harvey Escort 


THEY FIRED THE BOOKKEEPER 

BRADENTON, F'La.—Some time ago 
we asked you to prepare a letter- 
head design for us, which you did. 
We were very satisfied with it. 

Unfortunately, however, we had 
to discharge our bookkeeper who 
was with us at that time. He mis- 
placed the letterhead that you had 
prepared for us. I would appreciate 
it very much if you could prepare 
us another copy. 

Roy GREENE 


e@ We hope the letterhead is all that 
the bookkeeper misplaced. This can 
be duplicated and will be sent to 
Mr. Greene. 


Part in the Big Cleanup 


be climaxed Sept. 21 in the grand 
ballroom of Chicago’s historic Palmer 
House. More than 1000 persons are 
expected to attend the association’s 
gala jubilee banquet to be held that 
evening. Clyde Neer, immediate past 
president of the association and gen- 
eral chairman of the diamond jubilee 
committee, told DE: “We are planning 
to make this celebration one of the 
most outstanding trade association 
events ever held in the nation.” Wil- 
liam Landers, past president of the 
NAPC, will head a delegation of in- 
dustry leaders who will be in attend- 
ance. Chicago’s Mayor Richard J. 
Daley and other civic leaders also will 
join in the festivities. END 


EVERYBODY LOVES oa parade, so Chicago contractors sponsored this entry. 
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NEW HYDRAULIC ROTARY 
BOOM SWING CYLINDER 


WHY WILL WHAT 


NO OTHER BACK-HOE CAN DO! 


FLUSH DIGGING...with a 200° continuous operating arc... 
that’s what the new Davis Model 210 does that no other machine 
can do. It will dig flush alongside buildings, fences, and other 
installations where you normally have to dig by hand! The exclu- 
sive hydraulic rotary boom swing cylinder and interchangeable 
mounting points on the frame are the key to its profit-making 
operation. The simple, compact cylinder with only one moving 
part replaces conventional swing rams, cables, and the inherent 
limitations as employed by all other back-hoes. The entire mast 
and boom assembly can be moved from center to either side for 
flush digging. It has smooth starts...cushioned stops, and 
because hydraulic pressure is constant, it permits a steady, 
controlled swing all the way around. This, plus all the other 
features that have made Davis America’s largest selling back- 
hoe — right-angle operation, rotary seat, vertical stabilizer, 13’ 
depth, and 7,000 pounds of breakaway mean more jobs...more 
profit ...less time on each job. Get complete information on both 
the new 210 and the popular 185 Davis Back-hoes today. Avail- 
able for most popular tractors and 1-ton or larger flat-bed trucks. 


Davis Back-hoes and Loaders are sold and serviced 
PROVIDES 200° CONTINUOUS everywhere in the U.S.A. and Canada by better dealers! 
OPERATING ARC 
This diagram illustrates the degrees of continuous 
operating arc from each of the three mounting loca- - FOR THE NAME OF YOUR NEAREST DEALER 
tions — 200° when side mounted, or 185° center CALL WESTERN UNION BY NUMBER, AND ASK 
mounted. Has no pins to change or cable to break. ys FOR OPERATOR 25... or write direct 


MID-WESTERN INDUSTRIES, INC. 


1009 SOUTH WEST STREET DEPT DE WICHITA 15, KANSAS 
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EVERYTHING 


THE HOME OWNER HAS ALWAYS 
WANTED IN A SINK 


All over America people planning to build or re- 
model, now insist on Carlton Stainless Steel Sinks for 
their kitchens. Why ? Because Carlton Stainless Steel 
Sinks include a// the features yearned for by genera- 
tions of housewives—the ones who actually use the 
sink. Because Carlton Stainless Steel Sinks offer ever- 
lasting beauty (not one has ever worn out) and a built- 
in efficiency that now makes sink chores almost fun. 


For the Home Bar 
New Carlton size and de- 
sign. Single or double com- 
partment to occupy smaller 


counter space. Ideal for 
home bars, also professional 
offices and laboratories. 


CARLTON —a kitchen luxury priced for all homes 


Modern mass production now lets you offer this “Cadillac” 
among sinks at prices that compare with ordinary enamelled 
sinks. Exclusive Carlton extras can be offered to your cus- 
tomers at no extra cost. Carlton’s sparkle finish gleams 
like pure silver, actually improves with use and blends with 
every color scheme. A Carlton Sink is as easy to keep 
spotlessly clean as washing a glass, will never rust, never 


by 
Good Houscheoping 


chip, never stain, never discolor. Carlton Stainless Steel 
Sinks are made in all standard sizes, single or double bowls, 
to fit easily into any modern kitchen plan. No custom 
fitting is required. Distributed by Wholesalers of Quality 
Plumbing Fixtures Coast to Coast. Write today for Illus- 
trated Catalog 190 and the name of our nearest distributor. 
SINK DIVISION, Carrollton Mfg. Co., Carrollton, Ohio. 
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THE FAST, 
EASY WAY 
TO SELL 


SHOWER & TUB 
ENCLOSURES 


- ALMOST ON SIGHT! 


TUB ENCLOSURES SHOWER DOORS 
This handsome structural display Compre Salting * STOCK SITES CUSTOM litt: 
shows BEAUTI-DOR in use in 4 
a simulated bathtub enclosure. 
The panels slide and enable you 
to show how simple and easy 
BEAUTI-DOR is to operate and 
install. 


Takes only about 6 sq. ft. of floor 
space ... dresses up your show room... 
and most important, lets you SELL MORE 
and make BIGGER PROFITS ... easily! 


Can be set up in a matter of minutes! 
Each display has a literature rack to help 
you sell the entire BEAUTI-DOR line. . 


SUCCESS— 


Built on Quality! 


@ The most complete line of Shower 
& Tub enclosures ... for every 
budget! 


@ CUSTOM-MADE, if desired... to 
your exact specifications. 


i 
i 
i 
i 
‘ 


This amazing display is YOURS... Beauti-Dor DeLuxe—BD 88 
simply contact your distributor for details, 


—or write direct to BEAUTI-DOR, Inc. | DISTRIBUTORS: | Contact BEAUTI-DOR for full particulars on our 
“*Show-and-Sell’’ Display merchandising program. 


PO) AT 
| 
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— 
» Wee LIVING ~ 
A> 4723 N. PULASKI ROAI 
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FROM NATURE comes the design for 
the new Shoji line of shower doors a 
and tub enclosures by the American 
Shower Door Co., Hollywood, Calif. 


EASTERLY WINDS: An engineer checks one of the 24 giant fans 
used to ventilate the new third tube of New York City’s Lincoln 
Tunnel, which carries only eastbound traffic. The Westinghouse 
fans move air through ducts that take 40 percent of tunnel’s space. 


Picture Paragraphs 


MEET THE MRS.: She’s Mrs. Robert ONE WAY TO DRAIN THE TUB: Sterling Precision Corp., Toledo, O., says 
Bream, Mrs. Illinois and might be these moppets suffered no strain from picking up its glass fiber bathtub. 
Mrs. America. Bream’s a salesman The light, rugged material is also used in safety helmets and sports cars. 
for Republic Steel, Canton, O. You could carry two tubs at a time for use in today’s two-bath homes. 
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REGULATORS 


s(rial, Institutional application... 
WATTS Nos. 127 and 125 Single Seated 


Pressure Regulators, Sizes 4” to 4”. 
Initial pressures up to 250 Ibs. 


No. 127 spring type — Reduced pressure 
range 10 to 100 Ibs. 


No. 125 weight and lever type — Reduced 
pressure range | to 15 lbs. 


Furnished in bronze body construction with 
screwed ends up through 3” size. Sizes 21”, 
3” and 4” may he furnished with standard or 
extra heavy flanged ends. Standard bronze 
trim or special metal alloy trim can be fur- 
nished. 


WATTS Nos. 227 and 225 Double Seated 
Pressure Regulators, Sizes 4” to 6”. Sizes up 
to 2” ave available with serewed or union 
ends, 214” to 6” have standard or extra heavy 
flanged ends. 


WATTS No. 152 Self-Contained Single Seated 


Pressure Regulator, Sizes 1”. 


Furnished in iron body construction with 
bronze trim for initial pressures up to 150 
Ibs. Reduced pressure ranges 5-40, 25-100 Ibs. 
Furnished in bronze body construction for 
initial pressures up to 250 Ibs. and reduced 
pressures up to 200 Ibs. 2 


For complete information 
Send for. 


Steam Catalog Folder F-127A. 
WATTS No. 135 Self-Contained Reducing Valve, . 


Sizes 4” to 2”. 


All bronze unit incorporating integral strainer. 
WATTS No. 223 High Capacity Self-Contained Re- t rn 


ducing Valve, Sizes 4” to 2”. 

All bronze construction. Also available with separate 
strainer. When furnished with separate strainer, 
specify No. 2238. 


WATTS No. 127W Remote Control Diaphragm 
Spring Type Pressure Reducing Valve. Sizes 1” 
to 3”. 

These valves have wide industrial applications 
where water reducing valves must reach full ca- 
pacity with minor drop in reduced pressure. Initial 
pressures up to 250 the. Reduced pressure ranges 


available from 10 Ibs. to 100 Ibs. 


Folder F-135A with complete product 
: details and specifications. 


WAT TS Regulator Ce 


Lawrence, Massachuset?™ 


; 
4 : 
| | 
a 
d 
= 
at Sead for... 


Because CS&B specializes 
in high volume, economical 
production of the more popu- 
lar items, it can offer a line of 
the highest quality tubular brass 
goods at prices which provide 
you with a full profit on 
every job. 


PRODUCTION 


Only CS&B has full automa- 
tion in the production of tubu- 
lar brass goods, your assur- 
ance of uniform high quality 
and prompt delivery — no lost 
profit in installation time or 
repairs. 


The exclusive CS&B Tube-Tee 
is designed to be three ways 
more profitable—better qual- 
ity at no extra cost to you, 
faster installation, more at- 
tractive appearance ...da 
typical result of CS&B im- 
proved product design. 


fo) THE CONNECTICUT STAMPING & BENDING CO. 


NEW BRITAIN, CONN., U.S.A. 
affiliate: TUBE BENDS INC. aircraft parts 
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spun look. Every length is centrifugally cast in sand-lined flasks...is_ 
individually water tested .. quality 


UPERSPU 


ENGINEERING, 
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& These rings of cast iron represent a new era in the soil pipe in 
full line from 2 inch to 15 inch is seamless. ..uniformly thick... 
is Superspun. of course. Yes. this is how cross-sections 
ne of cast iron s oil pip centrifugally wn in $ 


REFLECTION GOOD TASTE 


TRIPLE BUSINESS BROCHURE 


- with complete information on the way you con. 
triple- your ‘stainless steel sink business... plus, 
_ how you can get this sales-making, ELKAY Tri- 


“kes! Send me complete information 
on the fabulous Triple Business Program. 


AAW MANUFACTURING COMPANY city 


1874 SOUTH 54TH AVENUE, CHICAGO 50, ILLINOIS 


The World's Oldest and Largest Manufacturer of Stainless Steel Sinks . . . Since 1920 
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Questions a 


To the Editor: 

We are having trouble with a 
one-pipe steam heating system 
using a 2-in. steam main with 
1%-in. runouts to copper convec- 
tors. The piping arrangement is 
shown on our sketch (Fig. 1). 

We are unable to get adequate 
heat from the convectors although 
each one is fitted with an air vent 
valve and we have a quick-vent 
valve on the return line to the boil- 
er. In addition to failing to heat 
properly, the system is noisy with 
frequent banging sounds. What 
can we do to correct these con- 
ditions? 

Massachusetts E. D. 


To the Reader: 

From your drawing, we suspect 
that most of the trouble is coming 
from water in the main, the run- 
outs and possibly in the convectors. 

You do not indicate how much 
radiation is connected to each run- 
out, but according to the American 
Society of Heating and Air-Con- 


nd Answers 


How to Prevent Water from Collecting in Steam Line 


ditioning Engineers Guide, the 
maximum for a one-pipe radiator 
and riser runout connection, such 
as you apparently have, is 62 sq 
ft. If your convector is rated at 
more than this, you can expect 
under-heating and some noise. 
We suggest you take the follow- 


Locating Leaks in a Panel 


To the Editor: 

Can you suggest a method for 
locating leaks under the concrete 
slab in panel heating systems? 

Illinois G. G. 


To the Reader: 

There are a number of devices 
available that are commonly used 
for this purpose, Most operate on 
the principle of electronic sound 
amplification and also can be used 
for detecting leaks in underground 
piping. A list of companies current- 
ly manufacturing leak detectors 
will be furnished upon request. 


ing steps in solving the problem: 

(a) Check the pitch of the 2-in. 
circuit main, and if it is less than 
'% in. in 10 ft, increase the pitch 
accordingly. 

(b) Provide two drip legs from 
the main at the places indicated 
in Fig. 2 and tie in these drips 
with the wet return as shown in 
the drawing. Use l-in. pipe for 
these new drips. 

(c) Check the pitch of the con- 
vector elements with a level laid 
across the fins. Make sure that the 
pitch is toward the inlet connec- 
tion so that the condensate will 
drain back freely. 

(d) If a valve is used with each 
convector, be sure that it is either 
fully opened or fully closed. In 
the intermediate position, noise 
and unsatisfactory heating are 
possible. 

Assuming that the convectors 
have been sized properly, the 
problem should disappear when 
the circulation has been corrected 
as shown in Fig. 2. 


Heating System 


In addition to the above devices, 
nuclear material has been used ef- 
fectively. The method used is to 
introduce radioactive isotopes into 
the system and then “follow” the 
isotopes with an instrument that is 
sensitive to radioactive materials. 
When the instrument ceases to 
react, it’s an indication of a break 
or leak in the piping at the point 
where the radioactive material 
stops moving through the system. 

However, the use of nuclear ma- 
terial in locating leaks is such that 
it must be licensed by the Atomic 
Energy Commission. END 


STEAM 
BOILER AUTOMATIC 


2" 
MAIN 


PITCH 4" PER 10 FT 


STEAM 
BOILER 


VENT VALVE PITCH 


1%" 


2" 


AUTOMATIC 
VENT VALVE 


MAIN | 


NEW 1° 


PITCH 4" PER 10 FT RETURN 


DRIP & WET 
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Fig. 1 (left) shows a hookup for a one-pipe steam heat- 
ing system that fails to deliver adequate heat and is 
noisy with frequent banging sounds. Fig. 2 at right 
shows a new hookup that would improve circulation and 
eliminate water in the main and convectors, which is 


the suspected cause of the difficulty. This is accomplished 
through the addition of a new drip and wet return as 
shown by dotted lines. Drip tees are placed in the main, 
preferably 12 in. from the elbow at point “X.” For the 
new drip legs and wet return, 1-in. pipe is recommended. 
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THE CASE OF THE HAPPY PLUMBER 


BY ROLLO-TUBE 
Once upon a time, in a big city, there lived a plumber named Henry. 
To look at Henry you'd have thought he had it made. In business for himself 
. owned a couple of trucks . . . employed a couple of journeymen . . . named 
Pete and Joe .. . and had a nice little shop on the alley . . . right back of his 
own home. 


But you know something? Henry wasn’t happy. He was really worried. When 
_ he bid on that radiant heat housing project on the east side of town, he'd really 
thought he could handle it. 


It wasn’t that Pete and Joe weren't good men. They had both been with him 
since he first started in business. But right now—doggone it—it was taking too 
much time to make those radiant heat installations. 

Multiply their time by 14 houses—and yikes!—he was in a fair way to lose 
his shirt. But—like most of 
us—Henry had a “Good 
Angel” and right about then 
his Good Angel figured it 
was time to give Henry a 
helping hand. 


That’s why, on the very next day, a greatly puzzled Pete came to Henry 
with a complaint. “Hey Boss,”’ he said, ‘I can’t understand it. I would have 
swore there was lots of solder in the truck when we pulled out this morning. 
Now me and Joe only got enough to last until noon. I can’t figger it out no 
how.” Actually there was lots of solder in the truck but the Good Angel had 
shoved it under the seat and covered it up with a big bunch of oakum. On 
top of his troubles this jarred Henry but all he said was, “OK, Pete, I'll 
go down to the wholesaler and get some more.” : 


As Henry was waiting for the counterman to fill his order, his Good Angel 
really went to work. “‘Here’s your solder, Henry,” said the counterman. 
"Now, how are you fixed for tube? I hear you got that radiant heat project. 
You should try Wolverine Roll-O-Tube* for that job. You'll save a lot of 
time because you can use the carton as a reel. All you do is fasten the tube 
at one end and reel the carton back. It’s fast, easy and you can really make 
a slick job on the bends”’. 

Henry took a good look at the carton the counterman was holding and 
right away could see the possibilities. ‘'Man,”’ he said, “this Roll-O-Tube 
looks like it could be what I need. 


“Now, maybe we can make enough time to come out on top of that job— 
just like I figured.” 


Henry filled the back of the truck with Roll-O-Tube and took off. And you 
know something? It worked! Using Roll-O-Tube as a reel, they laid those 
radiant heat lines faster and easier than ever. They discovered they could 
save time other ways, too. Because Roll-O-Tube could be rolled, or easily 
carried by its center hole, it made tube handling a lot faster. They liked its , 
easy opening and the way they could leave unused tube in the carton. 

Joe, who was a real quiet guy most of the time said, ‘Hey, Boss, how come 
we never used Roll-O-Tube before!” 


And Henry said, “I’ve been asking myself the same thing. Somehow, I feel BUY FROM 
just like a Good Angel had led me to Roll-O-Tube—right when I needed it 
most. Of course that’s crazy!” YOUR 


And right over Henry’s right shoulder—where he liked to fly most of the 


time—Henry’s Good Angel laughed and laughed and laughed. WHOLESALER b>) 


CALUMET @ HECLA. INC 


CALUMET O1viBI0N WOLVERINE TUBE 
WOLVERINE TUBE DIVISION 
FOREST INDUSTRIES DIVISION 

OMAN LUMBER COMPANY Lt Division of Catumet 4 Hecia, tnc. 
ALUMET 


OF CANADA LIMITED 1403 CENTRAL AVE., DETROIT 9, MICH. 
CANADA VULCANIZER ANO 
EQUIPMENT COMPANY LIMITED 


PLANTS IN DETROIT, MICHIGAN, AND DECATUR, ALABAMA. SALES OFFICES IN PRINCIPAL CITIES 


EXPORT DEPARTMENT, 13 EAST 40TH STREET, NEW YORK 16, NEW YORK 
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© cutting required 
With four standard lengths and fill-in 
The BASEBOARD N 
‘ RADIATION with a | asy 6-step installation 


ae | Apply 1) back panel to wall; 2) support 


« ay : brackets; 3) heating element; 4) louver 
a! a blade; 5) snap front; 6) trim pieces. 
X 
imple piping system 
Corrugated aluminum-fin elements with 


copper tube-ends mated for sweating, 
without couplings, into a series loop. 


This radiation profits both you and your customer! 
Your customer gets three-way comfort from radiant, 
convected, perimeter heat—uniform temperatures & ) TU’s per lin. ft.: 810 
wall to wall, floor to ceiling, without drafts. high 
} i itt 
She gets comfort with space-saving convenience, 
and with cleanliness—unstained walls and drapes. 
She gets modern, decorative beauty—no unsightly 
radiators; and economy—first cost and upkeep. ewrrery Savings 
What do you get?—You get the prestige that comes 
of installing today's best constructed and finest Taeage tye handling, no waste. 
looking baseboard radiation; the good will that comes 
of satisfactory performance; and the big net profit 
that comes of Nesbitt's labor-saving design. 


mg rimming work reduced ae 


13 pre-punched accessories for 
every situation, including even 
semi-recessing without framing. a 
4 


ake-home profits 


Installation and service savings 
make Nesbitt a far better buy 
than “lower” price baseboards. 


Slim, sleek enclosure with new 
one-piece end cap; permits recessing 


Get this sectional model 
for sales demonstration 


To help you sell the advantages 
of Nesbitt Baseboard, we offer 
this carrier display at low cost. 

If interested, write us today. 


Ask for Publication 260-2 


| 
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i BASEBOARD RADIATION 
Made by John J. Nesbitt, Inc., Philadelphia 36, Pa. Sold through Plumbing and Heating Wholesalers 
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FOSTORIA Mode! C Dynapump 


“high head” water circulator 


lower equipment costs! The improved 
Model C Dynapump is establishing a new concept in 
modern wet heat economies! By increasing flow 
and reducing system temperature drop, Dynapump 
will increase the heat output from a given amount 
of radiation as much as 15%. 
reduce installation costs! The unmatched 

. high head performance of Dynapump permits 
further economies in piping sizes and in simplified 
layouts, too. Dynapump is easier to install 

. any position. 

cut costly “callbacks”! Entirely new 
standards in dependable operation and noise-free 
performance are offered through new Dynapump 
engineering. Dynapump has no bearings to lubricate . . . 
no shaft seals to leak . . . no spring couplings to replace! 


Write for detailed information. 


THE FOSTORIA PRESSED STEEL CORP. 


Pump Division * Fostoria, Ohio 
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‘the best 


When it comes to plumbers’ brass, Miss Harcraft 
knows all the answers. Ask her about ease of 
installation, stylish beauty, long term reliability, 
proven quality, or competitive price. Her answer is 
always the same... buy Harcraft. The proof... just 
compare Harcraft fittings with any other line. Note 
the quality construction, superior craftsmanship, 
and lasting chrome finish. Check the proven 
sales and profit performance of the entire Harcraft line. 
When you do, you'll order Harcraft .. . 
the best thing next to water. 


Nationally represented. Warehoused for your convenience in principal cities. 
Division of Harvey Machine Co., Inc., Torrance, Californie 
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CONTRACTORS WHOLESALERS MANUFACTURERS 


CONTRACTOR ASSNS. .. . National 


Nov. 10-15—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Lauderdale Beach 
Hotel, Fort Lauderdale, Fla. 


Nov. 16-18—RACCA—Annual con- 
vention of the Refrigeration and Air 
Conditioning Contractors Assn.; Drake 
Hotel, Chicago. 


Jan. 13-15 (1958)—NARDA—Annu- 
al convention of the National Appli- 
ance and Radio-TV Dealers Assn.; 
Conrad Hilton Hotel, Chicago. 


Jan, 27-29 (1958)—ASHAE—Annual 


meeting of the American Society of 
Heating and Air-Conditioning Engi- 
neers; Penfi-Sheraton Hotel, Pitts- 
burgh, Pa. 


May 20-23 (1958)—MCAA—Annual 
convention of the Mechanical Con- 
tractors Assn. of America; Hotel Am- 
bassador, Los Angeles. 


June 23-26 (1958)—NAPC—76th an- 
nual convention and exposition of the 
National Assn. of Plumbing Contrac- 
tors; Los Angeles. (Site of exposition 
and convention hotel not yet deter- 
mined; it will be published when 
available.) 


CONTRACTOR ASSNS. .. . State 


Sept. 27-29— Maryland — Annual 
convention of the Associated Plumb- 
ing Contractors of Maryland; Com- 
mander Hotel, Ocean City. 


Jan. 20-23 (1958)—Illinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors; Hotel Pere 
Marquette, Peoria. 


Feb. 10-12 (1958)—Ohio—Annual 
convention of the Ohio State Assn. 
of Plumbing Contractors; Onesto Ho- 
tel, Canton. 


Feb. 13-15 (1958)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors; Hotel 
Nicollet, Minneapolis. 


Mar. 10-11 (1958)—Nebraska—An- 
nual convention of the Nebraska 
Plumbing and Heating Contractors 
Assn.; Lincoln Hotel, Lincoln. 


Mar. 19-20 (1958)—Maine—Annual 
convention of the Maine State Assn. 
of Plumbing Contractors; Eastland 
Hotel, Portland. 


Apr. 17-19 (1958) — Iowa — Annual 
convention of the Iowa Assn. of 
Plumbing Contractors; Blackhawk 
Hotel, Davenport. 


Apr. 18-19 (1958)—Virginia—Annu- 
al convention of the Virginia Associ- 
ated Plumbing and Heating Contrac- 
tors; Hotel Roanoke, Roanoke. 


May 1-3 (1958)—Michigan—Annual 
convention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Ho- 
tel, Grand Rapids. 


May 6-8 (1958)—California—Annu- 
al convention of the Associated 
Plumbing Contractors of California; 
Statler Hotel, Los Angeles. 


WHOLESALER ASSNS. 


Sept. 15-18—AI—Annual conven- 
tion of the American Institute of 
Supply Assns. (formerly the Ameri- 
can Institute of Wholesale Plumbing 
& Heating Supply Assns.); Waldorf- 
Astoria Hotel, New York City. 


Oct. 23-25—CSA—Annual meeting 


of the Central Supply Assn.; Palmer 
House, Chicago. 


Nov. 16-18—ACRW—Annual meet- 
ing of the Air Conditioning and Re- 
frigeration Wholesalers; Sheraton Ho- 
tel, Chicago. 


Nov. 18-20—NHACWA—Fall con- 
vention of the National Heating and 
Air Conditioning Wholesalers Assn.; 
Morrison Hotel, Chicago. 


Jan. 20-21 (1958)—PHWNE—An- 
nual convention of the Plumbing and 
Heating Wholesalers of New England; 
Hotel Statler, Boston. 


Feb. 20-22 (1958)—WDA—Annual 
convention of the Wholesale Distribu- 
tors Assn.; Gunter Hotel, San Antonio, 
Tex. 


Mar. 30-Apr. 1 (1958)—SWA—An- 
nual convention of the Southern 
Wholesalers Assn.; Palm Beach Bilt- 
more Hotel, Palm Beach, Fla. 


Apr. 13-15 (1958)—MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall, Atlantic City, N. J. 


MANUFACTURER ASSNS. 


Aug. 15-17—WCRC—Annual meet- 
ing of the Water Conditioning Re- 
search Council, in conjunction with 
the trade show of the National Assn. 
of Soft Water Service Operators; 
Sheraton-Palace Hotel, San Francisco. 


Sept. 10-11—PBI—Fall meeting of 
the Plumbing Brass Institute; Greater 
Pittsburgh Airport, Pittsburgh, Pa. 


Sept. 16—SPMA—Annual conven- 
tion of the Sump Pump Manufactur- 
ers Assn.; Belmont Plaza Hotel, New 
York City. 


Sept. 17-18—BRI—Fall meeting of 
the Building Research Institute plas- 
tics study group; Washington Uni- 
versity, St. Louis. 


Sept. 17-19— AMCA—Fall meeting 
of the Air Moving and Conditioning 
Assn.; The Greenbrier, White Sulphur 
Springs, W. Va. 


Sept. 23—TSMA—Annual meeting 
of the Toilet Seat Manufacturers 
Assn.; Belmont Plaza Hotel, New 
York City. 


Sept. 24-26—NIWKC—Annual con- 
vention of the National Institute of 
Wood Kitchen Cabinets; French Lick- 
Sheraton Hotel, French Lick, Ind. 


Oct. 3-5—PEI—Annual meeting of 
the Porcelain Enamel Institute; The 
Greenbrier, White Sulphur Springs, 
W. Va. 

(Please turn to top of page 32) 
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why B&aG asme 
RELIEF VALVES 
DIAPHRAGM OPERATED 


B&G Safety Relief Valves feature dia- 
phragm construction because during an 
emergency, a B&G diaphragm operated 
valve has much greater opening power than 
the “pop” type valve. That’s because the 
effective operating area in B&Gdiaphragm 
type valves is as much as nine times greater! 

This added power enables the valve to 
overcome the effects of fouling which can 
occur in any heating system. Foreign 
materials, such as pipe dope, soldering 
flux and boiler compounds will sometimes 
cause adhesion of the disc and seat of any 
relief valve, requiring additional force to 
open the valve. 

Under normal operating conditions, the 
spring force in both types of valves bal- 
ances the effective areas. During an 
emergency, the extra area of the diaphragm 
provides extra power which will open the 
valve within safe operating pressures. 

If, for example, the cementing action of 
adhesive matter in the system water 
makes necessary an additional two pounds 
of force to open the valve, a No. 350 B&G 
Relief Valve will open at 31.1 psi, where- 
as a “pop” type valve will not open 
until boiler pressure reaches 40 psi. 


No guides to jam! 

In non-diaphragm valves, the disc must 
be centered over the seat by sliding 
through close fitting guides. Adhesive 
materials in the system water may cause 
cementing between the disc and guide 
sufficient to prevent the valve from open- 
ing at safe operating pressures. 

There are no guides to jam in a B&G 
Relief Valve! The disc is always centered 
in sealing position by the diaphragm. 

Silicone Rubber seat 
Silicone is extremely resistant to the 
effects of high temperatures— will not de- 


teriorate or become deformed through age 
or use. 


WIDE RANGE OF CAPACITIES 


B&G ASME Safety Relief 
Valves are available in capac- 


ities from 150,000 to 6,050,000 | 2 L L & G ETT 
BTU/hr, with valve settings 


from 15 to 125 lbs. For com- ote | 
plete information send for Cc oO mM P A N Y 


Bulletin HZ-856. ok iad Dept. EW-1, Morton Grove, Illinois 


Canadian Licensee: S. A, Armstrong Lid., 1400 O'Connor Drive, Toronto 16, Ontario 
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OLES IN THE GROUND—that’s what you are 
H really buying when you purchase a backhoe. 
You aren't interested in a group of parts as such. You 
are interested in the capacity to dig holes at the lowest 
possible cost—so that you can sell those holes at a 
profit. 

This means you need a fast, dependable digger 
with a long service life and low maintenance. 

Now, Sherman presents an a// new power digger 
that meets these requirements! It has advanced fea- 
tures that make it faster than any comparable backhoe 
... itis so sturdily constructed that it will outlast any 
comparable backhoe . . . it is so engineered that it re- 
quires less maintenance than any comparable backhoe. 

Look over the list of Sherman features and you'll 
see for yourself. 

Every single one of these features has been 
thoroughly tested. In actual digging in all types 
of soil conditions including hard, frozen clay and 
sticky gumbo, the Sherman completed 500,000 


Don’t take our word for it. Put the 
Sherman on any job and clock it 
with a stopwatch. Prove to yourself 
that the Sherman saves you money 
by producing more work per dollar 
invested in time, equipment, main- 
tenance, and manpower. 


Introducing the greatest 
advancements made to date in 
tractor mounted backhoes 
Sherman Products announces all new digger with 
increased output to speed digging and reduce 


costs. Many new features make this Model 54F 


faster with less maintenance and longer life 


cycles—the equivalent of two years of normal 
operation—and was still going strong. 

Compare the new Sherman with any tractor 
mounted backhoe. Make sure that the digger you buy 
has a// of the features you need. 


The all new Sherman breakaway capacity of 
9000 Ibs. is greater than any comparable backhoe. 
This revolutionary Sherman development means more 
power and faster digging. 


The all new Sherman is fast and powerful because 
short hydraulic lines reduce friction power loss. And the 
exclusive pump drive in combination with the Sherman 
Planetary Step-up Transmission contributes to greater 
speed than conventional systems, as does the outstanding 
pump pressure of 2000 psi. 


The all new Sherman has a wide work radius 
and a long reach —an uninterrupted arc of swing of 
188° together with a 12 ft. reach below grade and a 
loading height of more than 9 ft. 


The all new Sherman holds steady on sloping or 
uneven ground because the hydraulic stabilizers, indi- 
vidually controlled, give both lateral and angular support 
and the 12” by 14” foot plate assures maximum ground 
contact. 


The all new Sherman can be dismounted in 
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Arc of Swing: 188°, Uninterrupted 
Reach at Grade from Shovel Teeth to 
. Tire at 90° to Tractor: 12’ 22" 
Stabilizer Spread: 8’ 


Reach Below Grade: 12’ 
Reach from Axle at Grade: 18’ 


Length of Excavation from 
One Tractor Position: 15° 8” 


, Rear Axle to Center Line 
of Swing Post: 38” 


Shovel Clearance Height: 9’ 2” 


Shovel Teeth Clearance Height 
Fully Dumped: 12’ 6” 


Transport Position Measurements: 9’ 8” high; 
6’ 4” wide; 11” ground clearance 


a few minutes by simply removing six pins and Full length, box construction sub-frame increases trac- 


four bolts. tor rigidity and acts as a spring-like shock absorber. 


The all new Sherman has an efficient, all purpose @ Reinforced, “stress-design’’ box construction boom with 


shovel with quick adjustment for straight walls or high crowd cylinder operating inside for complete protection. 
loading; full rollback for heaped, non-spilling loads; tapered 
side cutting edges to prevent binding; replaceable teeth. @ Heavy roller chain couples the twin, single acting, 


swing cylinders to post sheave. 
The all new Sherman is comfortable because the 


seat is adjustable and the full, anti-skid deck permits leg @ Reinforced, ‘stress-design”, box construction dipstick. 


P & @ Hydraulic reservoir is oversized for maximum oil cool- 


The all new Sherman lasts longer, costs little ing. Its central location and independent suspension 
for maintenance. Here are a few of the reasons: eliminate possibility of leaks due to operating stresses. 


@ Main and swing frames are heavy-duty steel plate, | Yes, the facts prove that the Sherman Power Digger is 
weldment construction, today’s best buy in tractor mounted backhoes. 


Sherman Power Diggers are Engineered fF | 
Exclusively for Ford Tractors and are Sold and 
' Serviced by your Ford Tractor Dealer 


PRODUCTS, INC. 
ROYAL OAK, MICHIGAN 
. POWER DIGGERS + FRONT END LOADERS + FORK LIFTS 


® 
Write for Bulletin No. 1365 
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Heating Equipment Poster 

A two-sided wall or window 
poster available to contractors and 
wholesalers has been introduced 
by McDonnell & Miller. One side 
contains the message “Anybody 
want to buy a cheap parachute?” 
and stresses the importance of buy- 
ing quality. The other side dis- 
cusses medium pressure boiler jobs 
(up to 150 psi) and the firm’s pump 
controls and make-up water feed- 
ers. It measures 18 by 23 in. and 
is tinned at top and bottom. 

Issued by: McDonnell & Miller, 
Inc., 3500 N. Spaulding Ave., Chi- 
cago 18. 


Fixture Promotion Package 

A consumer merchandising 
package built around a “Carnival 
of Color” promotional theme has 
been announced by Richmond 
Plumbing Fixtures. The kit in- 
cludes a 26 by 40-in. blowup of 
the company’s “ferris wheel” of 
lavatories for use in showroom and 


window displays; a newspaper mat 
sheet; a post card for consumer 
mailings; and an envelope stuffer. 
The package is designed to tie in 
with the firm’s “Carnival of Color” 
consumer and industry advertising 
program. 

Issued by: Richmond Plumbing 
Fixtures Div., Rheem Mfg. Co., 
P.O. Box 111, Metuchen, N. J. 


Pneumatic Tank Kit 

A series of 11 two-color cards, 
each pointing out a distinct feature 
of the firm’s pneumatic tank, is 
being offered to wholesalers by 
Metal Coating Corp. Each card 
measures 344 by 5 in. They fea- 
ture “Wilma, the Well-Made Mer- 
maid,” the company’s symbol. 

Issued by: Metal Coating Corp., 
1215 W. 37th St., Chicago 9. 


Shower Control Book Rack 
Powers Regulator is offering 

contractors a literature rack for 
(Please turn to center of page 173) 


TV Commercials to Push John Wood Water Heaters 


A series of filmed TV commer- 
cials using animated cartoon char- 
acters followed by live-action sales 
presentations to point out benefits 
of automatic water heating is be- 
ing offered to contractors and 
wholesalers by John Wood. They 
are available in 20, 40 and 60-sec. 
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lengths for spot announcements or 
as one-minute commercials during 
regularly scheduled programs. The 
commercials stress the importance 
of installing adequately sized water 
heaters. 

Issued by: John Wood Co., Heat- 
er & Tank Div., Conshohocken, Pa. 


Convention Dates 


Manufacturer Assns... 


(Continued from bottom of page 28) 


Oct. 7-9—AGA—Annual convention 
of the American Gas Assn.; Kiel 
Auditorium, St. Louis. 


Oct. 13-15—FCI—Fall meeting of 
the Fluid Controls Institute; West- 
chester Country Club, Rye, N. Y. 


Oct. 15-18—CIPH—Annual conven- 
tion of the Canadian Institute of 
Plumbing & Heating; Seigniory Club, 
Montebello, Que., Canada. 


Oct. 17-18—NADFPM—25th anni- 
versary meeting of the National Assn. 
of Domestic and Farm Pump Manu- 
facturers; Sherman Hotel, Chicago. 


Oct. 24—PHIB—Annual meeting of 
the Plumbing and Heating Industries 
Bureau; Palmer House, Chicago. 


Nov. 1-2—AHLMA—Annual meet- 
ing of the American Home Laundry 
Manufacturers Assn.; Mayflower Ho- 
tel, Washington, D. C. 


Nov. 11-15—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
lantic City, N. J. 


Nov. 18-21—ARI—10th Exposition 
of the Air Conditioning and Refrig- 
eration Industry sponsored by the Air 
Conditioning and Refrigeration Insti- 
tute; International Amphitheatre, Chi- 
cago. 


Nov. 18-22 — NWAHACA — Annual 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Morrison Hotel, Chicago. 


Jan. 19-23 (1958)—NAHB—Annual 
convention and exposition of the Na- 
tional Assn. of Home Builders; Hilton 
and Sherman Hotels and the Colise- 
um, Chicago. 


Jan. 22 (1958)—NIWKC—Winter 
meeting of the National Institute of 
Wood Kitchen Cabinets; Sheraton 
Hotel, Chicago. 


Mar. 31-Apr. 2 (1958)—GAMA— 
Annual meeting of the Gas Appli- 
ance Manufacturers Assn.; The Green- 
brier, White Sulphur Springs, W. Va. 


Apr. 14-16 (1958) — LIA — Annual 
meeting of the Lead Industries Assn.; 
The Chase Park Plaza Hotel, St. 
Louis. 


May 4-7 (1958)—LPGA—Annual 
convention and trade show of the 
Liquefied Petroleum Gas Assn.; Con- 
rad Hilton Hotel, Chicago. END 
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All Pumps, Convectors and 
Steam Specialties by 


PUMPS Heating Contractor Architect Consulting Engineer 
by Dunham-Bush 
VRD65 Duplex Vacuum Pump 
VRDA15 Duplex Vacuum Pump 
CH2030 Duplex Condensation Pump 
CH3030 Duplex Condensation Pump 


Every day ... Dunham-Bush “one source—one 


responsibility” ... makes more sense to more 
CONVECTORS people who specify and install heating equipment. 

by Dunham-Bush 

Type 'S’ Sloping Top Wall Cabinet At the Cardinal Glennon Memorial Hospital for 

Children in St. Louis, for example, you'll find 


Type ‘TO! Special Panel Convectors 
all pumps, a// specialties, a// convectors are by 
STEAM SPECIALTIES 
by Dunham-Bush 
"1E’ Radiator traps 
Float and Thermostatic Traps and Let Dunham-Bush assist you in your heating plans. 

Strainers. 


Write for details of our complete heating line. 
Plus Multi-Speed UNIT HEATERS 


by Dunham-Bush. 


America Looks to 


for Modern Heating 


DUNHAM-BUSH, INC. 


WEST HARTFORD 10, CONNECTICUT, U.S.A. 
SALES 


OFFICES LOCATED IN PRINCIPAL CITIES 
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ON THIS NATKIN & COMPANY 
HEATING JOB 
— 
_ CARDINAL GLENNON MEMORIAL HOSPITAL FOR CHILDREN. | 
NATKIN & COMPANY MAGUOLO & QUICK HARRY F. WILSON 
| 


positive 
deep well 
self-priming 


a Goulds trouble-saving feature 


INSTALL IT 
AND FORGET IT ! 


GOULDS 
PRIME-FLOW 


A Goulds selt-priming deep well jet pump will not 
lose prime when the well end of the foot valve is ex- 
posed to air. Combination of Goulds patented double 


air separation chamber construction with Goulds pat- ST j T VY T! 
ented self-priming centrifugal pump makes this possible. =] = - E . E 


Self-priming eliminates service calls to reprime. [his 
means you make a permanent profit, your earnings are 
not eaten away by costly service calls. Sell Goulds 


Prime-Flow deep well pumps... for permanent profits 


. . satisfied customers! a r Ss y t e 


GOULDS PUMPS, Inc. 
Dept. DE-757 Seneca Falls, N. Y. 
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Clearfield, 60 x 21” 
with Edgewater fitting 


SINKS 


KOHLER quality 
provides selling and 
installation advantages 


The enamel of Kohler sinks is acid-resisting clear through, 
easy to keep sparkling clean and sanitary—and protected from 
strain because it is fused to a base of non-flexing iron, cast 
for strength and rigidity. 


Construction is one-piece, without joints, and affords a solid 
mounting for disposal units. 
The basins are deep and roomy; Duostrainers make them 


water-retaining, drain freely, and have removable cups to 
collect solid waste. 


The fittings are all brass, for superior strength and corro- 
sion-resistance, with heavy chromium plating. High arched 
spouts simplify filling receptacles. 

Kohler built-in sinks have flat, true rims, free of warpage, 
that are easy to fit, and insure a tight, sanitary seal between 
sink, frame and counter 
top. Types and sizes for vari- Sao: Tae: co. Established 1873 KOHLER, WIS. 


ous kitchen arrangements, in 


KOHLER KOHLER 


ss PLUMBING FIXTURES + HEATING EQUIPMENT + ELECTRIC PLANTS 


Delafield, 32 x 21”, 42 x 21” with Rockford fitting 


Domestic ENGINEERING, JULY 1957 


— 
| | 
| 
= 
Chatfield, 42 x 21” 
5 
35 


TIPS FOR MANAGEMENT 


Proper Billing—Happy Ending to a P-H Sale 


THE CONTRACTOR who is a good 
businessman knows how impor- 
tant proper billing is. He knows 
that if he is going to sell more 
plumbing and heating to a cus- 
tomer he’s just served, that cus- 
tomer must be completely satis- 
fied with every phase of their 
business relationship—including 
paying for the installation. 

A recent survey of consumers 
turned up four major complaints 
regarding billing procedures: (1) 
The initial charges were incor- 
rect. (2) The bill was not item- 
ized. (3) Statements were not 
received regularly and receipts 
were not returned when pay- 
ment was made by mail. (4) 
First bills were marked “urgent,” 
“please remit,” etc. 

Point one, of course, covers an 
inevitable failing. There always 
will be minor errors in book- 
keeping. But that doesn’t mean 
the errors can’t be reduced. One 
way to keep errors to a minimum 
is to itemize the bill—as the cus- 
tomers demand in their second 
major complaint. 

The customer has a right to 
know the cost of equipment, fit- 
tings, tax, labor, interest charges, 
ete. With such figures before 
him, he can understand his in- 
vestment better and feel more 
secure in future dealings with 
the contractor, 

‘The complaint about irregular 


billing has no easy solution. A 
contractor needs time to prepare 
and mail all his bills. But often, 
his bookkeeping department is so 
overloaded with month-end work 
that bills are delayed. The rush 
also contributes to mistakes. 

Bookkeepers sometimes rec- 
ommend a “cycle system” of bill- 
ing to solve this problem. 

Here is how such a system can 
be set up: 

First, number file folders for 
each working day in a two-month 
period. Allot bills for mailing to 
each file proportionately. As each 
day comes up, the bookkeeper 
lifts the file, does the billing and 
returns the folder. This system 
has an advantage in spotlighting 
overdue accounts as well as 
spreading out the billing work. 

Ordinarily, bills should be 


DON'T LEAVE YOUR CUSTOMER GUESSING as to what he's paying for 


placed in a folder 10 days past 
the job’s completion date. 

Customers, of course, have a 
right to the normal 30-day credit 
period but, unless they request 
this credit, the cycle system op- 
erates on the 10-day basis. 

The fourth point—labeling bills 
“urgent”—understandably irri- 
tates custorners. “Please remit” 
and similar markings have no 
place on an initial statement. 
Few things are more insulting to 
a prompt payer than to be prod- 
ded by phrases designed for a 
potential deadbeat. 

Bookkeeping is important in 
your billing procedure, but diplo- 
macy is equally vital. Even with 
a delinquent account, tact should 
be used to forestall ill feeling. A 
slow payment doesn’t necessarily 
indicate a deadbeat. Until proven 
guilty, a customer should get the 
same courtesy in billing as he did 
in selling. END 


Ne has 


a right to knew, If you itemise his bill, he'll understand his investment better 
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Positive 
two-stage pumping 
gives high starting 
vacuum 


Efficient two-stage pumping 
assembly of Sundstrand’s Model H 


Design is the secret of the 
double lifting power you get with 
Sundstrand’s Model H two-stage 
fuel unit. The first stage purges all 
air and foam, returning it to the 
tank—second stage pumps only 
solid oil to the burner nozzle. Be- 
cause the shaft terminates within 
the first stage pumping members 
and the end plate positively seals 
these members, high vacuum and 
automatic air purging is always ob- 
tainable under either starting or 
running conditions.. This simpler, 
more efficient arrangement, to- 
gether with Sundstrand’s more ef.- 
fective, easily serviced mesh strainer, 
is typical of how the Sundstrand 
engineers consistently put perform- 
ance first in design decisions. Each 
detail of the Sundstrand line of fuel 
units has its essential place in the 
master pattern of helping bring out, 
in every installation, all the advan- 
tages built into your burners. The 
ability of the Model H to provide 
fast, dependable lifts, even on dry 
start-up, is one of the many good 
reasons why Sundstrand is ‘first in 


MODEL H— high-pressure, two-stage, 
for long line, high lift 3,6 10,14, and 
20 gph. Three basic Sundstrand models 
solve all fuel unit problems. 


fuel units’ from coast to coast. 


SUNDSTRAND 


HYDRAULIC Division 


at Sundstrand Machine Tool Co, 2210 Harrison Ave, Rockford, Ill. Eastern Sales Office: 89 Summit 
Ave., Summit, NJ. Made in Canada by John Inglis, Ltd. 14 Strachan Ave. Torante Made in Sweden 
wy Sundstrand Mydraulic AB Stackholm 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 
| 


Gerber makes a complete line of high quality plumbing fixtures. give full value. Gerber fixtures carry the Good Housekeeping Seal, 
They have the most wanted features, and are moderately priced to and are available in choice of four colors or white. 


Beat competition with quality and price 
Get more remodeling business at full profit 
with Gerber Plumbing Fixtures 


You can make a more attractive remodeling offer of one, full size tubs instead of “‘miniatures.” 
with Gerber plumbing fixtures, without cutting your 
profits. Gerber’s complete line of high quality plumbing 
: fixtures is smartly styled, and is backed by the Good 
_ With Gerber, high quality is combined with sen- Housekeeping Guaranty. Gerber fixtures are easy to 
sible prices that assure you extra profits through in- 


install and service. 
creased remodeling sales and full mark-up. Where ; 
competition offers “economy” fixtures, you can offer See your Gerber distributor for information on 


deluxe Gerber fixtures at no extra cost. You can offer Gerber’s complete line of high quality, moderately 
colored fixtures instead of white, twin lavatories instead __ priced plumbing fixtures. 


Piumbing Fixtures 232 N. Ciark St., Chicago 1, tl. 


Quality products, dependable service, from 5 modern plants... 
Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. 
Export Division: Gerber International Corp., 50O Green St., Woodbridge, N. J. 
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PRESS 


INCLUDING WASHINGTON REPORT 


Have you signed up for DE's Big Push Remodeling Sales 
Contest? There's still plenty of time, of course, but the 
sooner you get your entry started, the more evidence of 
your remodeling merchandising and know-how you'll have 
on file--and the better your chances of winning. 
HAVE YOU SIGNED Remember, thousands of dollars worth of valuable prizes, 
UP FOR THE including a motor truck donated by DE as first prize, 
BIG PUSH CONTEST? will be awarded to winning plumbing and heating contractors. 
There'll be no losers in this contest! Even if you 
don't win a prize, you'll be increasing your remodeling 
volume and profit just by entering the contest and follow- 
ing through. 
For complete information on how to enter, see page 107. 


The long-awaited improvement in housing activity ap- 
pears to be in the offing, says Thomas Holden, vice 
chairman of F. W. Dodge Corp. 

Liberalization of down-payment terms on government- 
insured mortgages, virtually assured by recent enactments of 
the Senate and the House of Representatives, should give a 
further boost to residential activity during the balance 
of the year, Holden indicates. 

In May, contracts for future construction were up sharp- 
ly, according to the Dodge report. The total of $3,399,- 

NEW CONSTRUCTION 528,000 was 14 percent above the comparable month last year. 
UP SHARPLY Non-residential building contracts scored an 11 percent 
IN MAY gain over May of last year. Substantial gains were regis- 
tered for hospitals and educational, commercial and indus- 
trial institutions. 

Residential building of all types was down only l 
percent from last year in dollar value. New home starts 
during the month totaled 101,741 units, down 5 percent 
from May of 1956. 

The cumulative total for all new construction for the 


first five months of 1957 shows a 4 percent gain over the 
Same period last ‘year. 


Another bright spot in the offing is the record level 
of savings ($14% billion in 1956) piled up by individuals. 
These savings represent disposable income available for 
purchases of necessary products and services for the home. 

And the Bureau of Advertising of the American News- 

GET THERE FIRST! paper Publishers Assn. is predicting peak summer sales and 
a bright selling opportunity for businessmen. 

Who gets the business depends on who gets to Mr. and 
Mrs. Homeowner first with the best sales story. The money 
could be spent on plumbing-heating-cooling modernization--if 
individual contractors go after the business. 


(Continued on the next page) 


Domestic ENGINEERING, JuLY 1957 39 


| ( 
\ 
le 
= 
U 
— 


The anti-bid shopping legislation moved a step closer 
to reality late last month when the House passed H.R. 
7168, the Federal Construction Contract Procedures Act, 
ANTI-BID SHOPPING by a unanimous vote. The bill now goes to the Senate for 
BILL PASSES HOUSE consideration. 
If passed, the bill would be a big step in the fight 
against the practice of bid shopping on Federal construction 
contracts. 


A_new program to promote oil heating to the public 
through better products and installation of equipment was 
proposed at the annual convention of the O0il-Heat Institute 
of America in Boston last month. 

Briefly, the proposal calls for setting up minimum 

OHI ANNOUNCES Standards of safety and performance for oil heating 
NEW PROGRAM products and their installation. Called the UL-OHI Label 
TO BOOST OIL HEAT Plan, the program would require that special labels be 
attached to equipment certifying that it has been manu- 
factured and installed in accordance with the require- 
ments of Underwriters Laboratories and the OHI. 

A full report of the convention will be given next 

month. 


Are you a hydronics contractor? 

Before you answer, turn to page 95; you may be surprised 
to find that you are. "Hydronics" is the new name for wet 
heat and compatible liquid cooling chosen by a special com- 

WET HEAT GETS mittee and announced at the annual meeting of the Institute 
NEW NAME of Boiler and Radiator Manufacturers in Absecon, N. J., last 
month. 

The name had its first preview at the Dallas, Tex., 
convention of the National Assn. of Plumbing Contractors. 
See page 102 for complete details of the convention and 
exposition celebrating the NAPC's 75th anniversary. 


A recent survey by the National Appliance & Radio-TV 
Dealers Assn. shows a record low in profits throughout 
the industry. About 28 percent of the appliance stores are 
losing money, according to NARDA. The net operating profit 


MORAL: ratio dropped to 1.2 percent of net sales in 1956, compared to 
ee PRICE CUTTING 3.4 percent in 1955. This is the lowest level in the ll-year- 
ee DOESN'T PAY history of NARDA surveys. 


tae The appliance association's report suggests that indis- 
ae criminate price cutting and inefficient management are 

i chiefly responsible for the present state of affairs. The 

situation is seen by NARDA as a mandate fordealers to seek 
adequate profit margins and more efficient operation. 


Factory sales of home laundry appliances amounted 
to 298,075 units in May, up 3 percent from April, 
HOME LAUNDRY according to Guenther Baumgart, executive director of the 
APPLIANCE SHIPMENTS American Home Laundry Manufacturers Assn. 
UP IN MAY However, the cumulative total for the first five months 
of 1957 shows a 20 percent drop from the corresponding 
period in 1956. 


The Federal Housing Administration advises that only 
metal septic tanks carrying the Underwriters Laboratories 
FHA REQUIRES label will be acceptable for mortgage insurance purposes. 
UL LABELS FOR The move was initiated when the FHA found it was not 
METAL SEPTIC TANKS always getting satisfactory septic tanks under the 
. provisions of Commercial Standard 177-51, which is the 
industry standard for the manufacture of metal septic tanks. 
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why you make more profit 


with 
CHAMPIONS 


The famous Rapidayton Champions—a complete line of deluxe 
quality jet pumps and water systems to capture the heart of the 

BIG VOLUME market. A system for every need; wells 0 to 150 ft. 

And they're “deluxe and in demand,” a combination which means 
maximum profit. You profit because Rapidayton Champions give you 
more pump to sell—more quality “sellable” features than anything in 
their class. You profit because these deluxe “worth more” systems 
are priced just above the very lowest and also carry a generous trade 
discount. You profit because the many fully packaged and convertible 
systems are easy to stock, easy to install. And you profit because 

a interchangeable parts (only a handful needed) keep inventory low 
and make service easy. Sell more pumps—and make more profit on 
each unit—with Rapidayton Champions. Write for details. 


Built-in “PROFIT’’ features 


Heavy-duty capacitor motors « One-piece solid brass impellers and other brass- 
built parts « Galvanized ejectors, good in any water © Quad-Volute body, 

highly efficient, makes pump self priming « Pressure tanks heavy-coated hot-dip 
galvanized inside and out © Exclusive Quick-Connect flange (patent pending) on 
convertible jets, saves up te $10 in time and materials © Interchangeable parts 


Packaged 
for profit 


Rapidayton Champions 
are available in many 
packaged models, as 
sembled, ready to 
install. 


Qrait MFG. CO, 1957 


The Convertible Champion 
Shown is originat Gpatiepion Converse 
widely imitated but néyer 
equaled. A big system, deluxe 
quality-built. Converts from shallow 
to deep wells without extra pump 
parts. Quick-Connect flange. Packaged 
with 4-gal: stainless steel, 13- and 
30-gal. horizontal and 42-gal. vertical 
galvanized tanks (latter meet FHA se- i 
quirements), 44 and 42 h.p. capacitor” 


motors.Reacpes, 80 ft. j 
810,2.0.4 Your whplesalgr! 


_ Established 1908 as The Dayton Pump and Manutacturing Co. 


— 
. 
Ai» ~ 
The Tait Manufacturing Company, Dayton 1, Ohio = 
| & 


ADAPTER 


Regulate Flow in ALL circulating water systems! 


Low-cost 
BALANCING VALVE 


Effective for zoning... 
for old or new hot 


4@ No. 16 for angle balancing valves. 


Phantom view left shows it inserted, 


water heating or : : ready for balancing. For 34” and 1” 


cast brass tees, only. 


chilled water cooling systems 


No. 14 phantom view 
below shows unit in- 


serted in copper or 
The ONLY balancing unit that can | bronze tee ready for 
be ADDED with no restriction! 


nal pipe sizes 
¥%”, 1”, and 114”. 


There are decided advantages in having balanc- 
ing valves on hand that can be quickly, easily 
installed without advance planning. First of 
all, they eliminate carrying “complete” stocks 
of balancing fittings. 


Fast, easy to install — No pre-planning needed 


Installing these MAID-O’-MIST units is 
simple: they are sweat-fitted speedily into cop- 
per, bronze or brass tees, and threaded into cast 
iron tees. Remember, MAID-O’-MIST valve- 
adapters let water flow thru the tee freely. Since 
the pipe diameter isn’t reduced, there’s no water 
restriction at all except for the balancing re- 
quired, 


Just figure the convenience, efficiency and 
money-savings these valve adapters give .. . 


and you'll order MAID-O’-MIST! 


Get full information from your jobber or write for catalog, today! 


AUTOMATIC HUMIDIFIERS . « « WATERLINE CONTROLS 
- AUTO VENTS . . « HEATING AND AIR CONDITIONING SPECIALTIES 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILLINOIS 
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No. 7 AUTO-VENT 


No wonder Number 7 is a big favorite 
with both heating and air-conditioning 
experts! Fully automatic, this brass 
vent has a self-closing, float-operated 
valve—all mounted on a removable bon- 
net for quick servicing. Small (43¢” x 
214” with 4%” I.P. female connection ) 
it does a big job of eliminating air. For 
pressure up to 75 Ibs. 


No. 67 No. 72 
AUTO-VENT AUTO-VENT 


Is the space A fast-venting valve of 


limited ? Then convectors, baseboard 
No. 67 is your and free-standing radia- 
Auto-Vent! Its tion. For vertical or 
overall size is : horizontal mounting. 
onl y 3,” x Size 14” x %" with %” 
with 14" LP. male connection, 
I.P. male con- , Dise dries quickly be- 

‘ cause of immediate 
nection. 

drainage. 


the expansion type for 


No. 27 AUTO-VENT 


Smaller sized (3” x 2%") for 
horizontal mounting with %” LP. 
female side connection. U se on 
convectors, radiant coils, etc. 
Takes up to 50 Ib. pressure. 


No. 37 AUTO-VENT 


Similar to No. 27, but designed for 
horizontal mounting with %” L.P. 
vertical male bottom connection. 
Size 3” x 24%". 50 lb. pressure. 


Float Type 


Get full information from 
your jobber or write for 
catalog, today! 


Float Type 


Inc. 


3217 NORTH PULASKI CHICAGO wad 


AIR 1S THE VILLAIN! 4 
a eS eo in hot water heating or chilled water cooling systems 
CONTINUOUS VENTING ACTION 
| ENDS CIRCULATION WORRIES! 
balancing valve. Regulates flow of water . 
thru any hot or chilled water system. __ s | 
. 
Install in cast iron tee to complete a balanc- 
| 
— 
Install in cast brass tee to complete } 
: 


FOR A QUICK “PICK-ME-UP”’ 
NEW DROP-FORGED ALUMINUM 


TOLEDOsS 


WRENCH WITH 
"HEFT APPEAL” 


What’s wrong with doing it easier? 
Here’s a pipe wrench with virtually 
the strength of steel at HALF the 
weight! Makes your job easier— 
saves time and effort! Here's a 
wrench that’s safe—and _ uncondi- 
tionally guaranteed! 


_ HALF THE WEIGHT FOR 


TWICE THE 


SATISFACTION... 


Forged aluminum housing, hook and 
handle, replaceable forged steel jaws 
and heavy-duty forged steel adjusting 
nut all add up to durable satisfaction 
and safety. You can’t beat this dur- 
able-lightweight combination! 


THERE’S ONE FOR 
EVERY NEED! 


All popular sizes—10”, 14”, 18”, 24” and 
36”. Three heavy-duty types meet all 
requirements: @ Drop forged aluminum 
handle and hook with forged steel insert 
jaws and adjusting nut. @ Drop forged 
aluminum handle and drop forged steel 
hook and adjusting nut. @ Drop forged 
aluminum handle and hook with non- 
sparking insert jaws, spring and adjusting 
nut. Remember these TOLEDO wrenches 
are SAFE, and unconditionally guaranteed 
by the makers of the famous TOLEDO 
Quality Checked line. Now is the time to 
give yourself a break with a new light- 
weight, heavy-duty TOLEDO wrench. 


| The Teledo Pipe Threading Machine Company 
1445 Summit Street © Toledo 4, Ohio 


Please send complete information and where I 


can buy TOLEDO heavy-duty aluminum a 


Se BUILDERS OF THE WORLD'S FINEST PIPE TOOLS 


PIPE THREADERS + PIPE WRENCHES + PIPE MACHINES 
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Bronze gate valve folder. Eight- 
page pocket-size booklet contains 


selection data for firm’s line of 
bronze gate valves. The valves are 
illustrated and marked by number, 
pressure rating, type of pipe end, 
size and stem design. The folder 
also describes characteristics of 
each model and recommends ap- 
plication of each. 

Available from: Ohio Brass Co., 
Mansfield, O. 


Air diffuser selection manual. 
Line of grilles and registers is 
illustrated and described in 66- 
page catalog. Contains 32 photo- 
graphs and 21 drawings, in addi- 
tion to selection tables for each of 
the 26 standard sizes. 

Available from: Waterloo Reg- 
ister Co., Inc., P.O. Box 72, Water- 
loo, Ia. 


Boiler-burner unit catalog. Four- 
page, three-color catalog describes 
one series in firm’s line of resi- 


dential and small commercial boil- 
er-burner units. Cutaway draw- 
ings illustrate principal features; 
accompanying copy discusses con- 
struction and components. Back 
cover lists specifications and ap- 
plications and recommends instal- 
lation methods. 

Available from: Fitzgibbons 
Boiler Co., Inc., 101 Park Ave., 
New York City 17. 


e Trade literature reviews 


READING 


Packaged air conditioner cata- 
log. New catalog describes, in 20 
pages, 1957 models in firm’s line 
of packaged commercial air con- 
ditioning units. Printed in two 
colors, the catalog illustrates de- 
sign features and such operating 
components as cooling coils, fan, 
fan motor, compressor, condenser 
and controls. Also contains ca- 
pacity curves, fan performance ta- 


‘bles, V-belt drive selection and air 


distribution values with plenum. 
Specifications for ordering also are 
included. 

Available from: American Blow- 
er Div., American-Standard, 8111 
Tireman Ave., Detroit 32. 


Water cooler, purifier, drinking 
fountain catalog. Range of firm’s 
water coolers, stainless steel and 
stainless steel on china drinking 
fountains and water filter-purifiers 
is discussed in 24-page catalog. 
Water coolers are available in con- 
cealed, remote and cabinet models. 
All models are illustrated. Rough- 
ing-in drawings with detailed di- 
mensions are included. 

Available from: Filtrine Mfg. 
Co., W. Prospect St., Waldwick, 
N. J. 


Plastic Pipe and Fittings 


Eight-page, two-color booklet 
contains current technical informa- 
tion on firm’s line of pressure- 
rated plastic pipe and fittings. In- 
cludes tables on pressure drop 
through plastic pipe, pressure-tem- 
perature ratings for different sizes 
and recommended pumping depths. 
Provides figures on company’s 
standard-wall, 75-lb and 100-lb 
polyethylene pipe. Includes pic- 
tures of plastic pipe installations, 
explaining installation procedures. 
Contains one-page description of 
90-deg. elbows, insert adapters, 
tees, couplings and fitting clamps, 
all made of polystyrene. 


Available from: Crane Co., 836 S. Michigan Ave., Chicago 5. 


Space heater bulletin. Six-page, 
three-color bulletin contains de- 
scriptions and_ specifications for 
firm’s line of stainless steel direct- 
fired unit heaters. The heaters are 
designed for large commercial and 
industrial applications. Lists ca- 


pacities and discusses components. 
Contains charts detailing construc- 
tion. 

Available from: Reznor Mfg. Co., 
Mercer, Pa. 


Grease interceptor catalog. Four- 
page, two-color catalog describes 
firm’s self-cleaning grease inter- 
ceptor that uses enzyme concen- 
trates to convert accumulated ' 
grease into water-soluble com- 


| 
4 
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pounds that can be flushed away 
into the drainage system. Catalog 
describes operation of the intercep- 
tor and contains dimensional, con- 
struction and _ installation data. 
Back cover lists capacities and 
specifications. 

Available from: J. A. Zurn Mfg. 
Div., Zurn Industries, Inc., Erie, 
Pa. 


(Please turn to center of page 176) 


Booklet Issued by Crane 


CRANE 
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From the Ancient Arts... 


Now the last word 


PHOTO FROM DIMITRI ALBUM 
© ESQUIRE MAGAZINE 1956 
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... genuine Lifetime vitreous porcelain enamel 


shower cabinets at budget prices 


Vitreo Lifetime Shower Cabinets capture the ancient arts of vitreous 
porcelain enamel in modern tempo... Feature the most beautiful 

and durable finish known to man... Rustproof, deterioration -resistant, 
permanent ...Non-staining, odor-free, sanitary... Sturdy, 

rigid construction ... fast, one-craft installation. For the first time, here is a 
‘‘package’’ cabinet to match the quality and beauty of the finest 

vitreous porcelain enamel bath fixtures. And priced 

to meet budget requirements of remodelling, replacement and 
new-construction. Sold through Plumbing Wholesalers. 

Write for catalog and price list. 


VITREOUS STEEL PRODUCTS COMPANY, 8ox 3991, Cleveland 20, Ohio 
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Compare These Advantages 


SLIT-PROOF PIN-HOLING") 
@ GREATER STRENGTH 
HIGHER HEAT RESISTANCE 


@ RESISTS ACIDS, 
ALKALIES, SALTS 


@ UNAFFECTED BY DETERGENTS 
AND SOAP SOLUTIONS 


@ LIGHT, FLEXIBLE, 
EASILY HANDLED 


@ COIL LENGTHS UP TO 400’, 
FEWER FITTINGS 


g LOW INSTALLED COST, 
LASTING SERVICE 


APPROVED FOR DRINKING 
WATER SERVICE BY 
NATIONAL 

SANITATION 
FOUNDATION 


ORANGEBURG LEADERSHIP 


New orancesurc SP Plastic Pipe is backed by the 
64-year Orangeburg reputation for quality. It is made 
to the same exacting standards as famous ORANGEBURG 
Brand root-proof pipe, electrical conduit, and under- 
floor duct systems. Acceptance of ORANGEBURG Brand 
products, plus national advertising in Lire, Farm 
Journal, and other big-circulation magazines, make new 
ORANGEBURG SP Plastic Pipe easy to specify and “sell”. 
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NEW... MADE ONLY BY ORANGLEURE ! 


Produced from a superior new-type resin! 
Completely slit-proof! Has greater strength! 


Here, at last, is a flexible plastic pipe of a superior new 
type—a stronger pipe that can take higher pressures, 
higher temperatures, has greater resistance to abrasion, 
is completely slit-proof—free from “pin-holing”! 


The first of its type, onaNGEBURG SP Plastic Pipe has 


such unique properties and superior performance 2. 


greatly extends the frontiers of applications for modern 
piping in water service, and many industrial uses. 

PROVED SUPERIORITY onancesurc SP is the 
only lightweight, flexible plastic pipe made from a 
superior new type of polyethylene resin, which took 
ten years of research to perfect. It is the extremely high 
molecular weight of this resin which gives ORANGEBURG 
SP its greater strength and lasting service life...superior 


Exhaustive tests prove ORANGEBURG SP is completely 
slit-proof...exceeds every test requirement known for 
polyethylene pipe...is approved for drinking water 
service by the National Sanitation Foundation. 
IDEALLY SUITED FOR water service lines, 
underground sprinkler systems, wells, swimming pools, 
irrigation, running water and drainage during con- 
struction, water systems for farm buildings, chemical 
process lines, air conditioning — and also many other 
applications. 

SPECIFY ORANGEBURG SP Made in %” to 
2” sizes, weighs only % as much as steel, handles easier, 
installs faster and at less cost than metal pipe. Bends 
around obstacles, cuts easily with a hacksaw. Super- 
smooth bore increases flow capacity, prevents build-up 
of pressure-reducing deposits. Send coupon now for full 
facts on ORANGEBURG SP—the plastic pipe with the big 
profit future. 


ORANGEBURG — pioneer and leader in non-metallic pipe for 64 years 
ORANGEBURG MANUFACTURING CO., INC. * Orangeburg, N.Y. « Newark, Calif. 


Engineered to give lasting service! 
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ORANGEBURG MANUFACTURING CO., INC. 
Orangeburg, N.Y., Dept. DE-77 


Please send catalog on new onaNGeBURG SP 
Plastic Pipe to: 


COMPANY 
STREET 


ZONE STATE 
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qualities found only in this great pipe. 2 
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“This Lifetime Bathtub Guarantee backs 
AllianceWare’s proven claims of stain, 
chip and abrasion resistance.” 
From AllianceWare’s new 20 minute 
contractor presentation. 


So... Allianc¥Vare 


12 GAUGE BATHTUBS 


are the first and only 
bathtubs covered by a 


*Here’s a new Double Apron Bathtub 
that makes 2 bathrooms out of 1. 
Sliding shower doors of frosted glass give the 
necessary privacy.” Proof that your fixture 
selling story isn’t complete until you’ve heard 
AllianceWare Story.” 


yay 


¥ Double Apron Bathtub 
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a © Straight wall tie ines 
+ 12 Gage, Guaranteed fo ite 
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“AllianceWare’s New Double Bowl Lavatory 
is the answer to the bathroom rush hour 


“Duotone Bathtubs, combining one color 
apron with a second color bell, 
are something new to sell. A terrific 
AllianceWare exclusive that can double 


traffic problem of many families, especially 
those with school children.” This is just part 
or triple your bathtub sales.” of the story you will hear from the man 


Part of the AllianceWare Story. who handles AllianceWare. 


agit 
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Line With The Moder Color Vogue 
are 
New Ouotone Permasheen Battitues 
Any Cambraations 
of these Wonderful 
MilianceWare Water Colors 


Alliance Ware, Inc., Post Office Box 809, Alliance, Ohio 


Gentlemen: 
(] | would like to see your presentation “New Alliance Ware '57.” an subsidiary 


(_] Send me a copy of your new 12-page Product Catalog. 
[_] Send me the name of your nearest representative. 


My plumbing fixture source: My address is: 
Company 
Address. 


City Lone State 


City Zone State 


Requested by 
Architect Plumbing Supply 


Builder Plumbing Contractor 
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Is Now Available in New 


WasuincTton, D. C.—The U. S. 
Department of Commerce recently 
issued three new commercial stand- 
ards on plastic pipe. The standards 
were proposed by the Society of 
the Plastics Industry, Inc., follow- 
ing endorsement by the industry. 

The commercial standard for 
flexible polyethylene plastic pipe is 
a revision of a previous edition. 
Whereas the earlier edition cov- 
ered only dimensional require- 
ments for one series of sizes, the 
new standard also covers quality 
requirements for three series of 
wall thicknesses. (See full report 
beginning on page 206.) 

The second standard features di- 


New Century Plant Can 
Double Seat Production 


CLeveLAND—Century Products, 
Inc., a major manufacturer of toilet 
seats, has purchased a new plant 
here to double its production ca- 
pacity. The new building, located 
at 3510 Chatham Ave., has 62,000 
square feet of floor area. It is 
located on a two acre plot, with 
space available for future expan- 
sion. Erected in 1941, it is of brick 


Water Conditiening 
Month Set for Sept. 


WueatTon, Itt.—The Water Con- 
ditioning Research Council, in con- 
junction with the National Assn. 
of Soft Water Service Operators, 
has designated September as Water 
Conditioning Month for 1957. 


Yardstick for Measuring Quality of Plastic Pipe 


Government Standards 


mensions and tolerances for out- 
side diameters and wall thick- 
nesses of cellulose acetate butyrate 
pipe. Nine nominal sizes are coy- 
ered. It includes minimum and 
nominal weights and procedures 
for inspection. 

Dimensions and tolerances for 
rigid polyvinyl chloride pipe are 
covered in the third standard. It 
features dimensions and tolerances 
for outside diameters and wall 
thicknesses of four schedules of 
pipe in 15 nominal sizes. 

The new standards are available 
from the Superintendent of Docu- 
ments, Government Printing Of- 
fice, Washington 25, D. C. 


and steel construction. The firm 
plans to move to its new quarters 
early this month. 


A group of Nibco officials recently 
gathered at the company’s new foun- 
dry in Elkhart, Ind., to watch Lee 
Martin, president, pour molten brass 
into the mold that marked the pro- 
duction of $100 million worth of cop- 
per and brass fittings by the firm. 


Nibco Reaches the Magic 
$100 Million; Sees Further 
Expansion with New Plant 


Inp.—Nibco, Inc., has 
reached the $100 million mark in 
production of its copper fittings. The 
company, which first entered into 
production of copper 29 years ago. 
revealed that it has sold at least 
half the $100 million since 1950. 

A company spokesman said Nib- 
co expects to reach the second $100 
million in the next five to seven 
years. To reach this goal, the firm 
recently built a new foundry where 
the. production milestone was set. 

(NEWS continued on page 54) 


she wath arrdiusto show 


MILWAUKEE 


This eye-catching, giant-sized photograph of one of its showers in action is 
proving to be a real traffic-stopper in Milwaukee, reports Milwaukee Faucets, 
Inc. The photo is attached to the sides of the trucks used for delivering the 
firm’s shower and faucet fixtures to local plumbing and heating wholesalers. 


DomEsTIc ENGINEERING, JULY 1957 


4 ¥ 7 ‘ 
, 
52 


vel 
el 
0100.0 


an engineered offse t, crea ting a longer, si 
compact heat travel which forces a twisting 2 4 


ASSEMBLED AT. THE 


Rchind the ménutaciure ot Peerless Boilers ls emporionse 
nearly 50 years in producing the famous Peerless complete line of gas 
ka d oil fired CAST IRON BOILERS. There are many ace > 

Bester, Write for information. 


| IMPROVE YOUR POSITION IN THE | | 
FIELD 
(eas MIGHTY MIDGET | 
FOR HOME HEATING 
all the innovations, ruggedness, dependability and 
versatility that’s expected in today’s home heating re- — 
- quirements. AVAILABLE IN 3 SIZES: 70,000, 95,000 
x 
of the hot gases for MAXIMUM 
— < sti) AND | 
| 
THE PEERLESS HEATER CO. FPRRMBRSS 
BOYERTOWN,. PENNSYLVANIA 
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HANDSHAKE: Newly elected officers of the Mechanical Contractors Assn. con- 
gratulate retiring president George Hall (center) on a successful year in 
office. Hall, of Madison, Wis., was succeeded at the group’s recent meeting 
in Miami (DE, June, page 106) by Joseph Spitzley, Detroit contractor. From 
left are Horace Wetzell, vice president, Cleveland; Spitzley; Hall; William 
Scott, treasurer, San Francisco, and Lloyd Gruman, secretary, New York City. 


Housing Starts Show Upturn in April, Though Still 
Off Pace of a Year Ago. Expect 940,000 for Year 


Cxuicaco—With 1957 now past the 
half-way mark, many building in- 
dustry leaders are estimating that 
this year will not bring the 1,000,000 
housing starts hoped for earlier. In 
fact, first-quarter figures reveal that 
this year housing starts may drop 
to 940,000—15 percent below the 
1956 total which, in turn, was 16 
percent below the 1955 peak. 

The U. S. Department of Com- 
merce’s Bureau of Labor Statistics 
reveals that housing starts in April 
were 11 percent higher than in 
March. However, the Bureau 
pointed out, this total was the 
smallest number of dwelling units 
started in April in any year since 
1949—down 17 percent from the 
1956 total for that month. 


a The report added that the sea- 
sonally adjusted annual rate of 
housing starts was 940,000 units in 
April, compared to 880,000 in 
March. Although April marked the 
first upturn in the seasonally ad- 
justed rate since last October, the 
Bureau said it was the fourth suc- 
cessive month with an annual rate 
of less than 1,000,000 units. 

Thus, at the end of the first four 
months, housing starts for 1957 


were running 17 percent behind 
1956 and at the lowest level since 
1949. 

However, several authoritative 
sources look for a modest recovery 
in the building industry. Congress 
is acting to stimulate residential 
construction. The Housing Act of 
1957 comes too late to help during 
the 1957 building season, but if it 
is finally enacted, it will provide the 
basis for a pick-up in 1958. Also 
encouraging is the gradual accumu- 
lation of a renewed supply of pri- 
vate mortgage credit, as the con- 
stant amortization payments are 


made on the great volume of loans 
now outstanding. 

The Value Line Investment Sur- 
vey suggests that new residence 
construction in 1958 may rise 11 
percent to slightly over 1,000,000 
units. Commercial construction is 
not expected to advance, but indus- 
trial building may edge upward. 
Farm construction is likely to ad- 
vance a little, reflecting an upturn 
in farm income. 


Gas Heat Users at All- 
Time High, AGA Says 


New York City—Approximately 
1.3 million more consumers used 
gas for home heating in the 1956- 
57 heating season than in the pre- 
vious year, it has been announced 
by the American Gas Assn. This 
brings the total number of con- 
sumers using gas house-heating to 
16.7 million, an 8 percent gain over 
1956. 

During the next three heating 
seasons, the gas industry expects to 
add 3.7 million new customers, of 
which almost 40 percent will be 
owners of existing dwelling units. 


« The most significant anticipated 
gain during the next three seasons 
is predicted for the East North 
Central area, where about 930,000 
new units may be added, AGA 
disclosed. The Pacific region ranks 
second with an expected increase 
of approximately 658,000. Third is 
the Middle Atlantic area, in which 
542,000 units may be installed; and 
fourth is the West South Central 
region, which anticipates adding 
410,000 new gas heating units. 
(NEWS continued on page 56) 


Other News Highlights in this Issue: 


The Outlook for Steel Kitchens 
Wet Heat Gets a New Name 
All-Industry Council Proposed ..... 
DE Wins Business Journalism’s Top Award 
P-H-C Month: Success or Bust?....... 
Trend to Bigger Capacities in Boilers . . . 


Dealer Development School 
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a big difference that helps 


Awa Brand Fittings help sell piping jobs 
in two ways. First, they start clean, make up 
fast, permitting closer cost estimates and quo- 
tations. Second, they assure a tight joint and 
full mechanical strength for the assembly. They 
help sell the next job by saving the customer’s 
installation and maintenance dollars. 


This difference that sells is manufacturing 


accuracy. Anvil Brand threads are clean—con- 
sistent in pitch, taper, and depth. Chamfers 
and recesses are precision finished. And gaging 
is continual during manufacture. 


The Anvil Brand Line includes couplings, nipples, bushings, 
and plugs, available from stock and cartoned for easy hand- 
ling and identification. They are sold by leading distributors, 
whose engineering service to the trade is supported by Anvil 
Brand Representatives in principal cities. 


and COUPLING 


Galvanizing should 
protect all exterior 
coupling surfaces 

When you buy galvanized couplings it’s 


wise to make certain that all exposed 
areas—including chamfer or recess—are 
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_ ALLISON PARK, PA. 


» 
Inc., Longview, Tex. 


Subsidiary: Anvil Products, K 
aaa -Ganadian Coupling and Fittings, Ltd., Simcoe, 


fully covered with the zinc coating. If 
protection is not complete, you might as 
well have no galvanizing at all. 


MON 


FROM GALVANIZED 
TUBING 


FROM HOT 
DIP BLANK 


First check for thorough galvanizing 
is inspection of the recess or chamfer. 


forged seamless and 
wrought steel 
pipe fittings 


In many cases galvanized pipe is cut to 
length, recessed, tapped, and sold as 
galvanized couplings—a practice which 
obviously leaves the recesses uncoated 
and subject to corrosion and discolora- 
tion. (See Fig. A). 

Properly galvanized couplings are 
made this way: the rough blank is 
formed, then chamfered or recessed and 
bored. Next, the blank is dipped in 
molten zinc. Finally, it is tapped. By 
this method, all exposed surfaces of the 
in-service coupling are fully protected 
by a heavy, even, zinc coating. (See 
Fig. B.). 
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A large gold-plated replica of a plumber’s wrench with the legend “Welcome 
to the U. S. A.” inscribed was presented to Australia’s prize-winning appren- 
tice Allan George (center) on his recent arrival at the Los Angeles International 


Airport. 


The presentation was made by Wilbur Hokom (left), Beverly Hills, 


Calif., newly elected president of the National Assn. of Plumbing Contractors, 
and Frank Hess, president of the Assoc. Plumbing Contractors of California. 


Plumber from Down Under Visits U. S. to Study 
Industry Techniques in NAPC-Sponsored Project 


Los ANnGeLEs—Australia’s prize- 
winning apprentice plumber, Allan 
Steven George, arrived at the Los 
Angeles International Airport re- 
cently to begin a tour that will in- 
troduce him to plumbing and heat- 
ing contractors across the nation. 
Purpose of the tour, sponsored by 
the Victoria Overseas Foundation 
of Australia in cooperation with 
the National Assn. of Plumbing 
Contractors, is to acquaint George 
vith plumbing, heating and cooling 


Carrier Sales Way Up for 
Year Ending April 30 


Syracuse, N. Y.—Carrier Corp. 
has announced its net sales for the 
twelve months ended April 30, 
1957, totaled $213,112,000—up $23,- 
112,000 over the corresponding 1956 
period. For the first six months of 
fiscal 1957, net sales totaled $103,- 
454,000. The comparable total of a 
year ago was $83,536,000. 
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standards and practices in 
United States. 

After attending the 75th annual 
convention of the National Assn. of 
Plumbing Contractors in Dallas, 
Tex., June 10-13, George began fill- 
ing employment dates with contrac- 
tors across the nation. He is spend- 
ing approximately a month on the 
job in each area. 


the 


Line Material Expands 
Fibre Pipe Production 


MILWAUKEE—Line Material In- 
dustries has expanded its Perma- 
line Products plants in Barton, 
Wis., and Sherman, Tex., to facil- 
itate a 35 percent increase in pro- 
duction of its bituminized fibre fit- 
tings and pipe. During recent 
months, reports R. G. Wheaton, 
president, nearly $1 million has 
been invested in the two plants for 
new production machinery and en- 
larged warehouse facilities. 


Here's What's Happening 


in Water Heater Sales 


New York City—Shipments of 
gas water heaters in April were the 
largest for any month this year and 
were only slightly below the April, 


. 1956, total, it has been announced 


by the Gas Appliance Manufactur- 
ers Assn. April shipments reached 
240,900 units, only a few hundred 
below the same month a year ago. 
For the first four months of 1957, 
shipments totaled 891,000 units, 
down 11.5 percent. The highest 
previous monthly total this year 
was in March, when 227,000 units 
were shipped. 


Boiler, Furnace Shipments 
Also Given by GAMA 


Gas-fired boilers were down 7.7 
percent in April, with 6,000 units 
shipped. For the first four months 
of 1957, shipments totaled 22,300 
units, a 5.1 percent drop. 

April shipments of forced warm 
air and gravity-type gas furnaces 
totaled 49,600 units, down 11.1 per- 
cent. The four-month total reached 
194,100 units, down 11.8 percent. 

(NEWS continued on page 58) 


E. A. Kaufman, (center), buyer for A. 
Y. McDonald Co., Dubuque, Ia., whole- 
saler, examines a 10-foot length of 
4-inch fibre tubing formed on the new 
machinery at L-M’s Permaline Prod- 
ucts plant in Barton, Wis. Plant Man- 
ager L. Bowerman (left) holds an 8- 
foot length while Product Manager 
W. M. Bloom holds a 5-foot length. 
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COMPARE! 


TER 
PuTER FUTER PUTER be 
GENERAL FILTER ~ 


KEY FEATURES 1A-25A & 24-7008 


CONSTRUCTION. YES No | NO | Yes | NO | NO | NO Ww | N 
No giass or soft metals. Nothing to crack, chip 


wear out 


PUTER PUTER 
“ge 


CORROSION-PROOFED INSIDE AND 


like, plastic finish on both inside YES NO ves 
water acids and 


oa ON BOTH INLET AND ves NO NO NO YES NO NO 


CHOICE OF WHLET AND OUTLET YES NO | NO | YES | NO | NO | NO D 


Available either with standard pipe 
or with at slightly extra cost 


QUE RESISTANCE 
OVER m0 IWLBS. YES YES | NO | YES | NO | YES | NO 


mtening 

RE 
NON-SWELLING. LEAKPROOF 

. BUNA-N GASKETS no | NO no | NO _—_ 

% cupped rim of bow! for positive YES NO NO 
No messy leakage Key Featu s 
or fumes re 
DEPTH-TYPE WOOL FELT ELEMENT 
Oli cleaned through entire thickness of cartridge YES YES NO NO YES NO NO 
to center core—not just at outer surface. Greater R E 
Girt capacity before changing elements. e 


PATENTED LINT REMOVAL 
Bonds all lint particles to wool felt preventing YES NO 
escape into tue! lines 

MOISTURE AND CONDENSATION 


NO | NO | NO | NO | NO 
REMOVAL YES YES | NO | NO | YES | NO | NO 
NO 


Oilburner Protection 


Wool felt removes moisture as well as dirt 
particies — only filtering medium effective against 
both 


MORE 


LARGE SUMP AREA YES YES NO YES YES NO 
and holding large quantities of water, c lef 
TOTAL KEY FEATURES 10 4 1 3 4 2 ! ° ustomer Satisfaction 


HERE’S PROOF of superiority! This chart compares all of the nationally-advertised, leading 
makes of fuel oil filters FEATURE FOR FEATURE .. . shows exactly how each rates when it 
comes to the KEY FEATURES which determine performance — and sales! 


All of the “name brands” are included; yet only GENERAL FUEL OIL FILTERS have all 10 
of these key features. The “next best’ filter has only 4 out of 10. One make doesn’t have 
a single one! 


These facts should be a graphic reminder to COMPARE before choosing any filter. As we've 
said all along, compare basic features and you'll stock and sell America’s Original — and 
still the FINEST — General Fuel Oil Filters. Over 5 million sold! 


= Goodwill Builder! CLEAN RIGHT Soot Remover is Here's Another Leader! General Hu- 
> e the answer to soot-packed flues! Take a can slong = midifier is designed with service in 

Fuel oil Filters on your next service call. Destroys all soot swiftly mind No float nothing to clog! 

and sofely .. . up to Ve" in 2-5 minutes. Scientifically humidifies—automatically, 


America’s Original — 
and Still FINEST! 


OIL 
HERE ARE THE FACTS — 
ABOUT FUEL OIL FILTERS! | 
Comparison of GENERAL FUEL OIL FILTERS 
-with other Leading Makes 
| 
GENERAL FUEL OIL FILTERS OFFER MOKE KET FEATURED 
-.. MORE BURNER PROTECTION .. . MORE CUSTOMER SATISFACTION! " 
GENERAL 
43800 Grend River Avenue 
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News... continued from page 56 


Shown above are members of the Northern California Suppliers Assn. who 
attended the organization's recent meeting at Del Monte Lodge in Pebble 
Beach. Delegates from Oregon, Washington and Southern California also were 
on hand for the meeting which was conducted by Milton Hagler, president 


of the association. 


Panel discussions on industry problems were featured. 


10-Day Kitchen Training School Set for July 22; 
Design, Selling and Business Management Featured 


Cuicaco—Seventy-one hours of 
classroom training, plus three eve- 
ning workshop sessions, will be of- 
fered this summer at the first 
Training School for Kitchen Deal- 
ers, sponsored by the National 
Institute of Wood Kitchen Cabi- 
nets. The school will be held July 
22 through August 2 on the campus 
of Purdue University, West La- 
fayette, Ind., it was announced by 
Fred F. Montiegel, manager of the 
Institute. 

Purpose of the school, Montiegel 
- said, is to provide contractor-deal- 
ers with basic training in kitchen 
planning and salesmanship. The 
expanding importance of the kitch- 
en in home planning and new de- 
velopments in kitchen equipment, 
he added, have created an increas- 
ing need for contractors to keep 
abreast of such developments. 

Subjects to be covered will in- 
clude blueprint reading, essentials 
of cabinet construction, layouts and 
drawings, color and decoration, in- 
stallation and new trends and ideas. 

Instruction also will be given in 
kitchen components, including 
plumbing, appliances, illumination 
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and interior finishes. On the busi- 
ness side, classes will be held in 
salesmanship, financing, credits and 
collection and accounting. 
Enrollment for the first school 
will be limited to 40 persons, said 
Montiegel. Applications for the 
school may be sent to the NIWKC, 
75 East Wacker Drive, Chicago 1. 
(NEWS continued on page 60) 


William A. Landers (right), president 
of the National Assn. of Plumbing 
Contractors, was presented his photo- 
graph as a token of esteem by the 
Massachusetts State Assn. of Master 
Plumbers at its recent annual conven- 
tion. Edward M. Bailey, retiring presi- 
dent of the state group, is at left. 


Names in the News 


Dunkirk, N. Y.—The Dunkirk 
Radiator Corp. has elected M. C. 
Reed president to succeed the late 
L. N. Murray. Reed, who joined the 
company in 1938, was serving as 
vice president in charge of sales. 

The appointment of Robert C. 
Cottrell as general sales manager 
of The Hoff Mfg. Co., Bethany, 
Conn., manufacturer of baseboard 
radiation, convectors and radiator 
enclosures, has been announced. 
Cottrell, for three years assistant 
general sales manager for the Spi- 
Rol-Fin Co., will supervise the ex- 
panded distribution program re- 
cently initiated by the firm. 

Peter P. Balnis has been elected 
president of Marsh Valve Co., Dun- 
kirk, N. Y. Controlling interest in 
the firm recently was purchased by 
Balnis and Samuel J. Childs. 

Frank Walsh has been named 
sales manager for the newly 
formed Gas and Electric Water 
Heater Division of Patco Mfg. Co., 
Philadelphia. Walsh formerly was 
with Hi-Qua Mfg. Co. 

James J. Clarke has been named 
sales manager for Ramset Fasten- 


Robert Cottrell Fred Hout 
Sales Manager Pres., Sump 
Hoff Mfg. Co. Pump Mfrs. 


ing System, Cleveland, a division of 
Olin Mathieson Chemical Corp. 
Clarke joined Ramset in 1955 as 
sales promotion manager. 

Sall Bros. Co., Rockford, IIl., has 
appointed Jack W. Remington sales 
manager of its Valve Division. 
Remington previously held the post 
of director of development engi- 
neering. 

Fred B. Hout, vice president in 
charge of sales for the Barnes Mfg. 
Co., Mansfield, O., has been elected 
president of the Sump Pump Man- 
ufacturers Assn. 

For other important appoint- 


ments in the plumbing and heating 
industry, see page 190. 
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to learn a new name 


in Fiber Pipe 


Pronounced contest- 


Tta a. 


DCO 


“LEARN THE KYOVA NAME CONTEST" 


It can be worth $1000.00 to you. Here’s all you have ENTER CONTEST +1 NOW! [fe 
to do: Following each letter from the name, KYOVA, 4 fn 6. Mail your entries to “Learn the KYOVA Name Contest". <sS 
write a complete word. Each of the five words, in the Same =P. ©. Box 7566, Chicago 80, Illinois = 
order they appear, must form a sentence. The con- oo . an 
testant with the most original and humorous sentence 3 = 
will win! It’s as simple as that. Yes, it will pay you = : > 
to learn the name KYOVA! It stands for a quality Se “dl 2 
supplier of fiber pipe dedicated to economy, service a — 
and integrity. 

Try it out a couple of times. Here’s a sample: = = 

“Knit Your Own Valuable Apparel.” 

Entries for contest #1 must be postmarked on or => i — 
before July 31, 1957. Contest #2 will appear in this =< "aaa a 
magazine next month. Be sure you enter them all. ——_igaaemaaaeaammaaaaamaaes ———_—— =3 
Each contest pays $1000.00. Contests will be judged 
by a representative of three plumbing magazines. —— > 

9 Opinion of the judges will be final. ee City — Zone___State- — & 


C) No, we do not handle fiber pipe. 
CD Yes, we do handle fiber pipe. 


KYOVA FIBER PIPE CO. We buy i rom _ 
IRONTON, OHIO” 
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Elkay Mfg. Co.'s “sit-down” sink, incorporating a bowl sufficiently shallow to 
clear the legs of the person seated at the sink, is available in both three- 


bowl island and peninsula types. 


Drop-in bowls also are being offered. 


Elkay Claims an Exclusive on Term Sit-Down Sink’ 


Cuicaco—Use of the name “sit- 
down” to identify sinks or sink 
bowls now is limited exclusively to 
the Elkay Mfg. Co. following the 
firm’s adoption of the name as a 
registered trade-mark, according to 
an announcement by L. G. Katz, 


president. He said the name was 
adopted during research and de- 
velopment work on the line. He ex- 
plained that the term “sit-down” 
applies to Elkay sinks with a bowl 
shallow enough to clear the legs of 
a person seated in front. 


Stein Challenges Wholesalers to Take the Lead 
in Improving the Industry's Profit Position 


PortsmoutH, N.H.— What can 
wholesalers do—both individually 
and collectively—to help assure 
themselves and their contractor- 
customers of reasonable profits in 
today’s competitive market? 

That question was answered in 
a major speech before the recent 
spring conference of the Plumbing 
and Heating Wholesalers of New 
England here, by Morris Stein, 
PHWNE president. He pointed out 
that there are four important ways 
wholesalers can cope with the prob- 
lem of diminishing profits: 


s 1)By sharpening their manage- 
ment techniques; 

2) By practicing realistic pricing 
policies; 

3) By cultivating the ever-ex- 
panding modernization market; 
and 

4) By 


cooperating with other 


segments of the industry for the 
benefit of all. 
Regarding the need for whole- 


Morris Stein, President 


Plumbing and Heating 
Wholesalers of New England 


Central Foundry Adds to 
Its Line of Fibre Pipe 

Newark, N. J.—The Central 
Foundry Co. has announced it has 
begun production of two-inch bitu- 
minized fibre pipe and now is of- 
fering a complete line of pipe and 
fittings. John J. Flynn, sales man- 
ager, pointed out that the other 
sizes in the line include 3, 4 and 6 
inch. The firm started producing 
bituminized fibre pipe two years 
ago at a new plant in Holt, Ala, 
Flynn reported. 


Westinghouse Sponsors 
Kitchen Training Course 


MANSFIELD, O.—Westinghouse 
Electric launched a special ad- 
vanced kitchen training course 
last month to help its dealers in 
kitchen design and customer pres- 
entation. The two-week course was 
held at the Carnegie Institute of 
Technology, Pittsburgh, from June 
17 to June 29. 

It was limited to 30 dealers, who 
studied decoration and color styl- 
ing, color harmony, effects of 
lighting, decoration principles and 
materials and kitchen design. 


salers’ adopting modern manage- 
ment methods, Stein, who is presi- 
dent of the Torrington Supply Co., 
Inc., Waterbury, Conn., warned 
that wholesalers should not preoc- 
cupy themselves exclusively with 
sales and attach only secondary im- 
portance to their responsibilities as 
business managers. “It is true that 
sales planning is all-important if 
volume is to be maintained,” he 
said, “but many a business has gone 
down the road to destruction be- 
cause of poor over-all manage- 
ment—even though sales were at a 
satisfactory level.” 

Stein urged wholesalers attending 
the conference to continually re- 
view their costs. This becomes par- 
ticularly important in a competi- 
tive market, he said, where the 
temptation is to accept business in 
order to maintain sales without con- 
sidering how the volume can be 
handled profitably. 

Regarding his second point, Stein 
said wholesalers should have close 


(Please turn to top of page 179) 


DoMEsTIC ENGINEERING, JULY 1957 


5 u 
News ... continued from page 58 7 
& 
; 
| 
{ 
60 


HEA 


Leading th ree | 


Here are two red-hot A 
time to help you capitaliz 
They're both loaded with s 
as factory-installed tankle 
crating and new, modern, 
dependable performers t 
from American-Standard 

heat parade in ‘57! 


These outstanding features 


New factory-installed I= \ 
New vertical-design cast | 
New Model PH Burner rex 
New stainless-steel combu: 
1=B=R rated from 500 te 
6" top nipple for peak in 


Vertical sections with rour 
1%" supply and returns re 
Easily removed panel for 
Heavy-duty steel jacket 
Attractive jacket extensio 
All controls conveniently n 
Two peepsights—no mirr¢ 


Accessories and controls f 
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Just off the production line for fall—that's the new G-2 Gas Boiler! It's 

filled with features that mean more business for you. For example, it's 

one of the smallest, most easily handled cast iron boilers made — just 33'2” 

high to fit anywhere. Both the attractive de luxe jacket model and the low- 

cost flush jacket model are completely “packaged” for extra-fast, extra- 

economical installation. The G-2's first in its field with a new |=W-=H ay | 
rated, factory-installed tankless water heater, and its nine convenient 

sizes in both models (60,000 to 300,000 Btu inputs) make it right for . 
every job.—Before you install another gas boiler, be sure to see, then | 

use the new G-2— it's for you! 
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ot American-Standard sales builders—and right on 
alize on the big fall heating modernization market! 
‘ith such customer-appealing, profit-building features 
nkless water heater, complete factory assembly and 
ern, extra-compact styling. Add to these top-quality, 
rs the powerful advertising and promotional help 
ird (see next page), and you're sure to lead the 


ures will sell more ARCOLEADERS 


rated water heaters 

ast iron sections with wet base 

r requires only one adjustment 

mbustion chamber for quick peak performance 
10 to 865 sq. ft. water-installed 

1k internal circulation 

rounded flue-ways won't clog—easy to clean 
1s reduce installation cost—no bushing expense or labor 
for quick, complete cleaning 

et “floats” 1” from floor 

nsion available 

tly mounted at front 

nirror for burner adjustment 

ols factory-assembled and pre-wired. 
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* Nine flexible Peratio, With 4 
burne, for each flue-way 
A.G.A. °PProveg for floors and 
“Zero” Clearance With de luxe locker also 
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Here’s the biggest business-building 
bargain ever offered for 


Special gas or oil newspaper ads in large, 

attention-getting size with your name boldly 

listed under all ads. Forcefully tells local home 

: owners to modernize heating and go to you for 
the job. 


Big “live-action” display — catches the eye and Timesaving heat-loss calculator speeds up 

interest of your prospects both walking and your calculations tremendously! A few simple 

driving. Makes ‘em stop and want to ask moves of the slide give you both the heat loss 

questions. and the correct size American-Standard boiler 
to install. 


New Direct Mail Pieces 
Arcoleader Envelope Stuffer 

G-2 Envelope Stuffer 

Baseboard Panel Stuffer 
Arcoleader Point-of-Sale Literature 
G-2 Point-of-Sale Literature 
Heatrim Point-of-Sale Literature 
Radiantrim Point-of-Sale Literature 


OF 
$5.00 WORTH 
SALES LITERATURE — 


Select only what you want— 
choose from.-- 


Get the complete information on these new American-Standard products and the 
powerful, exciting. Boiler-Maker Campaign and how you'll profit in 57. See your 
distributor or local American-Standard sales representative, or write to: AMERICAN- 
STANDARD, PLUMBING & HEATING Division, 40 W. 40th St., New York 18, N. Y. 
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Here’s the biggest business-building 


bargain ever offered for 5 O 


attention-getting size with your name boldly 
listed under ail ads. Forcefully tells local home- 
owners to modernize heating and go to you for 


the job. 
2 
Big “live-action” display — catches the eye and Timesaving heat-loss calculator — speeds up 
interest of your prospects both walking and your calculations tremendously! A few simple 
driving. Makes ‘em stop and want to ask moves of the slide give you both the heat loss 
questions. and the correct size American-Standard boiler 


to install. 


New Direct Mail Pieces 
Arcoleader Envelope Stuffer 


ys 5.00 WOR TH O + Arcoleder Envelope 
SALES LITERATURE — Baseboard Panel Stuffer 


= Arcoleader Point-of-Sale Literature 
Select only what you wan G-2 Point-of-Sale Literature 
choose from..: 


Heatrim Point-of-Sale Literature 
Radiantrim Point-of-Sale Literature 


Get the complete information on these new American-Standard products and the 
powerful, exciting Boiler-Maker Campaign and how you'll profit in 57. See your 


distributor or local American-Standard sales representative, or write to: AMERICAN- 
STANDARD, PLUMBING & HEATING Division, 40 W. 40th St., New York 18, N. Y. 
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The ideal teammate for the rugged K-100* 
workhorse, this new dual purpose lightweight 
makes quick and profitable work of clearing 
stoppages in lines from %4” to 3”... freeing 
your K-100 unit for longer runs and larger lines 
where its power and capacity are really needed, 

The K-50 weighs only 30 easy-to-carry pounds. 
In use, the weight of the machine rests on the 
tripod, leaving both of the operator's hands free. 

The K-50 Sink Waste Adapter clamps to the 
guide hose mounting in a few seconds and spins 
up to 25 feet of “%” music wire cable right 
through the basin plug. Remove the adapter, 
attach the guide hose and you're ready to 
handle as much as 100 feet of %” sectional 
cable for cellar drains, downspouts, supply lines, 
etc. The high speed (500 R.P.M.) does a fast and 
complete cleaning job through any combination The sink waste adapter lets you take a K-50 into the cleanest 
of traps and bends. modern kitchen . . . open the drain without removing the 

. minutes. And it's just as easy to use for drinking fountains, 
the cable under fingertip control for the operator bath tub or basin drains, toilets or urinals. 
and acts as a brake to stop over-running of the 
cable when using the “4” adapter. Electrically 
operated forward-stop-reverse switch. Ye H.P., 
110V., 60 cycle repulsion-induction motor. 
Underwriters’ Laboratory and C.S.A. approved. 

Hundreds of Master Plumbers and Drainage 
Specialists have doubled their drain cleaning 
business . . . and made more money per call... 
by adding the K-50 for small-line, short-run work. 


» 


*K As thousands of Master Plumbers 
know the K-100 is the “workhorse” of 
drain cleaning. Especially designed 
for runs up to 200’ through 3” to 6” 
lines, it is quickly adaptable fo lines 
from 1%" to 10" ... and is the 
BASIC tool for any shop. (Larger 
power units are available for runs up 
to 400’.) 


See the complete line of Kollmann cleaning - ier 
equipment at your jobber... or write us for 
current literature. 


With ¥%” sectional cable you're ready to make short work 
of clearing cellar drains, downspouts or supply lines for as 
much as 100 feet... no matter how crowded or cluttered 
the work space is. 
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New Trane Wall-Fin 


fewer parts, less 


New functional beauty! TRaNe Wall-Fin 
brings draft-free heating plus modern de- 
sign to long wall and window areas. Large 
tube diameters make it especially suitable 
for loop systems where pressure drop is 
critical. Element is mounted on ball bear- 
ings to provide free, silent expansion with 
no strain on enclosure. New reinforced con- 
struction holds shape during shipment and 
installation. Available in a wide variety of 
styles to suit any building plan. 


‘ 
a 


on-the-job 


speeds installation- 


tailoring 


Simple, rugged construction . .. smoothly 
fitting components give you 


Now you can cut on-the-job labor costs with the new, 
redesigned TRANE Wall-Fin for 1957! And you can 
count on getting a trim, neat job with smooth joints 
and perfect alignment. 

The new TRANE Wall-Fin has been designed with 
fewer working parts to assemble . . . with precision- 
held dimensions on all parts to help you get a “‘custom- 
built” appearance with far less on-the-job fitting and 
“tailoring.”” And the new TRANE Wall-Fin is extra 
rugged—with reinforcing channels and gussets at 
points of strain. New slip-joint construction makes it 
easy to align, with smooth fit of all key joints assured. 


e Fewer parts to assemble. 

e Precision-held dimensions on all parts—less on- 
the-job fitting. 

e Extra rugged construction—reinforcing channels 
and gussets at points of strain. 


e Smoother fit and easier alignment due to slip- 
joint construction. 

e Element glides silently on ball-bearing cradles for 
free expansion without strain on enclosure. 


e Speedier fit-up of all key parts—slotted holes for 
element and enclosure; rigid channel-reinforced 


TRANE Wall-Line Convectors are designed 
= relatively short runs and very high 

acity roviding attractive, modern 
l-to- wall’ installations in schools, office 
buildings, hospitals and institutions. Com- 
pact and rugged construction, with extra 
reinforcements and full back. 


heat instantly .. . 


choose from. 


“custom-built” appearance on every job! 


Check these new TRANE Wall-Fin features: 


“TRANE Convectors combine efficiency with 
compactness and beauty. Aluminum-copper 
ynds quickly, provides 
eliminates wasteful over- 
heating. Can be installed free-standing, 
recessed or wall-hung. 21 cabinet styles to SCRANTON, PA 


heating element res: 


Since 1925, TRANE has pioneered in developing 
and improving radiation products. Now, with the 
broadest, most versatile line in the industry, TRANE 
offers you everything you need for any radiation job 
—whether it’s a single room or hallway, or the largest 
school or hospital. And when you turn to TRANE, you 
simplify procurement, pinpoint responsibility for all 
your radiation needs. You get matched equipment, 
too—designed and built together, to work together. 

So for your next job, turn to Trane! Call your 
nearby TRANE Sales Office, or write to TRANE, 
La Crosse, Wisconsin. 


top edge for easy, tight-to-the-wall fit without 
bolts or screws; snap-on bottom edge; pre-drilled 
holes for end caps. 

e All mountings are inside the cabinet—no inter- 

ference when cabinet meets baseboard or coving. 

Rubber channel strip seals cover to wall. 

e Wide range of styles, sloping, top, or front outlet— 
available in 4” and 54” depth and 3 heights for steam 
or hot water. Lengths in 6” increments up to 72”. 

e Complete precision-built accessories—dampers, 
access doors, pilaster covers and end panels give 
real custom-built appearance. 


For any air condition, 
turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR 
CONDITIONING, HEATING, VENTILATING 
AND HEAT TRANSFER EQUIPMENT 


THE TRAN MPANY, LA CROSSE, WIS. © FASTORN MFG ve 


TRAN MPANY OF CANADA, TORONTO 
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Vitreous China Lavatory 

A vitreous china shelf-back lava- 
tory for corner installation has been 
added to its line by Universal- 
Rundle. The lavatory features twin 
soap dishes, anti-splash rim, pop- 


up waste, concealed overflow drain, 
aerator and through-the-back fit- 
tings. The unit measures 17 in. sq 
and is designed for ease of instal- 
lation. It is available in blue, green, 
tan, pink, yellow, gray or white. 

Manufacturer: Universal-Rundle 
Corp., 217 N. Mills St., Box 960, 
New Castle, Pa. 


Air-Cooled Condensers 

Two remote air-cooled condens- 
ers for use with its 10 to 30-ton 
packaged air conditioning units 


outside temperatures for year- 
round air conditioning. Commercial 
air-cooled air conditioners de- 
veloped for use with these condens- 
ers have the same external ap- 
pearance as the company’s present 
water-cooled versions. A total of 
nine air-cooled models are now 
available from the firm. 


Manufacturer: Airtemp  Div., 
Chrysler Corp., 1600 Webster St., 
Dayton 1, O. 


Gas Appliance Safety Valve 

A safety valve for use on gas ap- 
pliances has been introduced by 
General Controls. The unit features 
a four-position head that can be or- 
dered pre-set to facilitate attaching 


have been announced by Chrysler 
Airtemp. They feature a specially 
designed control system that per- 
mits operation between OF and 120F 


pilot takeoff and thermocouple con- 
nections. The head can also be ad- 
justed at the time of installation or 
servicing to fit existing pilot and 
thermocouple runs. The valve is 
available with or without pilot 
takeoff, “B” valve, pilot adjustment 
and independent pilot flow. 
Manufacturer: General Controls 
Co., 801 Allen Ave., Glendale, Calif. 


Centrifugal Pump Line 

A line of centrifugal pumps for 
shallow and deep well applications 
has been announced by Decatur 
Pump. Educers for shallow well 
use with 3% and 1-hp models pro- 
vide capacities to 1840 gph at a 5-ft 


ft 


— 


lift and 20 psi. Deep well capacities 
range to 200-ft depths. Special 
educers permit application of these 
pumps to 140 ft on 2-in. diameter 
wells. All models feature a me- 


chanical seal which, the company 
says, is so trouble-free that it will 
not even be harmed if the pump 
runs while dry. 

Manufacturer: Decatur Pump 
Co., 2750 Nelson Pk. Rd., Decatur 
70, Ill. 


Porcelain-On-Steel Bathtub 

A porcelain-on-steel bathtub fea- 
turing an end outlet that permits 
installation of the trap and waste 
line above the floor has been an- 
nounced by Ingersoll-Humphryes. . 
In slab-type construction, the unit 


eliminates the necessity of running 
waste lines under the slab. Other 
features of the tub include straight 
bottoms and ends to reduce cut- 
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ting of floor and wall tile, a spe- 
cially designed undertub frame- 
work to insure correct drainage, a 
wide seat with handgrip, a sound- 
deadening undercoat and a high 
tiling-in flange to provide a water- 
tight tub-to-wall seal. A connected 
waste and overflow to further facil- 
itate installation also is standard. 

Manufacturer: Ingersoll-Hum- 
phryes Div., Borg-Warner Corp., 
Mansfield, O. 


Gas-Fired Incinerator 

A compact gas-fired incinerator 
with a 2-bushel capacity has been 
announced by Crane. The unit 


measures 38 in. high by 27 in. 
wide. It is available for firing by 
LP-gas at input capacities of 10,000 
Btu/hr or natural, mixed or modi- 
fied gases at capacities of 12,000 
Btu/hr input. All models feature a 
dual purpose pilot with an upper 
flame to incinerate average daily 
waste accumulations and a lower 
flame to ignite the main burner for 
larger loads. Other features include 
an automatic timer for regulating 
the main burner, safety shutoffs, 
an aluminized-steel incinerator 
chamber with glass fibre insulation 
and an ash drawer. 
Manufacturer: Crane Co., 836 S. 
Michigan Ave., Chicago 5. 


reous porcelain enamel fused to 


Sink Strainer 
A sink strainer with a precision- 
fitted stainless steel seat has been 


announced by Ideal Tubular Corp. 


The unit also features a positive- 
action stem design to insure proper 
seating of the stopper and a rede- 
signed stainless steel cup to speed 
drainage and installation. 

Manufacturer: Ideal Tubular 
Corp., 197 Ninth St., Brooklyn, 
N. Y. 


Plumbing Valve Items 

A series of valve items have been 
added to its line of heavy plumbing 
brass by Price Pfister. The series 


“ww 


= 


consists of a single-sink compres- 
sion hose faucet, a “no-kink” hose 
faucet, single-sink compression 
plain faucet, male compression 
boiler drain (illustrated), female 
compression boiler drain, female 
iron pipe threaded compression sill 
cock and copper-to-copper com- 
pression sill cock. Sill cocks are al- 


so available in lock shield and loose 
key styles. 

Manufacturer: Price Pfister 
Brass Mfg. Co., 3011 Humboldt St., 
Los Angeles. 

(Please turn to top of page 70) 


Shower Cabinet Is Made of Vitreous Porcelain Enamel 


A shower cabinet featuring vit- 


enameling grade steel has been an- 
nounced by Vitreous Steel Prod- 
ucts. All models feature leak and 
rust-proof construction and sani- 
tary surfaces designed for ease of 
cleaning. The cabinets are assem- 
bled from the inside with a single 
tool in approximately 30 minutes. 
Panels are interchangeable for left 
or right-hand installations. Brass 
fittings are heavily chrome plated. 
Two interchangeable bases are 
available: One is a one-piece unit, 
die stamped with a non-slip por- 
celain enamel surface. The second 
is pre-cast stone with a built-in 
pan. 

Manufacturer: Vitreous Steel 
Products Co., Box 3991, Cleveland. 
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New Products 


(Continued from page 69) 
Water Heater 
A 30-gal. residential water heater 
with a 42,000 Btu/hr input capacity 
has been developed by Bryant. Re- 


covery ratings for 60F temperature 
rise are 58.8 gph; for 100F tempera- 
ture rise, 35.5 gph. The glass-lined 
steel tank is hydrostatically tested 
at 300 psi. Construction features 
include a “saddle-top” design to 
eliminate air pockets in the head, a 
cast iron burner with radial ports 
vertically slotted in its circumfer- 
ence and an automatic control that 
shuts off the gas if the pilot light is 


Worthington Adds Two Furnaces to Warm Air Line | 


extinguished. The dip tube, made of 
rigid polyvinyl chloride plastic, in- 
troduces cold water to the tank. 

Manufacturer: Bryant Div. of 
Carrier Corp., 2020 Montcalm, In- 
dianapolis. 


Hot Water Heating Controls 
White-Rodgers has announced a 
line of combination hot water heat- 
ing controls designed especially for 
manufacturers who provide their 
packaged boilers with controls pre- 
wired. The controls can be used on 
oil or gas-fired systems and feature 
a single case for components. In- 
cluded in the line are circulator- 
relay and temperature controls in 


various combinations, such as re- 
lay with high limit or low limit- 
circulator; and relay with triple ac- 
tion control, which combines all 
three. They are designed for use 


A gas-fired counterflow furnace 
(shown at left in illustration) and 
a horizontal furnace (right) have 
been introduced by Worthington. 
Both models feature a floating type 
heat exchanger and a_ special 
drawer type blower section that 
glides in and out to facilitate ad- 
justing and servicing. Both units 
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also feature a high static blower 
designed for installations in which 
air conditioning is to be tied to the 
heating unit. The horizontal unit 
features a separate fan section that 
can be mounted on either end of 
the heating section. 
Manufacturer: 
Corp., Harrison, N. J. 


Worthington 


with low voltage anticipating room 
thermostats and with either line or 
low-voltage primary controls. 
Manufacturer: White-Rodgers 
Co., 1209 Cass Ave., St. Louis 6. j 


Aluminum Pipe Wrench 

A heavy-duty pipe wrench made 
of forged aluminum has been an- 
nounced by Toledo Pipe Threading 


2 
Machine. The wrench is available 
in. 10, 14, 18, 24 and 36-in. sizes. 
An aluminum handle, housing and 
hook with replaceable forged steel 
insert jaws are available on the 
three smaller sizes; a choice of 
forged aluminum housing and han- 
dle, forged aluminum hook with 
forged steel replaceable jaw inserts 
or forged steel hook is offered on 
the larger models. 

Manufacturer: The Toledo Pipe = 
Threading Machine Co., 1445 Sum- 
mit St., Toledo 4, O. 


Ventilating Hood 

A ventilating hood for kitchen 
ranges, developed by Youngstown 
Kitchens, features mitered corners 
so that doors of adjoining cabinets 
can be opened fully. An axial flow 
air removal system takes standard 
7-in. round pipe and features spe- 
cially designed fan blades in close 
tolerance with fan housing for ef- 
ficiency of operation. The hood is 
available in 30, 36 and 42-in. widths 
and in enameled coppertone or 
brushed chrome finishes. The hood 
is supplied pre-wired. The hood is 


equipped with a 9-in. diameter 
filter that can be cleaned in water. 


Manufacturer: Youngstown 
Kitchens Div. of American-Stand- 
ard, Warren, O. 


(Please turn to top of page 76) 
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For High Temperature- 
High Pressure, specify 
the rugged new Taco 
HT series converters. 
Working pressures to 
400 p.s.i. Operating 
temperatures to 450°F. 


Both new lines of Taco Heat Exchangers are made under strict quality control 
production to A.S.MLE. code and A.S.A. flange standards. 


HEATERS, INCORPORATED 


1160 CRANSTON STREET, CRANSTON, RHODE ISLAND 


Corporate Office: 342 Madison Avenue., New York 17, New York 
In Canada: Taco Heaters of Canada,Ltd.,4 Gilead Piace, Toronto 2 


= Th 
CIRCULATOR * 170 PUMP * MP PUMP * FLOCHEK * AIR-SCOOP * TACO-VENT * TEMPERING VALVE * VENTURI 


Please send me at no cost your new: dD. E. 


C] Heat Exchanger catalog 

C] High Temperature-High Pressure converter catalog 

Both 
NAME TITLE 
COMPANY 
ADDRESS 


66608686 
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The FREMONT 


Now! Briggs answers the increasing demand 
for a bathtub that fits the special require- 
ments of limited space and budget. The new 
Fremont recess model with right (B-100) or 
left (B-101) outlets fits in just 414 feet, yet 
the interior is full sized. Manufactured to 
Briggs quality specifications, yet tagged with 
a truly competitive price! In Briggs’ 5 deco- 


rator colors and white. 


BRIGGS MANUFACTURING 


by BRIGGS BEAUTYWARE 


6 inches shorter outside— full size inside 


SPECIFICATIONS « Only 4%’ long, but full height 
(164) « Free-standing steel construction + Stain- 
proof (acid-resisting) porcelain + Leakproof wall 
flange + Straight front, non-slope back give full-size 
bottom surface with only 42’ in outside dimension. 


COMPANY-+DETROIT, MICHIGAN 
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STAINLESS STEEL SINK BOWLS | 


} GENEVA MODERN KITCHENS 
Division of Acme Steel Co. 
Dept. DE 7-57, Geneva, Winois 
Send literature and specifications on Ge 
Sink Bowls. 


Geneva’s beautiful new line of Heirloom Stainless Steel Sink Bowls... 
__immediate appeal with the homemaker. = 
Extra wide fixture ledge ...anadded convenience. 
‘: 
Domestic ENGINEERING, JULY 1957 73 


design 


Braniff International Airways Base, Love Field, Dallas 
Designed by Pereira & Luckman 

General Contractor, Robert E. McKee 

Plumbing Contractor, Sam P. Wallace 


A refreshing departure from the conventional, Braniff’s new 
Maintenance and Operations Base is one of the most modern of its 
kind in the world. Suggesting the flight motif, butterfly roofs cover 
hangars and office buildings, providing maximum light and a feeling of 
spaciousness. So mammoth is one hangar that it can easily house a 
number of huge jet aircraft and turboprop planes. For the utmost com- 
fort of passengers and employees, nothing has been overlooked. Wide 
overhangs and decorative panels provide sun-shading. Shops, offices 
and storerooms are completely air-conditioned throughout. And for the 
daily refreshment of everyone . . . Westinghouse Water Coolers. 
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WESTINGHOUSE WATER COOLERS were specified be- 
cause they, too, are more refreshing by design... 


The crisp, cool-gray cabinet and sanitary, stainless-steel 
top invite one and all to quick, cold refreshment. And Dual 
Drink Control—both finger-tip and toe-tip operation— 
makes drinking so much easier. No spurt or splash, either, 
thanks to the Automatic Stream-Height Regulator. What’s 
more, a Patented Pre-Cooler and Super Sub-Cooler provide 
up to 60% more refreshing cold water! More dependable, 
too, with the exclusive Free-Flow Water Valve that eliminates 
all possibility of leaks. 


Small wonder so many leading architects, builders and 
plumbing contractors are specifying Westinghouse Water 
Coolers. Put them in your future plans, too. Call your local 
Westinghouse Distributor listed in the Yellow Pages. Or 
write to Westinghouse Electric Corp., Refrigeration Spe- 
cialties Division, Springfield 2, Mass. 


19 dels to ch from... exactly the right type and 
size for every need. 


you Can BE SURE...1F ITS 


Westinghouse 
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New Products 


(Continued from page 70) 
Pipe and Conduit Vise 


A pipe and conduit vise featur- 
ing a large-diameter acme screw 
thread connected directly to the 
upper jaw for longer service has 
been introduced by Toledo Pipe 
Threading Machine. The vise yoke 
can be mounted for either right or 
left-hand use. Hardened steel in- 
terchangeable jaws are designed to 
maintain their grip regardless of 
pipe or conduit size. A large bolt- 
ing area insures proper attachment 


of the vise to a bench. Contact 
points are evenly distributed. Pipe 
benders are the non-slip type. 

Manufacturer: The Toledo Pipe 
Threading Machine Co., 1445 Sum- 
mit St., Toledo 4, O. 


Badger Machine has introduced 
a digger-loader combination de- 
signed for mounting on several of 
the larger rubber-tired industrial 
tractors. The backhoe features a 
180-deg. swing, an 11-ft digging 


New Digger-Loader Combination Is Introduced 


Induced-Draft Fluid Cooler 
An induced-draft fiuid cooler 

with horizontal air discharge has 

been announced by Trane. The 


cooler is designed for steam or hy- 
drocarbon condensing, jacket water 
cooling and oil and gas cooling ap- 
plications. It is available in nine 
sizes with a capacity range from 
one to 10 million Btu/hr. The unit 
consists of three basic components: 
extended-surface heat transfer 
coils, a propeller fan with drive and 
a steel support structure. It uses 
ambient air to cool high-tempera- 
ture fluids in a closed system. 
Fluids are pumped through unit 
cores and cooled as air is drawn 
over finned tubes by the fans. Liq- 
uids or vapor can be cooled or 
condensed from 800F to a final tem- 


depth and full hydraulic operation. 
The front end loader is designed for 
a loading height of 8 ft and features 
a 150-deg. bucket tilt. 
Manufacturer: Badger Machine 
Co., 1124 W. 5th St., Winona, Minn. 


perature of 20F above ambient tem- 
peratures, at up to 1000 psi working 
pressure. 
Manufacturer: 
2043 Cameron Ave., La Crosse, Wis. 


The Trane Co., 


Service Truck Bodies 
Morysville Body Works has an- 
nounced a series of service truck 
bodies for use on % to 1%-ton 
chassis. All models feature rod-type 
hinges, weather-sealed doors and 
adjustable shelves and trays. They 
are electric-welded and under- 
coated throughout. Other features 
include rolled edges on shelves 
and recessed spring-loaded double 


latches with independent locks or 

master locking device. 
Manufacturer: Morysville Body 

Works, Inc., Boyertown, Pa. 


Faucet Repair Kit 

A kit containing necessary parts 
to repair a variety of faucets or 
small valves has been announced 
by J. A. Sexauer. The kit contains 
1080 parts, including all sizes of a 
new glass fibre-reinforced faucet 
washer and a self-locking screw. 
The self-locking screws, available 


KAUER GIANT 


faucet 


in two lengths, take the place of 30 
screw sizes that would otherwise be 
required. Other parts include six- 
ply top bibb gaskets, heavy brass 
friction rings and heat-resistant 
graphite asbestos bonnet packings. 
The kit is constructed of heavy- 
gauge metal with locking cover and 
carrying handle. A chart on the in- 
side cover describes the contents. 
Manufacturer: J. A. Sexauer 


Mfg. Co., 2503-05 Third Ave., New 
York City 51. 


(Please turn to top of page 80) 
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NEW a 


Now, on hot water boilers—oil or gas fired—the new W-R ‘‘840” 
series makes low voltage control systems competitive with line 
voltage hook-ups! 


Lower original cost, lower installation cost . . . better performance 
at less money! Every needed combination of high limit and low 
limit-circulator control with sturdy built-in circulator relay. 


Five new models. Single compact case. For low voltage and line 


voltage primary controls. Adaptable for“multiple zone systems. 


See your W-R supplier! 


ST. LOUIS 6, MISSOURI 
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AUTOMATIC CONTROLS for heating, air conditioning and refrigeration 


HITE-RODGERS 


“PACKAGE” ADDS TO YOUR PROFIT 
for the nl Boiler Market . 


COMBINATION 
HOT WATER, CIRCULATO 
RELAY CONTROLS 


Fast installation, reduced wiring costs 
with built-in relay and clearly marked 
terminal panel. 


Fast response to water temperature 
changes—dual controls feature H ydraulic- 
Action “half round bulbs’ in single well; 
single controls have new tapered bulb in 
tapered well. 


Fits all your applications ... use line or 
low voltage primary controls with low 
voltage anticipated thermostat. 


TORONTO 8, CANADA 
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Meet the 
greatest sales force! 


Surprise! Good news! The Post- 


Influential is more than one man 


...one woman. There are millions 
of Post-Influentials. People of any age and 
every income bracket. But, here’s what 
makes them such special customers as well 
as a special sales force for you. They're peo- 
ple who are so influenced by ideas they find 
in the Post that they enthusiastically pass 
them along to others. 

So by example they start acceptance 
trends for ideas. And by word of mouth they 
set success patterns for products. There are 
millions of these Post-Influentials...8 out 
of 10 of all the readers of the Post. This is 
the decisive extra sales force working for 


products advertised in the Post. 


A dynamic, decisive, extra sales power 
that should be working for you 


New Politz study found them... 
and proved them! 
A leading research organization, Alfred 
Politz Media Studies, proved the Influen- 
tial’s existence in a new study on The Sat- 
urday Evening Post. Among other things, 
this study shows that & out of 10 Post 
readers recommend or talk about things 
they ve seen on its pages. That means | out 
of every 9 people in the United States ten 
years and older is a Post-Influential. 
Think what this means to you! A vast 
mass of Post-Influentials live right in your 
sales area— buying the products, starting 
the trends and passing the word for any- 
thing you sell that’s advertised in The 


Saturday Evening Post. 


The Saturday Evening 


Sells the post} INFLUENTIAL 
POST -the mass market of active influence 


A CURTIS MAGAZINE 
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New Products 


(Continued from page 76) 

Steel Boiler Series 

A series of oil-fired steel heating 
boilers for small and medium-sized 
residential applications has been 
announced by Fitzgibbons Boiler. 
Models are available in capacities 
of 74,000, 87,000, 108,000 and 149,000 
Btu net installed radiation. All 
models are factory-assembled and 
wired and are shipped in a mois- 
ture-resistant covering, encased in 
a wooden crate with built-in skids 
to facilitate handling. Other fea- 
tures include a low-voltage thermo- 


stat control circuit, a removable 
jacket extension and safety con- 
trols. A tankless domestic water 
heater is standard equipment. 

Manufacturer: Fitzgibbons Boil- 
er Co., Inc., 101 Park Ave., New 
York City 17. 


Honed-Edge Cutter Wheel 
Beaver Pipe Tools has announced 
that a honed-edge cutter wheel is 
now standard equipment on its % 
to 2-in. pipe cutter and its Model-A 
and Speed-O-Matic pipe machines. 
The cutter wheel is engineered to 


fit standard No. 2 pipe cutters and 
pipe machine cutoffs. On the firm’s 
No. 2 threader, the cutter wheel is 
placed directly behind the feed 


screw and is fed directly into the 
work. The honed edge is designed 
to provide clean cuts. 

Manufacturer: Beaver Pipe 
Tools, Inc., 368-400 Dana Ave., 
Warren, O. 


Snap-Coupler Line 

Melard Mfg. has introduced a line 
of snap-couplers designed to permit 
rapid connections of portable wash- 


ing machines and dishwashers di- 
rectly to kitchen faucets. One mod- 
el features a %4-in. male hose 
thread; a second is equipped with 


Hot Water Heating Circulators Announced by Econo 


Econo Products has introduced a 
line of hot water heating circula- 
tors for baseboard, convector or ra- 


80 


diant panel installations. The cir- 


culators are engineered to supply. 


the power and capacity required 
for the larger and more complex 
installations. Interchangeable pipe 
connection flanges permit use on 
heating systems using 4, 1, 1% and 
114-in. pipe sizes. A specially de- 
signed head assembly permits rapid 
adjustment of the head for in- 
stalling the circulator for horizontal 
or vertical operation. 

Manufacturer: Econo Products 
Co., Div. of Viking Instruments, 
Inc., East Haddam, Conn. 


a thread for use with the firm’s 
male jet aerator. The snap-couplers 
are packaged six to a display box. 

Manufacturer: Melard Mfg. 
Corp., 432 Austin Place, New York 
City 55. 


Refreshment Dispenser 

General Electric has introduced 
six refreshment dispensers with hot 
and cold water taps. The units 
offer liquid foods and hot bever- 
ages. They are designed for in- 


stallation in commercial and indus- 


trial buildings to cut down on the 
amount of time needed for the 
“coffee break.” A refrigerated com- 
partment for storing cold drinks is 
optional (see illustration). Both 
bottle and pressure-type models 
are available. 

Manufacturer: General Electric 
Co., Air Conditioning Div., Bloom- 
field, N. J. 


Gas Wall Heater 

A gas-fired vented wall heater 
for installation in multi-family 
dwellings has been announced by 
H. C. Little Burner. The unit is 
vented through the wall and in- 
stalled under a window. For in- 


stallation, a 74%4-in. hole is cut into 
the wall; the vent is pushed into 
place, and the gas lines are con- 
nected. The heater is rated at 
16,000 Btu and operates on natural, 
mixed, manufactured and propane 
gases. 

Manufacturer: H. C. Little 
Burner Co., Inc., San Rafael, Calif. 

(Please turn to top of page 128) 
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Hére it is, actual size . . . the dust- 
proof, trouble-free, never-fail mer- 
cury switch of the famous Honey- 
well Round. 


/ 


This drop of mercury 
can cure 67%*of your 


thermostat service headaches 


Problem: 67%* of all thermostat service calls are due to dust 
and dirt which insulate electrical contacts. Such service calls 
are big fat headaches . . . they often mean nighttime trips, 
they're always unprofitable. 


Solution: Specify the Honeywell Round. Its mercury switch 
pecify y y 

is 100% dust and dirt proof, with electrical contacts com- 
pletely sealed inside a glass tube. 


The Honeywell Round 


4 Source—leading Midwest utility survey 


keeps trouble away from your door 
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G-E motors on your jet pumps mean top 
performance under the most rugged oper- 
ating conditions. Here’s why: 


MOISTURE RESISTANCE is superior be- 
cause of the use of Mylar* insulation. 
Mylar won’t absorb moisture, and will 
recover immediately if immersed in water. 
Other outstanding insulation features in- 
clude neoprene leads and baked-on bond- 


ing treatment. 


PHYSICAL STRENGTH is 
strong aluminum end shield with cast-in 


inherent. A 
LONG-LIFE SWITCH is corrosion- and 
wear-resistant, contributes to long life 3 
and dependable operation. steel bearing support, a sturdy steel shell, 


and an indestructible cast-aluminum 
rotor combine to produce a tough, light- 
weight jet pump motor. 


*Reg. trade-mark of DuPont Co. 


MYLAR POLYESTER FILM insulation 
has extremely high moisture resist- 
ance and dielectric strength. 


LOCAL FIELD SERVICE on all General 
Electric fhp motors is provided by 
nationwide network of Small Motor 
Service Stations. 


TOUGHER JET PUMP MOTORS PROVIDE MORE DEPENDABLE POWER 


DEPENDABILITY of G-E motors means far 
greater customer satisfaction. The switch 
mechanism has been life-tested up to 3!4 
million operations—the equivalent of 
more than 80 years of jet pump operation. 
It’s highly unlikely that you will ever 
have to change the switch on a G-E 
advanced design motor. 


10-YEAR FACTORY LUBRICATION is an 
important maintenance factor. The ball 
bearings are packed with a special long- 
life grease to give 10-year bearing pro- 
tection. 


CUSTOMER ACCEPTANCE of G-E motors 
means greater pump sales for you. Let the 
General Electric name help you sell by 
specifying Form G motors for your pumps. 


he ees MOTORS FOR DOMESTIC AND FARM WATER PUMPS 
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better pumping job for you 


SUBMERSIBLE MOTOR PRESSURE-LUBRICATED FOR DEEP WELL PUMPING 


PRESSURE LUBRICATION keeps out 
well water for many years, assures 
maximum bearing life. 


ENCAPSULATION PROCESS provides 


positive insulation. Epoxy resin, 
shown above in black, completely 
protects coils. 


The unique design of General Electric’s 
new water-lubricated submersible pump 
motor makes it particularly suitable for 
deep well pumping. 


PRESSURE LUBRICATION keeps the G-E 
motor operating efficiently for a longer 
period of time. Each G-E submersible 
motor is lubricated at the factory with a 
mixture of water plus propylene glycol to 
prevent freezing. Positive pressure on the 
lubricant reservoir is exerted by a heavy- 
duty, non-corrosive spring, preventing 
the well water from entering. After several 
years, this pressure may decrease, allow- 
ing a small amount of water to enter. 


Added protection is provided by a special 
sand slinger which rejects sediment and 
assures a continued supply of clean water 
for thorough lubrication and _ longer 
bearing life. 

WELL-PROTECTED WINDINGS are pro- 
vided by a new process of encapsulation. 
Molded into a solid piece of epoxy resin, 
the coils of G-E submersible pump motors 
are impervious to aging and moisture 
deterioration. 

MORE INFORMATION on both G-E jet 
pump and submersible pump motors is 
available. Write Section 702-54, General 
Electric Company, Schenectady 5, N. Y. 
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More B.T.U. Output 
With Less 
Baseboard Radiation 


Instead of Linear Feet of Baseboard Radiation 


Vulcan TRIMLINE is guaranteed ing expensive call-backs and com- 
rated" for higher BTU output; that plaints. And offer the ultimate in 


means you buy less linear feet; styling and beauty. 
‘installed’ cost is less, too. Why gamble when you can be 
Protect your profit cushion. Pro- sure of Vulcan — and pay less! 


vide a better installation, eliminat- 


Low Cost Quality Baseboard 
Helps Build Your Reputation 


Write for FREE Catalog Today 


THE VULCAN RADIATOR CO. 
775 Capitol Avenue. 


AND aa FREE DESIGN CATALOG — please send me at no obligation | 

BASEBOARD our TRIMLINE Catalog 54, giving Dimensional Data, 1-B-R 

Ratings, Heating System Design and Piping Design Chart. | 

NAME | 

COMPANY | 

STREET ..... 

ZONE ........ STATE | 
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THE EDITORS SEE IT! 


This Question Calls for an Answer—and We Have It... . 


Since DE launched its Big Push remodeling sales campaign in its May 
issue, many letters have come to us, commending us for initiating the cam- 
paign. Members of all segments of the industry have expressed enthusiasm 
about the campaign's aims: to stimulate the sale of industry products used 
in remodeling and to help plumbing and heating contractors meet the chal- 
lenge of competition from outside industries (automobile, TV, etc.) and 
from outsiders who are trying to take over plumbing and heating moderni- 
zation. 


® Included in our mail bag have been thoughtful letters from would-be par- 
ticipants, asking us for concrete examples of how individual contractors can 
benefit from the campaign. ‘To answer this inquiry, we quote from a letter 
dated June 21 from Arch DeLancey, sales manager of the T. D. Gustafson 
Co., Minneapolis: 


# “Once more, we have picked a gem from Domestic ENGINEERING that will 
increase our volume and profit picture. ‘The article on page 100 of the June 
issue that told how to merchandise repiping as part of the remodeling pack 
age gave us the inspiration. ‘This idea fits into our operation 100 percent, 
and we have already set up a 10-week ad program in the Minneapolis Stat 
and are going ahead with some direct-mail merchandising. Again, DE was 
our stimulus and we are the ones who will benefit.” 


ein this newest project of the Gustafson Co. we have an application of Big 
Push remodeling sales campaign materials — typical case studies of success- 
ful remodeling operations — that are offered as examples from which con- 
tractors can get ideas for their own remodeling promotion efforts. 


« Mr. DeLancey is convinced of the profits to be made in remodeling and 
has the evidence of experience to prove it. Ina letter dated May 27 he says: 
“We have already entered your Big Push Remodeling Contest. There is 
no doubt that every contractor who enters and follows through will be a win 
ner. Not necessarily in prizes, but certainly in increased volume and _ profit. 
“Since the time of your Bay City story we have been concentrating on re 
modeling and patterning our operation on the many suggestions offered by 
DE. You will be interested to know that our remodeling business has been 
increasing each year. We have experienced a drop in our new home work, 
but remodeling has more than taken care of the difference with a much more 
satisfactory profit picture.” 


#® Need we say more? 
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STRATEGY MEETING: The All-Industry Modernization 
Committee got together in Dallas last month to assess the 
results of Plumbing-Heating-Cooling Month (in May) and 


P-H-C Month: Success or Bust? 


Leaders from all branches of the industry get 


decide whether the committee should become a perma- 
nent body. Wilbur Hokom, committee chairman and new 
NAPC president, is shown as he addressed the group. 


together to assess the value of the May pro- 


Was THE PLUMBING-Heating- 
Cooling Month promotion in May 
a success .. . or was it a bust? 

This is the question that in- 
dustry leaders, members of 
the All-Industry Modernization 
Committee, sought to answer 
last month at a special meeting 
in the Baker Hotel, Dallas, Tex. 

Speaking for the committee, 
Ken Clark, Des Moines, Ia., con- 
tractor who headed up the spe- 
cial P-H-C Month subcommittee, 
said: 

“We're so enthusiastic about 
what we've accomplished so far 
that we've decided we can’t quit 
now. We know that to get the 
most real and lasting benefit out 
of a promotion like P-H-C Month 
we have to keep up the good 


motion; seek ways to make it permanent... 


work we've already started. 

“So we've decided that the All- 
Industry Modernization Com- 
mittee’s program should be con- 
tinued as a permanent thing, 
with a permanent organization 
set up to administer it.” 

Wheels of a permanent pro- 
motional activity were set into 
motion at the meeting by a reso- 
lution providing for a_ special 
organizational committee _ in- 
structed to develop a program 
and report on budget and staff 
requirements within 60 days. 

Chairman of the new commit- 
tee is Daniel J. Quinn, New 
York City, vice president in 
charge of plumbing and heating 
sales for American-Standard. He 
was named by Wilbur S. Hokom 


(Beverly Hills, Calif., contractor 
and new NAPC president), who 
headed the all-industry commit- 
tee the past year and presided 
at the Dallas meeting. 

When a DE reporter asked 
Clark to elaborate upon plans for 
future all-industry activity, he 
said: 

“It’s simply that we want to 
continue what we've started. 
We think we got a lot done in 
May toward stepping up home- 
owner interest in modern plumb- 
ing, heating and cooling. But 
naturally we'll never be satisfied 
with what we’ve done. We'll al- 
ways want to accomplish more. 
Naturally we want homeowner 
interest to show up in more and 
more business for us. To do that, 
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we have to keep up the publicity. 

“Other types of business,” 
Clark went on, “aren’t going to 
stop their united efforts to sell 
their potential customers on the 
idea of buying their products— 
automobiles, television sets, ex- 
pensive vacations or whatever. 
So how can we? 

“No sir! We can’t. We'll get the 
most out of P-H-C Month only if 
we keep up the good work. And,” 
Clark said in conclusion, “I’m 
convinced—and I’m sure a lot of 
people are convinced right along 
with me—that if our promotions 
are to succeed best, we have to 
advertise and promote ourselves 
as an industry.” 


a Clark’s estimate of the success 
of the P-H-C Month promotion— 
the chief activity of the All-In- 
dustry Committee last year—and 
of the desirability of continuing 
the committee was emphasized 
by other members who spoke at 
the Dallas meeting. 

Ernest Buchi (Nashville, 
Tenn., contractor), chairman of 
the Committee to Develop 
Plumbing-Heating-Cooling, gave 
a resume of the cooperative ef- 
fort carried on by all segments of 
the industry on the local level. 
“All the evidence of what local 
groups did in May is not yet 
gathered,” he said. “But judging 
from the enthusiastic April Ral- 
lies for May at which prepara- 
tions for P-H-C Month were 
made (DE, May, page 94) we 
can only conclude that there was 
a concerted promotional program 
in hundreds of communities 
across the nation.” 


# Several speakers commended 
Domestic ENGINEERING on the 
months-long support it gave to 
P-H-C Month in its editorial 
columns, and generally credited 
DE for providing the inspiration 
for this year’s program through 
its pioneering work in the plumb- 
ing and heating remodeling field 
in previous years. END 
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Industry joins up for... 


THE BIG PUSH FOR 
BIGGER BUSINESS 


AS THIS ISSUE goes to press, Domestic ENGINEERING’s 
Big Push Campaign to help the plumbing and heating in- 
dustry sell a record volume of remodeling in 1957 is mov- 
ing ahead on all fronts. 

Dozens of contractors have already entered the Big 
Push Remodeling Sales Contest (page 107), which is a 
major part of the program. The reaction of contractors 
to date can perhaps best be summed up in the words of 
one who wrote: “There'll be no losers in your campaign. 
Anyone who joins the contest and sends in an entry will 
be rewarded through increased volume and profit.” 

Manufacturers and wholesalers, too, are joining the big 
push for bigger business. Many manufacturers have writ- 
ten in telling how they plan to participate. For example, 
several have already started their own big push by having 
their field representatives contact wholesalers and con- 
tractors to encourage them to join the campaign now. 
Dozens of others have contributed prizes to the contest. 


# Another phase of the campaign—the challenge of com- 
petition from mail order houses, Dtu’s, remodeling “spe- 
cialists” and others outside our industry who are seeking 
to take over plumbing and heating remodeling—is under 
intensive study by DE editors. Originally scheduled to be 
published this month, the article has been rescheduled to 
a later issue awaiting complete returns from a national 
survey on these competitive influences. END 


THEY WANT TO TAKE PART IN THE BIG PUSH: Three lowa con. 
tractors get a briefing on the Big Push Campaign in DE’s booth 
at the NAPC show in Dallas. From left are Harold Bush, Red Oak: 
a DE editor; Ken Clark, Des Moines; and G. H. McGee, Ottumwa 
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ANSWERS to questions about the role of the big- 
job contractor in remodeling were provided by 
Irving Kominsky (right), executive vice president, 
and Robert Zelin (center), chief engineer for 


Economy Plumbing and Heating Co., Chicago, in 
an interview with a DE reporter. 
cialized in big-job work for almost 40 years, the 
company is well-equipped to handle any job. 


Having spe- 


A Big-Job Contractor 
Looks at Remodeling... 


Sees profit-rich opportunities in non-residential buildings 


WHAT Is THE ROLE of the big- 
job contractor in today’s remod- 
eling picture? 

That’s one of the questions DE 
asked Economy Plumbing and 
Heating Co., Chicago, one of the 
nation’s biggest big-job contrac- 
tors. The answer indicated that 
the role can be a big one—as big 
as the contractor chooses to make 
it in today’s fertile market. 

“Although much of the cur- 
rent emphasis on remodeling is 
on residential work, the market 
is by no means confined to that 
field,” says Irving Kominsky, 
executive vice president of the 
firm. “In my opinion, the need 
for non-residential remodeling 
has never been greater, and that 


includes all types of buildings 
whether industrial, commercial 
or institutional,” Kominsky em- 
phasized. 

As a case in point, Kominsky 
singled out one of the firm’s 
current remodeling jobs: air 
conditioning the 208 South La 
Salle building, a 43-year old Chi- 
cago skyscraper, as a typical ex- 
ample of big-job remodeling and 
the opportunities as well as prob- 
lems it presents. (Details of this 
job are given on page 90.) 

What is behind the growing 
market for non-residential re- 
modeling? 

Kominsky feels that the com- 
petition of new construction in 
recent years is one major influ- 


ence. Older structures have to 
modernize if they are to compete 
successfully; they have little or 
no choice in the matter. Then, 
too, the rapidly increasing popu- 
lation with its attendant demands 
for more and better facilities in 
which to live, work, conduct 
business, turn out the products 
of industry, attend school and 
church and care for the sick, 
have made broad-scale improve- 
ments in existing structures 
mandatory, Kominsky points out. 

Add to these factors those of 
obsolescence of older facilities 
through normal attrition and we 
have a market that may never 
reach a saturation point, he said. 

The success of Economy 
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Plumbing and Heating Co. in 
this big-job remodeling market 
is based on almost 40 years of 
big-job thinking, big-job per- 
sonnel development, big-job en- 
gineering and management expe- 
rience—in a word, specialization 
in big-job work. 

This specialization has been 
largely in two categories: (1) 
The very large system and (2) 
the unusual, complicated or in- 
tricate system. The versatility 
for which it is noted has been 
built by unusually diverse job 
assignments over the years and, 


as a result, Economy is ideally 
equipped to handle the most 
complicated remodeling jobs in 
big buildings. 

Its engineering and _ installa- 
tion services cover all types of 
plumbing and heating systems, 
ventilation and air conditioning 
systems, water and sewage treat- 
ment systems, power and process 
piping and all necessary instru- 
mentation and control. 

The company owns and oper- 
ates a complete line of equipment 
required for each type of work. 
This includes heavy excavating 


and_ earth-moving 
cranes, pumps, air compressors, 
electric and acetylene welding 
and cutting equipment, testing 
devices, cutting and threading 
machines and a fleet of trucks. 

The firm also is well-equipped 
for big-job re- 


equipment, 


personnel-wise 
modeling. Its officers represent 
a team of seasoned veterans: 
Charles M. Ross, president and 
a founder of the company, and 
his two sons Edward and How- 
ard Ross, and Irving and Julius 
Kominsky, sons of the late Jo- 


(Please turn to top of next page) 


Colorful brochure helps sell big-job remodeling for Economy 


REMODELING SALES TOOL: Illustrated above are the 
cover and typical pages from a colorful 52-page 
brochure recently published by Economy Plumbing 
and Heating Co., Chicago. The brochure gives back- 
ground of the company, describes equipment and 
personnel available and illustrates numerous Econ- 
omy installations, all adding up to an excellent 
selling tool for new construction and remodeling. 


Domestic ENGINEERING, JULY 1957 


| 
LAN be ! Pike 
3 
= 
| 
’ 


continued ... 


(Continued from page &9) 
seph Kominsky, also a founder 
of the company, To this experi- 
enced management team is added 
a large staff of graduate engi- 
neers under the direction of 
Robert Zelin, chief engineer, 
which provides the company’s 
all important know-how in get- 
ting and handling big-job remod- 
eling contracts, 

Irving Kominsky stresses the 
fact that its experienced manage- 
ment-engineering team is a big 
factor not only in carrying 
through on big jobs, but in sell- 
ing the job in the first place. 


#Kominsky says that in most 
cases remodeling work presents 
more problems and complica- 
tions than new work. Therefore, 
it requires more careful planning 
and thinking through. “The bet- 
ter you think the job through be- 
fore you get it, the easier it is to 
get it done,” he points out. 

Is remodeling work worth this 
extra effort? Kominsky says: 
“Remodeling does pay off. Not 
only from the standpoint of prof- 
itable work, but even more im- 
portant, from the standpoint of 
broadened experience and sharp- 
ened thinking so that we are able 
to offer better service in both re- 
modeling and new construction.” 

In selling big-job remodeling 
Economy finds that its biggest 
asset is its performance record 
on past jobs and its well-estab- 
lished financial responsibility. 


sA colorful brochure recently 
published (page 89) tells the 
complete Economy story, giving 
the background of the company, 
listing the types of jobs and 
services performed, the equip- 
ment it has available, discussing 
the firm’s personnel and efficient 
production and purchasing facili- 
ties and listing financial refer- 
ences. In addition, many of the 
typical jobs handled by the com- 


How big-job know-how was 
put to work in... 


Air Conditioning 
a 43-Year-Old 
Office Building 


LEGEND for schematic diagram on facing page. Also, see correspond- 


ing photos on pages 92-94; 


1—Condenser and centrifugal 


refrigeration machine 
2—Cooling tower 
3—Condenser water pumps 


4—Primary air treatment cham- 


ber 


How ARE BIG-JOB THINKING and 
mechanical know-how combined 
in the modernization of non-resi- 
dential buildings? 

To find the answers, DoMESTIC 
ENGINEERING reporters visited 
the 43-year-old building at the 
southwest corner of Adams and 


5—Primary chilled water pumps 

6—Secondary chilled water 
pumps and heat exchanger 
for winter operation 

7—Repiping . . . 40,000 feet of 
steel and copper 


La Salle Streets in Chicago. In 
this 22-story building, Economy 
Plumbing and Heating Co. (pre- 
ceding pages) is completing its 
part in the $3.7 million moderni- 
zation of the building’s heating 
and air conditioning. 


The job, briefly stated, in- 


pany are attractively pictured. 

In total, it adds up to an effec- 
tive selling tool, particularly in 
other states where the Economy 
name is not as well known. 

Officers of the firm have a wide 
acquaintanceship among mem- 
bers of the building trades and 
engineer and architect circles, 
and this provides additional op- 
portunities for big-job remodel- 
ing sales. 

However, in the final analysis, 
it is the company’s excellent rec- 
ord of satisfactory performance 
and reputation for handling the 


“unusual, complicated and intri- 
cate” that provides the necessary 
climate for successful big-job re- 
modeling selling. 

“At the present time Economy 
has a heavy schedule,” Irving 
Kominsky points out, “but we 
try to remain flexible enough at 
all times to take on additional 
work. We will continue to sell 
and will always be on the alert 
for big-job new construction and 
remodeling.” 

A typical Economy remodel- 
ing job is described and illus- 


trated on these pages. END 
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volves the installation of compat- 
ible cooling in conjunction with 
the building’s existing steam 
heating system for complete 
year-round air conditioning. 
Specifically, Economy’s princi- 
ple role is the $600,000 repiping 
of the building and the tying to- 
gether of the system’s heating 
and air conditioning components. 
The 208 S. La Salle St. Corp. 
(the name of the building) and 
its management representatives, 
John E. Colnon Co., Inc., be- 
gan considering air conditioning 
about three years ago. Two inde- 
pendent engineering surveys of 
the entire structure were begun. 
“Naturally, we wanted to get 
the best system for our particu- 
lar needs,” says John E. Colnon, 
vice president of the manage- 
ment firm. “A number of differ- 
ent types were considered, but 
both surveys favored the high- 
velocity induction system for the 
needs of our type of building.” 
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The successful prime contrac- 
tor’s bid for the 208 job was 
based in part upon Economy’s 
survey and bid as the piping sub- 
contractor and its reputation and 
financial responsibility. 

It is at this point, of course— 
making the bid survey—that the 
big-job contractor’s know-how 
undergoes its first big test. 

Economy’s engineering staff, 
headed by Robert E. Zelin, sur- 
veyed and figured the 208 job 
under the supervision of Irving 
Kominsky. 


eAs a first step, Kominsky 
points out, an exhaustive check 
of the engineering surveys was 
made. Then the building itself 
was carefully checked. Next the 
firm’s recommendations for ma- 
terials and methods and plan of 
procedure were drawn up. This 
took into consideration all job 
circumstances and the prime 


(Please turn to top of next page) 


This schematic drawing shows 
the basic components (see fac 
ing page) of the air condition 
system 
43-year-old Chicago building 


installed in the 


BEFORE: Exposed radiation like that 
shown above was in service through- 
out the 208 S. La Salle Street building 
before the heating was remodeled 
and the air conditioning added. 


AFTER: When the job is complete, 
more than 3,000 modern high-veloci- 
ty units will supply both heating and 
cooling for individual offices. 
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continued... BIG-JOB 


(Continued from bottom of page 91) 
contractor’s over-all schedule, which 
involved many other jobs that would 
be in process at the same time. 

Personnel, equipment needed, time 
factors, and materials purchasing and 
handling also were worked out at this 
| HEART OF THE SYSTEM: This 1050-ton centrifugal re- stage. 


frigeration machine provides chilled water for the newly T : : : ion 
air conditioned 208 S. La Salle St. building. Located in he job was laid out for installatio 


the second basement, the unit, together with its base, ~ in two phases, the first involving the 

weighs in at a hefty 200,000 pounds. upper 10 stories, the second covering 
the lower floors, with the exception of 
the first four. 


«Some idea of the scope of the job and 
the extent of purchasing and scheduling 
ramifications can be obtained from 
Economy’s records of the piping re- 
quired for the first phase of installation 
—a total of nearly 40,000 feet. 

In steel pipe, 2,400 feet of 12-inch; 
800 feet of 10-inch; 1,500 feet of 8-inch; 
1,200 feet of 6-inch; 1,600 feet of 5-inch; 
1,200 feet of 4-inch; and 500 feet of 
other sizes were needed. In copper, a 
total of 30,000 feet, averaging 242 inches 
in size, was needed. 

Thus, repiping of the building plays 
) COOLING TOWER for the air conditioning system is a significant role in big-job remodeling. 


perched atop the roof of the 22-story building located in When the entire job is completed, 
Chicago's Loop district. 


some 3,000 old radiators will have been 
replaced by an equal number of new 
heating-cooling units. Total cost of the 
entire job will be approximately $3.7 
million. Increased rental cost to tenants 
is only 80 cents more per square foot 
per year than the previous rate. 


« The first phase of installation was be- 
gun in November of 1955 and was in 
operation in May of 1956. The second 
phase was started in May of this year 
and is scheduled for completion late in 
57. The one-year lapse between the 
first and second phases was devoted to 
operational tests and observation and $ 
for preparation of schedules for second- 


ar CONDENSER WATER PUMPS, two in number, deliver 2,200 


gallons per minute of water from the condenser locate P 
in the third basement of the building to the cooling tower Ben Ulick, the general foreman of Y 
on the roof. The centrifugal pumps are 75 horsepower. construction and remodeling for Econ- 
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REMODELING 


LEFT: Primary air for the system 
is treated in this bank of 40 coils 
4 (located on the 22nd floor) that 
provide heated, cooled, filtered, 
humidified or dehumidified air as 
required for the individual room 
units in the high-velocity system. 


BELOW: Two centrifugal pumps 
ce located in the third basement de- 
) liver primary chilled water from 

the refrigeration machine to the 
22nd floor to supply the primary 
air treatment chamber. 


omy on this project, is in charge of the 
installation and works closely with Earl 
Galloway, superintendent of the 208 
building for the management firm, in 
carrying out the work progress. 

An important consideration right 
from the beginning was the problem of 
getting the work done with a minimum 
of disturbance to the tenants. The 
building is recognized throughout the 
country as a prestige address and its 
occupants comprise an imposing Who’s 
Who of finance, industry, transporta- 
tion and the legal profession. 


eThis fact meant extremely careful 
scheduling of work and materials han- 
dling at the job site. The problem was 
solved by a special arrangement with 
the union to work on a shift basis for 
this job. 

Thus, by running two shifts, Economy 
was able to accomplish 60 to 75 percent 
of the work outside normal business 
hours. It wasn’t easy and during the 
first phase of the job (the upper 10 


stories), as many as 110 of the firm’s SECONDARY WATER PUMPS on 21st floor circulate chilled 

total Chicago crew of 600 mechanics ( water to individual room units and fan rooms throughout 

, ¥ ) the building. Also visible in the photo is the heat ex- 

e were on the job. The same shift-sched- changer, supplied by the existing steam system, that 


(Please turn to top of next page) provides heated water for the units during cold weather. 
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40,000 FEET of steel pipe and copper tube was used by 
Economy Plumbing and Heating Co. for the first phase 
7 (upper 10 floors) of the air conditioning job. Also shown 


is spiral duct for high-velocity treated air and chilled 
water and steam risers, Note copper supply and return 
lines from riser for room unit not yet installed. 


BIG JOB REMODELING 


CONCEALING PIPE is accomplished with gypsum block wall. 
Careful planning kept hole sizes to a minimum and helped cut 
costs. Much of the remodeling work was done outside of normal 
business hours so that the many tenants in the building would be 
disturbed as little as possible. 
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(Continued from page 93) 
uling will prevail in the second phase of 
the job. 

These arrangements, of course, had 
to be carefully figured in the bid and 
failure to do so would have been a 
costly mistake. 

Because better distribution of air, as 
well as operational economies that 
would be achieved, the 208 system is 
downfeed all the way. This called for 
installation of central primary air con- 
ditioning on the top floor and created 
one of those “unusual and complicated 
problems” Economy engineers have 
proven themselves so adept at solving. 


# Two 12-inch primary water lines, two 
12-inch condenser water lines, one 8- 
inch high pressure steam line and one 
6-inch return line had to be installed 
in an existing foot shaft, which already 
housed several other lines including one 
24-inch steam main for the existing 
heating system and an endless tangle of 
wiring. The shaft rises about 300 feet 
straight up from the second basement 
to the 22nd floor. 

“Housecleaning” this shaft and clear- 
ing the way for the new lines without 
disturbing the old was in itself a con- 
siderable task, but installing the lines 
and providing for the distribution of 
their tremendous operating weight (ap- 
proximately three tons to each floor) 
provided a real problem. 

To get the job done, a hoist was 
rigged at the top of the shaft and a clip- 
on telephone system for directing hoist- 
ing operations was installed. 


» Pipe was cut to 10-foot lengths before 
delivery to the job. All pipe was low- 
ered through an opening in a sidewalk 
to the second basement level. Each 
length for each line had to be lifted in 
turn and positioned on top of the pre- 
ceding length for welding. Many ma- 
gicians tricks are explained by saying 
they’re done with mirrors. Much of 
Economy’s welding was done in prac- 
tically the same way. 

Unless the heavy operating load of 
these lines was distributed over the en- 
tire building, the weight could not be 
sustained without structural damage. 
To prevent this, 12 heavy spring hang- 
ers were installed at strategic weight 

(Please turn to top of page 225) 
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1-B-R 
CONVENTION 
REPORT 


BACKGROUND MUSIC) and 
other showmanship was used 
to introduce the new name for 
hot water heating at the re- 
cent meeting of the Institute 
of Boiler and Radiator Manu- 
facturers in Absecon, N. J. 
Edward F. Ford of Bell & Gos- 
sett Co. (left) was chairman of 
the IBR committee selecting 
the name. At the right is 
Virgil Good of Burnham Corp., 
vice chairman of IBR. 


Wet Heat Gets New Name 


lf the boiler and radiator manufacturers succeed in putting 
it across, you'll become known as a “hydronics contractor’ 


THE WEIGHTY PROBLEM of finding a better name 
for “wet heat” was tackled last month at the an- 
nual meeting of the Institute of Boiler and Radi- 
ator Manufacturers in Absecon, N. J. 

The selection: “hydronics.” 

For years, many in the industry used the term 
“wet heat” to identify hot water and steam heat- 
ing and compatible liquid cooling, but it was dis- 
liked because of its negative connotation in com- 
petitive selling. 

“We now feel that we have at last found a tech- 
nically correct term—hydronics—to describe what 
we make and install,” said Edward F. Ford, who 
introduced the term at the annual meeting. Ford, 
national accounts manager for Bell & Gossett Co., 
Morton Grove, Ill., was chairman of the IBR com- 
mittee named to cope with the problem. 

“Hydronics,” Ford told his IBR audience, “clear- 
ly identifies the multitude of uses of controlled 
water for heating and cooling—including such 
operations as providing hot faucet water, melting 
of snow through coils embedded in driveways or 
sidewalks, zone temperature control and so on. 

“If we adopt the term ‘hydronics’ we'll eliminate 
the profusion and confusion of terms—wet heat, 
liquid heat, fluid heat and so on. 

“With the expected adoption of hydronics by the 
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entire industry—including wholesalers, contrac- 
tors, manufacturers and others—it is hoped that 
not only the construction industry but also the 
public can recognize more clearly the vital role 
played by water controlled heating and cooling.” 

Ford pointed out that the word was accepted 


(Please turn to center of next page) 


tales! deveiopmen' in Hydronics 


FIRST PUBLIC USE of the new term was made by Ameri- 
can-Standard at the recent product show in Dallas, Tex., 
(page 104). Lincoln Pierce, sales manager of A-S (right), 
discusses the term with a show visitor. Pierce told DE 
that his firm plans to promote the term extensively 
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A STRONG TREND toward higher 
capacities in gas central heating 
equipment is shown in a study 
by the Gas Appliance Manufac- 
turers Assn. of sales over a five- 
year period. 

In the case of both gas-fired 
furnaces and boilers for residen- 
tial use, a larger proportion of 
production has gone into units of 
greater Btu input. The smallest 
sizes, as measured in heating ca- 
pacity, show the largest declines 
in percentages of total output. 
However, sharp gains in over- 
all production mean that in al- 
most every classification the 
number of units shipped actual- 
ly increased. 

The study covers total produc- 
tion, for both new home and re- 
placement markets, from 1952 
through 1956. 


# Keith T. Davis of the Carrier 
Corp., Syracuse, N. Y., chairman 
of GAMA’s furnace division, 
pointed out that during this five- 
year period gas-fired furnaces of 
75,000 or more Btu input per 
hour increased from 62.3 percent 
of shipments to 77.2 percent. 
Units rated 75,000 Btu or more, 
but less than 100,000 Btu, ac- 
counted for 41.3 percent of the 


market at latest count, up from 
34.9 percent five years ago. 

By far the largest part of pro- 
duction involved was in furnaces 
of the forced warm air type, but 
the smaller totals, for gravity 
models, also were included in the 
survey. Shipment of 812,600 
gas-fired furnaces in 1956 com- 
pares with a total of 463,700 in 
1952. 


eF. J. Nunlist of the Mueller 
Climatrol Division, Worthing- 
ton Corp., Harrison, N. J., chair- 
man of GAMA’s boiler division, 
noted that in five of the six class- 
ifications for boilers rated 75,000 
Btu and higher, percentage 
gains were shown. Virtually all 
the market’s share decline was 
in units under 75,000. 
Particularly outstanding, Nun- 
list said, was the gain in boilers 
of 250,000 and over Btu. The 
five-year percentage gain for this 
classification was from 11.1 to 
14 percent. Because the total 
number of gas-fired boilers for 
steam and hot water rose in this 
period from 68,500 units shipped 
to a record 96,300 for the latest 
year, the numerical gain for the 
highest capacity category was 
still more impressive. Gains in 


Survey Shows Trend to Larger 
Capacities in Boilers, Furnaces 


the modernization market for 
multi-family buildings figured 
importantly here, Nunlist said. 

Davis and Nunlist said the 
factors behind the trend toward 
higher units included the follow- 
ing: 

1. An increase in the average 
size of new single-family houses. 

2. An upgrading of heating 
standards and a tendency to ex- 
tend outlets to sunporch, base- 
ment and other areas sometimes 
not included previously. 

3. Use of new heating systems 
in many home modernization 
projects involving addition of 
rooms to meet needs of growing 
families. Basements are used 
more for recreation—a develop- 
ment gas equipment has helped 
—and are better heated. 

4. Increased availability of 
natural gas in northern regions 
of the country. 


»®“To a certain extent,” the 
GAMA leaders noted, “the trend 
toward larger dwelling units, 
better equipped, offsets the de- 
cline in housing starts. This, of 
course, should not divert atten- 
tion from the country’s need for 
more dwelling units to house a 
rising population.” END 


Wet Heat Gets New Name 


(Continued from center of page 95) 


by his committee after consultation with contrac- 
tors, manufacturers and even language experts. 

“We wanted a word that is technically correct, 
sounds well and is easy to remember. We con- 
cluded that hydronics is that word. Its root word, 
‘hydro,’ is from the Greek word for water. And 
the second part of the term connotes action.” 

It was pointed out by Ford that hydronics would 
also be applied to describe the activities of people 
and operations within the industry—such as hy- 
dronics engineer, manufacturer, contractor, etc. 


“Opinions of all segments of the industry in 
evaluating the term are most welcome,” Ford em- 
phasized. “We hope to get them.” 

Members of the committee that selected the 
nomenclature, in addition to chairman Ford, are 
Robert W. Lear, general marketing manager for 
the plumbing and heating division of American- 
Standard, New York City, and W. A. Burbine, 
director of heating sales for Crane Co., Chicago. 

IBR officers elected for the coming term are 
T. B. Focke of National-U. S. Radiator Corp., 
Johnstown, Pa., chairman; V. A. Good of Burn- 
ham Corp., Irvington, N. Y., vice chairman; and 


R. E. Ferry, New York City, treasurer. END 
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SCHOOL DAYS are back again for these key salesmen 
and sales managers of wholesalers as they learn how to 
help their customers upgrade management and merchan- 


NINETEEN STUDENTS—key salesmen and sales 
managers of wholesalers in nine midwestern states 
—were graduated from the first Dealer Develop- 
ment Institute on June 1. DDI is sponsored by 
the Central Supply Assn. 

“They are the first graduates of this non-prod- 
uct, non-commercial school,” said James H. Peery, 
secretary of the wholesaler group. “With them 
goes the know-how and how-to for wholesalers to 
help their contractors upgrade management and 
merchandising methods in today’s modernization- 
oriented market.” 

DDI, announced at CSA’s spring convention in 
April (DE, May, page 159), was held in Highland 
Park, IIl., at the Hotel Moraine-on-the-Lake. It 
was actively supported by 10 leading plumbing 
and heating manufacturers. DDI’s 19 students 
heard 40 speakers, both from within and outside 
the industry, during the 12-day Institute. Classes 
normally ran from 8 a.m. to 6 p.m., with a number 
of additional evening sessions. 


# Institute subjects included problems and princi- 
ples of management, profit and overhead, credit 
and collections, prospecting, selling, selecting and 
field training dealers, how to sell package remodel- 
ing jobs and employee relations. Permanent in- 
structors for DDI are Wade Cloyd, supervisor of 
retailer development for American-Standard, 
New York City, and Howard Mold, director of 
sales personnel, Minneapolis-Honeywell, Minne- 
apolis. Ralph Cook, Oklahoma City wholesaler, is 
chairman of the CSA-DDI committee. 

“It was a busy and informative two weeks,” 
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dising techniques at CSA’s Dealer Development Institute. 
Following graduation day on June 1, they went back 
home to apply what they had learned in field work. 


19 Graduate from First Session of 
Dealer Development Institute . . . 


Peery added. “What is done next is, naturally, up 
to the individual wholesaler and his dealer devel- 
opment man. The Institute is only a starter. CSA 
intends to fully support and encourage these ac- 
tivities, by means of setting up a materials and 
film library, the funneling of ideas and informa- 
tion and possible followup sessions for DDI gradu- 
ates.” 

The prime objective of DDI, Peery pointed out, : 
is to train selected wholesale distributor personnel 
in all phases of the retailing of plumbing, heating 
and cooling. The DDI graduate then is prepared 
to train others within his firm on these manage- 

(Please turn to center of page 208) 


INTERESTED SPECTATORS: Robert Moreland (left), man- 
ager of public relations for the Wholesale Plumbing In- 
stitute of Southern California, and James Peery, secretary 
of the Central Supply Assn., enjoy one of the class ses- 
sions at last month’s first Dealer Development Institute. 
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DE Gets Business Paper 
Top Award 


“Do-It-Yourself” study is cited as the outstanding 
series of articles published in 1956... 


“CONGRATULATIONS!” the letter 
began. “Domestic ENGINEERING 
has won an award in the mer- 
chandising, trade and export 
group of Industrial Marketing’s 
19th Annual Business Paper Edi- 
torial Achievement Competition. 
You have received a plaque for 
the best series of articles pub- 
lished in 1956—your ‘Do-It- 
Yourself’ series. 

“This year there was a record 
of 653 entries in the competition. 
So you can see you had to be 
good to win. A group of 31 dis- 
tinguished judges took an entire 
day to judge the competition. . . 

“Again, congratulations from 
the Industrial Marketing editor- 
ial staff and the judges on win- 
ning this ‘highest award in busi- 
ness publication journalism!’ ” 

The letter was signed Leo An- 
derson, managing editor of In- 
dustrial Marketing, which spon- 
sors the competition that has be- 
come known as the “Pulitzer 
Prize of business journalism.” 


Ordinarily our business cor- 


respondence doesn’t find its way 
into our editorial columns. But 
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on closer inspection, we decided 
this letter isn’t just our business 
correspondence or award. It be- 
longs just as much to you, our 
readers. And we think you’d like 
to know “the story behind the | tion. 
story” of how the plumbing and 
heating industry took top hon- 


ors in an inter-industry compe- 
tition. 
Domestic ENGINEERING isn’t a 
newcomer to the prize-winning 
ranks of this national competi- 
Since its inception, the 
magazine has been awarded 16 
prizes, more than any other pub- 


What this award means to you: 


= The do-it-yourself series could never have been written with- 
out the cooperation of our readers. Hundreds of contractors took 
time away from their business to fill in numerous surveys and 
questionnaires, telling us about their experiences with do-it-your- 
self. Dozens sat down and wrote us lengthy letters setting forth 
their views. Many more permitted personal interviews. 


s The award, then, is as much a recognition of our industry’s col- 
lective stand (both pro and con) on a vital subject, as it is one 
magazine’s analyzing and reporting of it. It is an indication that 
we as an industry are alert to our problems, our responsibilities 
and our opportunities—that we interpret them in terms of their 
significance to ourselves and our nation’s health and economy— 
and that we do something about them. The award to DE is an in- 
dication that your business publication is alert to the significant 
trends that affect your business and is taking a leading role in 
interpreting them for you. 


= We at DE have received congratulations for our job of analyzing 
and reporting this significant do-it-yourself movement. We now 
want to share these congratulations with you—our readers—who 
made it possible, 
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Domestic Engineering 


é Merchandising 16th prize in 19 years 
Trade & Export 


Publications is the greatest number 


awarded to a business 
For the best 


series of articles 
published during the 
period ending Dec. 31,1956 


paper in DE’s class... 


Conducted by 
INDUSTRIAL MARKETING 


de 


MAKING THE PRESENTATION to DE’s publisher 
and editors is G. D. Crain (seated, right), pub- 
lisher of Industrial Marketing and Advertising 
Age magazines. O. T. Carson, DE publisher, 
accepts the award along with James E. Purnell 
(standing, left), managing editor, and Charles 
L. Staples, vice president and editorial director. 


e 


lication in its classification. The 
merchandising, trade and export 


skeptical about a plumbing 
and heating magazine winning 


customers in di- 


with these 


were winning 


rect competition 


classification includes many of 
the nation’s top publications. 
The backstage story of the 
present award bears many par- 
allels to our entire history in the 
When we first com- 
peted close to two decades ago, 
some 


contest. 


outside consultants were 
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awards against scores of publi- 
‘ations serving so-called “glam- 
our fields.” 

Yet plumbing and heating con- 
tractors had long since discov- 
ered how to offer their products 
and services to the public in 
colorful and lively fashion. They 


“glamour markets.” Their lead- 
ing publication had tried to keep 
pace by writing and presenting 
industry news in the same ex- 
citing fashion. But was it as suc- 
cessful as its readers in compet- 
ing with other industries? The 


(Please turn to center of next page) 
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continued... 


THE FIRST article in the series (above left) appeared 
inception, growth 
and sociological and economic factors that encourage 
the do-it-yourself movement among homeowners today. 


in March, 1956, and explored the 


(Continued from page 99) 
Industrial Marketing competi- 
tion was one way to find out. 

The success was gratifying, of 
course, not only to the editors 
but to the entire industry be- 
cause it reflected everyone’s 
progress in bringing to plumb- 
ing and heating the sparkle and 
freshness required in modern 
American business competition. 
Romance had come to the mer- 
chandising of vital products and 
services; it had also come to 
merchandising journalism. 

Then in 1957, when Domestic 
ENGINEERING preposed to analyze 
the national do-it-yourself move- 
ment for its readers, some con- 
sultants expressed doubt as to 
the wisdom of the undertaking. 

“The subject is too controver- 
sial,” they said. 

Also—“Too vast a field for a 
‘trade publication’ to explore.” 
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“How will it help the reader, 
anyway?” 

Each of these points had some 
validity. A series on “do-it- 
yourself” was controversial. It 
was difficult to crystalize into an- 
swers and solutions. 


» But magazines that win prizes 
usually do so by being different. 
They feel controversy, directed 
to constructive goals, is an essen- 
tial ingredient of an informative 
publication. Shying away from 
“controversial” issues is a safe 
policy for editors—but not a 
serviceable one for readers. 
And “vastness”? Well, a trade 
publication can no longer devote 
itself to simple reportorial tasks 
any more than its readers can be 
content with only minor mechan- 
ical challenges. Growth of a mag- 
azine, as of any business, de- 
pends on trying bigger and big- 


WHY DO-IT-YOURSELFERS attempt their own plumbing 
and heating work was the subject of the second article. 
It reported the results of a survey of 500 persons made 
simultaneously in Chicago and San Antonio, Tex. 


ger things. In the long run it 
means a better product and a 
better service. 

And, finally, a do-it-yourself 
series could help readers. Their 
best weapon against a potential 
business adversary is under- 
standing all its aspects, knowing 
each weakness and strength and 
learning how others have met 
this modern phenomenon. So the 
series was launched. 

A team of editorial researchers 
descended on libraries, univer- 
sity campuses and economic con- 
sultants. Their assignment: to 
discover the socio-economic and 
psychological aspects of the do- 
it-yourself movement. 

What do sociology, economics 
and psychology have to do with 
do-it-yourself? 

A lot, it turned out. And from 
the response to Domestic ENGI- 
NEERING’s initial article, no one 
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study that won business paper journalisms top award... 


HOW CONTRACTORS in various parts of the country cope 
with the do-it-yourself movement was told in the third 
It reported how individual contractors set pol- 
icies in accordance with the demand in their own area. 


article. 


knew it better than the plumb- 
ing and heating contractor. He 
learned the “why” of do-it-your- 
self in straightforward talk that 
dealt with the traits and charac- 
teristics of the U.S. public. 

That knowledge didn’t .solve 
the problems of do-it-yourself 
directly, but it did put the move- 
ment into an understandable 
perspective. It was like carefully 
focusing your gun sights on a 
distant target, rather than blast- 
ing away recklessly. 


s Now the findings of a team of 
field reporters could be interpre- 
ted more intelligently. Domes- 
TIc ENGINEERING staff members 
interviewed Mr. and Mrs. Do-It- 
Yourselfer at an exhibition held 
especially for them in Chicago. 
Two-hundred tinkerers told 
what they did around the house, 
what prompted them to under- 
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take these tasks, and how far 
they went in home repairs. 

In San Antonio, Tex., repor- 
ters interviewed a more repre- 
sentative cross-section—300 per- 
sons, not all do-it-yourselfers, 
from all walks of life. These gave 
the general public’s attitude 
about the benefits and hazards 
of the movement. From these 
Chicago and San Antonio sur- 
veys, contractors could gauge the 
strong points and weak spots of 
do-it-yourself and plan their 
strategy for coping with the 
movement accordingly. 

Some were already doing this. 
So DE interviewed and surveyed 
hundreds of such contractors 
across the country. Some of 
them had decided to cooperate 
with do-it-yourself, at least to a 
limited extent; others adamantly 
opposed any encouragement of 
this type of business. All stated 


HOW TO ADOPT A POLICY for do-it-yourself customers 
was the subject of the final article in Oct., 1956. Other 
articles in the series presented 
ies of contractors who opposed or favored the movement. 


individual case stud- 


reasons for the decisions in blunt. 


unmistakable terms and gave 
readers a balanced picture from 
which they could draw their own 


judgments. 


# From March through Septem- 
ber, results of this many-sided 
survey were reported and ana- 
lyzed in Domestic ENGINEERING. 
Long before the series ended, 


the 


wholeheartedly approved of 


editors realized readers 
their efforts to get to the bottom 
of do-it-yourself. The mail sur- 
vey alone proved that; hundreds 
of busy contractors took time to 
fill out and mail questionnaires 
on their reaction to the new busi- 
ness phenomenon. 

True, the series ran into all 
the predicted maelstroms—con- 
troversy, vastness, and so on— 
but rather than weaken it, these 


(Please turn to top of page 106) 
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BYRON EPLETT 


He presented the report of the 
public relations committee prior to 
convention approval of the program. 


SHOULD THE PUBLIC relations 
program initiated by the Na- 
tional Assn. of Plumbing Con- 
tractors two years ago be con- 
tinued for another year? 

This question: was asked and 
answered in the _ affirmative 
at the NAPC’s diamond jubilee 
convention in Dallas last month. 
The vote of confidence came in 
the form of a resolution direct- 
ing the further development of 
local-level programs. The same 
resolution called for the reten- 
tion of the present dues structure 
($30.00 a year) to make finan- 
cing of the continued program 
possible. 


« Both the value of the p-r pro- 
gram and its cost to NAPC 
members have been controver- 
sial subjects from the time of the 
program’s inception. This was 
reflected at the convention in 
the form of resolutions spon- 
sored by four state associations 
either denouncing the program 
and its “lack of results” or call- 
ing for a dues reduction. These 
four were Ohio, Virginia, New 
York and Texas. 

But support for the program 
was stronger, and the resolution 
calling for its continuance won 
out by voice vote. Observers 
guessed from the “Aye’s” and 
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P-R Program Gets 
Vote of Confidence 
at NAPC Meeting 


Supporters overcome strong opposition to the 


program raised by delegates from four states. 


Vote to continue dues at $30.00 annual level 


“No’s” that the sentiment in fa- 
vor of the program was approx- 
imately two to one. 

“The fact that we’re going to 
continue our public relations 
program,” said Byron Eplett, 
Johnstown, Pa., contractor who 
headed up the public relations 
committee, “proves to me at 
least that we contractors are rec- 
ognizing more and more how im- 
portant selling ourselves to the 
public is to our getting more 


business and making more prof- 
it from it.” 

How to sell at a profit in the 
face of rising costs and increased 
competition from other indus- 
tries was a dominant theme of 
the major speeches at the con- 
vention. 

“Increased productivity is the 
No. 1 solution to your profit 
problem,” said Howard Spindler. 
Spindler is vice president in 
charge of public relations for 


THE NEW BOSS OF THE NAPC, Wilbur Hokom (right), and the old boss, 
William Landers, celebrate the transfer of authority at the traditional 
president's ball. Helping them note the occasion are Mrs. Landers and 
Mrs. Hokom, standing next to their respective spouses. Hokom is from 
Beverly Hills, Calif., and Landers from Oklahoma City. 
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American-Standard, New York 
City. “You have to get more 
production out of your facilities, 
your tools, your employees.” 


“And you have to create an 
interest in and a desire for your 
products in the minds of poten- 
tial customers,” added William 
Hesse, senior vice president of 
Benton and Bowles advertising 
agency, New York City, “by 
advertising and merchandising 
your products. You can’t afford 
not to advertise. Advertising is 
the grease that lubricates pro- 
ductivity.” 

In elaborating upon his con- 
tention that increased produc- 
tivity is the No. 1 solution to the 
p-h contractor’s profit problem, 
Spindler asked his audience to 
view productivity as a wheel 
with eight spokes. “Each of these 
spokes,” he said, “is indispen- 
sable to the profit picture. Each 
plays a part in making the whole 
wheel of productivity strong. 


# The spokes, Spindler said, are: 
(1) the contractor’s facilities, (2) 
know-how, (3) his employees, 
(4) market-awareness—knowing 
what people want to buy and how 
they want to buy it, (5) selling 
—keeping up with modern retail- 
ing methods, (6) offering credit 
—people are accustomed to buy- 
ing now and paying later, (7) 
good public relations and (8) en- 
thusiasm—faith in the industry 
and confidence in himself. 


When he had listed the eight 
spokes of the wheel of produc- 
tivity, Spindler elaborated upon 
each: 

“One of the most important 
spokes,” he said, “is your facili- 
ties—the buildings and equip- 
ment you use to serve your cus- 
tomers. Is your store sized, 
equipped and located to provide 
high efficiency and low over- 
head? Do you have modern and 
efficient tools? If you have a 
showroom, is it in a good loca- 
tion? Is it a favorable place to 


(Please turn to center of page 212) 


In major convention business, the NAPC: 


& VOTED to continue the public relations program started two 
years ago and to continue association dues at $30.00 a year to 
finance the program. 


> ELECTED the following officers for the coming year: Presi- 
dent—Wilbur S. Hokom of Beverly Hills, Calif.; Vice Presi- 
dent—John M. Rhoades of Sarasota, Fla.; and Second Vice 
President—Irvin Rechkemmer of Canton, O. 


> REORGANIZED the technical activities of the association to 
place the work of two standing committees (standardization 
and sanitation) and three special committees (research, 
plumbing code and technical) under one standing Technical 
Department. The association bylaws were amended accord- 
ingly. 


> PASSED A RESOLUTION asserting that “the discriminatory 
terms afforded to selected contractors through national agree- 
ments create unfair competition detrimental to the over- 
whelming majority of employers of United Assn. members” 
and that the association’s opposition to such national agree- 
ments should once again be officially brought to the attention 
of the UA. 


> WENT ON RECORD as requesting that the classification 
“plumbing contractors” instead of “plumbers” be universally 
adopted by telephone directory publishers throughout the 
United States. 


} TOOK THE POSITION that the association’s members must 
take a serious interest in water conservation and consider 
every new method and idea for conserving water. 


jh ENCOURAGED members to urge their Congressional repre- 
sentatives to give favorable consideration to the Jenkins- 
Keogh bill which will be placed before Congress. The bill 
would allow a self-employed person to deduct from gross 
income each year a limited amount of income contributed by 
him to a restricted fund or paid in as premiums to purchase 
an insurance policy with retirement features. 


h CALLED UPON producers of cast iron pipe to manufacture 
two-inch pipe with double hubs in three-foot lengths and 
three and four-inch pipe in 10-foot lengths, to enable the 
pipe to be used with less waste. 


} PASSED A RESOLUTION urging manufacturers of copper 
pipe to adopt the color identification standards of the Copper 
and Brass Research Institute and to apply this color identifi- 
cation to pipe at the factory. Also resolved to take the neces- 
sary steps to obtain adoption of the color identification stand- 
ards by the appropriate United States government agencies. 


Here's what was new in products at the 


NAPC Show 


“a 


continued... 


Here's What's New in Products 


A CONCAVE LAVATORY, believed by the 
manufacturer to be the first on the market, was 
shown in Dallas by Cecil Farrar, president of the 
Case Manufacturing Corp., to Mrs. Karl Adams. 
The fixture is mounted on a one-piece wrought- 
iron stand that combines the legs and towel bars. 
The lavatory is available in 41 decorator colors and 
in black and white. 

Manufacturer: Case Manufacturing Corp., Buf- 
falo 3, N. Y. 


ENTERPRISES INC... 


PRETTY HANDS need never touch food waste 
even though the disposer gets out of order. Called 
the Free-All Tool, the product illustrated above 
is said to release jammed disposers without caus- 
ing the shredding table to get out of balance and 
without damaging the seal plate or allowing water 
to get into the motor. D. A. Bell is shown ex- 
plaining the new tool to a visitor. 

Manufacturer: D. A. Bell Enterprises, Inc., 1616 
East Maryland Ave., Phoenix, Ariz. 


STAINLESS STEEL SINKS that have an inte- 
grally formed rim were displayed in Dallas by 
Lyon Incorporated. Contractor F. L. Cooper hears 
Ernest H. G. Maron explain the features of quick 
installation; equal strength and finish throughout 
the sink; and a special sound dampener, similar to 
that used in the new jet airliners, which lessens 
disposer noise and dish clatter. 

Manufacturer: Lyon Incorporated, Lyoncraft 
Products Division, 13881 W. Chicago, Detroit. 
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NEW HYDO FLOAT VALVE is quick, quiet and 
positive, says Garon Beverly, Hydo vice president, 
as he explains features of the valve to a contractor, 
R. D. Rhodes, in Dallas. The valve offers built-in 
anti-siphon features and is hydraulic, not me- 
chanical. Hydo points out in its advertising that 
the valve shuts off with the water pressure, not 
against it. The float valve is adaptable to any use 
requiring liquid level control. 
Manufacturer: Hydo Valve Corp., Austin, Tex. 
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CARRIERS AND CLOSET FITTINGS: This re- 
versible closet carrier fits all types of closet fix- 
tures, blow-out or siphon jet. Made by Josam, the 
reversible foot of the carrier adjusts from 34 to 4% 
inches to accommodate floor fill. Double fittings 
are provided with a common vent. President of the 
firm, Joseph Hirschstein, pauses in front of his 
product in Dallas. 

Manufacturer: Josam Manufacturing Co., Mich- 
igan City, Ind. 


A NEW LAVATORY by Kohler Co. features an 
integral wall support that eliminates the need for 
a carrier because it provides additional wall-bear- 
ing surface. The shelf-back fixture, of white 
vitreous china, measures 19 by 17 inches. Stand- 
ard equipment includes a supply fitting, an aerator 
and an open strainer. Kohler sales manager A. G. 
Zibell (left) discusses the fixture, intended for 
home, school and commercial use, with R. E. Little. 


Manufacturer: The Kohler Co., Kohler, Wis. 


A POWER TOOL for lead-wiping was displayed 
at the Dallas convention. E. J. Eberle, Fred Barnes 
and Max Garrlett explained how the tool elimi- 
nates the necessity of preparing the lead and 
ferrule to be wiped. The lead pipe need only be 
cut to the required length. The lead-wiping tool 
also makes an excellent butt joint on bends of all 
sizes, the firm says. 

Manufacturer: Lead Chuck Co., Box 1025, Hous- 
ton, Tex. 
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HIGH PRESSURE steam boiler: Kewanee’s Dallas 
exhibit displayed its Scottie, Jr. boiler used for 
process steam in laundries and small manufactur- 
ing plants. Contractor T. B. Tinsley and a Kewanee 
sales representative look over the model shown, 
which comes in six sizes that provide pressures 
from 125 to 150 pounds. The boiler can be oil or 
gas fired. 

Manufacturer: Kewanee Boiler Division of 
American-Standard, Kewanee, III. END 


iy from the Pl 
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Do-It-Yourself Award 


(Continued from page 101) 
problems added to its strength. 
Controversy, for examplLe, 


helped bring out the varying 
shades of opinion. Contractors 
differed widely on do-it-yourself, 
but on one thing they agreed— 
it was time for a frank discus- 
sion. Only by debating the pros 
and cons in forum-style could 
businessmen find a basis for de- 
ciding how far to go with their 
customers on certain kinds of 
jobs and where to draw the line 
on more difficult installations. 


«If controversy had been avoid- 
ed, nothing could have resulted 
but a recitation of meaningless 
statistics and negative pro- 
nouncements that would have 
left the contractor-reader where 
he had always been. 

And solutions? Well, they rose 
naturally from controversy and 
vastness. In October, 1956, Do- 
MESTIC ENGINEERING admitted it 


HAPPY ABOUT IT ALL: Domestic Engineering’s editorial 
staff is shown looking over the winning entry. 
backs to camera are James Purnell (left), managing edi- 
tor, and Edward Howard, associate editor. Facing cam- 


had found no single solution— 
and had never expected to find 
a panacea. In the series’ con- 
cluding article, “How to Adopt a 
Policy for Do-It-Yourself Cus- 
tomers,” the editors said: 

“In the end only one question 
is important—'What does (the 
do-it-yourself series) mean to 
me, the individual plumbing and 
heating contractor? How does it 
help me form a policy toward 
this big movement?’ 


e“And only one answer is im- 
portant—the one the individual 
contractor himself finds after 
studying the many facts and ef- 
fects uncovered in DE’s extend- 
ed probing of this modern phe- 
nomenon.” 

The article then gave a step- 
by-step formula for using pre- 
vious survey materials in setting 
a policy for any size business 
anywhere in the country. 

The series could not have been 
executed without the coopera- 
tion of hundreds of contractors 


With 


era (| to r) are (Mrs.) G. D. Dahiman, editorial assis- 
tant; Paul Werner, editorial research; (Miss) Louisa Jozsi- 
Joe, merchandising editor; Anthony Pronoitis, art di- 
rector; and David Braun, special projects editor. 


who spent their time with DE re- 
porters or labored over DE ques- 
tionnaires. And, most important, 


the series could not have 


achieved any purpose without 


contractors the 


using ultimate 


_ findings in their daily operations 


— making statistics, arguments, 
theories work for them just as 
any tool or machine. 

Those nice words—“for out- 
standing contribution to business 
journalism” — actually translate 
to “for the progressive, dynamic 
thinking of America’s plumbing 
and heating contractors and 
their willingness to explore all 
problems with an open mind.” 


#So congratulations are in or- 
der, but not for a few as it may 
seem initially. They are in order 
for an industry which has kept 
up-to-date in its merchandising 
and in its conception of the 
changing business world. These 
characteristics are simply re- 
flected in the industry’s major 
publication and its latest prize. 
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- Thousands of dollars worth of 


valuable prizes - Start now to... 


Ja 


ENTER PUSH CONTEST 


Dip You RUN a remodeling ad 
last week? Or did you finish up 
a remodeling job that you're es- 
pecially proud of and take a few 
pictures of it? Maybe you had a 
sign painter letter “Remodeling 
Experts” on your trucks, or per- 
haps you rearranged your show- 
room to pep up remodeling sales. 
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DE editors heard from four 
contractors last month who have 
done just these things—and what 
they described to us has already 
become part of their entry files 
for the Big Push Remodeling 
Sales Contest. 

Maybe this is the first time 
the contest has come to your 


attention—or maybe you've been 
following it right along since it 
was first introduced in the spe- 
cial Big Push remodeling issue 
in May. 

In either case, a quick glance 
at the following 10 pages will 
show you that here’s a contest 


(Please turn to center of nert page) 
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continued... 


WHO CAN ENTER: 


All qualified plumbing and heating contractors 
who are in business as of January 31, 1958, are 


eligible to enter the Big Push Remodeling Sales 


Contest. 


PRIZES: 


Prizes in the contest will be awarded in recogni- 
tion of the ingenuity, resourcefulness and contin- 
uity of merchandising methods used to sell re- 
modeling work by qualified contractors entered 
in the contest. 


WHAT TO ENTER: 


The decisions of the judges will be based upon 
evidence of remodeling sales and promotion ac- 
tivity submitted by qualified contractors. Such 
evidence may consist of, but not be limited to, the 
following: 


(A) A letter from you—the qualified contractor— 
telling how you are increasing sales of plumbing, 
heating and cooling products (and related appli- 
ances) through emphasis on remodeling merchan- 
dising. (B) Photographs indicating your efficiency 
in remodeling work, including such subjects as 


Official Rules for the Big Push 


your showroom, shops, trucks and special displays. 
(C) Descriptions of typical before-and-after re- 
modeling jobs. (D) Testimonial letters from 
satisfied customers. (E) Evidence of successful 
remodeling promotions (direct mail, newspaper, 
radio, TV, postcards, outdoor advertising, novelty 
advertising). (F) Any other materials that will 
provide information for the judges regarding your 
merchandising and remodeling management ef- 
forts. 


HOW TO ENTER: 


The first step in entering the contest is to fill 
in the official contest entry blank (page 109) and 
send it to the Contest Editor, Domestic ENGINEER- 
ING, 1801 Prairie Ave., Chicago 16. A file will be 
established in your name; you can begin ac- 
cumulating and sending material immediately. 
There’s no need to send a complete entry at one 
time. Material will be added to your file as it 
becomes available and is sent to DE. 


SIZE OF BUSINESS: 


The size or location of a business will not be 
considered in awarding prizes. Small operations 
have just as good a chance to win as big com- 
panies do inasmuch as awards are to be given on 


(Continued from preceding page) 
well worth your while. The val- 
uable prizes shown here (includ- 
ing the 1958 motor truck being 
given by DE) add to the thou- 
sands of dollars worth already 
presented in May and June. 

How do you enter the contest? 
Here’s all you have to do: 

First, clip out, fill in and re- 
turn the coupon at the right. 
This obligates you in no way. It 
just tells us you’re interested— 
and it will bring you free selling 
aids and contest news. 

Second, take a few minutes to 
write us a letter about your re- 
modeling program. Give all the 
details you can about the jobs you 
install and how you sell them. 

Next, get your employees’ and 
your customers’ help. Remind 
your office staff and your jour- 


neymen that their objective is a 
completely satisfied customer. 
Satisfied customers often ex- 
press their pleasure over a good 
job. Why not ask them to put 
it in writing to help you win a 
nation-wide remodeling contest? 
Fourth, if you haven’t already 
done so, really get busy in re- 
modeling. Call attention to your 
showroom—spotlight it as re- 
modeling headquarters by using 
posters, window decorations, ad- 
vertising and direct-mail pieces. 
After that, take another good 
look at the August, 1956, DE. It’s 
The Book of Remodeling, and 
you'll find hundreds of ideas in 
it that you can put to work right 
away to help you increase your 
remodeling business. It will also 
give you some ideas for your 
entry in the Big Push Contest. 


As the final step, send us a 
sample of everything you're 
using to sell remodeling work— 
newspaper ads, radio or TV com- 
mercials, direct-mail pieces, sales 
letters, matchbook covers or 
anything else that will show us 
your merchandising methods. 

The Big Push Remodeling 
Sales Contest will run until Jan- 
uary 31, 1958. The judges, to be 
announced shortly, are all indus- 
try leaders and well qualified to 
know what makes a contractor's 
program a good one. 

Start taking these steps right 
now to tell us your remodeling 
story. The more evidence we 
have from you, the better chance 
you'll have of being a top prize 
winner in this contest designed 
to reward outstanding remodel- 
ing promotion. END 
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the basis of ingenuity, resourcefulness and con- 
tinuity of remodeling merchandising practices. 


SKILL IN WRITING: 
Writing skill will not be considered in awarding 


prizes. Completeness of the remodeling mer- 
chandising picture as described above will be the 
determining factor in the judges’ decision. 


BOARD OF JUDGES: 


The board of judges will be selected for knowl- 
edge of good merchandising methods and under- 
standing of the problems of selling remodeling 
products of the plumbing, heating and cooling in- 
dustry. Names of the judges will be published 
in forthcoming issues. 


IN CASE OF TIES: 


In case of ties, duplicate prizes will be awarded. 
The decision of the judges will be final. 


DEADLINE FOR ENTRY: 


All material submitted by the contractor for entry 
in the contest must be postmarked not later than 
January 31, 1958. However, contractors are urged 
to begin now to send in evidence of remodeling 
merchandising as it becomes available so that the 


final entry will be as complete as possible. 


JUDGING: 


Contest entries will be judged on March 1, 1958, 
or as close thereto as is practicable. 


PRESENTATION OF AWARDS: 


The names of contest winners will be published 
in Domestic ENGINEERING as soon after the judg- 
ing as is practicable. Presentation of awards will 
be made at appropriate times and locations there- 
after. The motor truck first award, contributed 
by Domestic ENGINEERING, will be provided f.o.b. 
Chicago. The prizes contributed by manufactur- 
ers will be provided by them f.o.b. their factory 
or other designated point. Merchandise certifi- 
cate awards contributed by wholesalers will be 
redeemable at convenient wholesalers for mer- 
chandise of the winners’ own choosing. 


GENERAL: 


All entries become the property of Domestic 
ENGINEERING. In order to promote better business 
for our industry, Domestic ENGINEERING retains 
full privileges to use and publish all or any part 
of the contest entries in the magazine, in its ad- 


vertising or otherwise. END 


TAKE THIS FIRST STEP to enter 
the Big Push Remodeling Sales 
Contest. Fill in this entry blank, 
clip it out and return it to the 
Contest Editor. DE will then set 
up your file containing evidence 
of the merchandising methods 
you’re using to sell remodeling. 


COUNT ME IN 


Title 


I want to enter the Big Push Remodeling Sales Contest. | understand 
this places me under no obligation. Please send me news and information 
bulletins about the contest as. they become available. 


It will become part of your final Name 
entry in the Big Push Contest. 
Company 
Address__ 


Zone State 


City. 


» | Check here if you want free remodeling sales aids. 
Cut out and mail to the Contest Editor, 1801 Prairie Ave., Chicago 16. 


e Turn page for list of contest prizes 
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3rd Book of Prizes 


In the Big Push Remodeling Contest 


HERE’S THE THIRD big listing that adds 
more prizes to the thousands of dollars 
worth already presented in May and June. 

The winners of these valuable prizes 
will be plumbing and heating contractors 
anywhere who are doing a top-notch job 
in selling remodeling work. 

Still incognito above is the big first 
prize, a 1958 motor truck being contrib- 
uted by DE. On this and the following 


pages, you'll see other prizes, ranging 
from complete bathrooms to boilers, from 
shower stalls to sump pit covers. And fol- 
lowing this is the listing of prizes that 
have been shown in previous issues—this 
time listed according to their dollar value. 

If you haven’t done so yet, start right 
now to send material to DE’s editors so 
they can begin preparing your entry for 
the contest judges. 


Barnes Manufacturing Contributes Its New Portable Electric Pump 


The Barnes Manufacturing Co., Mans- 
field, O., is contributing its new electric 
close-coupled drive portable centrifugal 
pump to the Big Push Contest. The self- 
priming Porta-Pump discharges 1,440 gal- 
lons per hour. It has an aluminum body 
and a balanced hand grip at the top that 
makes it easy to carry. The complete 
weight of the unit is 28 pounds. 


The retail price is $89.50. 
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A Complete Bath Set and Fittings to Be Given by the Kohler Co. 


A three-piece bathroom set complete 
with fittings will be the contribution from 
the Kohler Co., Kohler, Wis. The five- 
foot bathtub is Kohler’s Cosmopolitan en- 
ameled cast iron recess bath with left- 
hand outlet. It includes the Triton shower 
and bath fitting, a %-inch Niedecken mix- 
er, an over-rim diverter spout, and a ball 
joint shower head with volume regulator. 
The tub has a 1%-inch pop-up drain, a 
shower curtain rod and a curtain hook. 


Erie Tool Gives Five Wrenches 


Domestic ENGINEERING, JULY 1957 


The lavatory is Kohler’s enameled cast 
iron Hampton complete with fittings. The 
legs, two towel bars and a 1%-inch cast 
brass adjustable P trap are included. 

Kohler’s Wellworth vitreous china re- 
verse trap closet, designed for 12-inch 
roughing in, completes the package. A 
white, sheet-covered seat and cover are 
furnished. 

Kohler places the value of the three 
pieces and fittings at approximately $300. 


The Big Push prize being contributed 
by the Erie Tool Works, Erie, Pa., is a set 
of five heavy-duty Pipemaster wrenches, 
consisting of 6, 10, 14, 18 and 24-inch sizes. 

The wrenches feature a patented spring 
that gives a double action to the hook 
jaw, making them bite, ratchet and re- 
lease easily and quickly. 

The retail price is $20.70. 


continued... 
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Contest Prizes ..... (continued) 


Baseboard Radiation Is the 
Prize Contributed by Romac 


Romac Industries, Camden, N.J., is con- 
tributing a twofold package. One is 64 
linear feet of Suntemp baseboard radia- 
tion (illustrated) with necessary accesso- 
ries. The other part of Romac’s prize is its 
40-inch Vectemp unit, which is a double- 
element, self-contained baseboard similar 
in appearance to the Suntemp but in- 
tended for use where space is limited. 

The Suntemp baseboard and element 
features %4-inch copper tube with alum- 
inum fins and a baked white enamel finish 
that can also serve as a primer coat. The 
baseboard can be installed flush or re- 
cessed, as can the Vectemp unit, which 
contains two %4-inch copper heating ele- 
ments also with aluminum fins. It, too, 
has a baked white enamel finish. 

The Suntemp and Vectemp are designed 


Zoeller Will Award a Big Push 
Winner Six Sump Pit Covers 


A set of six sump pit covers will go to 
a Big Push Contest winner from the Zoel- 
ler Co., Louisville, Ky. 


The company points out that “These 
polished aluminum sump pit covers are 
an excellent item for the remodeling job 
as well as for new homes.” The covers 
are bolted together with two heavy alum- 
inum clips, and they do not require 

maintenance. 
The covers 
are 20 inches 
.in diameter 
and are for 
18-inch diam- 
eter pits. 
Zoeller’s 
suggested re- 
tail price is 
$42.60. 


| 


to be used together or separately. The 
Vectemp unit can be used alone for most 
kitchen and bathroom heating jobs. 


The retail price suggested is $202.90. 


24 Ballcocks to 
Be Presented by 
Rockford Brass 


The Rockford Brass 
Works, Rockford, IIl., 
will award a Big Push 
Contest Winner two 
dozen of its Duck-Bill 
No-Tone ballcocks. 

The company says 
the Duck-Bill is -de- 
signed to eliminate 
flushing noises in toi- 
lets. This is accom- 
plished by the hush 
tube, flattened like a duck’s bill, which 
shapes the discharge into a ribbon-like 
stream that flows silently into the water 
in the tank. 

The retail price of the 24 ballcocks 
from Rockford Brass is $79. 
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“Dish Whiz” Fitting and a Diverter Unit Given by Price Pfister 


The Price Pfister Brass Manufacturing 
Co., Los Angeles, writes that it is con- 
tributing two prizes at this time and that 
it plans to add others later. The com- 
pany’s contribution to date is two of its 
fittings, one the “Dish Whiz” de luxe sink 


fixture and the other a three-valve diver- The diverter has renewable seats and 
ter unit with tub spout and shower head. bonnets. It’s complete with chrome spout 

The “Dish Whiz” is a wall-type fitting and shower head set, iron pipe or copper- 
adjustable from 7 to 9 inches. It has an to-copper connections with unions. 
aerator, a renewable stem assembly car- The combined retail price of Price 
tridge and features a detergent spray. Pfister’s contribution is $43.95. 


Sulflo’s Prize Is 
Cutting Oils and 
Other Specialties 


The Big Push Con- 
test prize from Sulflo, 
Inc., Elizabeth, N.WJ., 
will consist of a pack- 
age of Sulflo cutting 
oils and assorted plumb- 
ing specialties, includ- 
ing penetrating oil, pipe 
joint compound (oil type), fuel oil treat- it through the wholesaler of his choice. 
ment, boiler seal and boiler water treat- Sulflo rates the retail value of the com- 
ment. The winner of this prize will receive bination prize at $50. 


Ayling & Reichert Will Give 6 Dozen Floats 

Six dozen water closet floats will be given by the Ayling 
& Reichert Co., Toledo, O. The 4 by 5-inch floats (No- 
Sol) have a special spud attachment that provides against 


turning and leaking, at the same time reinforcing the sur- 
rounding float area. The suggested retail price is $35. 


continued ... 


DoMESTIC ENGINEERING, JULY 1957 


‘ 
€ : 
2 
4 of 
Sy THAT Klows ( = — 
f 
ge 
113 


. . (continued) 


An oil-fired boiler for hot water heating sys- 
tems will be given by the Dunkirk Radiator 
Corp., Dunkirk, N. Y. The boiler is Dunkirk’s 
model 513 with extended jacket from its newly 
introduced Series 13 Lexington. It features the 
company’s patented honeycomb design that allows 
maximum heat with minimum weight. Boiler sec- 
tions have integrally cast horizontal baffles that 
stagger and lengthen fire travel from combustion 
chamber to stack. 


Dunkirk Radiator Gives Its New Boiler 


A Complete Powder Room Is 
Sentry Sanitary's Prize 


The Sentry Sanitary Corp., Manning- 
ton, W. Va., is contributing two fixtures 
intended to make up a complete powder 
room—the Glenmont reverse trap, close- 
coupled closet combination and its Fair- 
view lavatory. 


The vitreous china Glenmont combina- 
tion is intended for 12-inch roughing in. 
The Fairview lavatory measures 17 by 19 
inches and has a shelf back, an anti-splash 
rim and a concealed front overflow. 


Two Porcelain Enamel Bathtubs Contributed by Plumbingware 


The Plumbingware Manufacturing Co., 
whose plant and general offices have re- 
cently been moved from Chicago to Mid- 


Intended for installation in cramped areas, the 
boiler’s wet base construction allows it to be in- 
stalled on wood floors without fire hazard. 

The controls, the burner and the tankless coils 
are not included in the package. 
Dunkirk’s suggested retail price is $209. 


Sentry Sanitary suggests that a whole- 
saler would charge approximately $47 for 
the two items it is awarding. 


dleville, Mich., is contributing two of its 
new Economy porcelain enamel bathtubs 
to a Big Push Contest winner. 

One of the tubs is 4 feet long; the other 
is its 44%-foot model. Both have a full- 
length rim seat 4% inches wide. The tubs 
are finished in white and are acid-resist- 
ing. Plumbingware manufactures bath- 
tubs in 4, 4% and 5-foot sizes. 

The combined retail price of the prize 
Plumbingware is contributing is $127.85. 


ontest Prizes 
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An Assortment of Its Heating 
Products to Be Given by Econo 


The Econo Products Co. of East Had- 
dom, Conn., is contributing its newly de- 
signed Superflow hot water circulator 
with its six-way flow valve, three Zone-A- 
Trol valves with relay transformer and an 
Electro-Larm boiler protector. Econo is a 
division of Viking Instruments, Inc. 

Econo’s new circulator, guaranteed to 
deliver full performance on any hot water 
heating system, may be installed horizon- 
tally or vertically, as can the flow valve, 
designed for installation in any of six dif- 
ferent ways. A newly designed non-chat- 
tering, self-aligning stopper in the valve 
provides fully automatic operation; and a 
manual control is provided for gravity 
operation. 

The new Zone-A-Trol valves and the 


transformer unit used with them, Econo 
says, allow the ultimate in heating com- 
fort and economy. The Electro-Larm low 
water cutoff gives warning with both an 
audible alarm and a signal light. 

The retail price of this prize package 
from Econo is $203.50. 


Case Contributes Its New Lavatory on a Wrought-lron Stand 


Its newly designed concave lavatory 
with wrought-iron legs and towel bars, 
which are in one piece, will be given by 
the Case Manufacturing Corp., Buffalo, 
N.Y. The Wellington 300 is available in 
41 decorator colors that correspond to fix- 
tures produced by complete-line manu- 
facturers, as well as in black and white. 

The manufacturer believes that this 
vitreous china fixture is unique in the in- 
dustry in that it offers the features of 
being both concave and mounted on a 
one-piece stand. The lavatory measures 
32 by 24 inches, and the basin is 16% by 
12% inches. 

Case places the retail value of its con- 
cave lavatory with stand at $230. 


Domestic ENGINEERING, JULY 1957 


4 


continued ... 


se 
3 
| | 
¢ 
i} 
| 
> 4 
ee 
: 
115 


Flexrock Gives Special Packing 


The Flexrock Co., Philadelphia, is con- 
tributing one carton of its Plumbers’ Spe- 
cial Packing. The carton contains 12 spools 
of the packing, which Flexrock advertises 
as forming itself into a solid, lead-like, 
self-lubricating 
washer the ex- 
act size and 
shape of any fit- 
ting into which 
it is placed. 

Flexrock’s 
suggested retail 
price for the 
carton is $19.80. 


How wholesalers can take 
Tue Bic PusH Remodeling Sales Con- 


test touches every side of our industry, — 


and the wholesaler can take part in it in 
several ways to help his outstanding cus- 
tomers become top winners. 

One thing the wholesaler can do is to 
co-sponsor the contest—as manufacturers 


listed on these pages are doing—by con-. 


tributing a cash prize. Contributions from 
wholesalers, which the official contest 


Fiat Metal Will Contribute Its Skipper 
Shower Cabinet to a Big Push Winner 


The Fiat Metal Manufacturing Co., Franklin 
Park, Ill,, is making a prize of its Skipper model 
shower cabinet with a matching Neptune door. The 
stall is furnished with its own terrazzo floor. Made 
of rustproof steel with high-quality baked-on en- 
amel finish, the cabinet also features hollow stile 
construction, which eliminates raw edges and an 
unfinished look. 

Fiat plants are in four locations: Franklin Park; 
Los Angeles; Long Island City, N. Y.; and Orillia, 
Ontario, Canada. The company manufactures a 
complete line of package shower products. 

The retail price of the cabinet Fiat Metal is con- 
tributing to the contest is $138. 


Wrightway Gives 
Bubble Stream 
Shower Heads 


Two packs of de 
luxe shower heads, 
each pack containing 
six, will be the Big 
Push contribution 
from the Wrightway 
Engineering Co., 
Chicago. Wright- 
way’s product is an 
aerating shower head that produces a wa- 
ter, heat and money-saving bubble stream. 


The suggested retail price is $47.40. 


part in the Big Push Contest 


rules limit to between $10 and $25, will 
be awarded to contractor-winners in the 
form of merchandise certificates. 

Wholesalers can also take part by bring- 
ing the contest to their customers’ atten- 
tion and offering their help in the form of 
remodeling sales meetings, merchandising 
aids and so on. 


Prize list continued on page 118 
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GOOD THINGS 


(LIKE HIGH PRESSURE STEAM) 


CAN COME IN 


COMPACT 
PACKAGES 


Scottie Junior is a Kewanee boiler and Ke- 

wanee burner matched to utilize every avail- 

able Btu from oil or gas. Six sizes are produced, 

EWAN tol in both 125 and 150 lb wp. Even the largest 

Scottie Junior fits under an 8 ft. ceiling, arriv- 

ALL-WELDED ing on the job with burner, wiring and all con- 
SCOTTIE JUNIOR trols in place. 


Other Kewanee boilers range to 651 hp and 
Is your next bid to a laundry? A dairy? A 


cannery, tire recapper, frozen food packer, dry 
cleaner or other small industrial plant? When 


are always ready to prove their world-wide 
reputation for your customers. Your nearby 
Kewanee Man has full details, including cata- 
log and specification sheets. Call him anytime. 
AMERICAN-STANDARD, KEWANEE BOILER DIVI- 
SION, 101 Franklin Street, Kewanee, Illinois. 


processing or power steam requirements figure 
at 75 hp or less, here is a complete, compact 
package for the job. 


Kewanee Boilers are ad- 
vertised regularly in na- 
tional publications. 
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Contest Prizes ..... (continued) 


1958 Motor Truck 


Domestic ENGINEERING is contributing the 
first prize in the Big Push Contest, a 1958 
motor truck (make and model to be an- 
nounced in a future issue.) 


Oil-Fired Boiler 


National-U. S, Radiator Corp., Johnstown, 
Pa., is contributing its new Sunray IV oil- 
fired boiler. (Page 91, June issue.) 


Complete Bathroom 


Universal-Rundle Corp., New Castle, Pa., 
is contributing a complete set of bathroom 
fixtures, including its new Uni-Dial lava- 
tory, complete with fittings. (Page 88, 
June issue.) 


Oil-Fired Boiler 


General-Republic Heating Products Co. 
(Repco Thrift-Master), Philadelphia, is 
awarding a fully assembled oil-fired, ver- 
tical-tube boiler. (Page 105, May issue.) 


Kitchen Sink, Faucet, Food Waste 
Disposer and Undersink Cabinet 
American Radiator & Standard Sanitary 
Corp., New York City, is contributing its 
Royal Hostess kitchen sink with single- 
lever mixing faucet and food waste dis- 
poser mounted in an undersink cabinet. 
(Page 113, May issue.) 


Gas-Fired, Forced-Air Furnace 


Bryant Manufacturing Co., Indianapolis, 
is giving a gas-fired, forced-air furnace. 
(Page 111, May issue.) 


Complete Bathroom 


Ingersoll-Humphryes Division of Borg- 
Warner Corp., Mansfield, O., is contrib- 
uting a complete set of bathroom fixtures 
in color. (Page 108, May issue.) 
Baseboard Radiation 

Slant-Fin Radiator Corp., Richmond Hill, 
N. Y., is giving 100 linear feet of its new 
%4-inch packaged baseboard radiation, in- 


cluding accessories. (Page 91, June is- 
sue.) 


These Prizes Were Previously Announced 


Complete Bathroom 


Eljer Division of The Murray Corp. of 
America, Pittsburgh, is giving a group of 
three bathroom fixtures complete with 
fittings. (Page 104, May issue.) 


Water System 


Tait Manufacturing Co., Dayton, O., is 
contributing a %4-hp Rapidayton Twin 
Champion water system with a 42-gallon 
vertical tank. (Page 89, June issue.) 


Assorted Pipe Fittings 


Kuhns Brothers Co., Dayton, O., is award- 
ing a Big Push Contest winner $200 worth 
of assorted pipe fittings through the whole- 
saler of his choice. (Page 108, May issue.) 


Water Heater 


Clayton & Lambert Manufacturing Co., 
Louisville, is contributing one of its 30- 
gallon Alumilux gas water heaters. (Page 
92, June issue.) 


Water Heater 


Pennsylvania Range Boiler Co., Philadel- 
phia, is giving its de luxe automatic Brad- 
ford Vitraglas water heater, in a 30-gallon 
size. (Page 90, June issue.) 


Display Signs and Water Heater 

The Crane Co., Chicago, is contributing 
a twofold prize: its 30-gallon glass-lined 
water heater and two clock-display signs. 
(Page 114, May issue, and page 90, June 
issue, respectively.) 


Two Appliance Trucks 


Fairbanks Co., New York City, is donating 


two appliance trucks. (Page 112, May is- 
sue.) 


Two Closet Combinations and 
Lavatories 

Peerless Pottery, Inc., Evansville, Ind., is 
giving two close-coupled closet combina- 
tions and two 17 by 19-inch lavatories. 
(Page 106, May issue.) 


Prize list continued on page 120 
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call after call for 
CON- x-ALL 


BANK 


Written in wholesaler’s profit columns is the 
success story of CON-X-ALL, the complete line 
of machined brass fittings for plastic pipe. . 
the only line with all the sizes you need. Just 
three years ago this month American Sanitary 
originated CON-X-ALL—and the rate at which 
wholesalers keep on stocking and selling this 
item proves that most of this success story is 
yet to be written. 


No. 4600— —plostic cop- No. to iron Wo. 4620—plastic to plas- 
When you order, get fastest delivery by phon- 1%” pipe — 4", 


ing Abingdon 162 or 172 collect. 1%”, 2” 


WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


American SANITARY 


MFG. CO., ABINGDON, ILLINOIS 
OVER FORTY YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 


YOU'RE ALWAYS AHEAD WITH AMERICAN SANITARY 
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High-Pressure Oil Burner 

The Carlin Co., Wethersfield, Conn., is 
awarding a high-pressure, gun-type oil 
burner. Controls not included. (Page 
104, May issue.) 


Tankless Water System 

Goulds Pumps, Inc., Seneca Falls, N. Y., 
is giving a balanced-flow tankless water 
system for shallow wells. (Page 109, May 
issue.) 


Assorted Vents and Adapter Units 
Maid-O’-Mist, Inc., Chicago, is contribut- 
ing an assortment of hot water heating 
and chilled water cooling system air vents 
and balancing valve adapter units. (Page 
107, May issue.) 


Tri-Level Stainless Steel Sink 
Carrollton Manufacturing Co., Carrollton, 
O., will present a contest winner with its 
new tri-level stainless steel sink. (Page 
105, May issue.) 


Six Pairs of Legs and Towel Bars 
Reed-Cromex Corp., Cleveland, is con- 
tributing six pairs of its Hex-Custom legs 
and towel bars. (Page 114, May issue.) 


Submersible Sump Pump 

Weil Pump Co., Chicago, is awarding a 
submersible sump pump. (Page 109, May 
issue.) 


A Dozen Globe and Gate Valves 


Hammond Brass Works, Hammond, Ind., 
is contributing a dozen each of its No. 400 
globe and 602 gate valves in %, % and 
l-inch sizes. (Page 106, May issue.) 


Horizontal Water Circulator 


H. A. Thrush Co., Peru, Ind., is giving a 
horizontal water circulator with inter- 
changeable flanges. (Page 89, June issue.) 


Shower Stall 


Spartan Shower Stall Co., Inc., Maspeth, 
N. Y., is giving its Imperial shower stall 
with a choice of four receptors. (Page 110, 
May issue.) 


Contest Prizes ..... (continued) 


Laundry Tub 

Wessels Co., Detroit, is contributing a 
Wesglas laundry tub. (Page 113, May is- 
sue.) 


Electric Drill 

Millers Falls Co., Greenfield, Mass., is 
contributing a heavy-duty *s-inch electric 
drill. (Page 92, June issue.) 


Plumbing Brass Goods 

Sterling Faucet Co., Morgantown, W. Va., 
is awarding a three-valve diverter (in- 
cluding shower head), a pop-up bathtub 
drain and a lavatory centerset. (Page 110, 
May issue.) 


A Dozen Cans of Swif Solder 


Hercules Chemical Co., Inc., New York 
City, is giving a dozen 1-pound cans of its 
new Swif Solder. (Page 105, May issue.) 


Faucet Aerators 
Melard Manufacturing Co., New York 
City, is contributing a dozen each of its 


‘male and female faucet aerators. (Page 
112, May issue.) 


Tempering Valve 

Lawler Automatic Controls, Inc., Mount 
Vernon, N. Y., is contributing a 34-inch 
thermostatic-tempering valve. (Page 107, 
May issue.) 


Pressure-Temperature Relief Valve 
McDonnell & Miller, Inc., Chicago, is giv- 
ing a combination pressure-temperature 


relief valve for hot water tanks. (Page 
109, May issue.) 


Air-Scoop 

Taco Heaters, Inc., Cranston, R. L., is con- 
tributing a chrome-plated air-scoop. 
(Page 113, May issue.) 


Exposed-Deck Faucet 


Michigan Brass Co., Grand Haven, Mich., 
is giving its de luxe 8-inch exposed-deck 
faucet with swinging, rounded spout and 
lever-type handles, chrome-plated. (Page 
111, May issue.) END 
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Cleveland’s “Modern as Tomorrow” 


ILLUMINATING BUILDING 
uses Youngstown Steel Pipe 


Cleveland’s newest architectural 

beauty — this modernistic 22-story 

Building Owner: 55 Public Square, Inc., New York, NY. Illuminating Building — will pro- 

(A Vincent Astor-Brooks, Harvey & Company enterprise) id h d d ° di ° ed 

Rental and Managing Agents: Ostendorf-Morris Company, Cleveland, Ohio vi e mucn-neede air-con ition 

Architect: Carson & Lundin, New York, N. ¥ office space for the “Best Location 

General Contractor: George A. Fuller Company, New York, N. Y. in the Nation” Owner of the new 
Structural & Mechanical Engineers: McGeorge Hargett & Associates : P 

Consulting Mechanical Engineers: Jaros, Baum & Bolles structure, 55 Public Square, Inc., 

Heating & Air Conditioning Contractor: The Feldman Bros. Company, and the architects, wisely chose 

Cleveland, Ohio 
Youngstown Steel Pipe to provide 
fora long-lived, dependable water 


supply system. 


Distributor: Grinnell Company, Cleveland 


Youngstown Steel Pipe is the best 
pipe obtainable—anywhere. That’s 
because it’s made from our highest 
quality steel by men who have de- 
voted their lives to the pipemak- 
ing business. Each and every step 
in Youngstown’s completely inte- 
grated operations is closely qual- 
ity-controlled by expert metallur- 
gists to guarantee pipe that will 
meet your most exacting specifi- 
cations. 


T 


Your nearby Youngstown Pipe 
Distributor has complete and am- 
ple stocks in all sizes. Why not call 
him today and discuss your re- 
quirements? 


| 


Specify Youngstown and secure these 
7 Points of uniform goodness 


uniform ductility uniform wall thick- 
uniform lengths ness and size 
uniform threading uniform strength and 
uniform weldability toughness 

uniform roundness and straightness 


Pere 


THE YOUNGSTOWN SHEET 
AND TUBE COMPANY 


Manufacturers of 
Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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MINUTES WITH BERGIE! 


By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Bergie Thinks P-H-C Month Was a Dandy 


JUST BETWEEN OURSELVES, it 
looks like the May effort had 


some dandy, dandy parts in it—’ 


and they make good reading— 
sort of true adventure stories. 
And I love ’em. 

There’s abundant proof around 
that a lot of vigor and steam has 
been generated.—A wholesome 
condition if I ever saw one.— 
Whoopie! 

Wouldn’t you be jubilant if 
you heard things like this: 
“Plumbing and Heating Indus- 
try Stages Gigantic Parade in 
Grand Rapids, Mich.”—‘“St. 
Louis, Mo., Holds Largest In- 
dustry Rally Ever Held”—“The 
Whole State Of Iowa Was 
Blanketed with ‘The Message’ ” 
—and so on ad infinitum. (A 
friend of mine says that means 
without end.) 


#A guy I know in all sincerity 
had this comment to make: “I 
tried, but actually I didn’t get 
any duck bumps over what hap- 
pened in May.” Let me quickly 
repeat what I have said many 
times: In any group activity, 
there’s always a lot of room for 
improvement. But because we 
didn’t achieve perfection is no 
reason why the idea isn’t any 
good. Sure I will admit we had 
our share of industry free-load- 
ers. But that doesn’t mean we 
should close up shop and fall 
into a sort of twilight sleep, does 
it?—Heaven forbid. 

But what’s the answer? It’s 


not simple. On the contrary, my 
dear Watson, the solution is 
downright complicated. 

In the long history of man- 
kind’s development, inertia has 
always been at war with motion 
and progress. I saw an illustra- 
tion of this some time ago on a 
visit my wife and I made to an- 
other country. The people there 
have a disinclination to exertion 
—with the result that poverty, 
filth and awful living is every- 
where prevalent. A little get up 
and go on their part could con- 
tribute immeasurably to their 
own well-being. 


#So my dear people, if preacher 
Bergie could talk to each of you 
personally here’s what he’d say: 
“To those who worked for the 
success of the May Plumbing- 
Heating-Cooling Month celebra- 
tion I say thanks for a job well 
done. You are a credit to your- 
self, your industry and to your 
nation.” And to those who did 
nothing I would say: “It’s not 
your fault that you didn’t lift a 
finger to hold up your end. It’s 
simply that you didn’t under- 
stand all the good you would 
get out of it as a person, as a 
businessman and as a citizen of 
the USA. Next time we'll try 
harder than ever to convince you 
to lend your support to this ef- 
fort which has only one simple 


P-H-C Month: Success or 


objective: to sell more plumb- 
ing-heating-cooling, thereby con- 
tributing to the improved living 
of all people and at the same 
time earning a better living for 
ourselves.” 

A further suggestion might be 
that we hire someone to make a 
scientific study in the hope that 
we may learn where we are 
promotionwise and, more espe- 
cially, what’s the best way of 
operating from here on. 

We could hire one of those 
gents who know how to probe 
the inner chambers with the 
hope that he will be able to tell 
us where we are strong and 
where we are weak. I mumble 
like this because the picture of 
what to do now isn’t exactly 
clear to me either. 

As you know, them as peddles 
the stuff we eat and drink and 
wear and ride in wouldn’t think 
of building new or better stuff 
without first making a survey— 
and who are we to be different? 


sOf course, some people don’t 
know what they want, and then 
again some people when asked 
questions might do a little fib- 
bing. All of which tends to com- 
plicate the job of these modern 
researchers. 

But be that as it may, it would 
seem that we might get an idea 
or two from these fellows that 
could be helpful to us. 


Class dismissed. END 


Bust? .... (See page 86) 
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VERSATILE NEW RHEEMGLAS FURNACE 
priced right to capture the big-profit replacement market! 


Out with the old, space-eating octopus—in with a new Rheem- 
glas furnace. A furnace offering so much that’s new, so many 
advantages, you’d just expect it to cost more than comparable 
units. But it doesn’t! 

Rheemglas makes it far easier to add on summer air 
conditioning. It comes with an optional plenum and is specially 
engineered for cooling. Rheemglas is built to last longer than 
ordinary furnaces. The combustion chamber is lined with 
Rheemglas —a very special glass lining that eliminates rust and 
corrosion — and is unconditionally guaranteed for 10 full years! 


YOU CAN RELY ON R AL Nl 


THE BIG NAME 


central air-conditioning systems, wet-heat boilers, 
water heaters, water softeners, piumbing fixtures 


Rheemglas is smaller. That 80,000 BTU gas-fired model shown 
above takes less than 3 square feet of floor space. It’s a beauty 
too, isn’t it? Handsome two-tone styling. Slim and trim. Not a 
button or knob showing. It’s going to be installed as a highboy, 
but it could just as easily be a lowboy with one simple return- 
air attachment. 

Equally important, Rheemglas is not one of a kind. Rheem 
has more new furnaces like it. There’s a whole new Rheem 
heating line of gas- and oil-fired highboys, lowboys, horizontals 
and counterflows. Contact your distributor for details. 


IN COMFORT PRODUCTS FOR THE HOME 


Home Products Division of Rheem Mfg. Co. / 7600 S. Kedzie Ave., Chicago 29, Illinois 
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| New concrete insert channel 
is l-inch in depth providing 
clearance for reinforced 
concrete applications. 


2 Nail channel (slot to 
inside of tunnel) against 


New lI-inch channel helps cut conerete form. 
tunnel construction cost 


Mult-A-Frame 


New MULT-A-FRAME concrete inserts now are making tunnel construc- ‘ Ke 
tion easier and faster than ever before. Here’s why: MULT-A-FRAME is increments allowing automatic 


now available in one-inch depths, i. e. reinforced concrete thicknesses. spacing of horizontal 
reinforcing rods. 


So here's all you do. Just nail the new, one-inch MULT-A-FRAME insert 
channel to the outer form: lay reinforcing rods on anchors at 12-inch 
marked intervals: wire the vertical rods and you're ready to pour con- 
crete. When forms are removed, MULT-A-FRAME is secured flush with 
concrete, ready to hold pipe or cable supports. 

For more information about how new MULT-A-FRAME concrete insert 
channel can save you time and money in your tunnel construction work: 
send today for your free copy of the 1957 MULT-A-FRAME catalog which 
illustrates an almost limitless variety of cost-saving MULT-A-FRAME 
applications in the plumbing and heating fields. Or, if you wish, call your 


nearby MULT-A-FRAME distributor. 


A4-P-4 


Tie vertical reinforcing 


MULT-A-FRAME DIVISION rods in place and you're 
dy our. 
M U FRAM E Ainsworth Manufacturing Corporation 
® 


comes! ce 1471 E. Atwater Street, Detroit 7, Mich. 
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Look to 
the specialist 


for every garbage 
disposer need! 


In-Sink-Erator’ 


ORIGINATOR AND PERFECTER OF THE GARBAGE DISPOSER 


The Industry's Most 
Complete Line (23 Models) 


For information about In-Sink-Erator 
and selling help that's second 
to none, write In-Sink-Erator 
Mfg. Co., Dept. DE707, 
Racine, Wisconsin. 
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MATIONAL ASSOCIATION 
Of PLUMBING CONTRACTORS 
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Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick 
identification in the stockroom and on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 
uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge Copper 
Products Corporation, 300 Park Avenue, New York 22, N. Y. 


PHELPS DODGE PRODUCTS 


CORPORATION 


SALES OFFICES: Atlonta, Birmingham, Ala., Boston, Buffalo, Charlotte, Chicago, Cincinnati, Cleveland, Dallas, Detroit, Fort Wayne, 
Greensboro, N. C., Houston, Jacksonville, Kansas City, Mo., Los Angeles, Memphis, Milwaukee, Minneapolis, New Orleans, New 
York, Philadelphia, Pittsburgh, Portland, Ore., Richmond, Rochester, N. Y., Son Francisco, St. Lovis, Seattle, Washington, D. C. 
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New Products 


(Continued from page 80) 
Unit Heater Line 
A line of unit heaters for com- 
mercial and industrial applications 
has been developed by Crane. The 
heaters are available in hot water, 
steam or gas-fired styles. Hot water 


and steam models are available in 
styles for horizontal installations 
or horizontal-vertical combina- 
tions. Horizontal models are of- 
fered in 24 sizes and feature uni- 
versal heating coils to provide 
equivalent performance with hot 
water or steam. The _ horizontal- 
vertical unit is offered in 34 sizes 
and features a rectangular wrap- 
around heating element constructed 
of seamless copper tubing and cor- 
rugated aluminum fins. Six types of 
air discharge outlets are available. 
Both styles are finished in gray- 
green baked enamel. The gas-fired 
models are available in seven sizes. 
They burn natural, mixed and man- 
ufactured gases and contain auto- 
matic controls, permanently lu- 
bricated fan motors and a hinged 


bottom door to provide easy access 

to burners and pilot. 
Manufacturer: Crane Co., 836 S. 

Michigan Ave., Chicago 5. 


Submersible Water Systems 
A series of submersible water 
systems for use in 4-in. or larger 


wells has been developed by Barnes. 


Mfg. Four models are available 
with capacities ranging to 869 gph 
for well depths to 450 ft. The motor 
is water-filled and lubricated at 
the factory. Motor windings and 
terminals are molded inside mois- 
ture-resistant resin for thorough 
impregnation of conductors. An 
isolated bearing seal at the lower 
end of the motor protects against 
damage by sand. The units also 


feature combination sand-slinger 
and shaft couplings for further 
sand protection. A ceramic-faced 
mechanical seal keeps grease in. 
Other features include a double 
row of ball-type thrust bearings, 
a nylon seal ring, a corrosion- 


Air Conditioning Tool Kit ls Announced 


A residential air conditioning in- 
stallation and service tool kit has 
been developed by Imperial Brass. 
The kit contains a set of tubing and 
service tools designed for handling 


128 


tubing sizes from ' to 34-in. od. It 
includes a tube cutter with spare 
cutting wheel, flaring tool, tube 
benders, swagging tools and tube 
reamers. A double-gauge charging 
and testing unit and two charging 
hoses also are included. Revision of 
the set can be made on request. The 
heavy-gauge steel box features two 
cantilevered trays to permit maxi- 
mum visibility of contents. A snap 
lock with key insures protection 
against tampering. Twelve dividers 
also are included. Weight of the en- 
tire kit is 344% lbs. Measurements 
are 21 by 7% by 7% in. 

Manufacturer: The Imperial 
Brass Mfg. Co., 1200 W. Harrison 
St., Chicago 7. 


resistant stainless steel shaft and a 
protective suction screen. 

Manufacturer: Barnes Mfg. Co., 
651 N. Main St., Mansfield, O. 


A-C Water Chiller 

A water chiller for use on resi- 
dential air conditioners has been 
announced by Acme _ Industries. 


The water chiller is compact and is 
designed for installation in cramped 
areas. Capacities range from 1% to 
5 hp. The unit measures 18 in. wide 
by 24 in. high. 

Manufacturer: Acme Industries, 
Inc., 600 N. Mechanic St.. Jackson, 
Mich. 


Submersible Pump Check Valve 

A check valve for use on sub- 
mersible pumps has been intro- 
duced by Strataflo Products. The 
unit is constructed of bronze with 
a flexible rubber poppet and is cor- 
rosion resistant. It is available 
drilled and tapped with one or two 


ly or side outlet connections 
for attaching pressure switch, pres- 
sure gauge or snifter valve. The 
body is reinforced with heavy 
bosses to provide proper thread 
length for solid leak-resistant con- 
nections on side outlets. It will op- 
erate in a variety of positions. The 
valves are available in four sizes 
from 1 to 2 in. 

Manufacturer: Strataflo Prod- 
ucts, Inc., 4939 S. Lafayette St., Ft. 
Wayne, Ind. 

(Please turn to top of page 132) 
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MUELLER 
H-9300 REGULATORS 


STEADY PRESSURES ON 


Install proven H-9300 Regulators on your 


water, air and oil service lines for top perform- 
ance and maximum protection of equipment. 
High, fluctuating inlet pressures are instantly 
curbed to lower, dependably-constant delivery 


pressures, 


\ccurately proportioned diaphragms of spe- 
cial composition material or neoprene give a 


high degree of sensitivity—without “chatter” 


Sizes 1/2" through 2!/2” 

Inlet pressure to 250 p.s.i. 
Delivery pressures: 5 to 28 p.s.i. 
25 to 84 p.s.i. 

50 to 125 p.s.i. 
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ALL YOUR SERVICE LINES 


at low volume flow or “hammer” at high 


volume flow. 


And the exclusive seat design guarantees full 
"line capacity. If the pipe is large enough, an 
H-9300 of the same size is large enough. For 
pipe larger than 2'2”, use several regulators set 
at slightly different delivery pressures. Regula- 
tors then operate in sequence as volume re- 


quired varies, assuring quiet, long-lived service. 


See your plumbing wholesaler for the complete story on the 
H-9300 before you make your next regulator installation. 
{sk him for your copy of Catalog W-96A or write direct. 


MUELLER CO. 
DECATUR, ILL. 


Factories at Decatur, Chattanooga, Los Angeles. 
in Canada Mustier Limited Sarnia Ontaric 
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No cold floors in 
below-grade rooms 
of these split-levels 


A. AUTOMATIC AIR VALVE 
B. BALANCING COCKS 
C. CIRCULATOR 
D. PROPORTIONING VALVE 
BYPASS VALVE 
BASE RADIATION CONTROL VALVE 


Builder Fleming says new radiant panel-base- 
board dual system passes test of winter 


“I am convinced that a floor radiant-heating system is 
the only way to properly heat the below-grade rooms 
of split-level homes,” says Joseph J. Fleming, a leading 
builder in the Wilmington, Del., area. “My buyers re- 
port complete satisfaction after a winter's occupancy 
and, of course, this means a lot to me and my reputation 
as a builder of quality homes.” 

Savings. “Substantial savings in installation costs are 
effected,” Mr. Fleming continues, “by using Anaconda 
Panel Grids for the floor coils and by designing the dual 
system (see diagram) so that it is served by one circu- 
lator.” 

Below: Connecting Anaconda Panel Grids. Plumbing contractor 
Joseph Forrest, who helped design this dual es says, “I knew 


we could save money with PG’s for I had used them in my home.” 


Anaconda Panel Grids furnished by the Bell Supply Company, Wilmington, Delaware. 


Top right: Typical homes in Joseph J. Fleming’s “Shipley 
Heights” development, Wilmington, Del. Above: Schematic dia- 
gram of PG radiant floor panel layout, showing how dual system 
operates with one circulator. 


Anaconda Panel Grids, PG’s®, reduce costs in many 
ways. They are machine-formed radiant-heating coils, 
each containing 50 linear feet of Type L copper tube; 
3@” nom. size for ceilings, /%' rom. size for floors. PG’s 
are ready to install, and by simply exveading or con- 
tracting the grid by hand the center-to-center spacing 
can be varied to meet design requirements. Keep ahead 
of competition by offering radiant heating. Using PG’s 
the installation cost is competitive with other systems. 

For detailed information on Anaconda Panel Grids 
write for Publication C-6. Address: The American Brass 
Company, Waterbury 20, Conn. In Canada: Anaconda 
American Brass Ltd., New Toronto, Ont. 5718 


ANACONDA 


COPPER TUBE PRE-FORMED 
PANEL GRIDS FOR 


RADIANT-PANEL HEATING 
Available through distributors of Anaconda Pipe and Tube 
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PLUMBING, HEATING CONTRACTORS! 


Booming business and dud prospects don't 
go together . . . knowing where the ‘‘live 
ones’ are—that's what you need! 


Write for a better way 
to make your profits go up 


Advance information about new projects makes the difference between boom and bust when 
you do business with the construction industry. Dodge Reports not only give you early notice—they 
help you follow through by telling you whom to contact and when the job is out for bids 
(even who's bidding) on just the kind of work you want. If you'd like to know how to pin-point the 
‘live’ prospects that will help make your profits rise, just read and mail this coupon today. 


TO: DODGE REPORTS, DEPT. 85, 119 WEST 40th STREET, NEW YORK 18, N. Y. 

Yes! I'd like to pin-point my prospects by knowing in advance who’s going to build, 
what, when, where. 

I want to know whom to contact and when to submit bids. 


I'd like to see some Dodge Reports, and I'd like a copy of your booklet that tells 
how to use this accurate, daily, up-to-the-minute construction news service. 


I understand that I can pick just the area in the 37 Eastern States and the type of 
construction activity that interests me. Also, that I won’t have to wade through mounds 
of data to find the information I need. 


I'm interested in General Building [] House Construction [) Engineering (Heavy Construction) [7] 


in the Following Area: 


4 
~ - 
~ - 


Dodge Reports 
For Timed Selling toe the Construction Industry 


ADDRESS. 
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New Products 


(Continued from page 128) 
Gas Water Heater Line 
A line of automatic storage gas 
water heaters styled for kitchen 
installations has been announced 
by Handley-Brown. The water 


heaters can be _ installed flush 
against other appliances or cabi- 
nets. Built-in draft diverters per- 
mit installation of cabinets im- 
mediately overhead. Upright mod- 
els are also available with vertical 
draft diverters for top vent opening. 
Space is provided for piping inside 
the units. Two models feature a 
rectangular cabinet design and two 
others are available in table-top 
styling. Rectangular models have 
30 and 40-gal. storage capacities, 
with 36,000 and 45,000 Btu inputs, 


respectively. The table-top models 
are offered in 30-gal. sizes with 
5,000 and 30,000 Btu inputs. 

Manufacturer: Handley-Brown 
Heater Co., 2501 Brooklyn Rd., 
Jackson, Mich. 


Jet Water System 

A horizontal tank-mounted jet 
water system that converts from 
shallow to deep wells has been an- 
nounced by Deming. The unit fea- 
tures a 30-gal. tank and is shipped 
assembled and ready for installa- 
tion. It is available in 4%, 42, 34 and 
1-hp capacities. The system is de- 
signed to deliver 1080 gph from 


shallow wells and 1300 gph from 
deep wells. It is converted from 
shallow to deep well service by re- 
placing the brass jet in the casing 


Hydraulic Backhoe Attaches to Industrial Tractors 


A hydraulic backhoe attachment 
for mounting on its light-duty “130” 
industrial tractor has been an- 


nounced by International Harves- 
ter. Hydraulic power for its dou- 
ble-acting cylinders is furnished 
by a power takeoff pump mounted 
on the front or rear of the trac- 
tor. The backhoe can dig 10 ft deep 
with a maximium reach of 13% ft 


heights to 84% ft and swing in a 
continuous are of 160 deg., dig- 
ging or dumping at any point along 
the arc. A choice of 16 bucket 
sizes is available, ranging from 12 
to 36 in. 

Manufacturer: International Har- 
vester Co., 180 N. Michigan Ave., 
Chicago 1. 


with a special plug and installing 
one of the firm’s standard jets. 

Manufacturer: The Deming Co., 
543 Broadway, Salem, O. 


Boiler-Burner Unit 

General Automatic Products has 
introduced a_ series of oil-fired 
boiler-burner units for residential 


applications. The units measure 
36 in. high and are designed for in- 
stallation in cramped areas. They 
have a capacity of 750 sq ft of hot 
water radiation. The units are con- 
structed of welded steel and are 
pre-assembled and wired at the 
factory. The outer jacket is steel. 
A water heater that can be removed 
is also included in the package. 
Manufacturer: General Auto- 
matic Products Corp., Baltimore. 


Duct Pipe and Fittings 

A series of preformed duct pipe 
and fittings for use on perimeter 
heating systems has been an- 
nounced by Duc-Pac. The fittings 
consist of two basic units: univer- 
sal takeoff and universal box. 


They are available in several sizes 
and are designed to handle, singly 
or in combination, a wide variety 
of warm air runs. When used with 
round pipe and adjustable ducts, 
the fittings permit increased stand- 
ardization of layout, inventory and 
installation methods. The pipe and 
fittings are the press-together type. 

Manufacturer: Duc-Pac, Inc., 


East Longmeadow, Mass. 
(Please turn to top of page 135) 
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kaged air conajioue 


Janitrol SAC and SACF 
water-cooled conditioners 


<4 Model SAC — has built- 


in filters and blower, 
connects to present 4 
duct system. 


Versatile new 


packaged waterless 
cooling conditioner Model SACF — pack- 

aged, console-type 
unit operates we 


duct connections. 


Compact, smartly styled, easily adapted to existing space. 


Makes installation easy, even in those 
Optional 2-stage operation with SAC-60 5 h.p. models. 
“problem” locations—brings new efficiency are provided—a 2 h.p. and a 


3 h.p. In mild weather, the 3 h.p. stage controls humidity 


oe att into the picture, too! without overcooling. The 2 h.p. stage turns on automat- 


ically when rising temperatures demand full cooling 
36,900 and 63,700 btu. 
Nothing in air conditioning matches the Ronee Rn 
versatility and performance of this 


brilliant new Janitrol “packaged” air JANITROL WIN-SUM-MATIC 
cooled cooling conditioner. | 
It adapts itself to most every installa- YEAR ROUND CONDITIONER 


tion situation you'll ever face in com- 
mercial and light-industrial applications 

. because it can be fastened to the 
ceiling or positioned vertically on the floor, and is 
readily adaptable for use with a duct system. 
Either way, big savings in space result. Waterless 
operation eliminates time-consuming plumbing, 
allows operation in areas of water scarcity. And 
it’s as easy on the ears as it is on the eyes, because 
all moving parts except the blower are contained 
in the remote, air-cooled compressor unit. Thus 
operating noises are isolated from the conditioned 
area. 

Now, even more than before, you can count 
on Janitrol for the right “‘packaged”’ conditioner 
at the right price . . . air-cooled and water-cooled 
models . . . combination heating-cooling condi- 
tioners for year round application. All backed by JANITROL SRA ADD-ON COOLING 
Janitrol’s reputation for quality, dependability 
and expert technical assistance. Ask your 
Janitrol representative for full details. 


Combines thrifty gas heating, 

waterless cooling in little as 4144 

sq. ft. of floor space. Unique by- 

pass eliminates heat exchanger 

resistance on cooling cycle, gives 

correct air flow for heating and . 
cooling without seasonal adjust- 
ments. Air cooled Pride O’ Yard 
unit is low, sleek, efficient . . . 
shames ordinary ‘“‘doghouse”’ 
models. ADD-ON cooking option 
—install for heating only, add 
cooling later. Upflow and down- 
| flow models, 100,000 and 140,000 
btu. /hr. heating, 22,000 to 58,500 
btu. /hr. cooling capacities*. 


Adapts most any warm air furnace 
for thrifty, efficient central cooling. 
Cooling coil mounts in duct, beautiful 
air cooled Pride O° Yard unit goes 


outside. Powerful, quiet performance 


ith outside te at to 125° F. 

REMOTE COMPRESSOR-CONDENSER UNITS FURNISHED WITH install, 
Waterless operation eliminates 

NEW JANITROL AIR-COOLED PACKAGED CONDITIONER plumbing, sewage, water supply 
CAPACITIES * problems. 22,000, 35,000 and 58,500 


btu. /hr. Capacities*. 


SAMITROL GAS-FIRED DUCT FURNACES 


Designed for installation in a duct 
where the air is circulated by a remote 
fan. Especially adaptable for indus- 
trial heating applications in combina- 
tion with cooling. Low in cost, save’ 
installation time and labor. Unit 
sizes from 85,000 to 300,000 btu. /hr. 
New 200,000 and 300,000 btu. /hr. 
units may be combined to provide 
unlimited capacity range. 


SRA-7 22,000 btu. 

SRA-9 35,000 btu. 

A-401 & 403 47,500 ‘ 
SRA-11 58,500 btu. rator, approximately 400 CFM per 12,000 bt. 


A-603 76,000 btu. 


*95° F. Dry Bulb air entering condenser, 80° F. 
Dry Bulb, 67° F. Wet Bulb air entering eva 


ARCHITECTS, ENGINEERS AND | AMETROLE 
CONDITIONING DIVISION | 
CONTRACTORS INFORMATION SERVICE "SURFACE COMBUSTION 
Write today for complete A.I.A. files on Janitrol cool- in Canad: Moftat 
ing and heating in buildings of every type, and for ay Moffats ; 


Janitrol specifications service. There's no obligation. 


| 
| 
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New Products 


(Continued from page 132) 
Packaged Summer A-C Line 
Delco Appliance has announced 
a line of packaged summer air con- 
ditioning units for use as separate 
cooling systems or as additions to 
existing fluid heating systems. Two 


sizes are available: a 2-hp model 
rated at 20,050 Btu/hr and a 342-hp 
model rated at 40,000 Btu/hr. The 
units are air cooled and are de- 
signed for residential or small com- 
mercial applications. They feature 
a heavy-duty twin-cylinder com- 
pressor, a condensing coil and 
evaporator coil made of copper 
tubing and aluminum fin construc- 
tion. A capillary tube expansion 
device permits a wide performance 
range without moving parts. The 


Water Treatment Feeder 


A line of automatic feeders for 
installation on water systems to 
minimize red water, rust, corrosion 
and lime scale has been announced 
by Bruner. Five models are de- 
signed for residential applications 
and three for heavy-duty uses. The 
residential models feature a trans- 
parent plastic body which permits 
the user to see at all times how 
much water treatment chemical re- 
mains in the feeder. Two residen- 
tial models, offered in 3 and 5-lb 


axial-type fan is driven by a spe- 
cially designed motor to circulate 
a high volume of outside air over 
the condensing coil. The units are 
packaged in a beige and tan cabi- 
net. 

Manufacturer: Delco Appliance 
Div., General Motors Corp., Roch- 
ester, N. Y. 


Single-Lever Mixing Faucet 

A single-lever mixing faucet for 
use on lavatories has been devel- 
oped by Gyro Brass. The faucet is 
designed for ease of cleaning and is 
available with a pop-up waste and 
rod control, rod control only or 


without the waste and rod control. 
It is engineered to supply any vari- 
ation of water volume and water 
temperature with a single motion. 
All models feature 4-in. centers 


Announced by Bruner 


capacities, feature an automatic in- 
line bypass arrangement and shut- 
off valve with 1l-in. pipe connec- 
tions. A flow diverter in the valve 
insures minimum pressure drop 
with proper flow through the feed- 
er. These models are installed in 
the cold water inlet line to domestic 
water heaters or between the pump 
and pressure tank in small water 
systems. A third residential model 
is a 6-lb capacity feeder that con- 
nects to the pump suction, thus pro- 
tecting the pump as well as the rest 
of the system. Two other residen- 
tial models are available in 6 and 
10-lb capacities and are designed 
for installation in larger water sys- 
tems. The three heavy-duty models 
have capacities from 20 to 100 lbs 
and feature bypass construction. 
Each feeder is supplied with a ball- 
flow indicator to insure proper flow 
adjustment. 

Manufacturer: Bruner Corp., 
4763 N. 32nd St., Milwaukee 9. 


and are top-mounted on the lava- 
tory. 

Manufacturer: Gyro Brass Mfg 
Corp., 51 Urban Ave., Westbury, 


Humidifier Plates 

Skuttle Mfg. has developed a 
package of five glass fibre evapora- 
tor plates that are engineered to 


fit nearly all humidifiers for warm 
air heating systems. The package 
includes a series of adapters to aid 
in installation. The firm also has 
added a sixth plate to its line of 
humidifiers that increases the evap- 
orating area by 12 percent, to 304.8 
sq in. The plates are designed to 
facilitate cleaning of the humidi- 
fier. The humidifiers are so con- 
structed that they can be removed 
from the heating systems without 
first removing the plates. 

Manufacturer: Skuttle Mfg. Co., 
Milford, Mich. 


Oil-to-Gas Conversion Unit 
An oil-to-gas conversion unit 
has been developed by Banne1 
Burner. The unit is designed to fit 
through a 4-in. oil burner sleeve 
and is available in input capacities 
from 60,000 to 150,000 Btu. The 
venturi and flame spreader are 


constructed of one-piece cast iron 
Controls are by Minneapolis-Hon- 
eywell. The unit consists of 
three parts: a front plate, one- 
piece venturi and flame spreader, 
and manifold. 

Manufacturer: The Banner 
Burner Co., Youngstown, O 
(Please turn to top of page 140) 
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COMPARE THE 


NIBCO VALVES are 
designed forfullflow. 
Note from shape of 
waterway above that 
there are no restric- 
tions .. . a feature of 
all nNiBCO low-pres- 
sure valves. 


WATERWAYS 


OTHER VALVES are 
likely to have serious 
restrictions to flowin 
their design, such as 
shown above. Before 
you buy any valve, 
look at the waterway. 


valves 
you can 
buy without. 


restriction ! 


NIBCO MEANS FULL WATERWAY, FULL VALUE 


Look at the waterway before you invest in 
valves. Compare the unrestricted waterways 
of NIBCO valves with pinched-down, 
dammed-up waterways in other valves... 
some of which have less opening in 4” size 
than a 4” NIBCO valve. You get more shut- 
offs per dollar with NIBCO, too. They’re 
made for heavy duty from 85-5-5-5 red 
brass only . . . no scrap alloys are ever used. 
For full flow, full value . . . ask your whole- 
saler for genuine NIBCO valves with the 


trademark cast into the body. 


For free catalog, see your wholesaler or write — 


NIBCO 


704 Pium Street, Elkhart, indiana 
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from the heart of the ey 


| Dutch Country good they're sellen once 


Some places they'te chust almost all! * 


EVER before has a line of pumps received such ac- 
claim from dealers and customers alike, as has the 
Lancaster Dutchman. 


This new, complete line of shallow and deep well convertible 

jet pumps is a must for dealers who want to strengthen 

their line, beat competition by offering a high quality, low 

priced line. 

And you can do just that with the Lancaster Dutchman 

Pump. With the Lancaster Dutchman Line you can offer 
25 different models... a pump for 
every use and user. You can offer 
quality at an economical price be- 
cause Dutchman pumps are priced 
to sell, yet priced to give you more 
profit. 


Act now, get the full details on the 
Lancaster Dutchman line of pumps 
PLUS PROFIT MAKING DIS- 
COUNTS. 


Free e«« Unusual and fascinating booklet on Lancaster County 
Amish (Dutch) Folklore. You've heard about the colorful 
Amish, possibly seen or heard about the Broadway hit 
“Plain and Fancy”. And you'll certainly enjoy reading 
about them in this interesting and factual booklet. Send 
for your FREE copy, now! 


MAIL THIS COUPON TODAY! i bs 


* (translation) 
Lancaster Pump G Manufacturing Co., Inc - Johnny, the Lancaster Dutchman is amazed at how 
well the Dutchman Pumps are selling. He says that 
many dealers have trouble keeping Lancaster Pumps 
in stock because they sell so well. 


Box N-778, Lancaster, Pa. 


Please send complete details on the Profit-Making Dutchman Line of Pumps includ- 
ing discount information. Also include my FREE copy of the Amish Booklet with 
many Dutch Recipes. 


LANCASTER 
“ 


Company 


Address 


LANCASTER PUMP & MANUFACTURING 
f LANCASTER, PENNA. 


DomEsTIC ENGINEERING, JULY 1957 


| 
3 
th tes Ne 
| 
4 
= 
\ 
i 
' 
' 
: 
H 
1 a 
' 
y 
' 
137 


Toothed Lock Washer: Prevents loss 
of stem nut due to vibration, thereby 
holding the handwheel securely. 


Newly Designed Handwheel: Air- 
cooled, finger grip handwheel affords 
sure grip even with greasy gloves. 


improved Packing: Molded packing 
of lubricated asbestos reinforced with 
copper wire. Suitable for practically every 
service. Valves can be repacked under 
pressure 


Hexagonal Union Bonnet Connec- 
tion: Eliminates any chance of distortion 
or leakage even though valve is repeat- 
edly taken aport and assembled. 


DISTRIBUTORS IN PRINCIPAL CENTERS 


IMPROVED 
No. 95 
BRONZE 
GLOBE VALVE 


also available in 
Angle Type (No. 96) 


The service ratings of the Walworth No. 95 are 150 pounds per 
square inch steam at 500F, and 300 pounds per square inch non- 
shock cold water, oil, and gas. In the manufacture of this quality 
bronze valve, more than 47 gages are used in machining parts to 
micrometric accuracy, thus insuring interchangeability of parts. 
For further information see your local Walworth distributor, or 
write: Walworth Company, 60 East 42nd St., New York 17, N. Y. 


WALWORTH 


valves and fittings 


60 EAST 42nd STREET NEW YORK 17, N. Y. 


THROUGHOUT THE WORLD 


New Cylindrical Dise Holder: The 
design of the top portion of the disc 
holder keeps the disc accurately guided 
under all operating conditions. 


Renewable Asbestos Disc: This disc 
is suitable for steam up to 500F and is 


Extra Strong Body: Made of Composi- 


resistant to oil, gasoline, and many 
chemicals at atmospheric temperatures. 
Discs for special services are available. 


tion M (ASTM B61) bronze thick enough 
to provide a high safety factor. Valves 
undergo hydrostatic shell test of 450 psi. 
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) ee and millions of people have seen Bryant 
ads this year. We've used powerful full-color ads 
in BETTER HOMES AND GARDENS, other leading shelter 
magazines, three top Sunday supplements and a big 
list of local supplements. 

We've used a hard-selling newspaper campaign and 
contest at the local level—all building Bryant prestige. 

As ’58 and ’59 roll around, we’ll continue this prestige- 
building program in bigger and better ways, to insure 
dealer profits on the complete Bryant line. 


BRYANT PIONEERED GAS HEATING ADVANCES 
We have the “know-how.” Bryant engineers produced 
the first successful automatic gas heating system in 
1907. We have many “‘firsts’’ in the fields of modern 
design and mechanical improvements— Push-Button Ig- 
nition, Magic-Action Gas Control, Safety-Sentinel Pilot, 


BRYANT MANUFACTURING COMPANY, Indianapolis, Ind. 
BRYANT MANUFACTURING, LTD., Toronto, Canada 


“You've seen what Bryant's 
doing in’5/, but... 
it’s only the beginning!” 


for 
your home| 


nas 


heavier gauge heat exchanger for longer life, gas-de- 
signed system for maximum heating efficiency. Our 
consistent quality is the real reason back of our con- 
tinued success . . . and our powerful dealer support will 
be the reason behind Bryant dealers’ success! 


BRYANT GIVES DEALERS A 2-WAY MARKET! 


Sell to home-owners . . . sell to builders! Testimonials 
from leading custom and project builders tell of com- 
plete satisfaction with Bryant products. Reduction of 
service calls gives them a substantial saving. Brand- 
name prestige, exclusive features and rugged long life 
of Bryant equipment attract and sell better prospects. 
Check builders in your area—win the new-home sales! 


Pay 
On ~ 
ANNIVERSARY 


1907 - 1957 
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New Products 


(Continued from page 135) 
Hydraulic Balicock 
A hydraulic balleock that em- 
ploys water pressure to turn off 
flow has been introduced by Romar 
Mfg. As a water-saving measure, 


the ballcock features an adjustable 
screw valve in the discharge outlet 
to regulate overflow volume. A seal 
attached to the float arm closes the 
port when the float reaches the top 
position, causing a build-up of hy- 
draulic pressure on the diaphragm. 
This causes the diaphragm to flex, 
shutting off the water supply line 
without noise over a pressure range 
from 5 to 200 lbs. Pressure on the 
diaphragm keeps the valve closed 
until the tank is flushed. An acous- 
tic filter on the tank supply line in- 


New Heat Pump Features 


A heat pump with auxiliary elec- 
tric heaters that cut in automati- 
cally if outside temperatures drop 
below practical levels for the unit 
has been introduced by York-Ship- 
ley. The unit comes in two sections, 
one for installation inside the home 
and the other outside. The inside 
section includes a motor-driven 
centrifugal blower, glass fiber filter, 
heater section and evaporator coil. 
These are all housed in one cabinet 
to which ducts for air circulation 
are connected. The outdoor section 
contains a hermetically sealed com- 
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sures silence during the filling op- 
eration. 

Manufacturer: Romar Mfg. Corp., 
2364 Broadway, Buffalo, N.Y. 


Medicine Cabinet 

A hinged-door medicine cabinet 
for institutional applications has 
been introduced by Bennett Mfg. 
The cabinet features an open- 
bottom shelf and a 16 by 16-in. 
mirror made of %4-in. plate glass. 
The mirror frame is stainless steel. 
The cabinet also features a mag- 
netic door latch to hold the door 
securely closed. Other features in- 
clude a white baked-enamel fin- 


ish, heavy-gauge steel construc- 
tion, two bulb-edge glass shelves 
with eight shelf adjustments and 
a combination toothbrush holder 
and shelf bracket. A razor blade 


Auxiliary Heaters 


pressor, centrifugal blower, motor 
and condenser coil. These are 
housed in a steel case, together 
with service valves, sight-feed 
glass, liquid receiver and reversing 
components. Refrigerant lines are 
pre-charged. Three models are 
available. One has a 2-hp compres- 
sor, a cooling capacity of 24,000 
Btu/hr and a heating capacity as 
a standard heat pump ranging 
from 22,500 Btu/hr at 60F to 12,500 
at 20F. A second model has a 3-hp 
compressor, a cooling capacity of 
33,000 Btu/hr and a heating capac- 
ity of 33,000 Btu/hr at 60F or 18,000 
Btu/hr at 20F. The third model fea- 
tures a 5-hp compressor and has a 
cooling capacity of 62,000 Btu/hr 
and a heating capacity of 60,000 
Btu/hr at 60F, 33,000 Btu/hr at 20F. 

Manufacturer: York-Shipley, 
Inc., P.R.R. & Jessop Place, York, 
Pa. 


slot is located in the rear of the 
cabinet. All models are designed 
for installation in 13% by 18% by 
344-in. wall openings. 

Manufacturer: The Bennett Mfg. 
Co., Railroad St., Alden, N.Y. 


Room Air Conditioners 

Two room air conditioners, one a 
%4-hp unit operating off 74 amps 
1-hp unit operating 


\ 


and the other a 


on 115-v circuits, have been devel- 
oped by Carrier. Both models fea- 
ture a two-step thermostat that 
slows down the fan when room 
temperatures approach the desired 
setting. As the fan slows, moisture 
removal is increased. Both models 
also feature a grille designed for 
flush mounting. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse 1, N. Y. 


Water System Installation Aid 

A device designed to speed in- 
stallation of jet water systems and 
to protect foot valves, jets and 
plastic pipe from damage during 


installation has been developed by 
Joseph A. Brenner. The device is 
constructed of two half-sections of 
cast aluminum and can be used on 
a wide variety of wells and foot 
valves. It is assembled around the 
foot valve and clamped onto the 
foot valve body by tightening three 
cadmium-plated machine screws. 
Its design helps prevent catching 
or digging into the well sides. 

Manufacturer: Joseph A. Bren- 
ner Manufacturer, 234 Centennial 
Ave., Hanover, Pa. 

(Please turn to top of page 146) 
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YES, THERE IS AN 


PNEUMATIC TANK! 


interior” of Well-Made 
Tanks. 


WELL-MADE 
UNIVERSAL SERIES 


made for practically 
EVERY TYPE INSTALLATION 


Wilma can really shout about this specially designed 
feature of WELL-MADE Pneumatic Tanks. 


The extra opening makes the UNIVERSAL SERIES 
flexible and adaptable and perfect for 
practically all installations. 


And, Mr. Jobber — The Universal Series cuts 
your inventory needs. 


etal Coating Corporation 


=* 1215 West 37th St. Chicago 9, Illinois 


Compare these 


MADE EXCLUSIVES 


RIGID WELD SHELL SPUDS—Won’t work loose. 
EXTRUDED HEAD SPUDS—Protect against leakers. 


HEAD & BOTTOM OFFSET—Inserted under 
pressure, locked in, submerged arc welded. 


PRESSURE GAUGE TAPPING-—for easy—speedy 
—inexpensive hook-up. 


MID-POINT AIR VOLUME CONTROL TAPPING 
—for more water—fewer pump starts. 


1%” REINFORCED SAFETY BAND—Protection 
against corrosion. 


caAtvanizen INSIDE & OUTSIDE 
Insures maximum zinc thickness. 


MANUFACTURED IN UNIVERSAL SERIES— 
Adaptable for all installations. 


UNCONDITIONALLY GUARANTEED 
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for Radiant Heating 

Chase radiant heating provides snug, Spring-like 
warmth in spacious rooms, uncluttered by grilles or 
radiators. Installation was quick and simple 

with lightweight. bendable Chase copper tube. 
Fewer joints were needed... and easily soldered 


to stay pressure-tight for good. 


for Water and Drainage Lines 


Chase copper water lines throughout assure 


a steady stream of pure water over the years. 


This system obstinately resists corrosion: 
cannot clog with rust—ever. Drainage lines, too. 
remain free-flowing thanks to the smoother inside 


walls of Chase copper drainage tube (DWV). 


Today's modern homemakers has ® 


are quality-minded. On your next job, BRASS & COPPER CoO. 
make it Chase copper tube all the way! WATERBURY 20, CONNECTICUT 


SUBSIDIARY OF KENNECOTT COPPER CORPORATION 


The Nation’s Headquarters for Brass, Copper and Stainless Steel 


Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. Los Angeles 
Milwaukee Minneapolis Newark New Orleans New York(Maspeth,L.I.) Philadelphia Pittsburgh Providence Rochester St. Louis San Francisco Seattle Waterbury 
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PACKAGED 
OIL FIRED 
HOT WATER 


CAST IRON BOILERS... 
CUT INSTALLATION TIME FROM 


DAYS HOURS! 


Here, in one single package...at one purchase price...is a completely 
assembled, fully equipped, automatic oil fired hot water boiler that 
saves days and dollars of uncontrollable “on site” boiler and burner 


assembly time and costs. 


U.S. Pat on 


Lex-Pak Boilers are made of cast iron, the lifetime metal, proved best 
for enduring, trouble-free service. Each boiler section is tested under 
high pressure, then assembled and tested as a complete unit. 

Exclusive honeycomb design combined with wet base construction 


provide more prime surfaces in a smaller, lighter boiler. Integrally 


cast fins, in offset arrangement, retain the hot gases of combustion 


until all usable heat is picked up by prime surfaces and quickly 


transferred to boiler water. 
Provision is made for year ‘round automatic hot water for domestic 
use by built-in tankless heater coil that delivers a full 3 GPM flow of 


hot water. Saves extra cost of storage tank and separate fuel. 


Boilers, in flush or extended cabinets, are smartly styled, finished in 
warm two-tone, baked-on blue enamel that blends with surrounding 
colors. Don’t delay, write to factory for prices and catalogs. 

* * * 
Lex-Pak Boilers eliminate the slow, costly physical activity of part- 
by-part boiler, burner and control assembly, confusing wiring diagrams, 
extra parts inventories, shortages, and interruptions that all add up to 
needless costs that cut deep into your profits. 
Just position the Lex-Pak Boiler, hook up radiation and fuel piping, 
connect electrical source to clearly marked terminals, and it’s ready 
for dependable, fully automatic operation. 
Lex-Pak Boilers are shipped in sturdy, skid bottom type crates for fast, 
easy handling, space-saving storage. Boiler is protected from dirt and 


moisture by plastic covering, assuring arrival in showroom condition. 


DUNKIRK 


Domestic ENGINEERING, JULY 1957 


LEX-PAK 
Blue 
‘ircle 
le a 5 
| 
Ma}, / | 
. —* | . 
| 
ON 
, DUNKIRK, NEW YORK 
143 


Series 4100 Adapto-Jet—converts from 
shallow to deep well operation with one Progress 
minor adjustment. Two sizes, 4 H.P.— 
capacities to 740 GPH—and \% H. P.— 


capacities to 875 GPH. by design 


\4 


Series 4300 Century Deluge—low cost 
shallow well system. Compact, easy to in- 
stall. Two sizes, '4 H.P.—capacities to 740 
GPH—and 4 H.P.—capacities to 875 GPH. 


MSDonald Water Systems with the features your customers want most 


Convertibility—Series 4100 Adapto-Jet—Converts from shallow to deep well operation 
with no additional cost, nothing extra to buy, one simple adjustment does it. And there’s no sacrifice 
of capacity for convertibility. For customers who want a convertible, compact, neat, low cost, 
completely packaged unit specify the M£Donald Series 4100 Adapto-Jet. 


Low Cost—Series 4300 Century Deluge— Meets the big demand for low cost shallow well 
installations. Provides excellent capacities at normal operating pressures. An ideal unit for farms, 
suburban homes and cottages. For customers who want efficient, trouble-free performance at low 
cost, specify the M£Donald Series 4300 Century Deluge. Write for complete information. 


A. 4 M<DONALD Mfg. Co., Dubuque, Iowa - Pumps + Brass Goods 
Oil Equipment - Drains 
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OPERATION HOME IMPROVEMENT 
MADE EASIER WITH 


COPPER TUBE AND 
FITTINGS 


There'll be no plumbing headaches on remodeling jobs if you install trouble-free supply 


and drainage systems of genuine Streamline tube and fittings. Lack of adequate wrench space 
won't bother you a bit . . . with these easy-to-assemble solder-type joints. 


Tube and fittings are made in a wide range of sizes, styles, and types to meet every 
requirement. Streamline copper tubing is made in both hard and soft temper. Soft copper tubing 
is easy to snake between existing walls and partitions or other hard-to-get-at places. 


A compact, 3” Streamline stack goes between standard 2” x 4” partitions thereby increasing 
the amount of usable floor space in the house. It’s light, easy to handle, too. For example: 


remodeling plans call for a kitchen, a second bath, or a complete new system throughout, 
you'll be proud of the job when you use freeflowing, rustproof Streamline tube and fittings. No 
future worries about call-backs and customer complaints, either. 


Today, the best costs so little more . . . why not figure on Streamline tube and fittings 
for your very next job. Write today for Kit No. 15. . . it gives a wealth of helpful information 
on Streamline plumbing products. 


a 20’ length of 3° DWV tube weighs less than 34 Ibs. . . . easily handled by one man. Whether the 


PORT HURON 4, MICHIGAN 
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New Products 


(Continued from page 140) 
Space Heater Series 


A series of stainless steel, direct- 
tired space heaters for commercial 
and industrial applications has 
been announced by Reznor Mfg. 
The units may be equipped with 


gas, oil and dual fuel burners. The 
units operate with fuel oils through 
No. 5 grade or natural, mixed, 
manufactured or LP gas. They are 
available in individual unit capaci- 
ties from 400,000 to 2,000,000 Btu. 
Combination gas-oil units can be 
supplied with interchangeable 
burners or with a single burner 
that can be adapted for the second 
fuel by flicking a switch. The units 
can be installed for top, bottom or 
horizontal discharge. 

Manufacturer: Reznor Mfg. Co., 
604 James St., Mercer, Pa. 


A built-in-wall air conditioner 
designed to blend with any type of 
convector heating unit in a single 
installation has been announced 
by I. W. Air Conditioning. The 
unit can be used in apartment 
houses, hotels, motels and residen- 
tial and office buildings, both old 
and new. The unit extends from 
the rough floor up to the window 
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Wall A-C Combines with Convector Heater 


Packaged Water Chiller 
Worthington has announced a 
packaged water chiller for residen- 
tial, commercial and industrial ap- 
plications that requires no field 
refrigerant piping. The water 
chiller is available in 3 and 5-hp 
sizes. The package consists of a 
water chiller, compressor, water- 
cooled condenser and controls, all 
factory assembled into a steel cabi- 
net that requires 83 sq ft of floor 
space, The hermetic compressor is 
a horizontal shaft type, mounted on 
rubber vibration absorbers, It fea- 
tures a magnetic starter to control 
compressor operation and a suction 
gas-cooled motor, The shell-and 
coil condenser has water connec 


tions for either single or double 
circuit. Other features include au- 
tomatic controls, a thermometer 
that can be set to maintain desired 
water temperatures and a freeze- 
up thermostat (factory set at 38F) 


sill stool, and enclosures are avail- 
able for both the air conditioner 
and convector to form the sill for 
the window. Four over-sized cen- 
trifugal blower fans move a large 
volume of air at low velocity over 
the cooling coil. The units, which 
are available in 34, 1 and 1%4-ton 
sizes, also feature a separate ex- 
haust motor and fan to eliminate 
stale room odors. A front control 
panel provides quick and easy 
choice of cooling, dehumidification, 
ventilation, exhaust, fresh air in- 
take and filtration without bend- 
ing or stooping. Exterior louvered 
grilles and trim are of aluminum 
and can be sized to match any 
brick, marble or metal coursing. 
Interior covers can be painted to 
match any desired wall color. 

Manufacturer: I. W. Air Con- 
ditioning Corp., 230 Manida St., 
New York City 59. 


to prevent water freezing inside 

the chiller. 
Manufacturer: 

Corp., Harrison, N. J. 


Worthington 


LP Gas Torch 

Goss Gas has developed an LP 
gas torch in which the mixing 
chamber is located in the rear of 


the tip tube, between the handle 
and the tube, The torch is designed 
to produce a “pencil point” flame, 
the apex of which can be pulled 
down to within 'y in, of the end of 
the tip. At higher pressures, the 
flame extends 7 in, and resembles a 
brush flame except that it remains 
blue and measures no more than %4 
in, in diameter, Heat produced by 
the flame will handle silver solders 
The mixing chamber is protected 
by a shield, permitting the torch to 
be used in restricted or 
areas, 


windy 
Optimum performance is 
achieved at 30 to 40 lbs pressure. 
Manufacturer: Goss Gas, Inc., 
Box 57, Route 8, Glenshaw, Pa. 


Bathroom Vanity Series 

Two series of bathroom vanities, 
both featuring one-piece Formica 
counters and walnut cabinets, have 


\ 
been introduced by Glissade, Inc. 
The series illustrated has color- 
blended transparent plastic sliding 
doors and side panels in a leaf- 
and-confetti pattern. The second 
series is styled the same, but doors 
and side panels are in solid colors 
without patterns. Other features 
include concealed plumbing, brass 
trim, built-in drawers, compart- 
ments, shelves and storage space. 
Manufacturer: Glissade, Inc., 769 
Chauncey St., Brooklyn 7, N. Y. 
(Please turn to top of page 150) 
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Save time, and dollars, too, with Transite Pipe 
and the quickly assembled Ring-Tite Coupling 


In sectional view of Transite’s Ring-Tite 
Coupling, one ring is cut away to show 
how rubber rings are compressed and 
locked in grooves to provide lasting pro- 
tection against roots entering and clog- 
ging the line. 


Here’s a way to give your 
customers a high quality 
building sewer line...and 
save time in doing so! 


On your next job—start your crew 
on Transite” Building Sewer Pipe. It 
assembles fast . . . entirely by hand 

. with no need ever to touch the 
factory-positioned rubber rings in the 
Ring-Tite* Coupling. Yet with all its 
speed and simplicity —the joint tight- 
ness and root protection of a Transite 
line have brought it nation-wide ac- 
ceptance in the plumbing business 
and the building industry. 


You'll also find that Transite is 
ideally suited to good trade practice. 
When short lengths are required, 
Transite Pipe is easily field cut and 
machined. It is readily laid to grade. 
And with the full line of Transite fit- 
tings and adaptors, you have com- 
plete flexibility of layout. There are 
no problems in providing cleanouts, 
changes of directions, and connec- 
tions to other pipes. 


Let us send you the 8-page illus- 
trated Transite Building Sewer Pipe 
brochure, TR-82A. Address Johns- 
Manville, Box 14, New York 16, New 
York. In Canada, Port Credit, Ont. 


Johns-Manville TRANSITE BUILDING SEWER PIPE 
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HORIZONTAL OR 
VERTICAL TYPES 


THE NAME TH RUSH MEANS 


Lypendadbily IN HOT WATER HEATING 


TIME-TESTED . . . performance proved! That’s 
Thrush .. . the finest Circulator for Hot Water Heating 
built today. Thrush has been building Circulators for more 
than thirty years . . . that’s why Thrush know-how gives 
you more Circulator for your money . .. more capacity .. . 
more rugged construction .. . and service-free performance 
through years of continuous operation. 


TYPES AND SIZES TO FIT EVERY HOT WATER HEATING NEED 


You can pick the right Circulator, in the right size and 
type for each job from the complete Thrush line . . . save 
money, save time .. . and keep your prices in line. Take the 
problem of high resistance found in some radiant panel or 
radiant baseboard jobs. Thrush Hi-head Circulators will solve 
it. They have the capacity needed and the ruggedness re- 
quired for the toughest job. Try them. See your wholesaler 
for more information or write Department A-7, 


H. A. THRUSH & COMPANY « PERU, INDIANA 


FOR LONG, TROUBLE-FREE SERVICE, 
The Complete 
Insist On GENUINE THRUSH 
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Electronic Tube Inspection. 


assures you trouble-free tubes in every order. 


Electronically Tested for QUALITY 


Today, at Bridgeport Brass, we make sure that every inch 
of Bridgeport Copper Water Tube is free from defects. 
Electronic testing eliminates the possibility of the flaws 
that might cause trouble for you and your customers 
later on. Modern electronic testing is a new Bridgeport 
service, the kind of progress that has made Bridgeport 
the standard for copper water and drainage tube. 
Thorough testing of finished products is only one of 
the many reasons why Bridgeport tube is the finest, 


THE ame, 
BRASS 
B rt 
mace 
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known throughout the trade for quality inside and out. 
Bridgeport soft-temper water tube is available in 60 or 
100 ft. lengths... and hard-temper 20 ft. lengths. 

Bridgeport Copper Water and Copper Drainage Tubes 
are sold by a nationwide network of plumbing and heat- 
ing wholesalers supplied from Bridgeport’s stocks stra- 
tegically located at 27 different points throughout the 
United States. Get the best—specify Bridgeport for all 
your water tube and plumbing brass goods needs. 


enort 


Bridgeport Brass Company, Bridgeport 2, Conn. Offices in Principal Cities 
In Canada: Noranda Copper and Brass Limited, Montreal 


“ 
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New Products 


(Continued from page 146) 
Cooling Slide Rule 


International Heater has an- 
nounced a cooling slide rule for 
determining heat gain in residen- 
tial buildings. Material incorpo- 
rated into the rule was condensed 


from Manual No. 11, published by 
the National Warm Air Heating 
and Air Conditioning Assn. The 
rule supplies 48 answers to the 
temperature reduction selected, 
based on different combinations of 
construction, outside color and sun 
shading. It is offered to both con- 
tractors and wholesalers. 
Manufacturer: International 


Heater Co., 101 Park Ave., Utica 2, 
N. Y. 


T & P Relief Valve Line 


Sall Bros. has announced a line 
of bronze temperature and pressure 
relief valves for use on automati- 
cally fired hot water heating sys- 
tems. The valves are available in 
'e-in. sizes and feature large dia- 
phragms exposed to pressure to 
increase sensitivity. Inlet and outlet 
connections are full pipe threads 
to insure against leakage. The dia- 


phragm reinforced synthetic 
rubber construction and features a 
synthetic disc to provide proper 
contact and release on the seat. 
One model is rated for 170,000 
Btu/hr. A second model, with the 
thermal tube extended 6 in., is rated 
at 150,000 Btu/hr. Both models are 
regularly supplied to release at 75 
psi and 200F. Temperature relief 


\ 


is provided by a fusible plug. Pres- 
sure range is adjustable between 
75 and 150 psi. 

Manufacturer: Sall Bros. Co., 
2320 Kishwaukee St., Rockford, III. 


Air Conditioning Control 

A compact air conditioning con- 
trol that operates fan and com- 
pressor with one dial knob has been 
announced by Ranco. The control 
features two switches in one stain- 
less steel case. Rotating the knob 


New Furnace Line Can Take Cooling Now or Later 


A line of oil and gas-fired forced 
air furnaces adaptable for immedi- 
ate or future summer air condi- 
tioning has been developed by 
Stewart-Warner. The units are 
available in vertical, counterflow 
and horizontal models and are 
constructed for ease of instal- 


lation. They feature an accordion- 
type heat exchanger designed to 
provide additional heat absorption 
and reduce expansion and contrac- 
tion noises. Gas-fired models fea- 
ture burner controls as one com- 
pact unit. They contain a single- 
port flame retention unit and safety 
shutoff controls. Oil burners have 
a specially designed combustion 
chamber. Other features include 
automatic controls, filters, balanced 
blowers and insulated casings fin- 
ished in enamel. Summer cooling 
units for use with these furnaces 
feature evaporator units charged 
with Freon-22 and capped. The 
evaporator casing may be left 
empty for future installation with 
a condensing unit designed for re- 
mote installations. 

Manufacturer: Stewart - Warner 
Corp., Heating & Air Conditioning 
Div., 1826 Diversey Pkwy., Chicago. 


to the “on” position activates the 
fan. Secondary knob positions 
operate the compressor. The control 
is designed to permit a dial range 
of up to 25F and features a mini- 


mum 4F differential using a vapor- 
pressure element or a 4144F mini- 
mum differential with a cross-am- 
bient element. Both switches are 
single pole and single throw. A 
dummy terminal for two connec- 
tions may be added to the com- 
pressor. 

Manufacturer: Ranco. Inc., Co- 


lumbus, O. 


Steel Boiler Series 

Portmar Boiler has announced a 
series of gas-fired steel boilers de- 
signed to supply both heating and 
domestic hot water in residential 
and commercial buildings. Nine 
sizes are available with net steam 
ratings from 400 to 2200 sq ft and 
net forced water ratings from 720 


to 3960 sq ft. All models feature 
double-pass fire travel through 
staggered boiler tubes. The pas- 
sageways between the tubes are 
engineered to provide maximum 
heat transfer. The staggered flue 
design also helps increase draft 
resistance. Both the jacket and fire 
door are insulated. The automatic 
burner is the multi-tube inshot 
type and is constructed of stainless 
steel and copper. 

Manufacturer: Portmar Boiler 
Co., 193 Seventh St., Brooklyn, 


(Please turn to top of page 156) 
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Note roomy interior and clean, 
uncluttered design of Type 682 
for intermittent ignition. Type 
680 is for continuous ignition. 


tures you'll like... 


ound terminal. 


additional fea 


e Easier to wire .-- 


Extended time-ignition period. 


a Sealed safety and ignition time mechan- 


extra gr 


isms. 

ow voltage. 

easily adapts to 
cks and lim- 


@ Protection against \ 
@ Unusually compact 
small or large diameter 


d mounting space | 
ble enclosure with long 


turdy, dura 
Extra stu 


lasting, attractive 
e Easily accessible finger-tip 


adjustment. 


control of air 


Plus many more you'll appreciate. 


Here's a Stack Control that combines in one unit a! the 
important oil burner contro! features known today! It 
has low voltage protection .. . automatic rex ycling with 
timed purge period . . . plus many more that assure de- 
pendable and safe performance for years and years. 
Distinctively stvied, the Penn Stack Control is small 
er outside yet roomier inside. It is built for use or. con- 
tinuous or intermittent ignition residentia! oil burners 
and small commercial jobs. It is easily mounted in the 
stack, heat exchanger or suitable location where tem- 
peratures will not exceed |,000°F. 
Ba the Penn Stack Control on your next heating job 
.- you'll discover that your customers are more satisfied 
. that costly, gore “eating service call-backs are a thing 
of the past . . . that you'll sell more, make more! 


Learn more about this oil burner contro! that ‘ ‘stays 


on the job” longer. Ask your wholesaler, burner manu- 
facturer or write Penn Controls, Inc.. Goshen, Indiana. 


vith low voltage protection plus automatic recycling e 


PENN'S NEW RIMSET 
ROOM THERMOSTAT 


PENN 


Never before have so many selling advantages been put into 
one room thermostat. It has everything to make your custom- 
ers “buy” and keep them ‘‘scid”! 

It adds beauty to any room with a distinctive look that’s at 
home in any home, It maintains true living comfort with ac- 
curate regulation of indoor temperatures. It gives new con- 
venience with the RIMSET dial. Just dial the rim to temper- 
ature desired . . . the extra large dial face remains stationary 
to make it today’s easiest-to-read thermostat! 

And, with the Penn RIMSET, various sub-bases are avail- 
able for cooling, heating or any combination . .. the RIMSET 
thermostat unit fits them all ! Thus, if cooling is added later to 
a heating installation . . . simply change the sub-base and use 
the same thermostat. There are many more selling advantages. 
Investigate Penn Controls . . . they “stay on the job” longer. 


The adjustable heat anticipator and 
all wiring is on sub-base where large 
terminals are easily accessibie. 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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For Rapid Takedowns 


When piping on this huge industrial fur- 
nace manifold is removed for periodic 
cleaning of burners, down time is cut to a 
minimum. A few turns of a wrench disen- 
gages each of the over 100 Dresser Style 
65 Couplings. They are easily reinstalled. 


For Absorbing Vibration 


No matter how much these pumps vibrate, 
the Dresser Style 38 Couplings stay per- 
manently tight. They’re equipped with 
Dresser gaskets which absorb vibration, 
reduce noise. Style 38’s are available for 
plain-end steel, cast iron or other pipe. 
Wrench-installed in but two man-minutes 
per bolt. 


For Give-and-Take Flexing 


At expansion joints in walls, anchored 
lines carrying liquids or gases must have 
joints that will absorb pipe movements. 
So Dresser Style 38 Couplings are used. 
They have resilient rubber gaskets that 
absorb expansion-contraction, yet stay 
bottle-tight and maintenance-free. 


For fast, easy, sure pipe joining, see your 
local piping supplier for Dresser Couplings, 
Ells, Tees, Adapters, etc. 


DRESSER. 


Dresser Manufacturing Division 
79 Fisher Ave., Bradford, Pennsylvania 
in Canada: Toronto and Calgary. 
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TIME FOR A CHANGE! 


»=22tO uUu.S.-CARLIN 
MODERN line 


THEY EXCEL 


The modern U.S.-Carlin line puts you first in line for a rich share of oil burner sales in the big 
and booming remodeling market. Here’s why .. . 


U.S.-Carlin gives you modern design ... to meet today’s demands for easy installation and 
fast, low-cost servicing. 


U.S.-Carlin gives you modern engineering... to burn today’s imroved, higher B.T.U. fuel 
oils cleanly and efficiently, delivering maximum heat with maximum omy. 


U.S.-Carlin gives you modern construction... utilizing today’s best materials and methods 
to achieve the highest quality for long, dependable performance. 


Get set now to get your full return of profits from remodeling. Contact your heating wholesaler 
or write us today for all the facts about U.S.-Carlin .. . the line that’s in tune with the times. 


Sell budget-wise customers with the powerful, dred degrees higher than ordinary burners; sec- 
convincing story of U.S.-Carlin’s High Tempera- ond by burning the fuel more completely, thus 
ture Combustion Head (Shell Head), the near- eliminating heat-robbing soot deposits on boiler 
est approach to perfect combustion yet devel- and furnace interiors. Both flange and pedestal 
oped. H.T.C.H. gives more heat two ways: first, models; capacities from 0.50 to 20.00 G.P.H. 
by generating flame temperatures several hun- Bulletin 123-R56 gives complete specifications. 


FOREIGN DISTRIBUTORS: Burners designed specifically for 110 or 220V —50 cycle current avail- 
able in models ranging from 0.50 to 15.00 G.P.H. Distributorships open in a few countries. 


THE CARLIN COMPANY - Wethersfield, Connecticut 


MODEL 
150SF-2 
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Rollingwood Estates, a new hillside development in San Bruno, Calif. Plumbing and Heating Contractor: W. L. Hickey Sons, Inc., San Bruno. 


Jobber: Grinnell Company of the Pacific, San Francisco. 


Suburban Homes in California...Apartment Building in Maryland 


Both Have Beth-Co-Weld Piping 


Shown here are the Carrollton Apart- 
ments, a new 100-family structure in 


Baltimore, Md., and Rollingwood Es- 


tates, a 1600-unit suburban develop- 
ment in San Bruno, Calif., south of San 
Francisco. Each has hundreds of feet of 


Carrollton Apartments, Baltimore, Md. Plumbing and Heating Contractor: Heer Bros., Inc., Baltimore. 
Jobber: Hajoca Corporation, Baltimore branch. 


BETHLEHEM STEEL 
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Beth-Co-Weld steel pipe for plumbing 
and heating lines. 

Beth-Co-Weld steel pipe is popular 
for plumbing and heating work because 
it's good, sound pipe, made from quality 
steel by the continuous-weld process 
Contractors also like the economy 
Beth-Co-Weld makes possible, as it's 
such easy pipe to cut, thread and weld 

You'll find Beth-Co-Weld meets all 
your requirements for steel pipe. It 
comes in diameters from 1 in. to 4 in 
in standard weight. In extra-strong 
weight it is furnished in diameters from 
V4 in. to 3 in. Both weights come in 
21-ft lengths, plus or minus | in., and 
in random lengths. When buying pipe, 
ask for Beth-Co-Weld. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM, PA 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation. Export 
Distributor: Bethlehem Steel Export Corporati 


pETHEEHEN 
STEEL 
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New Products 


(Continued from page 150) 
Packaged A-C Unit 
An air-cooled packaged air con- 
ditioning unit for commercial ap- 
plications has been announced by 
Worthington. The unit features a 
specially designed hermetic com- 


pressor, a weather-proofed con- 
denser with a high capacity blower 
and motor, lifetime lubricated 
bearings on the fan and fan motor 
and an automatic switch for tem- 
perature control. The unit is inter- 
nally wired at the factory. 

Manufacturer: Worthington 
Corp., Harrison, N. J. 


High Velocity Air Valves 

A series of high velocity air 
blending valves with 45-deg. air 
inlet connections to permit direct 
connections to a variety of air con- 
ditioning duct layouts has been an- 
nounced by Connor Engineering. 
The valves are designed for capa- 
cities of 140 to 1200 cfm in above- 
ceiling and under-window air con- 
ditioners. They feature synthetic 


rubber dampers with rubber-to- 
rubber contacts. Air pressure and 
velocity are throttled through a 
soft-walled venturi section. An 
anti-friction aircraft cable drive 
over nylon pulleys reduces control 
lag and insures accurate tempera- 
ture response. One thermostatically 
controlled motor proportions hot 
and cold air flow. A second motor, 
actuated by a pressure regulator, 
helps maintain constant volume. In 
applications where constant volume 
is not required, one motor and 
pressure relay can be replaced by 
a manual setting device. Controls 
and linkage can be reached through 
the diffuser or grille. Air volume 
of each valve may be pre-balanced 
during manufacture or adjusted 


during or after installation. High 


ONTR 


TEMPERATURE CONTROL MOTOR 


frequency sound waves are blocked 
by a sinuous baffle. A deep lining 
helps absorb low-frequency sound 
waves. 

Manufacturer: Connor Engineer- 
ing Corp., Danbury, Conn. 


Packaged Water Chillers Feature Built-In Condensers 


A line of packaged water chillers 
with built-in evaporative condens- 
ers has been announced by Drayer- 
Hanson. The units are designed for 
commercial and industrial applica- 
tions, where they are matched with 
individual room (fan-coil-filter) air 
conditioning units and act as a 
source of central water supply. 
Eight models are available in ca- 
pacities of 74% to 75 hp. The evapo- 
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rative condenser can also be sup- 
plied separately for field attachment 
or remote mounting. Other fea- 
tures include insulated heat ex- 
changer, chiller and suction lines; 
vibration absorbers for discharge 
and suction lines; across-the-line 
starters, and an oil pressure differ- 
ential switch and thermal expan- 
sion valve. The 742-hp model is 
equipped with one hermetic com- 
pressor. The 15-hp model has two 
semi-hermetic compressors set in a 
dual refrigeration circuit system. 
All other models feature single 
belt-driven compressors. 
Manufacturer: Drayer-Hanson 
Div. of National-U.S. Radiator 
Corp., 2301 Medford S:., Los An- 
geles 63. 


Heating-Cooling Thermostat 

A changeover thermostat for use 
in adjusting year-round air condi- 
tioning systems to meet daily and 


seasonal heating or cooling re- 
quirements has been developed by 
Powers Regulator. The thermostat 
is used with pneumatically con- 


trolled air conditioning systems in 
institutional and commercial instal- 
lations. For the heating cycle, the 
unit operates on a 22 psi supply 
pressure. For cooling, supply pres- 
sure is 15 psi. When supply pres- 
sure is changed, the unit’s relay 
and flapper valve changes the con- 
trol action. A manual screw adjust- 
ment provides a 6F differential be- 
tween the summer cooling and 
winter heating control point. The 
thermostat is available in a room 
type with exposed adjustment, 
room type with concealed adjust- 
ment and remote bulb type with 
exposed adjustment. 
Manufacturer: Powers Regulator 
Co., 3434 Oakton St., Skokie, III. 


Service Line Trencher 

A mobile trencher for digging 
service line trenches has been in- 
troduced by Charles Machine 
Works. The unit is engineered to 
dig trenches 3 in. wide and up to 
48 in. deep, 4 in. wide up to 36 in. 
deep and 6 in. wide up to 30 in. 
deep. The digging chains that per- 
mit this variability .can be inter- 
changed on the job. Digging in re- 
verse for undercutting sidewalks 
and other obstructions also is pos- 
sible. The machine will trench at 
speeds from 11% to 6 ft per min and 
will move on the road at 5 mph. It 
is equipped with a trailer hitch for 
towing at 25 mph. When digging, all 
wastes are deposited on one side of 
the trench, leaving the other side 
free for access. The trencher is 
powered by an 8-hp air-cooled en- 
gine. 

Manufacturer: The Charles Ma- 
chine Works, Inc., Perry, Okla. 
(Please turn to top of page 162) 
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These illustrations show our 
NEW Nos. 50 and 51 Float Valves. 
They come equipped with Non-Cor- 
rosion Nylon Seat and Nylon 
Plunger. A semi-elevated valve— 
can be equipped with long shank 
as well as Douglas shank. The No. 
51 is equipped with Adjusting Top 
Screw so flow of water can be re- 
duced and silenced. 


Packed in individual box with rod and refill 


No. 51 Float Valve with Non- No. 50 Float Valve with Non- 
Corrosion Nylon Seat and Corrosion Nylon Seat and 
Nylon Plunger. A semi-ele- Nylon Plunger. A_ semi-ele- 
vated vaive—-can be equipped vated valve—can be equipped 
with long shank as well as with long shank as well as 


Douglas shank. Flow of water Douglas shank. Furnished with 
can be reduced and silenced rod and refill. 


by Adjusting Top Screw. Fur- 
nished with rod and refill. 


The Tradition 
of Craftsmanship 


Emblem of 
Business Charac 
EADER 


RICE 
e OF THE WORLD 
ALITY FITTINGS 
i n Represents High Standing 


lame Product Policy 


Individual security INSURES FREEDOM and LIBERTY. Social Security leads 
to Regimentation and LOSS OF LIBERTY. 


It’s a privilege to live in a Republic. Only God can help the people who live in 


Democracies. 


President 
THE INDIANA BRASS CO., Inc. 


FRANKFORT INDIANA 
“MANUFACTURERS OF PLUMBERS BRASS Goons” 
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Where cost and comfort count... 


MODINE 


CABINET UNITS 


And you can cut space needs 27% 


and low-cost performance make Mo- 
dine cabinet units ideal for heating and ventilat- 
ing commercial, institutional and idee buildings. 
They provide fast, quiet, positive air distribution. 
And where space is limited, size of units can be re- 
duced more than 25% by using Modine Type W coils 
and operating on hot water instead of steam. 

They can be installed upright or inverted . . . fully 
exposed, recessed or concealed . . . on walls, floors 
or ceilings. Some models are for steam or hot water 
heating—others heat with hot water, cool with chilled 
water. Some can be installed with ducts. 

Easily attached accessories permit ventilating with 
fresh outside air. When so equipped, cabinet units 
meet many requirements where the expense of unit 
ventilators is not warranted. 


Series of Type BF units provide Adaptability to ceiling mount- Here’s how the use of Type W coils with hot water 
quiet, uniform heat distribution ing makes Modine cabinet units can reduce unit size. Dotted lines indicate space steam- 
in this spacious, modern church. ideal where wall space is limited. coil units of equal capacity would need. 


Choose from seven distinct cabinet types 


, 
| | DOOF BLANKETING UNIT 
~ (FLOOR MOUNTING 
— 


Call the Modine representative listed in your classified phone book. Or write 
to Modine Mfg. Co., 1502 DeKoven Ave., Racine, Wis., for Bulletin 557. 


MANUFACTURING COMPANY 


AlRditioners Convectors Cabinet units Gas unit Steam & hot water Duct 
heaters unit heaters furnaces 
In Canada: Sarco, Ltd.. Toronto 
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25,000-sq.-ft. sprinkler system 
of NATIONAL* Polyethylene Pipe 
installed by 3 men in 2 days 


I, THIS RESIDENTIAL LAWN SPRINK- 
LER SYSTEM, located in Traverse City, 
Michigan, are 2,429 feet of USS 
NATIONAL Polyethylene Pipe in sizes 
of 344”, 1”, 1%” and 114”. The system 
includes 105 sprinkler heads, both 
pop-up and rotary types. Pressure at 
the heads is 65 pounds; flow rate is 50 
gallons per minute. 
Installed in just two days, the sys- 
tem covers a lawn area of 25,000 sq. ft. 
The water is drawn from West Grand 
Traverse Bay which is adjacent to the 
property. 
USS Nationa Polyethylene Pipe 
is flexible, light, easy to handle, quick 


and stainless steel clamps. Acids, salts, 
alkalis, and other soil chemicals can’t 
harm it. And Polyethylene Pipe re- 
mains pliable and workable in tem- 
peratures from —90°F. to +120°F. It 
is made from 100°, virgin polyethyl- 
ene to which 2%, of an inert black pig- 
ment filler has been added to prevent 
deterioration from ultraviolet rays. 
For full information, write to Na- 
tional Tube Division, United States 
Steel Corporation, 525 William Penn 
Place, Pittsburgh 30, Pa. Request 
Bulletin No. 29. 


Trademark 


Lines of National Polyethylene Pipe laid out, 


This seal of the National Sanitation Founda 
with sprinkler heads installed. 


tion is carried on all USS National Polyethy! 
ene Pipe. and means Tested .. . Approved 
Sanitary! 


NATIONAL TUBE DIVISION, 


._ UNITED STATES STEEL CORPORATION, PITTSBURGH, PA 

An unending source of water—West Grand COLUMBIA-GENEVA STEEL DIVISION. SAN FRANCISCO 
Traverse Bay—in the back yard. PACIFIC COAST DISTRIBUTORS 

UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


G} NATIONAL Polyethylene PIPE 


UN LF 8 OD 
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and They All Lead... 


Your town, market area or commu- 
nity is full of business building op- 
portunity, particularly when you han- 
dle the SHERWOOD Ball Cock Line. 
In its 54 years of competent growth 
—consistently keeping abreast of the 
times in manufacturing methods, 


metallurgical requirements, design 
and its adaptation to water closet 
installations, the SHERWOOD Ball 
Cock Line has gained the coveted 
reputation of being a prestige build- 
ing line as proved by its prominent 
use in the home, the business block, 
in hotels, hospitals, motels, factories 
and U. S. 


institutions. 


ORDER FROM YOUR WHOLESALER TODAY! 


54 YEARS 
EXPERIENCE 


SHERWOOD 
COCK 


BEHIND EVERY 


. 


—top-flight dependability. 


QUALITY is a word not to be treated lightly. 
through test, it may be judged as fair, good or perfect in quality. 
However, the word in itself has come to mean top-flight depend- 
ability. And with SHERWOOD the word QUALITY means just that 


In rating a product, 


1903 


...to More Business! 


In the SHERWOOD No. 86-A, the 
customer gets what he wants at a 
price he wishes to pay whether he is 
a water closet manufacturer or a 
local neighborhood consumer. The 
No. 86-A not only guards against 
back siphonage and the wastage of 
water, but assures the user trouble 
free operation. Add to this the fact 
that it operates under any city water 
pressure and you have the prestige 
building product that serves as the 
perfect entre for the new business it 
uncovers. 


Manufactured Only By 


SHERWOOD BRASS WORKS 


6331 E. Jefferson Ave., Detroit 7, Mich. 
Established 1903 


“4 
= 
| 
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now! 
EXCLUSIVELY FROM 


FIXTURES 


SINCE 1862 


New Sales and Profit-Making Opportunities 
in the Industry’s Newest Colors and White 


FOR NEW CONSTRUCTION AND REMODELING 


NEW BATHROOM SETS 


Steel No. §-2650 or S-2651 
tub (5°), permits above-floor 
drainage; Steel No. $-3520 
lavatory ( 20"x18"); China 
No. C-4250H closet 
combination, horizontal 
discharge. White and colors 


Cast iron No. 1-2400 or 1-2401 
tub ( 5’); China No 
C-3800FLT lavatory 
(19”x17”); China No 
C-4130 closet combination 
White and colors 


Cast iron No. 1-2120 or 1-2121 
tub ( 5’); Cast iron No 
1-3038FLT lavatory 
(22”x19”"); China No 
C-4120 closet combination 


White and all 1-H colors 


These are just a few of many new combinations of 
Ingersoll-Humphryes Plumbing Fixtures—new combinations 
of enameled cast iron, porcelain on steel and vitreous china 
fixtures—that can help you make new sales and more profits! 


Now you can sell “sets” for every kind of job, large or 
small—for every choice in design and styling—for every 
budget requirement. 

All of these combinations—and the others as well—are 
available in white and six handsome pastel colors including 
four brand new HOUSE & GARDEN Magazine selections. 
And the colors match perfectly, too, in iron, steel and china! 


Cast iron No. 1-3038FLT lavatory China No. C-3800FLT lavatory 

22”x19” 19”x17”); (19"x17”); China No. C-4130 
White and colors colors. 


ties with Ingersoll-Humphryes “‘sets” . . . with the Ingersoll- 
Humphryes complete line! Write, wire or ‘phone us today! 


1 NEW COLOR € | 
MERCHANDISER, 
TOO! INGERSOLL-HUMPHRYES DIVISION 


COIOR MAGI 


play with six removable 212” 
diameter discs of new I-H pastel 
colors. $1.50 each display, 
postpaid in U.S.A. 


1 Borg-Warner Corporation 


MANSFIELD, OHIO 


PROOUCTION 


NEW POWDER ROOM SETS 
“4 | - V 
gas 
2 


New Products 


(Continued from page 156) 

Oil-Fired Furnace Series 

A series of oil-fired furnaces, 
available in either lo-boy or hi-boy 
styles, has been announced by 
Armstrong Furnace. The units are 
designed for installation in cramped 
areas in the home and are offered 
in Btu output ratings of 84,000 to 
125,000. Year-round air condition- 
ing can be achieved by adding a 
cooling unit to the furnace’s piping 
system. The combustion chamber 
is made from the same materials 
that are used for jet aircraft ex- 
hausts. The combustion chamber, 
oil burner, controls and wiring are 
factory-assembled. The two-tone 
front panel encloses burner and 
controls. 

Manufacturer: Armstrong Fur- 
nace Co., 851 W. Third Ave., Co- 
lumbus, O. 


Cooling Tower Line 

A line of cooling towers in ca- 
pacities from three through 20 tons 
has been developed by Acme In- 


dustries. The towers feature a 
lightweight and compact plastic 
pack consisting of polystyrene 


sheets in a galvanized metal frame 
container that can be removed for 
inspection of components. The 
plastic pack is designed for maxi- 
mum cooling efficiency. Water dis- 
persal over the pack is accomplish- 
ed by a drip-pan and a spreader 
arrangement that does not require 
nozzles. Air flow induced 
through the tower by a propeller 
fan that is enclosed in a detachable 
grilled protective housing. 
Manufacturer: Acme Industries, 


Inc., Jackson, Mich. 


Cabinet-Model Water Softener 

A cabinet-model water softener 
with pre-set automatic controls to 
facilitate installation has been an- 
nounced by F. E. Myers. When 
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electrical and mechanical parts and 
piping are connected, the water 
softener is ready for operation. 
Electrical controls are separated 


controls 


mechanical 
plug-in cable. The unit features a 
flexible control system and a valve 
with low pressure loss. A 12-day 


from by a 


clock controls the regeneration 
cycle. The clock is set at the time 
of installation and automatically 
regenerates every 12th day or 
oftener, depending on the hardness 
of water and the usage. Brine and 
softener tanks are coated with 
paint. The table-top cabinet is 
finished in white baked enamel and 
has a chromium trim. 
Manufacturer: The F. E. Myers 
& Bro. Co., 956 S. Orange St., Ash- 
land, O. 


Air Conditioner Line 

U. S. Air Conditioning has an- 
nounced a line of air-cooled sum- 
mer air conditioning units for 
residential and commercial applica- 
tions. Condensers in the units are 
available in 2, 3, 5 and 7%4-hp 
sizes. The condensing unit features 
two condenser coils and two air 
inlets, one on each side, to provide 


maximum contact area. Air dis- 
charge is vertical to the top of the 
unit so that warm air is not recir- 
culated. The blower can be rotated 
during installation if horizontal 


discharge is required. When this is 
done, the blower scroll is the only 
part rotated; motor and drive re- 
main as supplied. Intakes and ex- 
haust openings are covered with 
safety screening. The cabinet is 


constructed of steel, bonderized 
and finished in two-tone baked en- 
amel. The front panel is removable 
to provide access to all of the unit's 
components. 

Manufacturer: United States Air 
Conditioning Corp., 7900 Tabor Rd., 
Philadelphia. 


Condensation Return Pump 

A condensation return pumping 
unit for low-pressure applications 
has been announced by Federal 
Pump. The pump is the vertical 
centrifugal type, featuring a bronze 
casing and impeller, stainless steel 
shaft and an oil-lubricated leak- 
resistant mechanical seal and bear- 
ing. The receiving tank is con- 
structed of welded galvanized stee] 
with a low inlet for installation on 
floors or in shallow pits. The unit 
is automatically controlled by a 
snap-action float switch mounted 


in the motor housing. The switch 
is actuated through a brass rod. by 
a copper float inside the receiving 
tank. 

Manufacturer: Federal Pump 
Corp., 1144 Utica Ave., Brooklyn 


Plastic ‘Pipe Line 

A line of plastic pipe for resi- 
dential and commercial plumbing 
applications has been developed by 
Pyramid Industries. The pipe is 
fabricated from high density and 
conventional polyethylenes pro- 
duced by the Chemical Div. of Kop- 
pers Co., Inc. Working pressures 
are 75, 100 and 125 lbs. The pipe 
is coilable and is joined at unions 
with special clamps. The new line 
carries the National Sanitation 
Foundation Seal of Approval. 

Manufacturer: Pyramid Indus- 
tries, Inc., 959 W. 12th St., Erie, Pa. 

(Please turn to top of page 169) 
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“Our xen steel pipe sprinkler 
system withstands ground heavage, 
cuts labor time 663%” 


27,000 ft. of SPANG Pipe keep 
golf course green in dry months 


“It used to take one man eight hours, six days a week, to 
water the 116-acre Golf Crest course, hauling hoses, making 
connections and shifting equipment,” says Mr. Croucher. 
en ° 

Ground heavage, peculiar to this area, often caused under- 
ground pipe breaks, and repairs interfered with members’ 
games. Some course areas were too remote for watering and 
were in poor condition. 


“To correct this, we installed a permanent sprinkling 
system, using 27,000 ft. of Spanc Steel Pipe. The pipe was 
welded at the joints, coated and wrapped, and laid in pipe-line 
fashion 24 inches below ground surface down the center 
of the fairways. 

“Detachable head connections are located on 90-ft. centers 
on fairways. Four outlets serve each green, each tee has one. 
Water is drawn from three lakes on the course. 


Club Manager F. D. Croucher reports that 
detachable sprinkler heads can be in- 
stalled in three minutes per hole, supply 
31 gpm each at greens, 99 gpm on fair- 
ways. Course is watered weekly. 


Spang Steel Pipe sprinkler system waters 
the 16th green at Golf Crest. Entire 
course is now kept in top playing condi- 
tion throughout the dry winter season. 


~ 


Piping Contractor: Cribbs Brothers, Houston, Texas; Spang Distributor: Hamilton Supply Co., Galena Park, Texas 


“As a result, time required to water the course was reduced 
from 48 to 16 hours. Only manual labor now required is 
attaching sprinkler heads and operating the system, The 
Spanc Pipe is flexible enough to withstand the stresses of 
earth heavage, and we have no leaks or breaks, which also 
saves us money. We know we will get at least 25 years 
service from this sprinkler system.” 


MAKE YOUR NEXT PIPE INSTALLATION SPANG! 


You'll get years of reliable, built-in service with quality- 
controlled Spang Steel Pipe on any piping job. Uniformity 
throughout means easy installation, time saved, money 
saved. Let your nearby Spanc Distributor serve you. 


SPANG-CHALFANT 

DIVISION OF THE NATIONAL SUPPLY COMPANY 
General Sales Offices: cw STEEL PIPE 

Two Gateway Center, Pittsburgh, Pa. 


District Sales Offices: Atlanta, Boston, Detroit, Houston, New York, 
Philadelphia, Pittsburgh, San Francisco, St. Louis 
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PROFIT FROM PURE WATER 


with Clayton Mark SURECLOR 


SELL HEALTH. ..your customers’ 


most valued possession! 


Everybody's most precious possession is the health and happiness of his 
loved ones. Remember that this is what you're selling when you sell 
SURECLOR. 


Sure protection against water-|entery, typhoid, and other ail- 
borne sickness—that'’s Clayton | ments. 
Mark SURECLOR! If you are in an area with sum- 
And nearly everyone you know | M* cottages or week-end camps 
that take their water from a lake or 
pond, SURECLOR is a must for 
of his family above anything else. these customers. Chlorine feeding 
A powerful Clayton Mark pro-| is the only way to assure that sur- 
gram of advertising and publicity | face water is fit to drink. Local 
is telling the world that invisible | laws in many places require that 
disease germs may be present in| such water be treated. 
water that may look clear and Clayton Mark SURECLOR is 
sparkling. Contaminated water is | the easy, inexpensive way to be 
a common cause of diarrhea, dys- | svre that water is pure! 


FORGET SERVICE PROBLEMS! 
SURECLOR is simple, easy to 
install, only one moving part 


Neither you nor your customer is | at any time. 
“buying trouble” when you install Solution is fed only when water 
a SURECLOR unit for him. is being used—and then in precise 
Just a few simple tubing con- | proportion to the amount of water. 
nections to make the installation | The SURECLOR jet principle 
—one simple knob-setting to ad-| eliminates the need for propor- 
just the rate of chlorine feed—and | tioning cylinders and other com- 
that’s all there is to it. plicated and costly mechanisms. 
Built right into the SURECLOR You're 100% sure when you 
unit is a simple but extremely ac- | sell SURECLOR, because it's 
curate meter that shows exactly | backed by Clayton Mark—a great 
how much solution is being fed! name in water since 1888! 


Huge untouched market; large 
profit margin; backed by 69 years 


| packed into this compact little 


of Clayton Mark experience 


| Drillers and dealers nearly everywhere are finding out that there's 


plenty of profit to be made by selling more than just water—by selling 
pure water. The reason: Clayton Mark SURECLOR is a simple, sure 
Chlorinator that sells on sight to anyone with a possible water contami- 
nation problem—and can be used to help control red water, sulphur, 
and lime. Exhaustive studies have shown that most U.S. countries are 
faced with these problems. In fact, contamination reaches 9 out of 10 
wells in some areas! 

SURECLOR'’s amazingly low list price of $79.90 includes a substan- 
tial margin for you. And you'll find that this profit comes easy, because 
SURECLOR’s patented features 


add up to quick sales in this vast $ | “p d a 7 
new market. 0 ves e ater 
Works for Pennies a Week bl hil 

There's plenty of sales punch pro ems | | e 
it ifi ! 

post, and automatically feeds just I puri les: 

the right amount of germ-killing 

chlorine into the water. Works with | If “red water’’ is a problem in your 

ordinary household bleach, for just | area, SURECLOR—used with 

a few pennies a week. Clayton Mark SureClear crys- 


When you sell tals—gives you the answer to the 
a SURECLOR =. annoyance of rusty stains on laun- 


unit. It installs easily on a wall or 


unit, both you | dry and plumbing fixtures. 

and your cus- : Just a handful of SureClear 
tomer know that ‘ ; crystals in the chlorine solution 
it's backed by the magically does away with annoy- 
name Clayton ing water.” 

Mark — famous Or— if contamination is not a 


since 1888 as a ‘eaponaa SURECLOR unit can 
great name in used to feed the SureClear crys- 
water! tals without the chlorine. 

Sell health—and safety—and With SURECLOR you can do 
comfort by recommending Clayton | either job separately, or both at 
Mark SURECLOR every chance | once. 
you get. See your Clayton Mark} Your customers will be amazed 
well supplies distributor—or mail | at the effectiveness of these magic 
the coupon below for the name of | crystals. Remember, only SURE- 
your nearest SURECLOR distribu- | CLOR lets you fight contamination 
tor. | and ‘red water’ at the same time! 


MAIL THIS COUPON TODAY! 
CLAYTON MARK & COMPANY 


1900 Dempster St. * Evanston, Ill. 


Please send me all the facts about SURECLOR, along with 
the name of my nearest SURECLOR distributor. 


Name 
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bathroom accessories 
_ in sparkling: 


RECESSED TOW'LESCOPE — 
concealed utility bar for drying 
nylons, lingerie—for guest towels. 
Here’s a beauty treatment that will make you proud of 
the bathroom you design and build... year after year. 
Whether you are remodeling a “middle-aged” room — or 
planning a “new” bath, you'll find a fresh, bold beauty 
in every brilliantly polished Hall-Mack accessory that adds 
character and convenience to any bath. Hall-Mack gives 
you the best known name in bathroom accessories — over 30 
years of quality leadership — complete lines to fit every 
budget — and a wide selection of new and unusual specialties 
that add “sparkle” to any bath. For quality, convenience 
and economy — you can always recommend with confidence 
Hall-Mack bathroom accessories. 


— 
HALL-MACK COMPANY 
1380 West Washington Bivd., Los Angeles 7, California 


CONCEALED TOILET PAPER HOLDER — (_] Please send your FREE color booklet of new bathroom ideas 


revolving hood protects, covers paper, 


ADDRESS 
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Philadelphia’s new Sheraton boasts 
8,100 feet of B. F. Goodrich Cell-Tite 
Tubing on water lines of 1,000 room air 
conditioners, and for good reason! 

Saves labor costs: “With Cell-Tite 
Tubing,” says Mr. Earle Baltz, executive 
of Achenbach & Butler, Inc. insulation 
specialists, “we cut the time needed to put 
insulation on two lengths of pipe from a 
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F.Goodrich 


saves Sheraton a cool $9,517.26 


normal three hours to only 20 minutes. 
This individual saving of two hours and 
forty minutes became a saving of 2,666 
man-hours on the whole job. Labor on 
this costs $3.57 per hour — multiplied by 
the total time, making a saving of 
$9,517.26!” 

Why they selected Cell-Tite: “Cell- 
Tite effectively prevents condensation on 
pipes carrying cold water through warm 
areas, holds heat of hot water in pipes. 
The material suffers no effects from con- 
stant exposure to maximum heat rating 
... continually holds up under heats ap- 
proaching its rated 220° resistance, has a 
K factor of 27 giving maximum insula- 
tion without undue thickness, is consistent 
and uniform in quality and assures even 
all-around insulation by being of ‘closed- 
cell’ construction.” 


Easy to install: “This tubing cuts labor 
costs by easy-threading on pipe, fits 


around bends, gives a much neater appear- 
ance. To strip the ends, we held the Cell- 
Tite Tubing back clear of the connection, 
held it in place with wire. After the con- 
nection was made, the wire was cut and 
the insulation moved over the exposed 
section. Even after being wired in a com- 
pressed position for two months, Cell-Tite 
showed no permanent set!” 

Get free booklet: For complete infor- 
mation and free booklet on Cell-Tite Tub- 
ing, Strip and Cord, write B. F. Goodrich 
Sponge Products, a division of The B. F. 
Goodrich Company, 377 Derby Place, 
Shelton, Connecticut. 


B.EGoodrich 


SPONGE PRODUCTS 


DomeEsTIc ENGINEERING, JULY 1957 


4 
s ® 
: Bae 
: 


TITITITILILIL 


you're on the right track 
with the TEMCO line! 


GAS BECOMES 
FOR HOM 


E HEATING IN 19561 


WARM AIR FURNACES 


The Temco Sales Express con- 
tinues to pick up speed! 

In 1956, thanks to increasing 
availability, gas became the na- 
tion’s No. 1 fuel for home heating, 
and Temco sales reached a new 
high. 

Down the track lies an even 
brighter future. Some of the 
mileposts ahead: 

e An estimated 159% increase in 

1957 for LP gas. 


@4 million additional homes to 


TEMCO 


NASHVILLE 9, TENNESSEE 


Gas Heating Specialists 


for the Vatron 
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WITH COMBINATION 
AIR CONDITIONING 


be heated with gas in the next 
4 years. 


© $7.3 billion, 4-year natural gas 
expansion program. 
® Gas appliance sales of 300 mil- 

lion units by 1974. 

Yes, you’re on the right track 
with Temco. For Temco is pow- 
ered for the future — powered 
to design, produce, and help you 
sell more and better gas heating 
appliances. 

Make 1957 your year to turn to 
Temco. 


TEMCO, inc., Department C-139 
Nashville 9, Tenn. 


s Please send me complete information about 
a the complete line of Temco gas heating ap- 


pliances. 

Name 

Firm Name 

Address 

City Zone 


State 


2 


AMERICA’S NO. 1 FUE, 
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New Products 


(Continued from page 162) 

Color-Coded Copper Tubing 

Revere Copper and Brass has an- 
nounced that its types “K” and “L’ 
copper water tubing, in 60 ft coils, 
are being packaged in octagonal 
containers with green and blue 
markings, respectively. Purpose of 
the color coding is to facilitate 
product identification. It is also de- 
signed to simplify inventory, insure 
accuracy of bills of lading and ship- 
ping tickets and act as a double- 
check to be sure specifications are 
filled properly. 

Manufacturer: Revere Copper 
and Brass, Inc., 230 Park Ave., New 
York City 17. 


Suspended Unit Heater 

Utility Appliance has added a 
gas-fired suspended unit heater to 
its line. The heater has a 25,000 
Btu capacity and is installed by 
suspension from pipe hangers. It 
features adjustable air louvers to 
insure control of warm air flow and 
dynamically balanced fans powered 
by a slow resilient-mounted motor. 
Other features include porcelain- 
enameled elements, low voltage 
controls, a hinged bottom pan and a 
lighter side door. The fan and con- 
trols are factory assembled. When 


the vent, gas line and electrical 
connections are completed, the unit 
is ready for operation. The unit 
has a gray enamel finish and is 
equipped with a pull-chain switch 
for summer ventilation. 

Manufacturer: Utility Appliance 
Corp., Heating Div., 4581 S. Ala- 
meda St., Los Angeles 58. 


Float and Thermostatic Traps 
Warren Webster has announced 
a line of float and thermostatic 
traps that feature a stainless steel 
water valve and seat. Operating 
parts are also stainless steel stamp- 
ings. The traps are available in five 
sizes with 34, 1, 1%, 1% and 2-in. 
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tappings. A double fulcrum ar- 
rangement insures full flooded 
water capacity. The thermostatic 
bypass features a small diameter 
bellows for automatic air venting. 
The interior mechanism is attached 
to the cover and is removable from 
the trap body without disturbing 
pipe connections. 

Manufacturer: Warren Webster 
& Co., 17th and Federal Sts., Cam- 
den 5, N. J. 


Abrasive Cutter Wheel 

Beaver Pipe Tools has announced 
a cutter wheel for use on its No. 14 
and No. 20 abrasive cutoff ma- 
chines. The cutter wheel is rein- 
forced by glass fibre and is de- 
signed for cutting ferrous material. 
It is resistant to breaking and to 
side pressure. It is available in 14 
and 20-in. diameters with 1-in. 
arbor. 

Manufacturer: Beaver Pipe 
Tools, Inc., 368-400 Dana Ave., 
Warren, O. 

(Please turn to top of page 170) 


AUTOMATIC 


SELF PRIMING 
* 


MORE PRESSURE — units 
set -40#, adjustable 
to 50# -70 


MORE CAPACITY —at 20 
to 30 feet and also at 
higher pressures 


WRITE 
FOR 
BULLETIN 112-C 


PRESSURE 
you NEED more WELL 


sHA 


you'll INSIST upon an 


° 
COMPACT Turb-O-Matic 
Pian SHALLOW WELL SYSTEM 


You will obtain '/, HP jet performance on water levels of 20 ft. or 
more while paying less than you would for a !/3 HP jet. There is 
always additional pressure available if you need it. So find out 
about this better performer that does MORE for LESS. 


Up / For the SLOWER SPEEDS 1732 


If you want a flexible 
coupled motor, 

/ instead of 3,500, pack- 

ing instead of mechan- 

ical seal, you will go 

for the ATLS Turb-O- 

Matic units. Sizes from 


V4 HP to 3 HP. 


1750 


AURORA PUMP 


AURORA 


Series BTHS AURORA Turb-O-Matic 


Series ATLS AURORA Turb-O-Matic 


THE NEW YORK AIR BRAKE —®) 
70 LOUCKS STREET AURORA ILLINOIS 


EXPORT DEPARTMENT —Aurora, Address “NYABINT” 


from your 
>... 
| 
e 
| 
AUIKUKA 
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THE LAST WORD IN 


RUGGED! 
POWERFUL! 


PORTABLE 
PIPE 
_ MACHINES! 


LIGHT—ONLY 170 LBs! 


‘The ALL NEW BEAVER 
Speed Matic 


PORTABLE PIPE AND BOLT MACHINE 


e 50% more speed and power 
from faster, all new motor! Mo- 
tor and switch fully protected. 


e New “CLEAR-VU,” self-cen- 
tering wheel and roller cut-off; 
die heads with high-speed steel 
dies; and reamer, all pivot 
mounted! Ideal for “make-up.” 


e Quick-acting Power Grip 
Wrenchless Chuck—forward or 
reverse! 


HAVE A CUTTING 
CAN'T TELL 
IT ALL HERE! > BEAVER OR THREADING 
PROBLEM? 
P IPE T@LS Let Our Engineering 
Beaver Machines! Research Department 
a WARREN, OHIO help you solve it. 


e Threads 1%” to 2” pipe (up to 
12” with drive shaft) %4” to 2” 
bolts. 


e Instant and accurate casy-setting 
spool-type pipe support elimi- 
nates double chucking. 


e Lubricated for life! 


e Oiling tube directs oil right to 
threading dies! Shuts off auto- 
matically. 


e Lathe-type thread length 
indicator. 


New Products 


(Continued from page 


Summer Air Conditioner 

A packaged summer air condi- 
tioner for commercial and indus- 
trial applications has been devel- 
oped by Carrier. The unit is 
water cooled and is available in 
20-hp capacities. It is equipped 
with a compact filter frame that 
uses high-velocity filters which can 
be removed for cleaning. The out- 
side air duct can be connected to 
an opening in the unit so that no 
additional floor space is needed. 
Controls are located in a central 
spot to facilitate installation and 
servicing. A remote thermostat or 
cooling tower pump can be con- 
nected at a terminal block. Other 
features include two compressors, 
triple valves, a sloped cooling coil 
and high-low cutout switches. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N. Y. 


Oil-Fired Vertical Furnaces 

_ Three oil-fired vertical furnaces 
for basement or utility room instal- 
lations have been announced by 
York-Shipley. The furnaces are 
available in bonnet capacities of 
81,000, 108,000 and 135,000 Btu/hr. 
A cooling unit may be added to 
permit year-round air condition- 
ing using the same duct work. The 
burner on all models is the high- 
pressure atomizing type. The com- 
bustion chamber is pear-shaped 
During operation, filtered air is cir- 


culated by a blower and directed 
by baffles onto dimpled-surface 
heat exchangers. A blanket of glass 
fibre faced by heavy aluminum foil 
helps prevent heat loss. Cabinets 
feature removable cleanout covers 
to provide access to interior com- 
ponents. Controls and wiring con- 
nections are located on the outside 
cf the cabinet. 

Manufacturer: York-Shipley, 
Inc., P. R. R. & Jessop Pl., York, Pa. 
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Water Cooler 

A commercial and industrial wa- 
ter cooler with a custom-styled 
cabinet to match modern decorat- 
ing schemes has been introduced 
by Sunroc. The water cooler fea- 
tures a tapered front assembly 
consisting of a center panel and 
contrasting side posts. The side 


posts emphasize the styling and 
provide additional strength. The 
unit is dual-control operated and 
features a foot pedal that can be 
lifted up for cleaning or removed 
if not needed. Water is chilled in a 
series cf copper tube coils. Piumb- 
ing connections are concealed. 
Other features include a stainless- 
steel base, built-in strainer and 
gray hammertone cabinet finish. 
Tne front panel is available in a 
choice of pastel colors. 
Manufacturer: Sunroc Corp., 


Glen Riddle. Pa. 


Air Filter Series 

A series of air filters for installa- 
tion downs.ream from other filters 
to form a multi-bank system has 
been announced by Farr Co. The 
filters are available in capacities 
from 30 to 5000 cfm. Construction 
consists of deep, closely spaced 
folds of filter paper fitted into a 
rigid rectangular frame. The paper 


pleats are held in place by corru-- 


gated separators designed to facili- 
tate passage of air. Three types are 
available: One is for use in tem- 
peratures below 225F and in non- 
corrosive applications, the 
others in temperatures to 1000F or 
in corrosive atmosphere. 
Manufacturer: Farr Co., 2301 
Rosecrans Ave., El Segundo, Calif. 


Dishwasher Line 

Waste King has announced that 
its dishwashers are now available 
with a rinse-dry injector system as 
optional equipment to insure spot- 
free drying regardless of local 
water conditions. A reservoir and 
nozzle for storing and injecting the 


(Please turn to top of page 172) 
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THERE IS A | DIFFERENCE 


IN SEATS... 


Sperzel makes the DIFFERENCE 


the only complete line of modern plastic 


seats that won’t burn, slam, chip, stain or corrode. 


hoose from 88 different models 


EXCLUSIVE SPERZEL 


SELF-SUSTAINING HINGE 


of Sperzel plastic toilet seats. 
Commercial models . . . industrial 
models ... residential models. 
Specific seats for specific jobs. 

Solid-plastic lifetime seats. Won't 
stain or burn, warp or chip. Sperzel 
seats — with exclusive Sperzel self- 
sustaining hinge that adjusts itself 
daily. Seat finish won't fade, hard- 
ware won't corrode. 

These Sperzel features make the 
difference for anyone who sells or 
installs seats . . make Sperzel the 
best seat buy on the market today. 

Find out all about these years- 
ahead seats—now! Write today for 
the new Sperzel planner catalog 700. 
Or contact your wholesaler. 


Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge bolts as- 
sure perfect, lifelong 
hinge functioning. 


Plastic seal prevents 
corrosion. Spring- 
locded bolt main- 
tains constant ten- 
sion .. . adjusts self 
daily. Prevents loose, 
wobbly seat. Can't 
come loose. 


For Finest Plastic Seats... 


COMPANY 
Minneapolis, Minnesota 


( ' 
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\ 
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NOTICE! 


FHA NOW REQUIRES UNDERWRITERS’ 
LABEL ON COMMERCIAL STANDARD 


SEPTIC TANKS... 


Effective July 15, 1957, every metal septic 
tank installed on FHA-insured construction 
must carry the Underwriters’ Laboratories 
label. It provides positive proof that each 
tank complies with the specifications of 
Commercial Standard 177-51. 


MEET THE NEW REQUIREMENT 
WITH SAN-EQUIP SEPTIC TANKS 


For over 35 years San-Equip has led the way in providing 
safer, more dependable sewage disposal for homes beyond the 
sewer lines. Now every San-Equip Septic Tank built to Com- 


@ UNDERWRITERS’ LABEL as evidence of factory inspection 
for complete compliance with the Commercial Standard. 

@ 20-YEAR GUARANTEE against failure due to corrosion 
or structural failure. 

@ HEAVY HOT-DIPPED COATING of mineral asphalt inside 


and out—plus an extra bituminous emulsion coating on 
all critical inner surfaces. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
mercial Standard specifications offers the following features: 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


Be prepared to meet the new FHA requirements by ordering 
your San-Equip Septic Tanks with the Underwriters’ Label 
NOW. Sold only through leading plumbing supply wholesalers. 


San-Equip 


SEPTIC TANKS 


Vega Industries Inc., San-Equip Division, Syracuse 5, N.Y. 


New Products 


(Continued from page 171) 
detergent-type liquid are located 
inside the door of the dishwater to 
facilitate refilling. The 4-oz reser- 
voir holds a six-month supply of 
liquid. The nozzle injects the wet- 
ting agent into the final rinse water 
automatically. The wetting agent 
breaks down the adhesive qualities 
of the water so that the water will 
run off the glassware, dishware and 
silverware immediately, without 
leaving spot-producing droplets. 

Manufacturer: Waste King Corp., 
3300 E. 50th St., Los Angeles. 


Colored Closet with 
Matching Seat 

A colored water closet with a 
matching seat has been introduced 
‘as a packaged combination by 
American-Standard. The combina- 
tion consists of the firm’s “Cadet” 
closet, made of vitreous china and 
featuring siphon jet action, and an 
alkyd molded seat, available in 
open or closed-front styles. The 
closet and seat are packaged and 
shipped in a single carton to sim- 
plify ordering, inventory and color 
match. The combination is avail- 
able in all the firm’s colors. “Ca- 
det” closets, in all the company’s 
colors plus white, will continue to 
be available without matching 
seats. 

Manufacturer: American-Stand- 
ard, Plumbing and Heating Div., 
40 W. 40th St., New York City 18. 


Packaged A-C Units 

A line of packaged water-cooled 
summer air conditioning units for — 
industrial and large commercial 


applications has been announced by 
Drayer-Hanson. The line consists 
of 742, 10, 15, 2242 30, 50 and 60-hp 
models, in velocity ranges of 3000 
to 24,000 cfm. Four models are mul- 
tiple-circuit units; three have sin- 
gle compressors. All models are . 
constructed in sections, permitting 
remote location of the condenser 
section. The compressor section 
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features copper tubing and alumi- 
num fin coils. Blowers are stati- 
cally and dynamically balanced. 

Manufacturer: Drayer-Hanson 
Div., National-U.S. Radiator Corp.. 
3301 Medford St., Los Angeles 63. 


Gos-Fired Furnace Series 

A series of lo-boy and hi-boy 
gas-fired furnaces for residential 
applications has been introduced 
by Armstrong Furnace. The units 
are designed for installation in 
cramped areas and, when matched 
with a blending return air drop, 
can be installed in the basement. 
Capacities range from 70,000 to 
150,000 Btu input. Year-round air 
conditioning can be achieved by 
attaching a cooling system. The 
furnaces are housed in a two-tone 
blue and gray cabinet. The unit 
is factory-assembled; controls are 
mounted, wired and enclosed. 

Manufacturer: Armstrong Fur- 
nace Co., 851 W. Third Ave., Co- 
lumbus, O. 


Sales Aids 


(Continued from center of page 32) 
its shower control. Design on the 
front of the rack simulates the 
design of the control. A die-cut 
easel in the back permits counter 
use, or an adhesive also provided 
permits wall mounting. The dis- 
play measures 814 by 834 by 1!% 
in. and is finished in black and sil- 
ver. 

Issued by: Powers Regulator 


Co., 3434 Oakton St., Skokie, III. 


Water Softener Booklet 


A consumer booklet describing 
the benefits of soft water has been 
announced by Lindsay. Titled 
“Better Living With Soft Water,” 
the booklet is available to contrac- 
tors. It answers the questions, 
what makes water hard; is all wa- 
ter equally hard; how do I know 
I have hard water; and should I 
soften both hot and cold water? 
Comparative costs of hard and soft- 
ened water applications are also 
listed. 

Issued by: The Lindsay Co., 
2855 Park Ave., Minneapolis 7. 


Water Supply Booklet 

A colorful consumer booklet 
aimed at answering questions about 
private water supply is being of- 
fered by F. E. Myers. The book- 
let contains charts and diagrams 
discussing various aspects of pri- 

(Please turn to top of page 174) 
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Speeds Up All 
peeds Up All Your Threading Jobs! 
Better threads, four times faster than you 
can cutthem by hand. That's the big reason 
why more and more contractors and main- 


tenance men choose this powerful Oster 


No. 432 Lightweight Champ. With 1” pipe, Builders of 


for example, you can cut off, ream and the World's Most 
thread in just 59 seconds—without work 
or strain. 

Get all of the facts about this machine Threading 
—the most versatile of all Oster Portables Equipment 
— from your nearby Oster Selective 
Distributor — or write direct for free 
literature and the names of your nearest 
distributors. 


Complete Line of 


other Models 
Catalog 


_ THE OSTER MANUFACTURING CO., 4396 East 289th St., Wickliffe (Cleveland), Ohio 
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This drive puts POWER int 
every hand pipe tool! — 
_ NEW WRENCHLESS FRONT CHUCK 
CENTERING 
4 9 P 4 
Champ 
REV. OFF FOR. a did 
PLENTY OF POWER TO THREAD, RANGE: %"to2” Pipe 
REAM, CUT OFF AND TURN UP FITT! WITH GEARED 2%" to 12" Pipe” 
NO. 432 
ightweight 
= 


CADWELL 


EASY TO 


FORGET 


Cadwell valves are ruggedly de- 
signed and built—your customer 
will quickly see that here is pro- 
tection he really needs. 


Precision design and construc- 
tion combine with careful test- 
ing and inspection to make every 
Cadwell valve uniformly perfect 
and quickly installed, 


You can depend on Cadwell 
valves to eliminate service calls 
and keep your customers satis 
tied, and safe 


Write for catalog or consult Domestic Engineering Catalog Directory 


CADWELL No. 25 


Self-closing temperature and 
pressure relief. Easy inspec- 
tion and cleaning without up- 
setting temperature and pres- 
sire setting. With or without 
test device and extension 
bulb. 850,000 BTU capacity. 
A. G. A. listed. 


CADWELL 
No. N-105 TL 


Self-closing temper- 
ature and pressure 
relief. With or 
without test lever 
400,000 BTU ca- 
pacity. A. G. A. 
Listed. 


CADWELL No. 75 


Adjustable 25 to 175 
Ib. pressure relief, with 
or without fusible plug 
for temperature relief. 


Perfection 


Floor and Ceiling Plates. All 
types and sizes to give a neat 
and finished appearance to all 
piping jobs. 


ESTABLISHED 1894 
THE BEATON & 


CADWELL 


MANUFACTURING CO. 
NEW BRITAIN, CONN 


Sales Aids 


(Continued from page 173) 
vate water supply, including im- 
portance of running water, correct 
selection of pump, various types 
of shallow and deep well pumps 
and proper planning of a water 
supply system. It also describes 
the company’s water systems, 
pumps and water conditioning 
equipment. 

Issued by: The F. E. Myers & 
Bro, Co., Ashland, O, 


Kitchen Folder 

A colorful folder that can be 
used as a selling and kitchen plan- 
ning work sheet for the contrac- 
tor's salesmen as 
mailing or hand-out pieco 
offered by Youngstown Kitchens 
The folder combines product pho 


is being 


tographs with ao plaaniny 
space, A checklist helps the house- 
wife rate her kitchen: full-colo 
illustrations show kitchen styles 
Back page gives a cartoon-type 
story of food waste disposers and 
dishwashers. When folded, the 
brochure measures 17 by 1144 in 

Issued by: Youngstown Kitch- 
ens Div... American-Standard, 
Warren, O 


Toilet Seat Display 


A two-sided counter and window 
display for its line of toilet seats 
has been announced by Century 
Products. The display is built to 
accommodate two seats and is de- 
signed to emphas‘z>? principal fea- 
tures and permit close customer 


PURITAN 


be 
= 


inspection. Color samples to match 
the 11 shades available are also 
shown. The display is available to 
contractors through wholesalers. 
Issued by: Century Products, 
Inc., 8219 Almira Ave., Cieveland 2. 
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Water Systems Selling Guide 
A guide to help the wholesale 
salesman in selling water syst2ms 
is being issued by Tait Mfg. Co. 
Titled “The $64,000,000 Challenge,” 
the guide is based on the projec- 
tion that this amount will be spent 
by rural and suburban families 
during the five-month period, May 
through September. As a related 
promotion, Tait is offering a dealer 


kit, available through wholesalers. 


It contains a window banner, news- 
paper ad mat, selection manual, in- 
structions for setting up operating 
displays and a book of sales aids, 
listing approximately 40 items. 
Issued by: The Tait Mfg. Co., 
500 Webster St., Dayton 1, O. 


Tube-Tee Display Board 

A new and exclusive one-piece 
tee and tailpiece assembly, Tube- 
Tee, recently introduced to the 
trade by the Connecticut Stamping 
and Bending Co., will now be dis- 
played on a newly designed coun- 
ter display board. With the actual 
one-piece tee and tailpiece mount- 
ed for point of purchase inspection, 
the manufacturer states that this 
new sales aid will help the stocking 
distributor introduce, show and 
sell Tube-Tee with a minimum of 
sales effort. (An item in DE’s April 
issue erroneously indicated that 
the new display board could be 
used by contractors.) 

Issued by: Connecticut Stamp- 
ing and Bending Co., 206 Newing- 
ton Avenue, New Britain, Conn. 


Wet Heat Booklet 

A 24-page consumer booklet en- 
titled “Your Wonderful Winters” 
is being offered by Kewanee Boil- 
er. In full color, the booklet tells 
the wet heat sales story and points 
out its advantages. It discusses 
baseboard panels, convectors, radi- 
ators and radiant heating coils. 
Temperature control is illustrated 
by a cutaway cartoon view of a 

(Please turn to top of page 176) 
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This 
modern THE 
. 

steel boiler BOILER” 


gets 


For detailed information 
about this steel boiler - 
catalog sheets, brochures, and 
specifications - write today 

to the Fitzgibbons Boiler 
Company, address below. 


The Fitzgibbons R-Z-U'Jr. 


engineered specifically for 
the larger residence and the smaller 
commercial or public building. 


Compact in size but big in performance. The ““R-Z-U" Junior Steel 
Boiler burns oil, gas or coal — no matter which fuel, the “R-Z-—U" 
Junior captures more of the heat and efficiently turns it into Btu's. 
Savings in fuel up to 25% are possible with this Fitzgibbons’ design. 

Installation is easy because the boiler is extremely compact. It can 
be located close to the chimney, since all cleaning and maintenance 
can be performed from the front through large gas-tight flue and 
fire doors. 

Domestic hot water supply for any purpose is constantly and effec- 
tively furnished through the famous Fitzgibbons ‘‘Tanksaver'’® —a 
finned, copper coil submerged in the boiler where the water is the 
hottest. 

Install the Fitzgibbons ““R-Z-U"’ Junior —a product of almost three- 
quarters of a century of good steel boiler design and construction — 
for a lifetime of low cost heating comfort for your customers. 


Fitzgibbons 


Boiler Company, Inc 


101 PARK AVENUE, NEW YORK 17, N. Y. 
DEPT. 50 
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SELL 
STOCK 


USE 


BUY 


SELL 


STOCK 


USE 


the best craftsmen always take 


HANGING 
AND 
FASTENING 
DEVICES 


Paine provides one source for all of your 
hanging and fastening requirements at the 
right prices. 


Paine has proven trade acceptance through 
its many years of specializing in its field. 
Abundant well organized Paine pricing and 
catalog literature makes the sale easier. 


Paine attractive functional packaging provides 
for case of handling, storage, and inventory. 


Paine quality products are designed and pro- 
duced so that their use will completely satisfy 
the craftsman who takes pride in his work. 


THE PAINE COMPANY, 9 Westgate Road, Addison, Illinois 
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Sales Aids 


(Continued from page 175) 
modern home. One section shows 
and describes the firm’s residential 
boilers and provides suggestions 
for buying a boiler. Two pages are 
devoted to summer air condition- 
ing with a wet heat system. 

Issued by: Kewanee Boiler Div., 
American-Standard, 101 Franklin 
St., Kewanee, III. 


Brass Goods Promotion 

A promotion program for its line 
of plumbers brass goods, available 
to both contractors and whole- 


salers, has been announced by Har- 
craft Brass. Theme of the program 
is built around “Miss Harcraft,” as 
the symbol of styling and beauty 
of the firm’s products. Aids avail- 
able include point-of-purchase dis- 
plays, envelope stuffers, ad re- 
prints, signs and window streamers. 
Issued by: Harcraft Brass, 19200 
S. Western, Torrance, Calif. END 


Good Reading 


(Continued from page 45) 
Plastic pipe catalog. Twelve- 
page, two-color catalog describes 


features and capacities of the firm’s 
new polyethylene plastic pipe, list- 
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ing tests conducted during its de- 
velopment. Also lists applications 
and typical installations. Charts 
describe sizes available and recom- 
mend _ installation procedures. 
Tables give weight and dimensions 
of various types. Pressure drop, 
physical properties and chemical 
resistance also are detailed. 
Available from: Orangeburg 
Mfg. Co., Inc., Orangeburg, N.J. 


Packaged air conditioner sheet. 
Two-page catalog sheet describes 
line of air-cooled packaged air con- 
ditioners for residential applica- 
tions. Printed in two colors, the 
data sheet contains product pho- 
tos and illustrates typical installa- 
tions. Engineering data given in- 
cludes roughing-in dimensions, 
ratings and condenser coil and 
compressor specifications. 

Available from: Thatcher Fur- 
nace Co., Garwood, N.J. 


Plumbing fixtures catalog. Bath- 
room, powder room and kitchen 
plumbing fixtures are discussed in 
52-page catalog. Describes and 
illustrates cast iron, porcelain-on- 
steel and vitreous china fixtures. 
Each page shows a large illustra- 


tion plus a smaller view with 
identified features, roughing-in 
drawings and specifications. Ap- 
plications and dimensions are also 
given. Printed in two colors. 

Available from: Ingersoll-Hum- 
phryes Div., Borg-Warner Corp., 
Mansfield, O. 


Pipe insulation bulletin. Speci- 
fications for firm’s slit, one-piece 
sectional molded mineral wool pipe 
insulation that snaps into place are 
presented in this three-color bulle- 
tin. Also describes insulating 
properties, applications and instal- 
lation methods. Thermal conduc- 
tivity is shown graphically. Lists 
recommended pipe thicknesses for 
(Please turn to center of page 178) 
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“THAT’S MY HENRY... 


I keep telling him, 
If you want it fixed right 
and fixed right away 
look under plumbers in the 
Yellow Pages!” 


THE AD SHOWN ABOVE is designed to stimulate more 
repair and remodeling business for you. It appeared in a recent 
issue of Coronet, read by over two-and-one-half million readers. 
And that’s just part of the nation-wide audience reached by the 
Yellow Pages campaign in leading consumer magazines. 


THIS PROMOTION wil! direct more and more customers to 
look in the Yellow Pages. That is why it makes sound sales sense 
for you to have your name and sales message where prospects 
look ...in the Yellow Pages of the telephone directory. 


Find Us Fast 
In The 


Yellow Pages 


This emblem on your trucks, store front, and in advertising 
tells prospects how to find you fast. Ask your Yellow Pages 
representative how you can use the emblem. Call your 
telephone business office. 
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LOWER PRICES 


CENTRIFUGALS 


® Install horizontally or 
vertically 


@ More sales on 


less inventory 


See your wholesale 
distributor or write for 
further information. 


DECATUR PUMP 
COMPANY 


33A ELK STREET 
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DECATUR, ILLINOIS 


Good Reading 


(Continued from page 177) 
industrial, commercial and institu- 
tional installations cn hct water, 
low-pressure steam, cold piping 
and dual temperature service. 

Available from: Baldwin-Hill 
Co., 214 Breunig, Trenton 2, N.J. 


Fractional horsepower motor 
bulletin. Full-color, 15-page bul- 
letin illustrates design features and 
components in integrated insula- 
tion system of general purpcse 
fractional horsepower motors. The 
motors are used in equipment 
manufacturing field on power tools, 
heating and ventilating equipment, 
compressors, fans, etc. Bulletin 
includes cutaway drawing of 
motor and describes production 


Yours FAP MOTORS 
GP evectaic 


fecilities, quality-control tests, ap- 
plication-engineering aids and 
small-motor service station plan. 

Available from: General Elec- 
tric Co., Schenectady 5, N. Y. 


Plumbing fixtures catalog. Firm's 
complete line of plumbing fixtures 
is described in 96-page catalog. 
Contains discussion and _illustra- 
tion of brass fixtures, vitreous chi- 
naware and steel enamel ware. 
Brief descriptions give pertinent 
technical features; dimensional 
drawings provide essential mea- 
surements and installation data. 
Cutaway drawings are used to iden- 
tify components. It is divided into 
six sections to expedite reference. 
A special section on “packaged” 
bathrooms is a major part. Two 
editions are offered: one is bound; 
the other is loose-leaf with lami- 
nated and tabbed index pages. 

Available from: Gerber Plumb- 
ing Fixtures Corp., 232 N. Clark 
St., Chicago 1. END 


NEW BURKS 
‘HV-3M, 4M, 


From as deep as 200’. 
Shallow or deep well. 
Appliance white. 
New Lower prices— 


more water per dollar. 


See your wholesale 
distributor or write for 
further information 


DECATUR PUMP 
COMPANY 


33B ELK STREET * DECATUR, ILLINOIS 
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es. 
wasting 


The clocks keep ticking 
away. We need your dol- 
lars to make each minute 
count in the fight against 
cancer. 


With $70, we can buy an 
eyepiece micrometer ... 
$48 buys a laboratory 
flowmeter...$15 buys an 
instrument sterilizer... 
$3.75,a hematocrit reader. 


Only you can decide how 
much you can afford to 
send. But send it today, 
to help us keep moving 
ahead in the struggle to 
save lives. 


Send a generous check to 
“Cancer” c/o your local 
Post Office. 


AMERICAN CANCER SOCIETY 
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News 


(Continued from bottom of page 60) 
cooperation from their manufactur- 
er-suppliers in setting pricing pol- 
icies. He referred particularly to 
the practice employed by some 
manufacturers of temporarily low- 
ering the price on their product, 
which, he said, compels wholesalers 
to buy in order to average out the 
cost of similar products in stock. 
“In a situation like this, every- 
body over-buys to remain competi- 
tive. This immediately creates a 
pressure on the secondary market 
for our dealers to buy materials for 
which they have no real need. 
“Thus,” he continued, “the pipe- 
lines fill up rapidly while nothing 
really substantial has been done 
at the consumer level to absorb 
these products.” 


a Stein suggested that—if a price 
reduction is called for—manufac- 
turers reduce that price at the con- 
sumer level. “This,” he continued, 
“would remove the temporary un- 
realistic profit spread which is re- 
flected in a trade discount.” 

Stein went on to outline the dan- 
gers of cutting prices to build vol- 
ume. “When the volume of busi- 
ness is static, no amount of price- 
cutting will produce any addition- 
al increase in sales. Discounts do 
nothing to promote sales but do 
give management the problem of 
coping with diminishing gross prof- 
its,” he declared. 


wGranted that price-cutting re- 
duces profits, then what path should 
the wholesaler pursue? “The mar- 
ket that offers the best opportuni- 
ty for selling at a profit is the ever- 
expanding modernization _ field,” 
emphasized Stein. 

“The All-Industry Modernization 
Committee must have our whole- 
hearted support. With the decline 
in new residential construction, the 
salvation for many of us whose 
whole volume has been in new 
work is to support the national ef- 
fort for more remodeling business.” 

Stein indicated that this can be 
best done by wholesalers working 
through local committees to imple- 
ment the programs set up at the 
national level. He also called for 
wholesalers to work closely with 
their contractor customers and to 

(Please turn to top of page 180) 


Look For and Ask For 
THE rj C O TRADE MARK 


Compare These Features 

1. Cast Strainers all Models 

2. Red brass columns. (85% cop- 
per) 

3. NEMA Standard Motors. 

4. 1/3 H.-P. Closed Top Motors 
all models 

5. Polished and Ground Shafting 

6. Powdered Bronze Pump Bear- 
ing. 

SPECIAL PUMPS 


AVAILABLE 


230 Volt AC and DC Motors. 

Mercury, Float or weight-operated switches. 
Va - % - 1 HP. industrial sump pumps. 
Effluent Pumps. 

Special Application Pumps. 


3280 MILLERS LANE 
LOUISVILLE 16, KY 
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Tap into more profitable | 
home remodeling jobs with 


Heavy Gouge Steel Integral-Finned 
Outside Jacket Tubing 


Heavy Gouge 
Copper Shell 


Rugged Octagon 
Wrench Grips 


COMPACTNESS plus CAPACITY 

The GENERAL AIll-Copper Tankless Water Heater is 
engineered to save valuable space . . . provide your 
customers with clean, continuous hot water at low cost. 
GENERAL’s unique ‘whirlpool spiral’ design packs 
more heating capacity into Jess space than bulkier heat- 
ers. Result: faster boiler water circulation . . . more 
uniform héat transfer ... greater heating efficiency. 


EASY ONE-MAN INSTALLATION 

Compact, space-saving GENERAL Tankless Heaters are 
quicker and simpler to install. No complicated piping— 
just tap into household steam or hot water boiler. 
What's more, rugged quality construction means trou- 
ble-free performance, no costly call-backs, and lasting 
customer satisfaction. 


A COMPLETE LINE 

Whether it’s remodeling or new construction .. there’s 
a right size and type GENERAL Tankless Water Heater 
to help you do a better, more profitable job. GF All- 
Copper Tankless Heaters are available in 8 sizes, from 
4 to 25 gpm. G-F Cast-Iron Tankless Heaters with ver- 
tical or horizontal coils, in 11 sizes, from 334 to 35 gpm. 


For full details, write for Catalog 22. General Fittings 
Company, Box 151B, East Greenwich, Rhode Island. 


GENERAL THERMOSTATIC MIXING VALVE 
Tempers Service Hot Water. Installs directly at 
boiler. Adjustable from 80° to 210°F. Only 3 
piping connections. No makeshift of cross-over 
connections. No bother with adapters. An extra 
sale that turns a quick profit for you! 


GENERAL FITTINGS 


COMPANY 


TANKLESS AND INSTANTANEOUS 
WATER HEATERS AND HEATING SPECIALTIES 


News eee continued from bottom of page 179 


encourage them to sell packaged remodeling and to 
use time-payment selling plans. 

“The modernization market, we know, is more 
profitable than new construction and can be the salva- 
tion for declining net profits,” he said. 

Stein went on to urge manufacturers to give the 
wholesaler better product knowledge, with the 
wholesaler, in turn, passing this information on to the 
dealer. He suggested that wholesalers carry a com- 
plete and adequate inventory, use modern warehouse- 
handling equipment, streamline their delivery serv- 
ices and display the latest in bathroom, heating and 
kitchen designs in modern well-kept showrooms. 

“Our future holds much in store for us,” he con- 
cluded. “New products, an expanding population, the 
demand for larger and better homes and the increas- 
ing momentum of modernization afford us a dynamic 
market. With this market we can all get our fair 
share of business at what can be reasonable profits, 
if we so will it.” 

M. W. Dennison, president of the American Insti- 
tute of Supply Assns., also was on hand to address 
the conference. 

Among other speakers were Francis Reinehr and 
George Wilkinson of the Geo. D. Wilkinson Co., New 
York management consultant firm, who discussed 
better management and the cost of doing business. 
Robin Bell, vice president of the Janitrol Div., Sur- 
face Combustion Corp., Columbus, O., discussed the 
development of gas heating in New England. 

In addition to Stein, other officers of the New Eng- 
land group are Roger Pope, F. W. Webb Mfg. Co., 
Boston, vice president; Eugene McAuliffe, McAuliffe 
& Burke Co., Boston, treasurer, and R. Louis Towne, 
executive director. END 

(NEWS is continued on page 184) 
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“About this one-way window that Mr. Benson 
installed—shouldn’t we be able to see out?” 
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YOU CAN’T BEAT 


Dave* SQY SY our new 5 Ft. tus 


AT ANY PRICE! 


5 or 4; Ft., or 46; 
—we ve got em 


in ANY color 


if 


Connecticut 
ELISHA ROBBIN 

76 Cumberland Rd. 
West Hartford, Conn. 
Phone—Adam 3-4296 


N. & S. Carolina & Va. 
SOLON D. SCRUGGS 
P. O. Box 2144 

S. Carolina 
one—3-1296 


Georgia, Ala. & E. Tenn. 


A 
Birmingham, Ala 


Maryland, D. of C., Delaware 


Phone—Ridgeway 40152 


Michigan, Toledo & No. Ind. 
W. Seven Mile Rd. 
Dewoit 19, Michigan 
Phone—Kenwood 3-6400 


Missouri & Kansas 
MR. KEN MORRIS 

4134 W. 72nd Terrace 
Prairie Village 15, Kansas 
Phone—Endicot 2-8708 


New England States 


MR. HARRY SOLTZ 


Mediord, Messachusetts TOP QUALITY MODERN DESIGN 


Phone—Mystic 


New York (except N. Y. City) ¢ THREE MOST POPULAR SIZES 


NEW 5 FT. STEEL TUB. (shown above) The best looking tub on the market 
today! 60” x 29” x 15”. 14-gauge, one-piece deep-drawn steel. Right or Left 
Hand drains available. 


P. O. Box 609 
Binghamton, New York 
Phone—7-4344 


Ohio & Kentucky 


Phone—Skyline 6-4496 


STANDARD 4% FT. (shown at left) Most popular 
size—clean modern design. Priced right! 54” x 29” 
x 15". 14-gauge, one piece deep-drawn steel. Right 
Kansas City. Mo. 54” and 46%" tubs Hand or Left Hand drains. 


a ee ee 462" ECONOMIZER. (shown at left) Best tub for the smaller bathroom. 


ee 4612" x 27” x 12”. 16-gauge, one piece deep-drawn steel. RH or LH drains. 


235 E. Ellet St. 


Oklahoma & Arkansas 
Donald Wilson 

F. H. WILSON & SONS 
2916 Oak St. 


Philadelphia, Pennsylvania 

Phones Chestnut Mili 1-098 * call Dave Kling... collect, naturally 

yg od One call to Dave, Coralware's new sales manager, and your plumbing ware problems 
ow hy wt are over. LAwndale 1-0820, Chicago ... or write for free folder to: 


New Orleans, Louisiana 
Phone—Magnolia 6-1651 


Western Pa. & West Virginia 
MR. DON 

254 16th A 

New Brighton, ‘Pennsylvania 
Phone—N. B. 1154 


CORALWARE 


MANUFACTURING COMPANY 
2401 S. Kolin Avenue Chicago 23, Illinois 


Canada 
AGENCIES 


Downsview, Ontario, Canada 
. Phone—Melrose 5-0170 
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For lasting heating and 
ventilating ducts —Wheeling 
sorlire’ Galvanized Sheets 


Here’s a galvanized sheet that will take. 
every bend, every fold and not crack its tight 
zinc coating. Wheeling sOFTITE looks better, 
lasts longer and gives service above and 
beyond the call of duty. 


For trouble-free supply lines— 
Wheeling Continuous Weld Pipe 


Here’s a pipe that threads easily, works eas- 
ily. It’s uniformly smooth, clean and round, 
made of Wheeling’s own special analysis 
steel. It’s the answer to long-lasting, depend- 
able pipe installations. 


call your Wheeling Distributor 


For the name of your Wheeling Distributor, 
contact the Wheeling sales office nearest you 
or write to Wheeling Steel Corporation, 
Wheeling, West Virginia. 


IT’S WHEELING STEEL 


District Sales Offices—Atianta, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Houston, New York, Philadelphia, St. Louis, San Francisco, Wheeling 
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that 


© Produces 50% greater draw-down 
when installed as instructed. 


® Is dual-protected against corrosion by 
baked-on Epon plastic coating over Armco 
Zincgrip* steel. 
* \s completely designed in shape, open- 
ings and fabrication to produce a superior 
water tank for domestic water systems. Brady 
tanks are tested and proved with thousands 
of installations in the field, and manufactured 
to rigid specifications exclusively for domestic 
water systems. Baked-on 
Epon 


Brady tanks are ‘ining 
better tanks 
that cost you 
substantially 
less Normal 


draw-down 


tank equipped with a Brady AV-80 control in- 
stead of a normal AV-30 control, functions 
exactly like an ordinary 42-gallon actual Brady 
capacity tank. Air 


For example, the Brady 28-gallon TV-42 E 


Control 


SPECIFICATIONS 


TANK BRADY ACTUAL REQUIRED SIZE OF BRADY | OPERATIONAL 
MODEL TANK SIZE (1) AIR VOLUME CONTROL (2) TANK SIZE 


the Brady water tank 
specifically engineered 
for domestic water systems 


TV-12 8.2 gal. plus AV-30 is equivalent to 12 gal 


TV-20 13.0 gal. plus AY-42 is equivalent to 20 gal. 


TV-30 19.8 gol. —_ plus AV-42 is equivalent to 30 gai. 


TV-42 28.0 gal. plus AV-80 is equivalent to 42 gal. 


TV-60 42.0 gal. _ plus AV-80 is equivalent to 62 gal. 


(1)—Provides performance of lorger service size tank shown 
under head “Operational Size Tank" when installed as instructed. 
(2)—For required size of Brady Air Volume Control for normal 
tank size operation, see BAC Form AV-100. 


For complete information write direct to: 


Brady 


AIR CONTROLS, ide 


18th & Ebright Streets, Muncie, Indiana 


* Registered Armco Steel Corp 
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Spud for 
float-type 
control 


50% greater 
draw-down 
obtained when 
recommended 
air control is 
used and 
system is 
installed as 
recommended 


To pump and 
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OR MORE ORDINARY UNIT HEATERS 


If you’re laying out a heating system for an odd-shaped 
building, there’s no need to spot a unit heater in every 
jog and wing. One Carrier “Clover Leaf” Unit Heater 
can probably handle the entire job! 

This exclusive Carrier heater discharges air in 2, 3 
or 4 directions at once. By simply adjusting the unit's 
louvers you can shape its air distribution pattern to 
suit your plans! 


Greater, more flexible heating coverage means one 
of these Carrier units can often do jobs that would call 
for two or more ordinary heaters. The result: important 
savings in equipment, installation and upkeep costs. 
Design your next heating system around the “Clover 
Leaf” and prove this for yourself. 


Carrier “Clover Leaf” Unit Heaters, for use with 
steam or hot water, come in 8 sizes: 55,000 to 600,000 
Btu/hr. For a complete catalog. call your Carrier 
representative. He’s listed in the Yellow Pages under 
“Heaters— Unit.” 


industrial heating + air conditioning + refrigeration 
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. City, has elected Robin A. Bell chairman of its Gas 


News « « «continued from center of page 180 
Gas Appliance Manufacturers Assn., New York 


Unit Heater and Duct Furnace Division. Bell is vice 
president of Surface Combustion Corp., Columbus, 
0. He joined the company in 1928 and has headed the 
Columbus operation since April, 1954. 


American Blower Div. of American-Standard, 
Detroit, has opened two new branch sales engineer- 
ing offices—one in Miami, Fla., and the other in 
Mobile, Ala. The new Miami office, located at 220 
Miracle Mile, will be managed by W. G. Harward. 
Leo S. Payne will manage the Mobile branch at 461 
Government St. 


American Supply & Mfg. Corp., Southampton, Pa., 
wholesaler firm, has added an industrial division to 
its enterprises. The new division will be managed by 


Edwin Wilson, Sr. 


Dunham-Bush Co., Inc., West Hartford, Conn., 
has announced the following changes in management: 
A. G. Zumbrun, Sr., has been elected vice president 
and a director; G. C. Mumford becomes assistant 
treasurer; and S. W. Mozley is now a member of the 
board of directors. Zumbrun and Mumford will serve 
as the top management cfficers of the Brunner Div.. 
Utica, N. Y., recently acquired by Dunham-Bush as 
a wholly owned subsidiary. 


Detroit Controls Corp., Detroit, reports that its 
Chicago regional office annual sales meeting in Oak 
Park, Ill., was highlighted by the presentation of the 
Du Pont residential air conditioning market survey. 
Salesmen attending the meeting also were shown 
several valve controls recently introduced by the 
firm. One was a diaphragm gas valve with a thermo- 
couple safety pilot and a pressure regulator. The 
other control was an air conditioning expansion valve 
with sweat connections and a wide tonnage range. 
(NEWS is continued on page 188) 
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“Don’t just stand there! Turn it off.” 
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For FIRST SECURITY... The security of 


steel pipe heating and cooling! 


Salt Lake City’s new First Security 
Building is ultra-modern in more than 
just appearance. It features dual zone 
air conditioning in which steel pipe 
serves for the steam, chilled water and 
condenser water lines throughout the 
12-floor heating and cooling system. 
Nearly a mile of steel pipe—40,000 
pounds— from the basement boiler and 
chiller installation to the penthouse 
condensers was required. 

Steel pipe is first choice for wet heat- 
ing ... proved in almost 70 years of hot 
water and steam heating applications. 
Its extended use in modern dual sys- 
tems for cooling as well as heating 
results, logically, from that acknow- 
ledged superiority. 

Yes, for heating and cooling, snow 
melting, fire sprinkler systems, plumb- 
ing, power, steam and air lines, irriga- 
tion, and structural purposes, it is the 
most widely used pipe in the world! 


Only Steel Pipe gives 
all these advantages! 


* Low cost with durability 

* Strength unexcelled for safety 

* Formable—bends readily 

* Weldable—easily, strongly 

* Threads smoothly, cleanly 

* Sound joints, welded or coupled 
* Grades, finishes for all purposes 


* Available everywhere from stock 


Steam boiler and water chiller equipment for 
the dual zone air conditioner are compactly 
housed among this maze of steel piping. 


Committee on 


STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 
150 East Forty-Second Street, New York 17, N. Y. 
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AIRTROL SYSTEM 


Get rid of air troubles for good—with a B&G Airtrol System on 
every hot water job! Tested and proved in thousands of installa- 
tions, this patented B&G product offers you a guaranteed answer 


to a problem never before satisfactorily solved! 


"B&G" Airtrol Systems are guaranteed to prevent the accumu- 
lation of air in heating units and prevent noises caused by en- 
trained air in the piping. In case of the failure of any B&G Airtrol 


System (within the U.S.A.) to operate correctly, when installed in 
accordance with our published instructions, we will provide, free 
of charge, the services of a factory-trained engineer who will 
supervise the changes required to produce satisfactory results. 


For complete information send for Bulletin No. HM-456. 


NEW BeG AIRTROL SIDE OUTLET 
BOILER FITTING 


This latest addition to Airtrol 
System equipment is made in 
four sizes to fit a wide range of 
side outlet boilers. 


——P&G 
py SA FLO-CONTROL 
VALVE 
COLD WATER SUPPLY 
BaG — 
PRESSURE B&G AIRTROL 
REDUCING VALE } FITTING 
TH BUILT-IN CHECK 
VALVE B&G ASME—= 
RELIEF VALVE AFTER MAKING UP 
B&G AIRTROL BOILER 
FITTING, PUSH ADJUST- 
ABLE TUBE DOWN AS 
FAR AS POSSIBLE 


RETURN FROM 
SYSTEM 


| 


B&G PuMP 


B&G 
COMPRESSION TANK 


B&G 
SA FLO-CONTROL 
VALVE 


&G 
TANK FITTING 7 PRESSURE 
REDUCING VALVE 
WITH BUILT-Im CHECK 
COLD WATER SUPPLY | 
B&G ASME—*, 
RELIEF VALVE 


THERMOMETER 
TAPPING % 


* 
RETURN FROM “B&G AIRTROL 
RADIATION BOILER FITTING 
FOR SIDE OUTLET 
BOILER 
| TUBE IS NOT 
ADJUSTABLE 


B&G pump 


| 


B&G Airtrol System installed on top outlet boiler. 


International headquarters for infor- 
mation on the cure of air troubles in 
hot water heating systems of any size 
—cottage to skyscraper. 


Installation of B&G Airtrol System on side outlet boiler. 


Bei & Gossett 


Oo M P A N 
EU-1, Morton Grove, 


Canadian Licensee: §. A. Armstrong Ltd., 
1400 O'Connor Drive, Toronto 16, Ontario, Canada 
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New Eljer steel bath design 
cuts installation costs! 


3-point suspension, similar to Eljer 
cast iron baths, simplifies any instal- 
lation, wall-hung or free-standing. 


Here’s more big news from Eljer! Now Eljer formed-steel 
baths (Westchester and Gateway models) have 3 bearing sur- 
faces, similar to Eljer cast iron baths. Thus any installation 

. wall-hung or free-standing . . . can be made more easily, 
quickly. 

These 3 bearing surfaces make the bath free-standing for 
fast positioning . . . give added strength and support... make 
it easier to provide a level installation on uneven solid floors. 
In addition, there are wall clips to anchor bath to studding. 

Get the full story on how these baths save you time and 
effort—assure sturdy, permanent installations. Contact your 
wholesaler or write Eljer Division of The Murray Corporation 
of America, Three Gateway Center, Pittsburgh 22, Pennsylvania, 


New brass line, too! 


Smartly styled and completely renew- 
able quality fittings for quality fixtures 
—another of the “extras” you get 
when you sell Eljer! 


Easy to install on uneven solid floors! With only 
3 bearing surfaces, these new Eljer baths may be shimmed 
level on uneven solid floors in far less time than other 
designs. Unique wall clips give added rigidity. 


DIVISION OF THE CORPORATION OF AMERICA 


QE ELJER- the only name you need to know in plumbing fixtures 
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It's the Same Force... 


But without the Gamble 
APCO # Soil Pipe 


mave IN SAND-LINED 


Centrifugal force is as old as time itself. APCO 
SAND SPUN SOIL PIPE meets applicable Federal 
and Commercial specifications. 


AIR TESTED UNDER WATER 


All APCO SAND SPUN PIPE is air pres- 
sure tested under water. Air testing is a 
rigid test and eliminates the possibility of 
leakage in service. 


CHEMICAL TESTS 


4 Frequent analyses are made of the iron 
going into APCO SAND SPUN SOIL 
PIPE to insure a strictly specification 
finished product. 


HYSICAL TESTS 

e Rockwell hardness tests are it possible to maintain a 
made to insure keeping the sand supply of exacting 
metal soft enough for easy consistency. 
cutting with cold chisel or 
pipe cutting tool. 


Talbot Strip Tests are made 
to determine the flexibili 
and elasticity of APC 
SAND SPUN pipe. 


e Sand Compression tests make 


Metal thicknesses are checked 
throughout the entire length 
of APCO SAND SPUN pipe. 


© Pipe weights are checked 
for conformity to Standard 
Specifications. 


So you are ASSURED getting the pipe you expect—and 
need: straight, seamless, smooth inside and out; easy to 
cut, handle and caulk; homogenized metal, with uniform 
thickness throughout each length and without sand holes, 
fins, burrs or splits. 


—— SEND FOR FOLDER D22 
>The CAST IRON SOIL PIPE 
> with the 


» End of the Hub Painted ORANGE 


APCO machine-made fittings go perfectly 
with APCO SAND SPUN pipe. 


ALABAMA PIPE COMPANY 


Offices in principal cities 
GENERAL OFFICES — ANNISTON, ALA. 


News «+ « continued from center of page 184 


Whirlpool Corp., St. Joseph, Mich., recently gradu- 
ated a group of its regional builder sales managers, 
regional utility sales managers and district managers 
from an intensive two-week kitchen training school 
here. The school featured 90 hours of training in such 
courses as product familiarization, price analysis, 
merchandising, Federal Housing Administration re- 
quirements, markets, complete kitchen planning and 
actual kitchen installation. The school featured a 
combination work-study approach, with students be- 
ing required to design and install kitchens. 


Pittsburgh Pipe and Coupling Co., Allison Park, 
Pa., has announced that the manufacturing capacity 
of its affiliate company, Canadian Coupling and Fit- 
tings, Ltd., Simcoe, Ont., has been doubled. The 
Canadian affiliate now produces a full line of stand- 
ard and line pipe and conduit couplings in sizes up to 
and including six inches, it was reported. 


Airtemp Div., Chrysler Corp., Dayton, O., has 
selected the Edgewater Gulf Hotel in Biloxi, Miss., as 
the site for a three-day national business conference 
next Nov. 11-13. More than 400 persons are expected 
to be on hand for the affair, including the firm’s dis- 
tributors, company executives and regional sales and 
engineering representatives. At the conference, the 
company will present its marketing plans for 1958. 


Slant-Fin Radiator Corp., Richmond Hill, N 
recently obtained a building adjacent to its facilities 
here to provide for increased production of its line 
of heating equipment. Melvin Dubin, president, said 
that increased orders for the firm’s 34-inch baseboard 
radiators, introduced less than a year ago, prompted 
the decision to expand. 


W. M. Johnson Co., plumbing and heating whole- 
saler in Huntington, W. Va., has sold its physical 
assets to the newly formed Tri-State Plumbing Sup- 
ply Co. The organizers of the Tri-State wholesaler 
firm are H. L. Godschalk, M. M. Godschalk and E. E. 
Winters. The W. M. Johnson property at 622-32 8th 
Avenue consists of about 36,000 square feet of space. 
It has been leased to the new firm, which will service 
the Tri-State area. 


American Home Laundry. Manufacturers Assn., 
Chicago, reports April, 1957, laundry appliance sales 
totaled 289,385 units, down 27 percent from March 
totals. Sales for the first four months of 1957 were 20 
percent lower than for the corresponding 1956 period. 
Combination washer-dryer sales for April totaled 
12,611 units, a 41 percent drop from March. No com- 
parable 1956 figures are available. April washer sales 
totaled 230,675 units, down 19 percent from March 
and 29 percent below April, 1956. Automatic and 
semi-automatic washer sales totaled 169,573 units, 20 
percent below March and 28 percent below April, 
1956. Sales of automatic clothes dryers in April 
totaled 42,850 units, 49 percent below March and 34 
percent below April a year ago. 

(NEWS is continued on page 190) 
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Upgrade your kitchen business 


with POLAR W 


Stainless steel 


Si k 
In 
, 
° 


Give yourself a selling edge, give your customer a 
better value with Polar stainless steel sinks — a product 
superiority that you can quickly see, easily feel and 
readily demonstrate. 


POLAR sinks are deep drawn — provide solid, 
one-piece construction free from all cracks that 
might harbor bacteria and encourage leaks. 


POLAR sinks are turned down on all four sides 
— an added operation that provides an extra 
measure of rigidity. 


' POLAR sinks have a machine polished interior — 
provide a lustrous finish second to none. 


POLAR sinks are heavily undercoated to make 
them extra quiet. 


POLAR sinks have rounded corners to make 
cleaning easy. 


POLAR sinks are made of heavy gauge nickel 
bearing stainless steel. 


POLAR sinks are flanged to fit Hudee frames to 
make installation a fast-running job. 


POLAR sinks are priced to make you highly 
competitive. 


Feature for feature, dollar for dollar, you'll find more 
product leadership, more selling power packed into 
Polar Ware than in any other line in the field. Write 
for an illustrated specification bulletin and the name of 
the wholesaler in your area who dis- 

tributes these first quality sinks. 


Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS. 
Merchandise Mart — Chicago 54, Room 1455 


*415 Lexington Ave. *123 S. Santa Fe Ave. 
New York 17, N.Y los Angeles 12, Calif. 


Offices in Other Principal Cities ‘Designates office and warehouse 
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‘Sales Representatives 


FURNAS PRESSURE SWITCHES GIVE 
YOU CORRECT CAPACITY for the JOB 


Now you can match the pump with the right 
pressure switch. Furnas Electric, standard for 
the industry, has combined long experience 
with sound design and engineering principles 
to offer you pressure switches for every do- 
mestic requirement up to 5 hp, 250 pounds 
pressure. All are U.L. listed, pressure adjust- 
able and available in a wide selection of en- 
closure styles. 


Write for Catalog 5516— 1077 McKee 
Street, Batavia, Illinois. 


-FURNAS ELECTRIC COMPANY 


A2 


= = 


5 


ARE ‘Dandard fo 
sal 
K 
in all Cities 
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Revolutionary New TC 
(Trve-Centering) Workholder 
centers all pipe, even over 
or under size 


No more crooked threads! 65R pre-sets to 
size by turn of TC Workholder gauge ring 
—tightens by palm-of-hand push on forged cam 

lever. All 3 jaws close together on pipe by one 

mechanical action. Always straight threads, 
jamproof, 1” to 2’’ with 1 set of dies, fast size 

change—only 65R offers you so much for 
your money. Buy it at your Supply House. 


F. S. The new TC workholder fits your present 65R! 
The Ridge Tool Company »* Elyria, Ohio, U.S.A. 


Straight Threads Every Time 


Allied Products Div. 


Felder appointed vice. president in charge of sales. 


News + « « continued from bottom of page 188 


Delco Appliance, Div. of General Motors Corp., 
Rochester, N. Y., recently previewed its new “cool 
school” training program here for dealers in the area. 
The training school, under the supervision of Richard 
T. Reddington, general service manager, will cover 
installation, operation and maintenance of the firm’s 
line of residential cooling equipment. After the Roch- 
ester preview, service engineers James Turner, Paul 
Brady and Gordon H. Diehl left for the South to 


conduct similar schools. 


The Liquefied Petroleum Gas Assn., Inc., Chicago, 
elected Talmage Lovelady, Pure Gas Service Co., 
Worland, Wyo., president at its recent annual con- 
vention in Chicago. Lovelady succeeds K. H. Dick- 
son of Uregas Service, Inc., Moberly, Mo. A. E. Bone, 
Malvern, Pa., was elected first vice president, and R. 
H. Wherry, Jesup, Ga., becomes second vice presi- 
dent. A. H. Menuet of the Skelly Oi] Co., Kansas City, 


was re-elected treasurer. 


Orr & Sembower, Inc., Reading, Pa., manufacturer 
of packaged boilers, and Consoiidated Edison Co. 
recently co-sponsored a three-day workshop session 
on gas combustion for contractors, local utilities, 
architects and engineers. The conference, held at 
Consolidated Edison’s classroom in Flushing, N. Y., 
highlighted the latest developments in gas-fired boil- 
er equipment in connection with natural and manu- 
factured gas as a fuel. Orr & Sembower engineers 
and field service personnel demonstrated techniques 
of gas combustion as well as efficiency factors utiliz- 
ing the company’s own packaged boiler equipment. 


The Black & Decker Mfg. Co., Towson, Md., manu- 
facturer of portable electric tools, has opened a new 
factory service and sales branch in Washington, D. C. 
Located at 2353 Rhode Island Ave., N. E., the new 
branch will serve Washington and adjacent areas of 
Maryland, Virginia and West Virginia. 


Names inthe News 


(For additional “Names in the News,” see page 58) 

Borg-Warner Corp., Ingersoll Steel Div., New 
Castle, Ind.—Howard E. Morison appointed vice 
president. 


Brown Co., Berlin, N. H.—Raymond E. LaPlante 
promoted to assistant manager of West Coast sales 
for the company’s fibre pipe line and other products. 
John C. Moore named Southwest representative for 
the Bermico Div. 


Carrier Corp., Syracuse, N. ¥.—David F. Forward 
named assistant sales promotion manager for the 


The Coroaire Heater Corp., Cleveland—Larry C. 


Eljer Div. of The Murray Corp. of America, Pitts- 
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burgh—J. J. Kammer named manager, mobile home 
sales. 


The Fairbanks Co., New York City—Named rep- 
resentatives are William J. Kaiser, Jr., in western 
New York and Leland L. Bogle in Tennessee, Ala- 
bama and northern Mississippi. 


Flexonics Corp., Maywood, Ill.—Robert F. Barge 
appointed sales engineer in industrial areas of Ohio, 
Pennsylvania and New York bordering Lake Erie 
and the St. Lawrence River. 


General Controls Co., Glendale, Calif.—Morris P. 
Stillinger promoted to assistant sales manager cf 
the Appliance Centrols Div. 


GMC Truck & Coach Div., General Motors Corp., 
Pontiac, Mich.—E. W. Jolly appointed truck fleet sales 
manager to be succeeded as Detroit zone manager 
by V. W. Jones. 


Hammond Brass Works, Hammond, Ind.—Eugene 
Zaleski appointed industrial representative in the 
Great Lakes region. 


Harcraft Brass, Division of Harvey Machine Co., 
Inc., Torrance, Calif—Appointed representatives are 
Ralph J. Lagerquist in unper New York state; 
J. A. Murphy & Co., Ine, Chicago, in northern 
Illinois, Iowa and Lak2 County, Ind.; and A. O. 
Holbrook Distributing Co., Detroit, in Michigan. 
Murphy & Co.’s warehouse facilities also will serve 
North and South Dakota, Nebraska, Kansas, Missouri, 
Kentucky, Wisconsin, Michigan, Ohio, Indiana, 
western Pennsylvania and West Virginia. Delfa, Inc., 
New York City, named export representative in 
Mexico, the Caribbean area, Central America, South 
America and the Philippine Islands. 


The Heil Co., Milwaukee—Heckler Bros., Pitts- 
burgh, appointed wholesaler in southwestern Pennsyl- 
vania. 
(NAMES are continued on page 192) 


Anew 
7OWNSEND 


“Please lady! Everybody is always pulling that ‘ol 
gag about us plumbers forgetting something.” 
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esefor straight right-angle 
cuts every time...the new 
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Wide-Roll 
Pipe Cutter 


fast true 
pipe cuts on 
your power drive 


Rolls are twice the 
usual width, double 
the bearing surface 
on pipe—sure straight 
start of cut... by 
hand or power drive— 
extra fast and easy. 
Pays you to see it 
before you buy your 
next cutter—at your 
Supply House. 


‘No. 201, to 1%” 
No. 202, 4" to 2” 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 
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WHAT! NO 
STANDBY LOSS? 


THAT’S RIGHT— 


JO-BLAST 


POWER-GAS BURNER 


ELIMINATES THE FUEL WASTE CAUSED 
BY UNCONTROLLED DRAFT 


When an atmospheric gas burner shuts off, the rush of 


draft air through the boiler or furnace carries heat with it 
up.the chimney...causing a serious waste of fuel. 


Since a burner is turned on and off several times an hour 
by the thermostat, a typical heating plant operates only 
about 2,000 hours of a 6,000 hour heating season. Hence, 
with an ordinary burner, “standby loss” occurs two-thirds 
of the time. 

In contrast, the Lo-BLAST Power Gas Burner does not 
depend upon natural draft, but upon air supplied by a 
small, guiet blower. It provides combustion air only when 
the burner és on! When the burner shuts off, only enough 
air for pilot combustion is admit- 
ted. The heating plant retains 
much of its heat between operating 
cycles. 

That’s why Lo-BLAST Burners 
average 10% less in operating 
cost. Capacitiés of 75,000 to 
20,000;000 BTU give complete 
coverage of residential, commer- 
cial and industrial fields. 


Lo-BLAST ECONOMITE 
The residential 
Lo-BLAST Burner— 
capacities 75,000— 
500,000 BTU. 


Send today for complete 
information on the 
Lo-BLAST Power Gas Burner 


MID-CONTINENT | 


|| METAL PRODUCTS CO. 
_ 1960 N. Clybourn Ave., Chicago 14, III. 


Names « « « continued from center of page 191 


Hupp Corp., Huppower Div., Detroit—Robert L. 
Plasko named sales engineer. 


Johnson Service Co., Milwaukee—Robert H. An- - 
derson promoted to Youngstown, O., branch manager. 


Kyova Fiber Pipe Co., Milwaukee—Jack M. Dollen- 
maier elected vice president in charge of marketing 
and sales. 


Les Tye Co., Fort Worth, Tex.—Wallace R. Hopkins 
appointed manager of new manufacturers’ represent- 
ative office in Dallas, to serve the Dallas-East Texas 
area. 


Lewin-Mathes Co., St. Louis—Appointed branch 
managers are Bill Herlihy in Tampa, Fla., and Dick 
Lowrey in Dallas, Tex. Al Dennison becomes man- 
ager of brass rod sales in New York City and Fred 
Bratt named rod and tube representative at the 
Detroit office. 


Lima Register Co., Lima, O.—Norman F. Jones 
named general manager. C. B. Armour promoted to 
sales manager to be succeeded as representative by Al 
Jevons, Feeding Hills, Mass. Charles E. Rihl named 
Philadelphia district representative. 


Line Material Industries, McGraw-Edison Co., 
Milwaukee—James C. Everhart promoted to vice 
president and general manager of the Illinois Edison 
Porcelain Division to be succeeded as manager of 
the fibre products plant in Sherman, Tex., by Walter 
Matzelevich. 


Maid-O’-Mist, Inc., Chicago—Appointed repre- 
sentatives are L. J. Rathbun, Peoria, in Illinois, and 
C. Victor Hanson, Minneapolis, in Iowa and Ne- 


braska. 


Marsh Heating Equipment Co., Skokie, Ill—Ap- 
pointed representatives are R. B. Sweet and As- 
sociates in Philadelphia and J. N. Doyle Co. in 
Colorado. 


McQuay, Inc., Minneapolis—G. G. Workinger ap- 
pointed general sales manager. Kenneth R. Lund- 
berg, who has been serving as acting sales manager, 
resumes his position as general manager of the Gren- 
ada, Miss., plant. 


Mitchell Mfg. Co., Division of Cory Corp., Chicago 
—Dallman Co., San Francisco, appointed distributor 
in northern California. 


Motor Wheel Corp., Appliance Div., Lansing, Mich. 
—Theodore D. O’Hearn named assistant advertising 
manager to succeed Max Hosmer, who has resigned. 


Mueller Climatrol, Div. of Worthington Corp., Mil- 
waukee—George D. Wookey named regional sales 
manager in California, Arizona and Nevada. 
(NAMES are continued on page 195) 
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HEATING 
EQUIPMENT 


e BASEBOARD *. 


WRITE FOR FREE CATALOGS 
"DEPT. D.E. 


of” 


BOOST YOUR PROFITS, CUT 


HEATING INSTALLATION COSTS CH ESTERTON 


GET THE STANDARD PLUMBERS 


HEATING BG) We GAUGE 
PACKAGE! ERS} GLASSES 


PATCO oil fired units are com- 
pletely wired and assembled 
ready for immediate installa- 
tion at prices competitive with 
warm air! You can make more . + Di Sco U NTS 
installations, bigger profits | 
with each installation. All a 
PATCO units are ASME approved. a SEND FOR PRICE LIST 

For your convenience, too, 
PATCO hot water baseboard and 7777 CHESTERTON CO. 
accessories are packaged in 6 ASHLAND ST. 
one carton. Copper tube, : me EVERETT 49, MASS. 
aluminum fin with complete solder bond 5 
element in another carton. 

Get more details on the profitable PATCO HEAT- 
ING PACKAGE. Write, wire or call 


PATCO 231 N. BREAD STREET cnesterton 
PHILADELPHIA 6, PA. , GAUGE GLASS CUTTER 


MFG. CO. W Alnut 5-2416 a SIMPLEST AND THE BEST 
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EMBASSY 
CONVECTORS 
b 
| >» EMBASSY STEEL PRODUCTS, | 
890 STANLEY AVE. BROOKLYN 8,N.Y. 
at 
193 


Our Motto: 


“MAKE THE 
BATH TUB 
KIT THE ROOM 


manufactures BATH TUBS in 


Write for 


ev. hi 
Middlev.lle, Michigan catalog sheet 


PLUMBINGWARE PROTECTS THE HEALTH OF THE NATION 
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UTMITIES 
CORPORATION 


The 


Kadeant™ FULLY AUTOMATIC 


WATER SOFTENER 
“Set it and Forget it” 


Quality Construction 


Polyethylene Salt 
Storage Tank — bids 
goodbye to corrosion 
and rust 


Heavy gauge steel 
Mineral Tank — hot dip 
galvanized throughout 
— baked gleaming 
long lasting finish 


200 Lb. Salt Storage 
Tank 


New Turbo-action 
Regeneration 


Easily installed — 
just plug into any 
110 volt outlet 


The TOWN and 
COUNTRY 


. it really is 
truly automatic.” 


All the soft water you want year in and year out 


The Radiant Electric Calendar clock — an integral part of 
the Radiant Water Softener — “takes over’ fully and com- 
pletely, automatically regenerates when it is supposed to 
and then returns to service. Only 2 moving parts for trouble 
free operation —the Radjant Electric Calendar and the 
Electric Control valve. 


The COMET 
Not Illustrated 


Semi-automatic 
WATER SOFTENER 


with the patented “Rinse 
Timer” control. A waterproof 
clock type movement — 
precision manufactured. 
Automatically returns tank 
to service when regeneration 
is complete. 


q The BUDGETEER 
Water Softener with 
the Radiant Single 
Control Valve 


Write for complete literature on other 
Radiant products 


RADIANT 


UTILITIES CORP. 
8817 18th Ave., Brooklyn 14, N.Y. 
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Names « « « continued from bottom of page 192 
The Paine Co., Addison, Ill.—Chase C. Coffey ap- 
pointed representative in Atlanta, Ga.; Charlotte, 
N. C.; New Orleans; and Houston, San Antonio and 
pons PLASTIC 
| Perfection Industries, Division of Hupp Corp.., S 
Cleveland—Named heating and air conditioning PIPE 


wholesalers are Furnace Supply Co., Birmingham, 
Ala., in Alabama; Noland Co., Augusta, Ga., in 16 
counties in Georgia and six counties in South Caro- 
lina around Augusta; and D. N. Latus Co., Helena. 
Mont., in Montana and northern Wyoming; Jordan 
Supply Co., Buffalo, N. Y.; R. D. Marshall Co., Albany, 
N. Y.; Coleman Electrical Co., Brooklyn, N. Y.; Lin- 
coln Supply Co., Syracuse, N. Y.: Ace Refrigeration 
Supplies, Inc., Miami, Fla.; and Harry F. Haldeman, 
Inc., Los Angeles. Appointed appliance wholesalers, 
handling space and portable heaters, ranges, water 
heaters and room air conditioners are Ohio Valle: 
Hardware Co., Evansville, Ind.. in Evansville; Lincoln 
Supply Co., Syracuse, N. Y., in Syracuse; Chillicothe 
Hardware Co., Chillicothe, O., in 20 central-southern 
Ohio counties; Endicott Co., Philadelphia, in eight 

4 Pennsylvania counties and in two New Jersey coun- 
ties; and J. George Fischer & Sons, Saginaw, Mich.. 
in Michigan counties from Saginaw county north. 


Permaglas Div., A. O. Smith Corp., Kankakee, Il.— 
Frank K. Toney, Charlotte, N. C., appointed utility 
specialist in southeastern United States. 


Purolator Products, Inc., Rahway, N. J.—John W 
Puth appointed advertising manager. 


Ramset Fastening System, Olin Mathieson Chemical 
Corp., New York City—Daniel H. Moller promoted to 
field sales manager to be succeeded as midwestern 
district sales manager by Ronald J. Kopf, who also 
will serve as special projects manager in addition to 

(NAMES are continued on page 198) 


Two 
types of 
worm drive 
plastic pipe clamps 


> | \ 


ALL STAINLESS — band, screw, and housing 
made of same series of stainless steel to elimi- 
nate galvanic action within clamp itself and 
provide maximum resistance to corrosion. 


GOLD SEAL —stainless steel band and hous- 
ing, double plated, steel screw, for installa- 
tions where maximum corrosion resistance is 
not required and price is a factor. 


Both Murray clamps develop an absolute 
seal around the pipe that is more than four 
times stronger than bursting pressure of 


the pipe. 


Engineered to 
| exert uniform URRA 
Welded 


pressure around 


entire pipe. CORPORATION construction — 
adds strength — 


11 W. PENNSYLVANIA AVENUE eliminates: 
TOWSON 4, MARYLAND crevice corrosion 


) 


CLAMPS 
| | 
D | 
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now that you 
have it... 


youUR 
CATALOG 


awe 
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5 Ways to Use Plumbing, Heating, Cooling Catalogs 


1. You can certainly mail it to your cus- 
tomers and prospects, but do you know who 
all of them are? Is your list up-to-date? 
Will they keep your catalog? Will they be 
able to find it WHEN they want to buy or 
specify? 


2. You cen have your salesmen pass it 
out, but salesmen are certainly high priced 
“paperboys.’’ Your salesmen can certainly 
use your catalog to good advantage, but 
you want to use your salesmen to good ad- 
vantage too. Isn’t this way a waste of a 
lot of expensive selling time? 


3. Pass it out at conventions and exposi- 
tions. Some of these people at conven- 
tions HAVE to be customers and prospects 
—and some of them WILL still have your 
catalog when they leave. But, what about 
the hundreds of copies you see lying in 
the aisles and wastebaskets? 


4. Mail it only on request. You're pretty 

well assured that you have an interested 

LE party when you mail it this way. But, this 

Gs i T certainly isn’t going out after the busi- 

. ness. And, what about all the people who 

don’t know your products, or name and 

address — but DO know those of your 
competitors? 


More information on the buying and 


specifying of plumbing, heating and 5. PUT IT IN DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY. Your cato- 


available. Our representative will be 


| then ifyi 
happy to provide you with it. 
Call (CALUMET 5-4680) or write (1801 ’ . 
PRAIRIE AVENUE, CHICAGO 16) YOUR customers and prospects. You can 
tat YOU oth vow be sure they‘ll find and use your catalog 
CATALOG. because DOMESTIC ENGINEERING Cat- 


alog Directory is the only single catalog 
source on the entire industry. They use 
DEC D every day — and have done so 
for 35 YEARS. 


DOMESTIC ENGINEERING CATALOG DIRECTORY 


1801 PRAIRIE AVE., CHICAGO 16, ILLINOIS 
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WALKER 
FUELSSAVER 


AUTOMATIC ORAFT 
REGULATOR 


DRAFT INDUCER 


Saves YOU MONEY! Saves TIME! 
COMBINES 2 DRAFT JOBS IN 1! 


Eliminates need for two installations 
by combining fan operated draft in- 
ducer with draft regulator control. 
Simple to install at any angle. 


FAMOUS DRAFT CONTROLS BY WALKER 
PRECISION ENGINEERED FOR QUALITY 


TYPE Z 

Dial ana Pointer adjustment—simplest 
design, easiest to adjust, maintains 
positive and accurate control under 
widest variation of stock draft. 


TYPE 

Universally accepted for space heaters, 
water heoters, trailer stoves, and all 
budget-priced heating equipment 


TYPE BB 


for commercial and industrial use. Actual 


three months, enough to more than 
pey total original investment cost. 


Extra rugged, heavy construction designed 


installation proved it cut fuel costs in only 


‘ ROYAL PURPLE MODEL 


Walker’s finest quality automatic draft 
regulator with all moving parts 
completely shielded from corrosion. 
Guecronteed performance. 


Walker's BBG Double Swing Control 


gas-fired and combination oil-gas 
' fired equipment. 


WALKER BBG DOUBLE SWING CONTROL 


regulates updroft, dissipates downdraft in 


VENTURI TOP FOR CHIMNEY CAPS 
i Unique Venturi design assures positive 


. for oil, gas or coal fired chimney 
vents. Patented pivots, balanced 
construction, guarantee maintenance — 
free long life. 


WALKER MFG. & SALES 


780 Penn Street, St. Joseph, Mo. 
CANADIAN DISTRIBUTORS 


E. H. Price, Ltd., 83 Robson St., Vancouver, B.C. 


© Automatic Draft regulators for small 
installations. 
© industrial Draft regulators for NAME 
schools, buildings, plants. 
© Double Swing Draft Control for Gas. 


QO Walker SHUR-FLO Draft Inducer. ADDRESS 
C) Royal Purple-Deluxe Controls for 

Deluxe Equipment. 
© Venturi Top Chimney Cap. CITY 


198 


elimination of downdraft at chimney top 


G. Mitchell & Co., 4215 Gascon St., Montreal, Quebec, 
E. H. Price, Ltd., McArthur St., Winnipeg, Manitoba, Canada 
Canada 


Mail Coupon for Complete Details Today! 


CORP. 


Canaca 


STATE 


Names continued from center oy pace 195 


his present position as product safety director. R. H. 
Benedict, Jr., promoted to manager of sales training 
and John W. Parsons becomes manager of:kiln gun 
sales, 


Republic Steel Kitchens, Republic Sieel Corp.. 
Canton, ©.— Appointed kitchen distributors are 
Houston-Starr Co., Pittsburgh, in Pittsburgh; Leste: 
K. Houser Distributing Co., Billings, Mont., in Mon- 
tana and northern Wyoming: Weinhzimer Suppl. 
Corp., Buffa'o, N. Y., in Buffalo; and £alina Supply 
Co., Saline, Kan., in nerthwestern Kansés. 


Rheem Miz. Ce.. Chicage—Sarle M. Jc: gensen and 
G. W. Mallatra t elected directors. Roy Strong named 
sales promotion manager for the southwest region of 
the Home Products Div. Albert E. Land. J: 
heating and air conditioning representative in Okla- 
homa, New Mexico and the nerti wert and central 
parts of Texas. Aprointed wholesalers are Tne Lewie 
David Co., Sullivan, Iil.. in central and southeastern 
Illincis; Weakley-Watscn Hardware Co.. Er: wnwoocd. 
Tex., in Brownwood. Abilene, San _— and Bic 
Springs: Winthrop Suprly Ce., Indianapolis. in In sil 
anapolis; Atlas Supply Co., Winston- ale 
water heaters; Southern Pipe & Supply Co., “etd 
Meridian, Miss.. f central air 
Brown Roberts Hardware Cx 


Shreveport, Alexandri: 


named 


conditioning: and 
Alexancria, La., in 
. Lafayette and Lake Charles. 


The Rittling Corp., Buffalo, N. Y.—Appointed 
representatives are J. H. ene Cincinnati. O.; 
Tenaire, Inc.. Phoenix. Ariz.: H. Welch. Seattle, 
Wash.; D. M. Allen Co., Kansas Citv, Mo., and Mid- 
west Sales Co., St. Loui. 


Ruud Mfz. Co., Kalamazoo, Mich.—Richard T. Mad- 
den named western Pennsylvania district representa- 
tive. 


Sherman Products, Ine. Reyal Oak, Mich.—Ap- 
pointed sales and service representatives are Ralph 
L. Tennant, Boise, Ida.; Lauren F. Moore, Berkeley, 
Calif.; Warren C. Simon, Wilmington, Del.: Joe C. 
Cox, Nixa, Mo.; Wayland G. Martin, Jacksonville, 
Fla.; W. E. Blackburn, Jr., Indianapolis, Ind.; 
P. Haar, Robbinsdale, Minn.: 
Minneapolis. 


James 


and Roy C. Nicholson, 


Skuttle Mfg. Co., Milford, Mich.—W illiam D. Bogh. 
La Mirada, Calif.. 


fornia, Nevada and Arizona. 


appointed representative in Cali- 


Jay R. Smith Mfg. Co., Union, N. &. uis Blender- 
mann appointed director of research and engineer- 
ing. 


Swedish Crucible Stee! Co., Olsonite Toilet Sea‘ 
Division, Detroit—West and Lasley. Manufacturers’ 
Representatives, Chicago, named re; itative i 


(NAMES are continued on page 200) 
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__there’s a... 
: WALKER DRAFT CONTROL 
for Every Heating Purpose 
OVER 25,000,000. NOW IN USE 
| WALKER | 
Shur-Flo 
; 
| 
i 
| 
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in your HOT WATER GENERATOR 


TANKS 
SMOKESTACKS 
PIPING 

WATER HEATERS 
BREECHING 
PLATE WORK 
BOILERS 


FINNIGAN C0. 


A Siw. ATLANTA 


Here is a Hot Water Generator that will give you 
the maximum in efficiency! More hot water at less 
operating cost. Quality of constructions is your 
assurance of the maximum operating efficiency 
from your FINNIGAN equipment. Adaptable to 
any type operation—built to your specification in 
capacities from 66 to 5,000 gallons, FINNIGAN 
Hot Water Generators are made from the finest 
material and contain copper removable-coil heat- 
ing clement. They are equipped with large size tap- 
pings which can be bushed to fit any job. 


Call, wire or write today for fur- 
ther information . . . there is no 
obligation. 


Spar Self-feedi 
RATCHET REAMER 


‘Proved best by thousands of 
users years Qn 


NO PUSHING/ 
which feed the tool into the pipe 


551 S.W. 47th ST., MIAMI, FLA 
P.O. BOX 6025, HOUSTON 6, TEXAS 
4431 MAPLE AVE., DALLAS 9, TEXAS 
P.O. BOX 2527, JACKSONVILLE, FLA 
4108 C. ST., LITTLE ROCK, ARK. 


This is the Year... 


to sell new heating equipment to replace millions of heating systems now 
antiquated or that are no longer efficient and that are costing 
the home owners real money! 


This 
iS 

the 

Unit 


to sell to 
give your customers more for 


their money in fuel economy, comfort and 
convenience than they have ever known before! 


THE BETHLEHEM 


DYNATHERM 


offers everything millions of home owners want in a heating plant More 
for their money in Fuel Economy—-Saves 40% and more Actually pay: 
for itself in 5 years! Year ‘round domestic hot water at economical costs 
Most efficient heating plant on the market Dependable, uninterrupted 
service Minimum installation cost! 


Why not get started now selling this outstanding Package Unit 


your share of this profitable “‘Replacement’’ business! 
diately for full information! 


BETHLEHEM FOUNDRY & MACHINE CO. 


and get 
Wire or write imme 


BETHLEHEM, PENNSYLVANIA 
3714 14th ST.. WASHINGTON, D.C. 4054 THALIA AVE., NEW ORLEANS, LA 


230 North Torrence St. Chariotte,N.C. 4! &. 42nd ST.. NEW YORK 17, N.Y 
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NOW! A NEW KIND OF 
POLYETHYLENE PIPE 


IT’S STRONGER, 
LIGHTER IN WEIGHT, 


High Density, All Virgin Materials 


At Reasonable Cost 
IN 75+ - 1003 - 1253 CLASSES 


Super Pi-Mar is made of a special blend 
of all-virgin high density and conventional 
polyethylenes for commercial and resi- 
dential applications. It’s tougher, lighter 
in weight than conventional tubing and 
it’s coilable. Super Pi-Mar can be se- 
curely joined at all unions with special 
clamps and carries the National Sanita- 
tion Foundation Testing Laboratory Seal 
of Approval. 


PYRAMID 
INDUSTRIES, INC. 


ERIE, PENNSYLVANIA 


WAREHOUSES IN THE FOLLOWING CITIES 


Albany, N. Y. 
Pittsburgh, Pa. 
Kansas City, Mo. 
Charlotte, N. C. 
Chicago, Il. 


Boston, Mass. 
Cleveland, Ohio 
Philadelphia, Pa. 
Dallas, Texas 
Atlanta, Ga. 


Names « « « continued from bottom of page 198 


Wisconsin in addition to its current northern Illinois 
territory; and R. B. Arnold, Houston, appointed rep- 
resentative in southern Texas for the plastics division. 


The Trane Co., La Crosse, Wis—Richard Schiewetz 
named general manager of the new Clarksville, Tenn., 
plant. John Kennedy named manager of the indus- 
trial engineering department. Fred Manget, Jr., 
named New Orleans sales office manager to succeed 
William D. Graham, Sr., who has retired. Appointed 
representatives are William C. Laughlin, in Houston, 
Tex.; Edward P. Ouellettee in Boston, and William J. 
Yutz in Louisville, Ky. Florida Weathermakers, Inc., 
Jacksonville, Fla., named distributor for packaged air 
conditioning equipment. 


Typhoon Air Conditioning Co., Div. of Hupp Corp., 
Brooklyn, N. Y.—Arthur H. Farr appointed assistant 
to the president. Peerless Pacific Co., Portland, Ore., 
named distributor. 


Waste King Corp., Los Angeles—Appointed dis- 
tributors are Crane Co., Salt Lake City, Utah; Gray- 
bar Electric Co., Chicago; Crane-O’Fallon Co., Den- 
ver, Colo.; Charles H. Tisch, Inc., Brooklyn, N. Y.: 
Gray Sales Co., Summerville, Mass.; and Gray Supply 
Co., Springfield, Mass. 


Westinghouse Electric Corp., Pittsburgh—John C. 
Feick, Jr., has been appointed assistant to the vice 
president in charge of the air conditioning division. 


Whirlpool Corp., St. Joseph, Mich.—Appointed 
district managers are William P. Mackle, Donald W. 
McAlpine and Mark Stites. Promoted to regional 
air conditioning specialists are Herbert C. Klapp, T. 
W. Cobbledick and John M. Keller. G. James Ala- 
back appointed director of engineering of the St. 
Joseph division. 

(NAMES are continued on page 205) 
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Once again... 

top honors go fo 
Domestic Engineering 
for outstanding 
editorial performance 


in the Nineteenth a 
Compete 


What this award means 


@® TO THE SUBSCRIBER 
@® TO THE ADVERTISER 
@® TO THE INDUSTRY... 


3 
| 
a >. 
whe: rst ward 
difortal Achtenement 
4 


Yo 


Merchandising 
Trade & Export 
Publications 


For the best 
series of articles 

published during the 
period ending Dec. 31,1956 


Domestic Engineering 


Editorial Achievement 
in the Nineteenth Annual 
Editorial Competition 


Conducted by 


INDUSTRIAL MARKETING 


For more than half a century, Domestic Engineering 
has done much to improve and upgrade the Plumbing 
and Heating Industry. Most recently, in the past five 
years, the revealing and detailing of the remodeling 
market confirms Domestic Engineering's impact upon 
this industry. 


Today, remodeling has become the “bigger half" 
of the market, offering more profit, far greater poten- 
tial than new construction, The editorial development 
behind this program has required continuity, dramatic 
presentation and an effective blue print to guide the 
industry in its drive for remodeling business. These 
have been supplied in Domestic Engineering’s famous 
Bay City Story, which defined the market; in its Book 
of Remodeling, which showed how to sell it; in its 
Big Push Remodeling Campaign, which has rallied 
the industry to its greatest opportunity; and in a 


continuing series of features on this, the industry's 
most important business subject presented month after 
month, 


This is the kind of leadership, translated into edi- 
torial performance, that has once again earned for 
Domestic Engineering the most cherished honor in the 
field of publishing. It is with a deep sense of gratitude 
to the judges and responsibility to its industry, that 
Domestic Engineering acknowledges its 16th Award 
in Industrial Marketing’s 19th Annual Editorial 
Achievement Competition. 


The most significant results of this editorial achieve- 
ment are readership . . . subscriber interest unparalleled 
in the plumbing, heating, cooling field . . . and an 
abiding confidence in the value of what is seen and 
read in the editorial and advertising pages of Domestic 
Engineering. 


j 
4 


What this award means 


TO THE SUBSCRIBER this top award serves to confirm 
once again the high character of Domestic Engineering's 
editorial content. It is indicative of the constructive 
guidance and assistance the subscriber is assured of 
in this, his industry's leading business magazine. 


TO THE ADVERTISER this award has a special signifi- 
cance. In effect it places an authoritative stamp of 
approval on the type of editorial features which appear 
in close proximity to his product messages. Editorial 
content of this calibre has gained the utmost confidence 
of Domestic Engineering's subscribers and this confi- 
dence is reflected in their receptive attitude toward the 
advertisers’ products. 


TO THE INDUSTRY as a whole this award, and the 
15 which preceded it, are symbolic of the progress of 
the plumbing-heating-cooling industry. These high hon- 
ors have come to Domestic Engineering in recognition 
of the many outstanding editorial programs in which the 
contractor-dealer, the wholesaler and the manufacturer 
have wholeheartedly participated for the betterment of 
this industry. 


‘ 
vs 
J 
i bs 
Birst Award 
= 
Achievement 
in the Nineteenth Annual 
Editorial Competition 
i 


Each year, in national competition among 
hundreds of leading business magazines, a 
panel of top-ranking experts selects those 
publications with the most outstanding record 
of editorial accomplishment and which have 
made the greatest contributions to the ad- 


Domestic Engineering 
Merchandising 
Trade & Export First @w ar 
Editorial Achievement 
For the best in 
series of articles Editorial Conmpetition 


published during the 
period ending Dec. 31,1956 


Conducted by 
IMDUSTRIAL MARKETING 


vancement of the industries that they serve. 
Now, for the 16th time in 19 competitions 
this highest honor in business paper publish- 
ing has come to Domestic Engineering in 
recognition of another of its many all-industry 
editorial programs. This is a record that has 
been neither equaled nor approached by any 
other business magazine in the field. 
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MBC’s 
White Products Corp., Middleville, Mich.—D. B. 
Jones named field sales manager. ~ au Cc et Ss t+ ave 


Eureka Williams Corp., New York City—Walter C. 
Olsen appointed advertising manager for the Williams 
Division, 


Wolverine Tube, Div. of Calumet & Hecla, Inc., 
Detroit—George E. Reade appointed representative 
in Chicago. 


John Wood Co., Heater & Tank Div., Conshohocken, 
Pa.—Appointed representatives are Don Gibson in 
Cleveland; Erskine E. Traynham in southern Virginia, 
North and South Carolina and eastern Tennessee; and 
John Q. Woodruff in Utah, Montana, Nevada, Idaho 
and western Wyoming. 


Valves 


Eliminates... 


dripping faucets ! 
. +» leaking stem packing ! 
. + hard operating stems ! 


Yardley Plastics Co., Columbus, O.—William R. 
Hite named sales promotion manager. 


York Corp., Subsidiary of Borg-Warner Corp., 
York, Pa.—Appointed distributors are Providence 
Electric Co., Inc., Providence, R.I.; Ajax Philadelphia, 
Inc., Philadelphia, and Service Parts Co., Melrose 
Park, Ill. 


Youngstown Kitchens, Div. of American-Standard, | 
Warren, O.—A. D. LeMonte named director of market | 
research and product development. Other persons 
in the new department are Sam K. Wald, chief en- 
gineer of product design and development, and John 
B. Byers, who has been named assistant research 
director. Robert T. Kelley, Jr., appointed regional 


manager in the Phoenix, Ariz., area. Named distribu- 
tors are E. T. Donahue, Inc., in Rochester, N. Y., and 
Cunningham Distributing, Inc., in El Paso, Tex. 


eee All moving parts of 
the MBC Flomaster Valve are contained in a 
single, shielded cartridge. This cartridge does not 


Zoeller Co., Louisville, Ky.—Johnson and Davisson 
turn causing wear on bibb washers, seats and packing. 


Co., Elkhart, Ind., appointed representative in north- 
ern Indiana and Michigan. END 


...A precisely molded Neoprene "O" Ring, which is 


ees practically wear-proof, prevents fluids from reaching 
moving parts. 


... After tests equivalent to 50 years’ service, against 
water pressure of 1,000 p.s.i., Flomaster Valves 
| showed but negligible wear. No wear was detectible 
on the "O" Ring. Bibb washers last 5-times longer 
than on conventional stem faucets. 


Flomaster Valves are now 
available for all types of 
M-B-C Faucets. Long lasting 
. . Trouble Free! 


Michigan Brass Co. 
Grand Haven, Mich. 7 


* Full information 
through your jobber 
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That is one of the reasons why 
United States fixtures are so 
acceptable to the consumer 
. SO easy to sell. The rigid 
inspection and fine work- 
manship pay off in permanent 
customer satisfaction. 


The brilliant enamel finish, in 
both white and colors, and the 
modern but conservative de- 
signs explain why United 
States fixtures are found in 
the finest homes everywhere. 


But with all this deluxe qual- 
ity they are priced to sell. 
You can make no mistake 
by stocking U. S. Fixtures. 
They have every feature to 
make them the best profit- 
getters on the market. 


Here's a New Yardstick for Measuring 
the Quality of Flexible Plastic Pipe 


USERS OF PLASTIC PIPE now have a new yard- 
stick by which they can measure quality plastic 
pipe. The Department of Commerce has issued a 
revised commercial standard for flexible poly- 
ethylene plastic pipe. After careful review by the 
U. S. Bureau of Standards, and with the coopera- 
tion of the Pipe Standards Committee of the 
Society of the Plastics Industry, the revised 
CS 197-57 was developed. 

One of the major revisions is the new require- 
ment that “all pipes shall meet the specifications 
of the National Sanitation Foundation. These 
specifications require that the pipe shall be manu- 
factured of virgin polyethylene, that no scrap ma- 
terial has been used and that it is satisfactory for 
potable water.” 

Other purposes of this revised standard are “to 
establish on a national basis standard dimensions 
and certain significant quality requirements for 
black, flexible polyethylene plastic pipe for the 
information of producers, distributors and users, 
and to promote understanding between buyers 
and sellers.”” Contained in the new standard are 
dimensional tolerances for flexible polyethylene 
plastic pipe, ranging from 1% to 6 inches in size. 

Also included are testing procedures for quick 
burst test, slow burst test and environmental 
cracking test. In the appendix of the standard is 
a section on recommended working pressures that 
says: 

“Experience of the industry indicates that poly- 
ethylene pipe meeting this specification in all 
respects will give satisfactory service over a long 
period of time at the working pressures given in 
this table. It should be recognized, however, that 
the values in this table are recommended work- 


Recommended working pressures at 73.4F 


Nominal Size Series 1 Series 2 Series 3 
Inches psi psi psi 


ees and many other items can be ordered in CONSOLIDATED 100 75 100 

SHIPMENTS, cutting freight charges and giving you a bigger 83 75 100 

profit margin. You can order smaller quantities more often. 78 15 100 

SEND IN THE COUPON BELOW FOR COMPLETE DETAILS. 65 pee 100 


PLUMBING FIXTURE CORPORATION 
307 N. FRONT ST., COLUMBUS, OHIO 


Please send me the U. S. Plumbing 
Fixture Catalog 


Name 


ing pressures and are not requirements of this 
specification. No short-time laboratory test that 
will reliably predict service-life has been devel- 
oped to date, but the Society of the Plastics 


Address 


City Zone State 


“SbpdAabheobbebeeeensesesesenncs e* (Please turn to top of page 208) 
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PROTECT YOUR VALVE INVESTMENT 


Specify 
and be sure you get 


JENKINS 


PUBLIC 
WASHROOMS 


Pedal Operated 
Chicago Faucets 


Here’s an idea that is opening up a brand new 
market, in public washrooms everywhere. It is 
gaining in popularity all the time. 

Chicago Pedal Faucets are the only true sani- 
tary faucets for public use. They ole the ulti- 
mate in convenience also. One foot controls 
both water flow and temperature, leaving both 


MADE BY THE ORIGINATORS OF RENEWABLE DISC VALVES hands free. And they still permit all the econo- 


Jenkins Bros. has remained the leader in composition mies of water and fuel that come with self-clos- 
disc development and production since 1864, when the first ing valves. 
Both wall mounted 
renewable disc valve was introduced. 


and floor mounted 
models available. Pedals 
swing up out of the way 
when cleaning floors. 
The operating units pro- 
vide all the trouble-free 
service for which 
Chicago Faucets are so 
justly famed. 


THE CHICAGO FAUCET CO, 
Chicago 39, Ill. 


THE ONLY MANUFACTURER OF BOTH VALVES AND DISCS 

Jenkins Bros. devotes continuous laboratory and field 
research to disc improvement through use of new com- 
pounds, and new production techniques. 


WRITE FOR NEW GUIDE FOR DISC SELECTION 

Describes all Jenkins Discs, and their applications for 
steam, hot and cold water, air, gas, oil, gasoline . . . includ- 
ing the new TEFLON® DISC for lasting, dependable control 
of oxygen and other gases, solvents, acids, alkalies, and 
other chemicals,—and for liquid food and similar services. 


Chicago Faucet Products 
ore distributed through 
the plumbing trade ex- 
clusively. 


Ask your Jenkins Valve Distributor for Disc Folder Form 
203, or write: Jenkins Bros., 100 Park Ave., New York 17. 


FOR HIGHEST EFFICIENCY USE JENKINS DISCS IN 


JENKINS VALVES 


LOOK FOR THE JENKINS DIAMOND 
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LAUNDRY 
TRAY PUMPS 
AND 


S UM P 
PUMPS 


NEPTUNE LAUNDRY TRAY PUMPS 


are engineered to meet the long-sought 
pumping requirements of thousands of 
homes where no sewage is available or 
where both laundry trays and washing ma- 
chines are below sewer level. 


NEPTUNE SUMP PUMPS are renowned 


for their long-lasting, dependable efficiency. 
Engineered and manufactured with great 
precision, the NEPTUNE line of Sump 
Pumps is rugged, rustproof and automatic. 
Capacities to 3600 gal. per hr. 

SEND FOR DESCRIPTIVE FOLDER TODAY! J 


NEPTUNE 


4912 North 6th Street 
PHILADELPHIA 20, PA. 


WILMINGTON 


HUB TOP DRAINAGE FITTINGS 


Series 201 - 216 


These Fittings are 
A made in both extra 
F-201_ heavy and standard 
weight patterns. F-206 
All types are carried in stock for convenience 
of immediate shipment. Packed in bags for 
bulk shipment. 


Write for Complete Catalog 


LOOK FOR THE 


The Wilmington Casting Company 


(Continued from bottom of page 206) 
Industry is conducting a research program to 
develop such a test. It is the intention of the 
industry to revise this commercial standard to 
include a service-life test when one is available.” 


The requirements of the National Sanitation 
Foundation were arrived at after four years of 
testing by this organization, which is headquar- 
tered at the School of Public Health at the Uni- 
versity of Michigan. Upon completion of this 
testing, which was sponsored by pipe manufac- 
turers and pipe raw material manufacturers who 
are members of the Society, standards were 
established on the manufacture of plastic pipe 
that is suitable for drinking water. 

Plastic pipe meeting these specifications may 
be labeled as “NSF Approved for Drinking 
Water.” The results of the NSF’s testing were 
reported in Domestic ENGINEERING’s January is- 
sue and are available in a report titled, “A Study 
of Plastic Pipe For Potable Water Supply.” The 
research upon which this report was based was 
supervised by a committee of leading men in the 
public health and water works fields in addition to 
representatives of the plastics manufacturing and 
pipe extrusion fields. 

All pipe meeting the specifications of CS 197-57 
shall “show the size, series identification, manu- 
facturer’s name and trade brand and the designa- 
tion, ‘CS 197-57, spaced at intervals of not more 
than 20 feet. It shall also include the seal of ap- 
proval, or the NSF mark, of the National Sanita- 
tion Foundation, spaced at intervals specified by 
the NSF regulations,” according to the Depart- 
ment of Commerce. 

Copies of CS 197-57 are available from the 
Superintendent of Documents, U. S. Government 
Printing Office, Washington 25, D. C., for 10 cents 
a copy. Copies of NSF’s “A Study of Plastic Pipe 
for Potable Water Supply” are available from the 
Society of the Plastics Industry, 250 Park Ave- 
nue, New York City 17, for $1.00 a copy. END 


19 Men Graduate from First Session 


of Dealer Development School 
(Continued from center of page 97) 

ment and merchandising techniques, and to take 

the development story to contractor-dealers. 

Here’s how the first DDI went: 

Orientation (lst day): Welcome—James H. 
Peery; DDI course outline—Wade Cloyd; objec- 
tives of DDI— James H. Peery; history of heating 
and plumbing marketing—Hal Bergdahl (Crane 
Co.); why develop retailers—Homer Andrews 
(director of market research, National-U.S. Radi- 
ator); what makes a “good retailer”—Bob Custer 
(retailing representative, American-Standard) ; 
and why “sell through service’—Gen Florez 

(Please turn to top of page 211) 
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-.e-machine-cast soil pipe and fittings 


® Somerville soil pipe has long been 
recognized for top quality. Now, 
pneumatic machine-cast process 
gives unsurpassed uniformity. Select 
from a complete line of soil pipe, 
fittings and specialties. 


Member Cast Iron i Soil Pipe Institute 


*Trade-Mark 


SOMERVILLE IRON WORKS 


so IPE « TTINGS SPECIALTIES 
PLANT AND SALES OFFICE: CHATTANOOGA, TENNESSEE 


NOW'S THE TIME | 
to Remodel Bathrooms 


WITH 
GUARANTEED QUALITY 


SENTRY Uitreous CHINA 


COMBINATIONS AND LAVATORIES 


COMPETITIVELY PRICED FOR 
YOUR REPLACEMENT JOBS! 


The Belmont Closet Combination, 
shown here, together with other 
beautifully designed SENTRY closet 
combinations, are well worth speci- | 
fying for those remodeling jobs— | 


and profitable, too. These syphon OAKUM and 

action, wash-down, close-coupled j 

units are engineered for depend- ; ’ 

able long-lasting efficiency. See Jac ie TWISTED JUTE ’ 
your wholesaler or write SENTRY TwisTeD JUTE PACKING PA 


for information concerning its high oneo COW PACKING 


quality, business-building line of | 


closet and lavatory fixtures. | 
Beautiful, Sparkling In Gleaming White 
\ AND CHOICE oF JACKSON 
Agent Inquiries Invited Decorator’ s Colors! 


Manufacturers of Fine Vitreous China 
for Over Fifty Years 


SENTRY SANITARY CORPORATION manuractunens EX) SINCE 
Mannington, W. Virginia THE THOMAS JACKSON & SON CO., READING, PA. 
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ERE IS the phenomenal book 
of pre-tested, pre-proved business-build- 
ing ideas that is welcomed by every 


plumbing and heating contractor-dealer 
who has an eye to success. 


Take the word of other leaders in your 
industry... and 1 Prize-Winning 
Ideas” is for you. These men, including 
manufacturers, wholesalers, trade asso- 
ciation executives and many contractor- 
dealers like yourself, have voiced their 
enthusiastic approval of this great mer- 
chandising hook. They all agree that 
here is the perfect answer to the long- 
felt need for a source book of sound 
sales promotion ideas that the contrac- 
tor-dealer can put to use in building a 
profitable business. 


THE INDUSTRY’S LEADERS ALL AGREE... 


This Big book 


for YOU! 


*2000 and | Prize-Winning Ideas” 
+ +» an inspiring, practical guide 
to the successful merchandising 
methods of I81 


contractor-dealers. 


award-winning 


Collectively these ideas represent the 
combined experience of 181 award win- 
ners in Domestic Engineering’s All-In- 
dustry Merchandising Contest. Many of 
its chapters are devoted to the methods 
used by these merchandisers to sell fif- 
teen types of products. Eight hundred 
illustrations show the facilities, displays, 
trucks, advertising, radio scripts, home 
show booths, show rooms, display win- 
dows, etc., employed by these contractor- 
dealers. Forty-four chapters are devoted 
to practices and policies they use in 
merchandising, business management, 
service work and remodeling. 

The many sound ideas packed into this 
beok are working wonders for hundreds 
of other contractor-dealers . . . and they 
can do the same for you. 


Use the coupon below to order your copy of 
*2000 and 1 Prize-Winning Ideas”. 
The price, postpaid, is $5.00 


RETURN COUPON TODAY! 


| DOMESTIC ENGINEERING (BOOK DEPT.) 
| 1801 PRAIRIE AVENUE, CHICAGO 16, ILL. 4 
| Send me my copy of the book “2000 and 1 Prize-Winning Ideas.” It is understood that, if not satistied. 

| I may return the 7 within ten days and full purchase price will be refunded. My remittance of 85.00 to l 
| cover cost of the book is enclosed. 
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Pre-Tested 
Ideas on... 


MERCHANDISING 
MARKETING 
MANAGEMENT 
AND SERVICE! 


Practical ideas you 
can put to profitable 
every day use in 
your own business. 


The big book of big 
ideas, “2000 and 1 
Prize - Winning 
Ideas,” consists of 
200 pages and con- 
tains 800 illustra- 
tions. The following 
are typical subjects 
covered: 


Institutional 
Advertising 

Human Interest 
Advertising 

Anniversaries 

Grand Openings 

Radio Advertising 

Television 

Phone Book 
Advertising 

Cooking Schools 

Seasonal Appeals 

Signs 

Signs on Job 

Symbols 

Slogans 

Labels 

Gimmicks 

Calling Cards 

Photo Cards 

Literature and 
Blowups 

Show Displays 

Contests 

School Activities 

Sports 

Public Relations 
Stunts 

National Programs 

Civic Activities 

Welcome Wagon 

Brochures 

Annual Service 

Customer Incentives 

Employee Incentives 

Prospecting 

Job Proposals 

National Recognition 

Publicity 

Contest 

Trucks 

Reception 

Offices 

Shops 

Yards and Docks 

Uniforms 

Procedures 

Remodeling 

Service 
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(Continued from bottom of page 208) 
(Florez, Inc., training consultants) . 

Business management (3 days): Problems and 
principles in management, including factors of 
management by objective, of control and change, 
and of the “whole job” concept were covered by 
Howard Mold. This was followed by a case study 
in management policy execution. 

Profit and overhead were covered by Bert Kin- 
zey (executive secretary, Virginia Associated 
Plumbing and Heating Contractors, Inc.); clinic 
on profit planning—Bob Custer; use of records— 
Bert Kinzey; analyzing financial statements— 
David L. Megchelsen (Dun and Bradstreet) ; cred- 
it and collections—Bernard L. Duffy (Associated 
Credit Bureaus of America); legal aspects of or- 
ganization—Thomas Vent, Jr. (Seyfarth, Shaw, 
Fairweather & Geraldson, Chicago law firm); and 


contractor’s insurance problems—Bill Graham 


(Mutual Insurers, Inc., Richmond, Va.). 


= Prospecting (5th day): Local advertising plan- 
ning—Loren Nordgren (assistant advertising man- 
ager, Rheem Mfg. Co.); newspaper-radio-TV— 
John Thurman (Chicago Tribune); door-to-door 


selling—Don Davidson (field sales manager, Muel- | 


ler Climatrol) ; direct mail—Art Dietrich and Dick 
Crouser (Minneapolis-Honeywell) ; 
promotions—Richard Johns (retailing representa- 


tive, American-Standard). 


Selling (2 days): Store layout—Morgan Yost | 
(American Institute of Architects) ; store manage- | 


ment and operation—Hal Bergdahl; public rela- 
tions—Byron Eplett (chairman, public relations 
committee, National Assn. of Plumbing Contrac- 
tors); journeyman selling—Wade Cloyd; selling 
principles—Frank Beach (professor of marketing, 
University of Illinois); how to handle package re- 
modeling—Cliff Carlson (C. J. Erickson Co., Chi- 
cago); time-payment selling—O. C. Reed (retail- 
ing representative, American-Standard) ; and tele- 
phone selling—Lawrence Prince (sales training 
unit, American-Standard). 


Training (3 days): Application in group con- 
ference sessions of the principles of learning and 
the “individual development approach” to sales 
training. These sessions, directed to the problems 


of working with the dealer, were led by Howard | 


Mold and Aaron Curtis, both of Minneapolis-Hon- 
eywell. 
Human relations (11th day): Fundamentals of 


human relations and of communication and how - 
they relate to one another, conducted by Dick | 


Swanson of Minneapolis-Honeywell. 


Final sessions (12th day): Dealer panel—how | 
four contractors look at the problems and poten- | 


tials of dealer development. Panelists were Vic 
Killian (Winnetka, IIl.), Bob Erickson (Chicago), 
(Please turn to top of page 212) 


and special | 


THE INSIDE STORY ABOUT 


GENERAL REPUBLIC 


REPCO 
Thrift Master 


i 


1. Square flush jacket, firmly attached to square 
base. 1A. Square flush jacket bonderized and 
boked enamel, Hammertone finish, deluxe full 
extension available, snap-on installation. 18 
Insulation: Jacket insulated with 1°" glass wool 
throughout. 2. Squore bose—air passage under 
—easy leveling on uneven floors. 3. Flange 
mounted burner, pre-positioned—proper blast 
tube length. 3A. Controls in front for ease of 
service. Only nationally known burner and con- 
trols used. 3B. Triple action aquastat—for high 
limit protection, os well as Summer-Winter con- 
trol of domestic hot water. 3C. Temperature and 
altitude gauge. 4. Circulator, drain valve and 
return tapping—optionel mounting on either 


This built-in quality of the Repco Thrift-Master Vertical 
heating equipment. More than that, Repco’s rock bottom 


(9 


VERTICAL 
TUBE BOILERS 


147 


A.S.M.E. 
CONSTRUCTION 


side. 5. Supply topping. 6. Tankless heater — 
large copacity, 1B. Rated, can be removed 
through split jocket top. 7. Smoke outlet—not 
necessary to remove smoke pipe for cleaning. 
8 Removable plate for removal of combustion 
chamber. 9. Ceramic combustion chamber—full 
bocked with vermiculite fill. 10. Pressure ports 
ASME. Plate. 11. Heads, ASME 
Plate. 12. Tubes, “%'', heavier than A.S.M.E 
requirements. 13. Baffles—easily removeable 
for cleaning. 14. Removable smoke chamber 
head plate for ease of cleaning. 15. Wiring— 
"Pre Pak’’ Models fully assembled and pre- 
wired. Junction box installed 


Tube Boiler is choracter < of all Repco Thrift-Master 


prices moke even marginal jobs profitable 


That's why it is wise to carry Repco Thrift-Master as your first line of heating 


COMERAL 


also manufactures a complete line of oil 
and gas fired home heating equipment. 


Vertical Winter 


Air Conditioners 


Tubeless 


Tube Boilers Boilers 


“Pre-Pak” 
Assembled Units 


BASE BOARD 
RADIATION 


TERRITORIES AVAILABLE FOR MANUFACTURER'S REPRESENTATIVES AND DISTRIBUTORS. 


7420 STATE ROAD, PHILADELPHIA 36, PA. 


| 
oh | = 2 =: 
- 
h 
‘f 
15) 12 
Heating Equipment 
| "is! ficiency... Low in Cost 
211; Master GENERAL REPUBLIC HEATING PRODUCTS CO. 


ENGINEERED FOR COOLING TOWERS 


BOOSTER SERVICE * WATER TREATMENT ‘ 
BRINE SERVICE * GENERAL WATER SUPPLY 


INSTALL LOW-COST PUMPING WITH A 
FAIRBANKS-MORSE 


Split-Case Centrifugal 


Quick and easy to open, simple to service, these rugged 


Fairbanks-Morse pumps are known for low-cost, de- 


pendable operation throughout the heating, air con- 


ditioning and refrigeration industries. 


With al] points of wear located on the rotating 


assembly, new pump operation is easily maintained 


by replacing inexpensive parts. Removing rotating 


parts does not disturb pipe connections or the driver. 


Ball-bearing construction, centrifugally cast shaft 


sleeves, and wearing rings on both impeller and casing 


assure long, low-cost operating life with minimum 


maintenance. See your Fairbanks-Morse Dealer, or 
write Fairbanks, Morse & Co., Dept. DE-7, 600 So. 
Michigan Ave., Chicago 5, Ill. 


FAIRBANKS-MORSE 


@ name worth remembering when you want the BEST 
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PUMPS ¢@ SCALES @ DIESEL LOCOMOTIVES AND ENGINES @ ELECTRICAL MACHINERY 
RAIL CARS © HOME WATER SERVICE EQUIPMENT © MOWERS @ MAGNETOS 


(Continued from bottom of page 211) 
Harold Mudge (Milwaukee) and Fred Bereskin 
(Chicago). Clarence Lacey, McKeesport, Pa., 
plumbing contractor, outlined what dealers want 
—and do not want—in the way of help from 
wholesaler salesmen. 

Wholesaler panel—How three wholesalers look 
at the dealer development idea and how they pro- 
pose to put it into practice. Panelists were Don 
Garrity (Garrity Co., Chicago), John McDonald 
(A. Y. McDonald Mfg. Co., Dubuque, Ia.) and 
Charles Thompson (Tallman Co., St. Louis). 

Manufacturer panel—Three panelists gave their 
views on dealer development. They were Walter 
Baak (wholesaler sales manager, Minneapolis- 
Honeywell), A. W. Cassidy (national sales man- 
ager, Rheem Mfg. Co.) and Lincoln Pierce (gen- 
eral sales manager, American-Standard). 

The Institute concluded with a luncheon speech 
by William Fitzpatrick, CSA president, and pres- 
entation of certificates to graduates. 


END 


P-R Program Gets Vote of Confidence 


(Continued from bottom of page 103) 
demonstrate and sell your products, or is it just 
a space that doesn’t really pay its own way?” 

The second spoke of the wheel of productivity, 
the speaker said, is know-how. “You have to know 
your business forward and backward. You have 
to know how to make installations at the least cost 
to yourself and your customer. You have to know 
your local codes and work for their revision when 
necessary to bring them up to date. 

“Don’t overlook the importance of your em- 
ployees as a spoke in our wheel,” Spindler cau- 
tioned. “They keep your business moving. See 
to it that they know how to perform their jobs 
well and represent you well. Help them appre- 
ciate how important they are to the success of your 
business. Encourage them to make suggestions 
and find more business.” 

“Do you know your market?” Spindler asked in 
referring to the next spoke in the wheel. “Your 
customer isn’t the same man he was as recently as 
10 years ago. He’s got cash and he’s got credit. 
Everybody is making it easy for him to buy and 
to pay for what he’s buying. You have to do the 
same. You have to make it easy for him to buy a 
new bathroom or whatever. You have to sell him 
the package deal.” 

Public relations is pretty hard to describe 
Spindler admitted, in taking up this spoke of his 
wheel. “It’s hard to describe and hard to measure 
but it’s something all around you and your busi- 
ness operations. It’s the feeling of confidence, or 
lack of it, that you create in the consumer with 
everything you do. You must make yourself 
known as a businessman who is reliable and fair— 
(Please turn to top of page 214) 
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Sir” Patrick 

PEERLESS says . . 
“BUY Peerless... 
and SELL... 


Quality, Beauty 
and Dependabilty!” 
More and More Peerless 
Vitreous China is being Sold! 


Here’s Why: 


e Choice of Six New 
Radiant Colors 


e Finest Quality 
Vitreous China 


e Trim Modern 
Design in Wide 
Choice of Styles 


e Easy Installation 


e Trouble-free 
Service 


No. 5200 Combination 
One of Peerless’s most popular combinations! A profit- 
maker for dealers . . . dependability and lasting beauty 


for your customers! This close-coupled combination is 
made of the finest quality vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4-bolt tank con- 
nection. Extra large trapway. Rubber gasket and re- 
silient washers assures leakproof cushion fit. 


Available 
in Pure 
White 
Pink 


Grey No. 30 Lavatory 

e Simple installation and pure ‘‘easy- 
Blue to-clean”’ vitreous china make this 
lavatory a top seller. Trim 17x19” 
ledge- back design. Concealed front 
overflow, anti-splash rims. Rim has 
concealed recesses for attaching ad- 
Green or justable metal towel bars. . Takes 
regulation fittings; 4” centers. Give 
e your customers the satisfaction of 
Yellow owning quality china and . . . in- 

crease your profits, too! 


Write, wire or phone for further information! 


Peerless Pottery, uc. 


Quality Vitreous China Since 1902 Evansville 12, Ind. 


Domestic ENGINEERING, JULY 1957 


NORMAN 


ways the best buy 
for that extra bath 


METAL DOORS 

Gleaming and easy to clean, 
they close inside the raised 
splashplate and keep water 
where it belongs . . . inside the 
shower cabinet. No messy 
floors, no soggy bath mats, no 
mildewed shower curtains. 


HEAVIER CONSTRUCTION 
22 gauge hot galvanized side 
walls, Bonderized for extra 
insurance of enamel adhesion. 
Lustrous 2-coat baked white 
synthetic enamel finish. 14 
gauge receptor floor finished 
in either baked or vitreous por- 
celain enamel. 


UNMATCHED DOLLAR VALUE 

Compare Bathking point for point with any 
cabinet on the market. You'll see that dollar 
for dollar it offers far more, is the ideal answer 
for the budget-minded family that wants an 
extra bath. 


Write today for name of Bathking jobber near- 
est you. There’s big profit in today’s greater- 
than-ever remodeling market. Let Bathking 
help you get your share. Write today. 


The W.F. Norman Sheet Metal Mfg. Co. 


Dept. DE Nevada, Missouri 
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EASY TO 
SET UP 


TINICUM 


P sturdy, MODERN, STREAMLINED 


SUPER DELUXE STANDS 


For all types porcelain and cement laundry trays. Attractively finished 


SELF-LEVELING 
LEGS 


ONE PIECE 
NO WELDS 


OTHER TINICUM in lustrous aluminum to beautify modern 


PRODUCTS laundry or utility room. Only eight nuts 
Perforated Hanger 
Strapping, Pipe Stracs, and bolts cut set up time in half. 
Angie tron Lavntry 


Shipped complete in individual sealed 
cartons. 


Tray Stands, Soil Pipe 
Hooks & Plumbers 
Tools. 


SEND FOR CATALOG PRICE SHEET 


TINICUM METAL COMPANY, INC. 
8442 Tinicum Ave-, Philadelphia 42, Pa. 


st in 


Drains, Toilets, Lavatories 
FEATURES 


Cleared “THE EASY WAY” 


with KEN-WAY 
The Original “CHUCKLESS”’ waste line cleaner 


KEN-WAY JR. De) e 
$ LOWER IN PRICE $ Driving, ection of e 
ible cable directs interchangeable 
® No costly Gears or cutting blades through elbows, 
Chucks to replace cross pipes, traps, etc. Up to eo 
“MUSIC WIRE” CABLE 4 in. lines restored to normal 
capacity. 
@ 50’ or 75’ lengths of 
or sizes. Only 34 Ibs. 
complete with * 
OPEN FRONT Ye" x 50’ cable. 
For Easy Cleaning * 
FREE-FLOATING 
@ = CRANKARM BACK REST a 
(Controls cable for (Vertical position 
+ INTERCHANGEABLE @ 
DRUMS 
Cha: bi: 
© 
@ CHANGEABLE 
BLADES 
Ask about our HD-53B Heavy FOOT CONTROL 
Duty Rodding Machine. ‘Takes ‘ SWITCH 
over where Ken-Way Jr. leaves vy! 
off’. For extra tough jobs on 3” 
to 10” lines. Cuts through tree = 
roots, rags, grease, scale, etc. WRITE for literature giving * 
full details and prices. 
Dept. DE-7 
KEN-WAY CORP. SPARTA, WIS. a 


(Continued from bottom of page 212) 
somebody to be counted upon, somebody who 
knows his business.” 

The final spoke in the wheel, Spindler said, is 
enthusiasm. “It’s the faith in your industry and 
confidence in yourself that provides the extra 
momentum needed for success and progress. 

“We're not through talking about our wheel 
yet,” the speaker said, when he had explained 
what he meant by its eight spokes. “There’s the 
hub and the rim. The hub is good management 
practices—knowing your business objectives, cre- 
ating a good atmosphere in which your people 
work, selecting the right people to do specific 
jobs, offering good personal leadership. 

“Finally,” said Spindler, “there’s the rim of the 
wheel. And that’s teamwork by all segments of 
the industry—working together to develop ideas, 
products and services that will win sales. That’s 
a job for everyone in the industry.” 

“Now that you’ve heard about the wheel of 
productivity,” said William Hesse, who followed 
Spindler to the speakers’ rostrum, “let’s talk about 
greasing that wheel. 

“You know, the wheel not only needs a lubricant 
—it needs the right kind of lubricant if it’s going 
to roll smoothly. That lubricant has two major 
ingredients—proper advertising and picking your 
market carefully—the market that you want to 
advertise to and sell to. 

“Everybody advertises, including those who 
don’t. Everything you do is an advertisement of 
your business. Everything you do helps to create 
the total image your potential customer has of you. 
It all adds up to the business personality you have 
in the public mind. 

“Remember,” Hesse said, “that the market is 
really the public mind. The store is just the mar- 
ket place. It’s the mind you have to convince and 
sell to. And remember you create the image of 
yourself in your customer’s mind through your 
direct mail, the appearance of your trucks, the 

(Please turn to top of page 217) 


“Of course | called a plumber. There he is.” 
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> CONNECTION. 
LOW SPEED — LONG LIFE 
CAST IRON RECEIVER 


Features: 


low speed (1750 RPM) TVC pumps are 
easily installed in areas where space is 
important. Their compact cast iron receiv- 
er and sturdy pumping unit assure a 
trouble-free installation. 


26 gallon cast iron receiver for single or 
duplex units: Diameter 25’'; height of re- 
turn above floor 10/2’; height of unit 
mox. 


Installation: 


Simple installation: one return connection, 
one discharge connection. Unit is com- 


pletely assembled at the factory. Send for 
Bulletin TVC-300 


Send for Bulletin TVC-300 


Stocks 


1512 North Fremont Street * Chicago 22, 


4” x 5” 
NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment * Gasket Securely 
Seamed Between Halves Assures Dependable Service 


Atte & Reichert Co. has been & 


manufacturing top quality toilet 

floats exclusively for over 49 
years. The special spud attachment 
provides against turning and leaking 
and at the same time reinforces the 
surrounding float area. Every float 
is tested and inspected before ship- 
ment. 


QUALITY WITH ECONOMY 
SPECIAL FLOATS 


We also manufacture brass and 
copper floats for various open 
tank applications: carburetor, 
humidifier, sump pump, and 
others. 

*Trade mark registered 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 


4” x 5” 
TYPE “A” 
Toilet Float 
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Capacities to 


"15,000 sq.ft. 


TVC PUMPS now available in capacities from 
750 to 15,000 sq. ft. E.D.R. 


The three sizes of TVC receivers now offer a complete line of low pres- 
sure system condensate pumps to fit all requirements. The LOW RETURN 
CONNECTION and LOW SPEED — 1750 R.P.M., 
durability, operating efficiency and low cost of these pumps guarantee a 
satisfactory and trouble free installation. This pump provides gravity 
drainage for low heating units. 


coupled with the built-in 


install a weil TvC 


IMMEDIATE 
DELIVERY 


PLUMBING « LAWN IRRIGATION 
REFRIGERATION AIR-CONDITIONING 
SPECIALTIES 


ALUM- BRASS FOUNDRY & MFG. INC. 


1518 N. SPRING STREET + LOS ANGELES 12, CALIFORNIA + CA. 5-1378 


REPRESENTATIVES 


CHICAGO 40, ILLINOIS, UPtown 8-6262 PHOENIX, ARIZONA, CR. 4-8205 
Peter Dioogatch & J. S. Myers 
4611 N. Ravenswood Ave. 505 West Georgia 
SAN FRANCISCO 23, CAL., WEst 1-8620 SEATTLE, WASH., Glodstone 7105 
Harry Hartman Williom C. Knapp, Knapp & Co. 
2761 Divisadero St. 306 No. 133rd 

FORT WORTH 1, TEXAS, “t 5- oe JACKSONVILLE, FLA., EXbrook 8-7334 

Rich Associates P.O. 1385 Merrell P. Poole P.O. Box 61 

SALT CITY, UTAH, El, 5-0286 
Floyd E. Duncan, Intermountain Sales So. Salt Loke Branch, P.O. Box 223 


Gallon 
3 
Illinois 
FLOAT 
COMPLETERS 
CATALOG REMODELING | 
Gorden OF QUALITY | 
cast BRASS REQUIREMENTS | 
PRODUCTS 
Write 
4 
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Save Labor! 


S T R E N Cc T ; { When you save labor, you save time and money. Stop 


, “threading, flaring and soldering” every joint, slowing the 
AND job and consuming time, by using Telsco Compression 
Fittings and getting faster connections. 


R A L A N C F en Telsco Compression Fittings 


piscus To use Telsco Compression Fittings, simply slip the fitting 

THROWER on the plain pipe ends 

NUT om —_- n the nuts. No 

. that’s GENUINE threading, flaring, sol- 
BARNES the pipe NEOPRENE . dering. The cutaway 
3 RUBBER shows how the Telsco 

cutter with the 3 ( the ISCc 
GASKET Clutch Ring’s vise- 


like grip adjusts 
pered cutter wheels. CLUTCH , when the al nuts 


RING are drawn up. 
T Neoprene 
PIPE ” Rubber Gasket 


GENUINE BARNES = tightly ‘seals 


joints against 
Patent leaks. See 


PIPECUTTERS| TODAY! 


For genuine balance, strength and cutting 
speed the GENUINE BARNES PIPECUTTER 


has made a world record for itself in years 


of service, in job coverage and the number 
of miles of pipe cut. Yes, when it comes to 
cutting all wrought steel and cast iron pipe 


ORDER YOUR you can’t beat the GENUINE BARNES—the TELSCO FITTINGS DIVISION 
champion of Pipe Cutters. 
The BARNES TOOL CO Inc. | 5420 REDFIELD STREET DALLAS 35, TEXAS 


NEW HAVEN, CONN. 


NEW! Only 3/ 32° Diameter! | For LIFETIME Customer Satisfaction 


36 Feet of Washers . specify and install 


on Each 1% Ib, Spool MID-STATES 


SOLID HARD RUBBER SEATS 


PL 
§PEC 
PAC 


THiS ONE SMALL SIZE IS ALL YOU NEED! 900 S ( . 
About half the former diameter—twice the length—no more cost! And 00 ERIES companion to EVERNU) 
what efficiency! PLUMBERS’ SPECIAL will fix leaks, easier, faster—more 
profitably. It’s self-forming—self-lubricating—used on mixing faucets, e 
spigots, radiator valves, etc. 

JUST WIND—COMPRESS—LEAK IS SEALED! 


Plumbers’ Special comes on spool in handy rope Lustrous ebony finish. Nothing to crack, peel, 
} form. Just coil around stem—tighten lock nut or split, stain or wear out. 
bonnet, and the job is finished. Far superior to 


ordinary, graphited string packing. Eliminates . . 
: stocking of various size washers. Try PLUMBERS’ Flat bottom, perfectly fitting seat, solid hard 


SPECIAL without delay! Buy from your Plumbing rubber throughout. All-over high gloss finish. 


Supply houses. Write for FREE SAMPLE. 
pply e Satin-smooth contours and edges simplify clean- 


ai MAIL THIS COUPON ing, assure sanitation. 
FREE SAMPLE 


FLEXROCK COMPANY Rubber covered no-check hinges have solid brass 
Mail Coupon 3642 Cuthbert St., Phila. 1, Pa. _posts—finish matches seat. 


Please send me Folder and FREE SAMPLE of 
SEND FOR DESCRIPTIVE LITERATURE 


Mid: States Rubber Products, Inc 


obligation. 
1230 RACE STREET PRINCETON, INDIANA 


Model 901 for Regular Bow! 
Model 913 for Elongated Bowl 


Product of more than 25 years experience in the 
manufacture of hard rubber seats. 


Name 


| 


Company 
Address 
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(Continued from center of page 214) 
appearance and manners of your journeymen— 
everything connected with your business. 

“The role played by the subtle type of adver- 
tising I’ve just referred to can’t be over-empha- 
sized. And every successful contractor knows this. 

“What I am getting at is this: In such a strenu- 
ously competitive situation as we have today, you 
have to make your advertising very specific. You 
have to know your market. You have to select 
your market and address yourself to it.” 


a Hesse began his analysis of the p-h market by 
referring to its gigantic size. He cited Domestic 
ENGINEERING’s figures on the potential remodeling 
market for 1957. According to DE, he said, in 1957 
more than 50 percent of the industry’s potential 
volume will come from remodeling. For example, 
he cited figures from the Bay City (Mich.) remod- 
eling survey which show that 21 percent of fami- 
lies plan to remodel their bathroom in the next 
two years. About 31 percent of families have no 
automatic heat and 26 percent have hard-to-heat 
rooms. (For full statistics on the remodeling 
potential, see pages 90-92 of DE’s May Big Push 
issue.) “In the face of this terrific potential, how 
are you going to capitalize on it?” Hesse asked. 

“I believe you must translate this over-all pic- 
ture into your own terms—into what your own 
particular local market is and can be—and go 
after it for all you’re worth. Your market is so 
big it’s almost too big. You have to be selective. 
You have to pick your point of attack upon it. 

“Address yourself to a specific market in your 
advertising and promotion. Sell the idea of up- 
grading present plumbing or heating facilities. Sell 
the idea of installing colored fixtures. Be specific. 
If you generalize in your advertising it’ll go over 
the heads of the people who are bombarded with 
advertising from every side all day long. It'll be 
meaningless to them. 

“Don't forget, when Eisenhower crossed the 
English Channel he didn’t undertake to attack the 
entire coast of France. He picked his spots.” 


«© “You have to pick your spots too. Know the 
difference between the various types of potential 
customers in your community. After all, people 
are different, and they constitute your market. 
Don’t overlook these differences, however small 
they may be. 

“Let’s take an analogy from baseball. What's 
the small difference between a player who bats 
.390 and one who bats .250? It’s just one more hit 
in 10 times at bat. See what a big difference a 
small difference can make? 

“So remember the small differences! What per- 
cent of your prospects are logical ones for new 
colored fixtures? What would be most likely pros- 


(Please turn to top of page 218) 
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The Boosey water level deck drain 
allows a swimming pool to be filled 
to deck level. This is more sanitary. 
There are no overflow gutters. 

A trench surrounding the pool, 
drains waste, overflow, and splash. 
Trench is covered by slip-resistant 
grille. Water level is regulated by 
weir plates set in the pool side face 
of skimmer trenches. 

Ladders and steps, frequently the 
cause of accidents, are eliminated. 
Swimmers and non-swimmers just 
roll onto the deck. 


For details, write: 


NORMAN BOOSEY MFG., CO. 
General Sales Office 
5281 AVERY AVE., DETROIT 8, MICH. 


| BOOSEY 


 SCREW-IN 
TANK FLOAT SWITCH 


Class 9037 Type HG 


for CONDENSATE 
PUMP CONTROL 


* Easily adjusted + Float indicator « Dial indicates 
water level change + 212” fitting with tangent 
“hex” for easy installation « Switch action revers- 
ible in the field +» Electrical ratings 110/220/ 
440/550, 1 HP single or polyphase 115/230 
Volts, D.C.; % HP, 2 Pole. 


Write for Bulletin 9037-HG. Address 
Square D Company, 4041 N. Richards St., Milwaukee 12, Wis. 


SQUARE COMPANY 
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QUICK-TURN 


Elbow Sweat-On 
LAVATORY & TANK 


SUPPLIES 


A time and money saver for project work. 
First quality lustrous polished chrome on 

——y¥ nickel base guaranteed not to crack or peel. 
Riser tubes on both units are 4%” O.D. flex- 

ible chrome copper tubing. Designed to slip over 
and directly on to %” or 4%” copper tube rough. 
Packaged complete with chrome deep flanges to 
cover sweat on joint completely. Eliminates need 
for adaptor fittings. 


For Quality and Design 
Order “ARBEST” 
| From Your Jobber! 


WRITE FOR FREE CATALOG SHOW- 
ING COMPLETE LINE TO . 


*\/ 3047-49 AMBER STREET . PHILADELPHIA 34, PA. 


FORMERLY THE G&H MANUFACTURING COMPANY 


New 3in1| VALVE 
REMCO | DRAIN 


Shut off valve between hot water 
} * system and expansion tank. 


Drain valve complete with hose 
* connection. 


Vacuum breaker—allows tank to 
*drain in a few minutes. 


Saves Time, Saves Labor, Saves Money 
on new installatons. excellent 
“sales closer’’—gives your job that 
professional look. 

REMCO 3 in 1 Expansion Tank Drain 
Valves are a profitable item to sell 
on old installations. 


Drain - Threaded for 
Hose Connection 


Air Inlet 


Vacuum Breaker 


Inlet from Boiler 
T 
The REMCO 3 in 1 Expansion Tank assures trouble-free operation. Only 
Drain Vave is all brass and copper REMCO Offers The Complete Drain 
construction. Long lasting, efficient Valve 
and dependable. 100% inspection 
Jobber Inquiries Solicited 


REMCO, INC. 


Monumental Ave. B & OR.R. Lansdowne, Baltimare 27, Md. 


(Continued from bottom of page 217) 
pects for upgrading their white fixtures? What 
percent wants the best at any price? Address 
yourself to each group in the way that will evoke 
a response—in terms of business for you.” 

Another major speaker at the NAPC’s diamond 
jubilee meeting was Peter Schoemann, general 
president of the United Assn. Schoemann ex- 
plained the UA’s position with regard to coordi- 
nated industry-wide labor negotiations. “Basically, 
our industry and our craft are separate from all 
others in the construction field,’ he said. “Ex- 
change of information among various segments of 
the building industries is useful. But contracts 
should be negotiated in the conventional way; that 
is, separately.” 

As a major part of convention business, Eplett 
reported on the p-r work carried out by the NAPC 
last year. Much of the public relations commit- 
tee’s efforts were devoted to developing materials 
for the All-Industry Modernization Committee, 
Eplett said. About one million promotional pieces 
were distributed. ; 

Eplett introduced a new strip film to the audi- 
ence. Titled “Over the Back Fence,” the strip film 
depicts the difference between a good merchan- 
dising contractor and a poor one—and how fast 
news about both kinds travels over the neighbor- 
hood back fence. 


s Martin R. Gainsbrugh, chairman of the National 
Industrial Conference Board, Washington, D.C., 
discussed the outlook for business. He said: 
“While markets in 1957 will be highly competitive, 
they can be profitable and there is nothing in the 
business picture to cause serious concern.” 

Four factors pointing to an upturn in business 
this year were cited by Gainsbrugh. These include 
the current rate of free spending by consumers 
and the re-budgeting of the consumer’s dollar. 
Thousands of families have completed purchase of 
new homes and new cars and now are considering 
other needs and luxuries, Gainsbrugh said. An 
expanding market for these re-budgeted consumer 
dollars is in home modernization, the speaker in- 
dicated. 

Rising exports, particularly to Europe, are help- 
ing to stimulate business. Gainsbrugh said that 
there has been a 20 percent upturn in exports in 
the last six months. 

Capital expenditures, particularly in the fields 
of new plants and equipment, are continuing at a 
high level and are a favorable factor in sustaining 
the economy, the convention was told. 

Inventories are rapidly being brought into bal- 
ance with demand, Gainsbrugh said. At the pres- 
ent time, purchases by consumers exceed current 
production in many industries, he added. 

“The rate of production will have to be stepped 
(Please turn to top of page 221) 
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FOR REAL HEATING EFFICIENCY 
FOR TOP DOLLAR VALUE... 


BOILER AND BURNER 
MANUFACTURING CORP. 
Lancaster, Pennsylvania 


Tope in Everything 
ONVENIENT 


Ideally located in St. Louis, two short 
blocks from the Union Station and in 
the center of the Wholesale District 
. . « Preferred, always by experienced 
travelers because of its outstanding 
advantages— Every room with 
combination tub and shower... and 
circulating ice water. 

> Delicious food . . . cheerful service. 


AIR-CONDITIONED ROOMS 
350 reems tron § 50 


HOTEL 


LARIDGE 


LOCUST ST. AT EIGHTEENTH 


ST. LOUIS 


MEMBER THE DINERS' CLUB 
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SULFLO’ 


pipe dream 


Make that ‘pipe dream’ come true! 


Whatever type of work you have—whether it is brush-on, power 
or mochine—there is a scientifically compounded SULFLO cutting 


fluid to fill the bill. 


It “eases the pull” because “‘it sticks on the job!” 


*SULFLO—IS THE TRADE-MARK OF SULFLO, INC. 


SULFLO NO. 1 


For Hand Threading, Tap- 
ping and Brush On Jobs. 


SULFLO NO. 2 
For Machine Use — Lighter 
in density than No. 1. Has 
same properties as No. 1. 


SULFLO Machine-Kut 


For Pipe Threading Machines and for the machining of high alloy 
steels. Machine-Kut is a sulphurized fluid type cutting oil, trans- 


parent on work. 


Sulflo Products Are Sold By Selective Distributors 


(If you don’t know who your local SULFLO Distributor is, write us— 
we'll be glad to send you literature and put you in touch with him.) 


SULFLO, INC. ELIZABETH 4,N. J. 


EASY TO CONVERT 
SINGLE TO DUPLEX 


Simply remove flange of 
Condensate pump, add a 
pump-motor with alter 
nator. Reduce your pump 
inventory! 


SARCO PUMPS 


CONDENSATE AND VACUUM 
give you this big advantage... 


UNDIVIDED RESPONSIBILITY 


by Sarco for both pumps 
and heating specialties! 


Now Sarco expands its ex- 
tensive heating line...by 
adding condensate and vac- 
uum pumps...offering you 
in still larger measure the 
protection and convenience 
of undivided responsibility. 


Shown above is the stream- 
lined Sarco type S conden- 


sate pump. Its many advan- 
tages include: 

Easy conversion of Single 
to Duplex pump as described 
in photo — no need to carry 
full stock of both! Low 742” 
inlet. Close coupling. 

Write for Sarco Condensate 
and Vacuum pump bulletins, 
to Sarco Company, Inc., Em- 
pire State Bldg., N.Y. 1, N.Y. 


SARCO 


| 
PENN GAS BOILER \ | 
160,000 BTU/HR output 
| 
~ 
| 
. | 
‘yar 
ERNIE 
SIMONS | 
General | 
Menage 
| 
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Fittings 


Air-Tested Under Water! 


LEE fittings are checked frequently. And when the last 
operation is completed, they are sent to our Special 
Inspection Department where each fitting is carefully in- 
spected and tested with 100 pounds of air pressure, under 
water. This severe test assures you of first class quality 
ALWAYS! They're positively LEEk-proof! 


For quicker service reserve factory stocks carried in New York, 
Chicago, Boston, Los Angeles, Philadelphia and Anniston. Write 
now for our large illustrated catalog No. A-1-A-53. Or have 
you any questions about the LEE Brass Products? 


BROTHERS 
FOUNDRY CO., Inc. 


P. O. BOX 231 ANNISTON, ALABAMA 


NEW STARS 


INSTALLATION — saves labor, time and cost. 


NEW STONE AND TERRAZZO RECEPTORS are 
cast in @ steel frame and vibrated for proven 
strength. Terrazzo: odd sizes available for 
Tile Bath Floor. 

CABINETS are available in galvanized, bonder- 
ized steel or aluminum with white baked-on 
enamel or natural. Sizes: 30°X30", 32°X32", 
36°X36" ond 36” corner model. | 
CHOICE OF RECEPTORS: cast stone, teen, 
porcelain, black baked-ename! steel. 


WAREHOUSES: Philadelphia, 
Boston, Chicago, Los Angeles. 


Write for Catalog D4. 


SUPERIOR SHOWER CO. 


37-06 57th St., Woodside 77, N. Y. C. 
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BLADE 
FITS ALL RECIPROCATING SAWS 
RCS SUPERSAW ¢ MILWAUKEE SAWZALL 


SAW CHIEF « KEY HAK © TRI-SAW © PLUS MANY OTHERS 


-- and fits BETTER, with 
more chucking surface! 
TRY IT YOURSELF 


(At our expense) 


FREE BLADE 


and literature sent upon request 


LONGER 
BLADE LIFE 


LOWER 
REPLACEMENT COST 


587 THOMPSON AVE 
EAST HAVEN 12 CONN 


FREE BOOKLET DESCRIBES 26 BOOKS! 


P ractical books 
for 


P ractical answers 
To Your Everyday 
Business Problems 


GET YOUR COPY 


This booklet is available to 
BOOKS ON you... free of charge. It 
Plumbing, 


describes books devoted to 
various plumbing, heating 
and air conditioning subjects. 

Included are books on esti- 

mating, convector ratings, oil 

° burners, duct design, radia- 

Heatin tion, ventilating, boiler rat- 

§ ings, hot water, heating, mer- 

chandising, business manage- 

Air Conditioning 
jects. Address your request 

to Book Department, 
DOMESTIC ENGINEERING ¢ 1801 PRAIRIE AVE. © CHICAGO 16, ILL. 


ment, and many similar sub- 
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(Continued from bottom of page 218) 
up in the last half of 1957 to meet the strong de- 
mand,” the economist predicted. 

The high current rate of enployment—standing 
at approximately 70 million workers—is another 
favorable factor and has a stabilizing influence on 
the American economy, Gainsbrugh pointed out. 

The only cause for concern that economists see 
on the horizon is the large expansion in plant 
capacity that has taken place. The first postwar 
decade was characterized by an expansion of pro- 
duction facilities while the second postwar decade 
in which we now find ourselves will of necessity 
be more highly competitive. 

“Despite these factors, the market is here for 
those who will sell intelligently and aggressively,” 
Gainsbrugh concluded. 

In other convention business, Wilbur Hokom of 
Beverly Hills, Calif., was elected president. He 
succeeds William A. Landers of Oklahoma City. 
John M. Rhoades of Sarasota, Fla., moved up to 
vice president and Irvin Rechkemmer of Canton, 
O., was elected second vice president. Jerome 
Hendrickson continues as secretary. END 


The Outlook for Steel Kitchens 


AN INCREASE IN SALES of steel kitchen 
cabinets was forecast for the industry last month 
in the face of a tight mortgage money situation, 
a drop in housing starts—and a strong competi- 
tive market. 

C. K. Reynolds, Jr., president-elect of the Steel 
Kitchen Cabinet Manufacturers Assn., told mem- 
bers at the annual meeting at White Sulphur 
Springs, W. Va., that the industry will sell an es- 
timated 3,100,000 units, worth about $175 million 
at retail in 1957. 

This would compare with 1956 sales of 3,000,- 
000 units valued at $170 million. 

This estimate is predicated somewhat on a 
loosening up of federal mortgage money during 
the balance of the year, Reynolds said, “and there 
are indications that restrictions will be relaxed 
somewhat. 

“However, it is clear that the industry still will 
enjoy substantial sales despite the decline in 
available Federal Housing Authority and Vet- 
erans Authority mortgage money and keen com- 
petition in the cabinet industry.” 

Reynolds, who is manager of kitchen sales, Re- 
public Steel Corp.’s Berger Division, Canton, O., 
took office as president of SKCMA July 1, suc- 
ceeding R. A. MacNeille, president of St. 
Charles Manufacturing Co., St. Charles, Ill. One 
of the projects of his regime will be to implement 
a large-scale promotion program for the industry 
which is now in the final stages of preparation. 

Three new directors were elected. They are 
Guy Curtis, general sales manager, Kaiser Metal 

(Please turn to top of page 222) 
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to Sell the house... 


“Tell the woman 
about YANCeat 
%,,. Stainless Steel Sin 


Bary 


ks” 


“Scratch Resistant? “Easy to clean? 
Yes Ma'am, satin finish.” Oval shape saves time.” 


“Sanitary? “Silent? 
Used in modern dairy Soundproofed 
equipment.” underneath. 


"Strong? “Guaranteed? 


20 gauge all over—even Unconditionally! 


Write for new catalog—Dept. D-77 


Vance Industries.Inc. 


DEPENDABILITY FORT 
RECOVERY 


makes the 


DIFFERENCE 


PERFORMANCE 


Consistency 

of quality 
control in die cast 
plumbing fittings is 
one of the reasons the name 
Fort Recovery has become a 
symbol in the plumbing industry. 
More and more manufacturers are 
insisting on Fort Recovery quality 
because only laboratory-controlled 
alloys are used to give lasting 
strength and finish. All lock nuts and 
slip nuts are tapped and checked for 
uniform standard threads permitting 
interchanging. Nuts are 
buffed and triple plated 
for lustrous chrome finish and long 
Me wear. Your inquiry will be welcomed. 


FORT RECOVERY, OHIO 


No. 1196 
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KING CEILING KING SNAP 
PLATE RING 


One concealed Snap Sleeves 


serew holds the hold the exten- 
Ceiling Snap sion and Ring 
Plate in place. together. 


ASK YOUR JOBBER for 
KING EXTENSION HANGERS 
or write us for literature 


E. T. PECK 
CORPORATION 


NEWTON 58, MASS. 


Extension Hangers 


PLUMBING G&G HEATING 
CONTRACTORS 


Use a hanger that saves 
you money; the quality 
hanger which goes up so fast 
on wood, cement, steel, or 
plaster, that the saving in 
labor alone more than pays 
for the cost of the hanger 
. . . you actually make a 
profit. 


ARCHITECTS 


For that special finished 
look to your piping layouts, 
SPECIFY this hanger for 
schools, hospitals, and extra 
good projects. You will be 
proud of the resulting ef- 
fect. 


BUILDERS 


Write this hanger into 
the specifications for your 
plumbing and heating con- 
tractor. The excellent ap- 
pearance of the piping job 
will help sell your property. 
If your plans call for a 
quality hanger, this is the 
best and least expensive 
hanger on the market. 


Manufactured in sizes ¥/2’’—2’ for 


iron sized pipe and copper tubing 


KEK 


NEW B 


GIVES 
OILERS A 


FAST, EFFICIENT 


START. 


KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


KENITE 


FROM ENTIRE 
SYSTEM. 


MADISON 


LABORATORY New Jersey 


Makes Any Fire Door 


A”’'SAFETY VALVE"! 


INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve” on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then ~—_ 

Wedge holds door open when necessa 
- install with the NEW 


MADE IN 3/16”—1/4”"—5/16"—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.15—$1.20—$1.25—$1.30 


See your jobber or write us. 


INLAND MFG. CO. 
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N, CICERO, CHICAGO 51, ILLINOIS 
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Products, Inc., Bristol, Pa; C. A. Reinbolt, 
Jr., general manager, Kitchen Division, Whirl- 
pool Corp., St. Joseph, Mich., and M. L. Ondo, 
vice president in charge of sales, Youngstown 
Kitchens Division of American-Standard, War- 
ren, O. END 


Proposal for All-Industry Council 
Gets Airing at Dallas Meeting . 


A STRONG APPEAL for industry-wide support in 
the formation of a permanent All-Industry Coun- 
cil was voiced last month by William A. Landers, 
Oklahoma City, outgoing NAPC president. Lan- 
ders addressed his appeal to representatives of all 
segments of the industry at a special meeting held 
at the Baker Hotel in Dallas. 

“The industry needs such a permanent council, 
with a permanent full-time staff for several rea- 
sons,” Landers said. “Let me name three of them. 

“First of all, the industry needs a clearinghouse 
for matters of general concern to the industry. An 
All-Industry Council would provide a vehicle for 
the presentation of views from one segment of the 
industry to the others. Through it, one segment 
could benefit from the opinions, experiences and 
activities of the others—particularly with respect 
to the quality and types of new products needed. 
Through it we could exchange ideas for new uses 
of existing materials and techniques. 

“A second and extremely important function of 
the council would be to provide the medium for 
circulating information about the activities of each 
segment of the industry—for the better under- 
standing of all of us. 

“Finally,” Landers said, “a third purpose of this 
proposed council would be to establish ways and 
means of improving the sales performance of 
plumbing, heating and cooling products. 

“We all know,” Landers went on, “that in most 
cases we are in competition with other industries 
for the consumer dollar. We'd all benefit saleswise 
if we coordinated our prcmotional efforts and im- 
proved our competitive position with respect to 
other major industries. 

“There’s nothing new about the proposal, of 
course,” Landers said. “But we do have some- 
thing now that we didn’t always have in the past 
when such an idea has been aired. And that’s a 
favorable climate for the information of such an 
all-industry group. We have the experience of 
two years of cooperative effort via the All-Indus- 
try Modernization Committee. We could move 
into the kind of cooperative effort of which I speak 
with comparative ease.” 

The proposal voiced by Landers was the subject 
of warm discussion, both pro and con. No formal 
decision was reached but the consensus was that 
the idea should be further explored, by a group 


named for this purpose. END 
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INS THE GREATEST | 
VOLUME YEAR 


OF ALL TIMES 


You GET MORE THAN 
YOU PAY FOR IN... 


GAS FIRED 


UNIT HEATERS 


Here's the ultimate in value .. . 
an entirely NEW line Fan and 
Blower Models . . . new low price 
.- doubled production schedules 
.. fast deliveries ... all combine 
to help you capture your share 
of this year’s vast volume. 


DON'T DELAY — 
WRITE FOR DETAILS TODAY. 


PEERLESS MANUFACTURING CORP., 


This complete line provides: 12 types of 
pipe thread cutting tools—singly or in sets; 
4 types of pipe cutters, 3 types of pipe vises; 
4 types of pipe wrenches and chain tongs; 
tools for tubing, etc. All quality-built to 
give years of dependable service. Write for 
catalog showing almost 5,000 pipe tools and 
industrial tools. 


Write for ARMSTRONG BROS. TOOL CO. 


Catalog 5223 Armstrong Ave. * Chicago 30, U.S.A. 


ECONOMY and SERVICE e 750 ROOMS 
DELAWARE AVE NEAR CHIPPEWA ST. 

AIR CONDITIONED Dining Room and Cocktail Lounge 
CONVENIENT MODERN 
FIREPROOF e PARKING 

FINEST ACCOMMODATIONS 

SINGLE $3.50 AND UP 
DOUBLE $6.00 AND UP 

“Cther Richford Hotels in Eric, Pa., Rochester. N. Y 
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PLUMBING AND 
HEATING 
WHOLESALERS 


Published in 

Two Editions 

the MASTER and 
SUPPLEMENT Copy 


QUICK AND 
EASY WAY! 


Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 842” x 11” x 1%". 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 842 x 11 x 1% or 24 inches. Published 
by the publishers of the Bradford Price Book. 


The Write for Full Information Today 


EWAN MARKET MANUAL’ 


QUINCY 69, MASSACHUSETTS 


Tiree Stops Leaks - Starts Profits 


For over 40 years “X’’ Boiler Liquid has pro- 
duced profits and satisfied customers for plumbers 
who swear by this sure, fast, safe and permanent 
cure. With an “X”’ Liquid treatment your cus- 
tomers will never worry about leaks from Bollers, 
Radiant Panels, Baseboard, Convector or conven- 
tional Hot Water or Steam instaflations. 


Your wholesaler recommends the full “X’ line 
including: —“X”’ Liquid, Rustoff, 
“X”’ Pipecut oil, 


Inc., 25 West 45th St., York 36 


with the famous 
Rubber Poppet 


Ideal for jet pumps. Increases water 

supply, may save the well. Silicone 

treated rubber poppet can’t leak or WRITE TODAY 
stick. Strainer won't clog. Elimi- pao 
nates service calls. BULLETIN 703 
order from your jobber .. . 


STRATAFLO PRODUCTS, INC., Fort Wayne, Indiana — 


| a Ay 
V4 
“4 
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p 
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ARMSTRONG BROS. 
BUFFALO. 
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Submersible 


featuring the exclusive 


QUICK - CHANGE 
SWITCH 


Provides most dependable, trouble- 
free service. Test-proven after ex- 
ceeding million and a half starts 


- . and quick-change switch makes 
repairing easy. Repair right on the 
job. Guaranteed for one year. Order 
yours today! 


Reduces overhang . . . makes 
installation easier 
Booster 


Six sizes available, 34” to 24” for every heating and 
cooling need. America’s smallest, most compact, if ht- 
est weight. for year. Specify 
Booster Pumps . . . tops in quality. 


Write for additional information 


THE PIQUA MACHINE & MANUFACTURING CO, 


PIQUA, OHIO 
Distributed Nationally by Plumbing & Heating Jobbers 


Handy TUBE BENDER 


Smoothly Bends Any Pipe or Tubing 
to O.D. 


e Just a twist of 
the wrist assures 
perfect, even bends 
—right angle, any 
angle, U and off- 
set. Save enough 
on ONE job to 
pay for your 
HANDY TUBE 
BENDER. 


HOLSCLAW BROS., INC. 


436 N. WILLOW ROAD @ EVANSVILLE, INDIANA 


ALON Moldcraft Seats 
BRIGHTEN YOUR 

SALES ROOM with 
SALES APPEAL! 


Excellent for Bathroom 
Remodeling Prospects! 


Available in all colors, the ALON Mold- 
craft Seat is molded in one solid, life- 
lasting piece. Will match all leading 
bathroom enamelware. Will not peel, 
crack or fade. Strong, heavy brass hinges 


Blue ¢ Peach Maize Ivory Tang4 

Red Persian Brown French Grey 

Orchid and Rose. 

ALON also manufactures the popular 

Mother-of-Pearl pyraline Toilet Seat 
chrome plated and highly polished. Available in 14 beautiful sales-catching 

COLORS: White ¢ Ming Green ¢ Pastel colors. WRITE ALON TODAY 


Display Stands and Advertising Material free upon request to Jobbers. 


ALO MANUFACTURING 1123-31 HAMILTON ST. 
COMPANY PHILADELPHIA 23, PA. 
224 


| 
| 
| 
| 


| 


Sealed Right 
with KEY -TITE 


means positive, leak- 

proof connections; 
easier make-up because 

it lubricates; easier to dis- 
connect because it won't 
seize the threads. 

Use KEY-TITE on your next 
water, gas, low-pressure 
steam piping job. Stocked 
by over 1000 Supply 
Houses. 


y 
W-K-M 
owision of f_innustaiers 


PLANT: MISSOURI CITY, TEXAS 
MAILING ADDRESS: P. 0. BOX 2117, HOUSTON, TEXAS 


FREE SAMPLE 


Write 
trial 


Dept. 
can of 


AA-7 
KEY-TITE. 


FLARE 
and COMPRESSION | 


TYPE FITTINGS 
at 
DOWN TO EARTH 


PRICES 


PRODUCTS CORP. 


_ PLANO, 1 TEXAS 


TRADE MARK 


FOR SHOWER HEADS 


| STOP WASTING WATER—Get the proper amount of water for the most 


comfortable shower 


| USE SHOWER-MIZER—Control the flow from the shower head—prevent 


splashing the water away—save on its heating cost. 

TO INSTALL—Remove shower head from shower arm—screw Shower- 

Mizer on arm—replace shower head—only a wrench is needed 

ADVANTAGES WHERE TO USE 

Inexpensive and easy to install Motels - Hotels 

Apartment Buildings 
Industrial Plants 

Schools - Hospitals 

Clubs - Gymnasiums 

Install it and save dollars Residences 


C. R. BERNSTROM, INC. 


183 HARTFORD AVE. - P. O. BOX 3258 - PROVIDENCE 9, R. I. 


Save water - Cut water bills 
Prevent overloaded septic tanks 
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How Air Conditioning Was Installed 
in a 43-Year-Old Office Building 


(Continued from bottom of page 94) 
distribution points in the 300-foot rise. 

Despite the difficulties encountered, only three 
leaks developed in operating tests among the more 
than 25,000 jcints required in the first phase of the 
installation. 

These are just a few of the unusual, complicated 
and intricate details that are part and parcel of 
the big-job contractor’s work-a-day life in re- 
modeling, according to Economy engineers. 


| 
Easterm Offers THE MOST 


Eastern: 


STAINLESS $ 
STEEL 
ALL WELDED$ 


Restaurant 

Write for Catalog e 

| without obligation Scullery Sinks ° 


EASTERN STAINLESS STEEL PRODUCTS 


1732 E. Lombard St., Baltimore, Md. 


= Briefly, here’s how the new system operates: 

Air conditioning is accomplished by two sepa- 
rate supply systems, one serving the perimeter 
areas and another the interior zones, both of 
which use the chilled water supplied by the 1050- 
ton centrifugal refrigeration unit located in the 
second basement. 


SELF- CLEANING 
AERA TORS 


707.624 & PAT PEND 
DEPENDABLE . . ELIMINATES CLOGGING 
SIMPLE AND LONG LASTING 


Self-cleaning operation is automatic. Water 
pressure pushes the gear plug down.... 
when the faucet is turned off the spring 
raises the gear plug (as illustrated) pro- 
viding a large passageway for particles to 
be flushed through the aerator .. . ALWAYS 
dejivers a FULL SILKY-SOFT AERATED 
STREAM! 
AN MEVER CLOGS! 


WRITE FOR CATALOG 


MELARD 432 AUSTIN 


The condenser, condenser pumps and cooling 
tower combine to remove heat from the refrig- 
erant gases, which in turn have removed the 
necessary heat from the water being circulated 
through the system. Primary chilled water pumps 
in the third basement bring chilled water to the 
primary air conditioning chamber on the 22nd 
floor. Here the air drawn from the outside is 
cooled, filtered and humidified or dehumidified, as 
necessary, and then supplied through the high- 
velocity system to the individual units in each 
office along the perimeter of the exterior and 
court section of the building. TESTING DEVICES 
a» The second step in the operation of the per- 
imeter system is to supply tempered chilled water 
to individual room units. This is accomplished 
by mixing secondary and primary chilled water 
through a selector valve and then circulating it 
by secondary water pumps on the 21st floor. 

The interior zone (those offices located between 
the exterior and court perimeter areas), which 
cannot be supplied through the perimeter system, 
is cooled by individual fan rooms located on every 
fourth floor along the court area. 

The secondary water pumps on the 21st floor 
also supply chilled water for these individual fan 
rooms. Air is drawn from outdoors by the fan 
rooms where the process of cooling, filtering and 
dehumidification take place. The air is then sup- 


For Buildings 6 to 10 
tear ‘ tories 
HIN 
Available in 3 Sizes Stories High 


MUTUAL MANUFACTURING C0, 45-16 162nd Street, Flushing 58, WN. Y. 
NOW America's Finest Bathtub Protection 


for preventing damage 
"after tubs are installed. 


plied under low pressure through standard ducts 
from the fan rooms to the interior zone areas. 
For wintertime operation, the water is heated 
by a heat exchanger located on the 21st floor and 
circulated as before. The building uses its exist- 
ing source of steam, which is sent to the 22nd floor 
under 130-pound pressure and then reduced to 15- 
pound pressure to supply the heat exchanger, fan 
rooms and primary air conditioner. END 


Domestic ENGINEERING, JULY 1957 


If not available at 


abou 
Porcelain Enamel 
Permane pair 
above one 
waterline. 


your wholesaler, write Dept. DE 


PROTECTUB 71 Ludlow St., N. Y. 2, N. Y. 


PROTECTUB Detux 
— The thick corrugated 
box board cover with 
exclusively processed 
water repellent liner. 

2. GUM-A-TUB Evcono- 

Liner—Pre-cut, pre- 

shaped gummed back 

cover. Applied by wet- 
ting with damp cloth. 
3. COATATUB — Low 
Cost Liquid Viny!t 
Plastic apptied with 
whitewash brush—peels 
. Comes in gallons 
and drums. 
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ADVERTISEMENTS 


SITUATIONS OPEN 


PUMP SALES MANAGER 


To take charge of sales department, 
water systems, for national operation. 
Headquarters central Ohio. Address 
Key 274-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave. Chicago 16, 
Illinois. 


EXPERIENCED ESTIMATOR 


wanted. Prefer man with years of esti- 
mating experience in the plumbing and 
heating business, who is qualified to 
take quantities of materials from plans. 
Small Indiana city of 23,000. Good 
opportunity. Address Key 285-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MANUFACTURERS’ REPRESENTA- 
tive covering Philadelphia territory 
desires services of young man with car 


Knowledge of plumbing supply business 
necessary. Salary and expenses to start 
State age and qualifications. All replies 
strictly confidential. Address Key 288-D, 
“DOMESTIC ENGINEERING,” 18061 


Prairie Ave., Illinois 


Chicago 16, 


DISTRICT SALES 
MANAGER NEEDED 


Prominent manufacturer of a complete 
line of pipe fittings requires experi- 
enced sales executive to service estab- 
lished wholesale accounts from local 
office and warehouse. Applicant must 
be thoroughly experienced with whole- 
sale plumbing trade in New York - New 
Jersey area, and capable of supervising 
other salesmen. Agent will not be con- 
sidered. Salary - bonus - expenses - 
fringe benefits provide an unusually 
attractive opportunity. Furnish full 
personal history including 10 year ex- 
perience record. No references will be 
contacted until after personal interview. 
Address Key 280-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


BUYER 


For large plumbing and heating sup- 
ply. Must be experienced. Good salary 
and opportunity. Confidential. Address 
Key 276-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


DIRECTOR OF SALES 


Man with good sales ability to take 
charge of sales force with large plumb- 
ing and heating manufacturer and 
supplier. Good opportunity and salary. 
Address Key 277-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
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Advertising Department, 


ceding publication date. 


ALL COPY IS SUBJECT TO THE 


RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


APPROVAL OF THE PUBLISHER 


1801 


SITUATIONS OPEN 


| 


SITUATIONS WANTED 


FIXTURE SALES MANAGER 


Wanted by manufacturer of complete 
line. State full experience. Address Key 
273-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


BRASS SALESMAN 


Detroit jobber is looking for a young 
live wire experienced brass and special- 
ty man with proven ability to call on 
established plumber accounts in the De- 
troit area. Also have an opening for 
some parts of the state. Our lines are 
very extensive and nationally recog- 
The man we want is 
now probably. employed but dissatisfied 
with his present connection and would 


nized materials. 


like a chance to get into the big money. 
If you are that man and have proof of 
your ability we can give you that chance 
and proof that our men make big money. 
If you are looking for a permanent con- 
nection with a well established firm— 
this is it—you furnish the ability—we 
furnish the chance. Address Key 294- 
D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


SITUATIONS WANTED 


AS ASSISTANT SALES MAN- 

ager. } years excellent 
experience, starting from Sales Manager 
for large midwest water system manu- 
facturer at age 26 


TO, OR 
Can assemble 2: 


to 5 years as manu- 
facturers representative and 5 years as 
owner of wholesale supply company, all 
related to plumbing and heating indus- 
try. Age 45, family. Well versed in all 
phases of selling, conducting meetings, 
training salesmen, ete. Address Key 
295-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


North Carolina licensed plumbing, heat- 
ing and air conditioning contractor 
desires job with future. Ten years ex- 
perience as estimator and field super- 
visor. Prefer job with engineering firm. 
Initial salary not as important as future. 
Age 31. Address Key 284-D, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


CAN YOU USE RELIABLE MAN EX- 
perienced in retail, wholesale plumb- 
ing management, purchasing, selling” 
Presently managing wholesale plumb- 
ing firm. Wish similar position, or one 
With manufacturer or manufacturers’ 
representative with better potentiality 
Address Key 281-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 
PLUMBER, REGISTERED MASTER, 
Philadelphia, Pennsylvania license, 
married, age 54 years, 33 vears at the 
trade, all phases, 15 years in business 
including steam and hot water heating 
ete., would like position. References. 
Address Key 267-D, “DOMESTIC ENGI- 


NEERING,” 1801 Prairie 


16, Illinois. 


Ave., 


Chicago 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED IN EX- 
clusive territories to represent manu- 
facturer of school room unit ventilators, 


fin tube radiation and baseboard. A ter- 
rific opportunity for aggressive sales 
engineers. Only hard workers need ap 
ply. Address Key 167-D, “DOMESTIC 


ENGINEERING,” 
cago 16, Illinois 


‘1801 Prairie Ave., Chi- 


REPRESENTATIVES WANTED 


Aggressive organization to handle fast 
moving shower door and tub enclosure 
line to distributors. Territories open— 
Minnesota, Wisconsin, lowa, Missouri, 
Kansas, Nebraska, North Dakota, South 
Dakota, Oklahoma. State number of 
lines you now handle, experience and 
number of men in your organization. 
Address Key 279-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 228 AND 230 
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It you took one APART 
-\ youd know why 


Sterling’s 


SINK FAUCET 


operates 


smoother! 
easier! 
longer! 


Patent Pending 


This is our new Single Control Sink Faucet presented after 
more than three years of extensive research and development. It is our belief that this 
Sink Faucet is years ahead in design — offering smoother, easier 
operation and longer trouble-free life. Be sure to 

see ‘‘Solo-trol’’ — the Sink Faucet that sets a new 

standard of convenience and performance. 


“Solo-trol’’ items for Lavatory and Bath will be introduced soon. 


Sold Through Wholesalers Only s e . Fa u c o. 
West Virginia 
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ADVERTISEMENTS 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


AGGRESSIVE MAN OR DISTRIBUTOR 

tu represent a reliable manufacturer 
of 14 different size sump pumps, laundry 
tray pumps aud general purpose utility 
pumps. One of our laundry tray pumps 
is fully automatic. Wonderful oppor- 
tunity for an aggressive and reliable 
representative Exclusive territory, 
pays 10% commission. Replies contiden- 
tial. Address Key 270-l, “DOMESTIC 
ENGINEERING,” 1801 Ave., 
Cnicago 16, Illinois 


Prairie 


MANUFACTURER 
OF QUALITY 


cast brass plumbing and heating valves, 
faucets, and specialties, looking for a 
commission agent calling on leading 
plumbing contractors, and retail out- 
lets in lowa, Missouri, Kansas, and 
Nebraska. All correspondence in strict 
confidence. Address Key 269-D, “DO- 
MESTIC ENGINEERING,”’ 1801 


Prairie Ave., Chicago 16, Illinois. 


MANUFACTURERS 

tives Known to the 
for quality plumbing 
and industrial specialties now being 
sold to quality trade. Repeat items, ex- 
cellent commissions, exclusive’ terri- 
tories open. Write full details in con- 
fidence. Box DE 143%, 125 West 4lst 
Street, New York City 


REPRESENTA- 
best trade desired 
and mill supply 


MANUFACTURER'S 
REPRESENTATIVES 


Nationally distributed AAA-1 manufac- 
turer of kitchen cabinets needs repre- 
sentation in many areas. Expanding 
operation. Men now contacting whole- 
salers and plumbers. Competitive and 
complete line. Top commission. Write 
at once sending resume first letter. Ad- 
dress Key 248-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


EXCLUSIVE PROTECTED TERRITO- 

ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells 8S out of 10 on first call. 
Address Key 168-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


A LEADING IMPORTER OF COPPER 

water tubes for the plumbing supply 
trade is interested in acquiring sales 
representatives. In replying to this ad- 


vertisement please state age, exper- 
ience, lines now being carried and ter- 
ritory. Address Key 258-D, “DOMESTIC 


ENGINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


We manufacture a complete line of 
medicine cabinets, shower doors and 
shower cabinets. We have several terri- 
tories open on exclusive basis, Chicago 
included, for representatives to the job- 
ber trade. Give full details about your 
experience, etc. Address Key 249-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
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PLUMBING FIXTURE 


Representative wanted by full line 
manufacturer. State line now handled 
and territory covered. Address Key 
275-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED: ARE 

you selling direct, rated plumbing and 
heating contractors, hardware and 
cessory stores, * our products 
sold all over the United States? 
lines of cast and tubular 
brass goods offered on a 
basis. Many territories open. Advise ex- 
perience and details. Strictly contiden- 
tial. Address Key 286-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Lilinois. 


are 
Full 
plumbing 
commission 


GEORGIA ALABAMA TENN. 
TEXAS CALIFORNIA 


Well-known line of heating and air 
conditioning registers, grilles and dif- 
fusers open for above areas. Manufac- 
turer will make appointment of 
established representatives in the near 
future. Address Key 291-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SALESMEN WANTED — POPULAR 

priced line medicine cabinets—liberal 
commission—several territories open 
excellent opportunity for experienced 
men—apply at once—give full particu- 
lars. Address Key 290-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


WANTED: REPRESENTATIVES NOW 

contacting plumbing supply whole- 
salers, contractors, architects, and en- 
vineers to sell line of specification 
drains in all states east of the Missis- 
sippi with exception of New York and 
New Jersey. Line of cast iron plumbing 
specialties also available in this area. 
The specification drain line only is avail- 


able west of the Mississippi. All in- 
quiries held in strict confidence. Ad- 
dress Key 232-bD, “DOMESTIC ENGI- 


NEERING,” 
16, Illinois 


1801 Prairie Ave. Chicago 


KANSAS - MISSOURI 
West Coast manufacturer of heating 
equipment desires representative in 
Kansas and Missouri, full line. Address 
Key 272-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


WARM AIR FURNACES, OIL OR GAS, 

on a new profit-maker plan, offered to 
representatives calling on heating con- 
tractors! Sales made easy with complete 
line of compact, troublefree, easy-to- 
install, automatic furnaces ... Hi-Boy, 
Lo-Boy, counter-flo and horizontal 
models Five-point profit maker plan 
xives higher commissions, better dis- 
counts, account protection, sales co- 
operation and assistance, Catalogs, 
stuffers, sales aids available. Write 
now! List 


lines and territories covered 
Address Key 271-D, “DOMESTIC ENGI- 
NEERING,” 
16, Illinois. 


1801 Prairie Ave., Chicago 


MANUFACTURERS AGENTS TO REP- 


resent manufacturer of complete line 
of residential and industrial fin tube 
radiation, boilers and cooling equip- 


ment. Address Key 243-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois 


SALES REPRESENTATIVE CALLING 

on wholesale plumbing trade only to 
represent complete line single lever 
mixing faucets Northern California, 
Nebraska, lowa, Illinois, Louisiana ¢ 
Mississippi open Address Key 2 
“DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVES WANTED IN EX- 

clusive territories to represent manu- 
facturer of air valves. Quality line. All 
territories are open except metropoli- 
tan New York. Address Key 296-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Ilinois. 


LINES WANTED 


NEW AGENCY 


Covering southern California with 30 
years combined experience in this area. 
Offers representation among 
hardware and plumbing jobbers. Cur- 


strong 


rently representing two excellent lines 
and want two more. Warehouse facili- 
ties available. Address Key 283-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


CONCENTRATE FOR 
BEST RESULTS 


Prefer to give individual attention to 
one or two substantial lines in metro- 
politan New York territory. Can pro- 
vide top representation. Address Key 
268-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


FRANK MORRIS & CO. 


424 S. Cheyenne St. 
Tulsa, Oklahoma 


Kansas, Oklahoma, western Missouri 


and Arkansas 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 
Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Res- 
ume, references, etc. available. Ad- 
dress Key 139-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 

16, Illinois. 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 226 AND 230 
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a packace oF STYLE ann PERFORMANCE 


McLAIN 


P-AG SERIES 


CAST IRON GAS BOILERS 


Capacities 76,000—225,000 A.G.A. input BTU/hr. 


Weil-McLain’s latest contribution to carefree 
heating with gas! The P-AG is designed for 
fast, labor-saving installation in hot water 
systems...engineered for small and medium 
sized houses... factory-packaged to eliminate 
field assembly problems...shipped in a sturdy 
crate. It’s cast iron, of course, for resistance 
to corrosion. 

This boiler combines clean-lined, modern 
design and space-saving compactness with 
economical, dependable performance. It can 
be installed in a closet or alcove...minimum 
clearances permitted between boiler sides 
and combustible walls are as little as 3", with 
6” in front and rear. 

P-AG Boilers are approved by A.G.A. for 
all gases, including LP. 


HIGHLIGHTS OF DESIGN 


EQUIPPED WITH SILENT CIRCULATOR 


The P-AG Boiler is 
equipped with a circulating 
ump noted for quiet, vi- 
operation, long 
life and all around depend- 
ability. Boilers are fully 
equipped with controls for 
forced circulation opera- 
tion, installed and pre- 
wired at the factory. The 
circulator may be adapted 
to accommodate a down- 
feed system with no 
changes in wiring. 


COLLECTOR HOOD AND HORIZONTAL 
TO VERTICAL DRAFT DIVERTOR 


This design makes possible 
the low height of the P-AG. 
The draft divertor outlet 
height remains the same 
regardless of gas used or 
size of boiler, a valuable 
feature where ceiling height 
is a problem. Collector 
hood is built of heavy alum- 
inized steel... highly resist- 
ant to corrosion. 


RIBBON TYPE BURNERS 


—_ Develop high gas-burning 

= efficiency and high flame 

& ae temperature. Burners are 

lara Me of sturdy cast iron, de- 

— signed to assure quiet 

ignition—-noiseless extinc- 
tion. Crimped stainless 
steel ribbons forming burn- 

] er ports are easily removed 


¢ 


Weil-McLain Coo/-Mate 


summer cooling system 


Summer cooling for radiant heated 
homes—new or old. Cooled water 
from a Weil-McLain Chiller is 
circulated through a separate 
iping system to one or more 
eil-McLain Fan Coil Units. Dis- Typical 
tributes cooled, = Weil-McLain 
with little or no ductwork. 2,3 an 
5 HP. Send for literature. Cool- Mate installation 


WEIL-McLAIN COMPANY michican city, inp. 
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without special tools. 


CALCULATED BOILER CONTROLS 


Automatic controls have 
been carefully fitted to the 
P-AG so that they will 
operate at manufacturer's 
rated capacities. Calcu- 
lated control assemblies 
assure top performance, 
safety and longer control 
life. Location is high on the 
boiler, for protection 
against possible basement 
flooding. Jacket door panel 
can be quickly removed if 
servicing is necessary. 
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ADVE 


LINES WANTED 


LINES WANTED 


FOR SALE 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


MANUFACTURERS’ REPRESENTA- 

tive calling on plumbing jobbers in 
state of Georgia, desires additional 
lines. Complete resume and lines now 


carried furnished upon request 
Key 287-D, “DOMESTIC 
ING,” 1801 Prairie Ave., 
Illinois 


Address 
ENGINEER- 


Chicago 16, 


ALABAMA, MISSISSIPPI 
AND LOUISIANA 


Experienced representative wants addi- 
tional lines. Excellent references from 
both the plumbing wholesaler and the 
manufacturers we represent. Address 
Key 185-D, “DOMESTIC ENGINEER. 
ING," 1801 Prairie Ave, Chicago 16, 


WANTED MAJOR LINE 


Territory: Minnesota, North and South 
Dakotas, and western Wisconsin, 
FRANK HOGAN 
4701 Harriet Avenue 
Minneapolis Minnesota 
Excellent acceptance af plumbing 
whalesalers with evuecesaful selling for 
1S yeare as manufacturers representa: 

tive 


rian 


rt 


WESTERN PENNSYLVANIA 
& 
WEST VIRGINIA 


Established 10 years 

Selling the jobber 
Address Key 211-D, “DOMESTIC 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


MAURIE GRAYSEN 


Successfully covering plumbing, heat- 
ing & hardware jobber in southern 
California and Arizona, wants addition- 
al lines. Address Key 215-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


230 


MANUFACTURERS’ AGENT COVER- 
ing New England area desires one 
additional line of plumbing and heating. 
Excellent following. Address Key 278-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Jobbers Only 
New York State 


BOSTON 


manufacturers’ representative w it h 
long successful experience selling to 
New England plumbing and heating 
supply jobbers, can give personal ag- 
gressive representation to additional 
quality line. Address Key 289-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 

ST. LOUIS, KANSAS CITY 


AND Al) 


jacent rea Very well established 
With wholesale trace one more woad 
line desired, Hox 129 Clayton Atation 
at. Louls, Missourl 


TEXAS - OKLAHOMA 
LOUISIANA ARKANSAS 


Well established, faaneially saund fem 
of manufacturers representatives offer 
ing Aggressive coverage of wholesale 
plumbing awd hardware jobbers later 
ested in aequiring additional volume 
lines, We maintain our own warehouse 
and trucking faeilities, Lines conducive 
to warehousing particularly desired, Ad- 
dress Key 253.D, "DOMESTIC ENGI. 
NEERING,” 1801 Prairie Ave. Chicago 
16, 


WASTERN TALE OF MICHTOAN, NOW 

representing one manufacturer who 
will references Want one ad 
dithonal promotional line plumbine 
industry, Calling on arehiteets, engl 
heers, Wholesalers and meehanteal con 
tractors, Years of expertence Address 
replies to RUSS" COLLINS, 
James Couzens liwy., Detrott 35, 


FOR SALE 


PLUMBING, HEATING, AIR CONDI 
ditioning business—contracting and 
repairing. Gross over $100,000, Desirable 
location in* growing northeast Texas 
town of 22,000 near Dallas, Texas. Es- 
tablished 1929. Owner Retiring. Address 
Key 282-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Chicago 16, 


Ave., 
Tllinols 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 


SEE PAGES 226 AND 228 


PLUMBING, HEATING, 
AIR CONDITIONING 


and electrical contracting business. 
Sales over $250,000.00. Net profit be- 
tween 15% and 26%, with owner acting 
as general manager. Prospective buyer 
need know nothing about electrical 
work. This department is entirely self- 
reliant. Volume has been increasing be- 
tween 10% and 25% per year with profit 
staying in the same range. Sales are 
split approximately 5050 between new 
house work and consumer sales. No de- 
velopment work at all. Situated in 
northern New Jersey in large modern 
showroom with storage and living quar- 
ters. Business only, $150,000.00. Business 
and property, $200,000.00. Reason for 
selling: owner wishes to retire, Address 
Key 242-D, ‘DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave, Chicago 16, 
Mlinois, 


WhLI PAPAL PLUMBING 


With severat at the beat fran 
rom ANDY TER AY 
thie tive petabitehed Vent 


th make a comfortable living 
\ M. INC, 408 Toth Bt 
Michiman 


MISCELLANEOUS 


STEEL PIPE 
All 


Sizes 


All 
Specs 


Mechanical and Pressure Tubing 


CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 


MIDCONTINENT 
TUBE SERVICE, INC. 


2308 Oakton St., Evanston, Ill. 
DAvis 8-4030 


Teletype 2276 Evanston, Ill. 
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in 

plumbing drainage... 
it costs no more 

for the... 


tube and ABSORBO tube ex-" 
insert shown in nor- pands against insert = * 
mal position, before as it absorbs shock 
favcet or valve is and energy caused 
opened. by sudden closing 

of valve or faucet, 
or sudden change in 
ow 


As shock recedes, tube and insert 
to normal Positions as in 


series 1480 


SHOCK ABSORBERS 


ELIMINATE “WATER HAMMER"! 


@ Noisy, destructive water hammer is unpredictable — it will oeeur 

on the finest installations — it happens without warning on any water or liquid 
plumbing supply line in schools, hotels, theatres, hospitals, institutions 

and even in homes, Josam Shock Absorbers eliminate this disturbing noise, 

the possible damage to equipment, and destructive leaks in valves 

and connections, You get “hospital quiet” on all plumbing lines! Their cost 

is so little compared with the protection they provide, that Josam Shock Absorbers 
should be installed on every new and old piping system, Here again, it costs 

no more to use the best — in plumbing, you use the best when you use JOSAM! 

It costs less in the “long run”. 


Send coupon for free literature. 


Fe JOSAM MANUFACTURING COMPANY 
JOSAM MANUFACTURING COMPANY Dept. DE-7 * Michigan City, Indiana 
General Offices and Manufacturing Division Please send copy of Manual “'S" on Water Hammer 
MICHIGAN CITY, INDIANA 


Firm Business 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 8 
West Coast Distributors Canadion Manufacturers 
JOSAM PACIFIC COMPANY JOSAM CANADA LIMITED . Address 
Son Francisco, Calif. Toronto, Caneda City 


Josam products are sold through plumbing supply wholesalers. 
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Added safety for domestic steam boilers 


Honeywell 
Pressuretrol 


ONEYWELL’s new PA404A is a precision controller, and * New modern styling « New front cover screw 
should be set at a pressure greater than the normal for easy installation and removal « New MICRO 
operating pressure of the boiler. Any time the boiler pressure SWITCH switch eliminates need for leveling. 
becomes greater than the set pressure, the pressure within PA404A can be mounted in any position « New 
the controller increases and actuates its internal switch. This easy-to-read, easy-to-set adjustable differential 
switch breaks the circuit, and stops the burner. screw « New switch operation mechanism allows 
The PA404A is usually mounted on the boiler, alongside differential adjustments to be subtracted from 
the pressure gage. Its dimensions are: 442" high, 342” wide, set point « U.L. approved. 
2%” deep. 


For complete information on Honeywell's new Pressuretrol 


or on any of Honeywell's complete line of heating controls, Honeywell 


call your local Honeywell office. Or write Minneapolis- 
Honeywell, Dept. DE-7-237, Minneapolis 8, Minnesota. 


* Trademark t y 
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DIAL 
‘SPRINGTIME 
ANY TIME 


Chrysle 


AIRTEMP 


AIRTEMP’S 
Furnaces.. 


SELL EASIER 
INSTALL EASIER 


An Airtemp franchise boosts furnace sales for 
dealers because: 


e Airtemp furnaces are Chrysler-engineered 
for quality and dependability. 


e You get merchandising aids which are 
tested and effective. 


e Your customers can add matched Airtemp 
cooling now or later. 


e Products with a well-known and re- 
spected name—Chrysler’s Airtemp—are 
easier to sell. 


You get quick delivery and expert help from 
a nearby factory-trained Airtemp distributor. 


Airtemp furnaces are completely assembled 
and pre-tested. 


HEATING AND AIR CONDITIONING 
FOR A ROOM, A HOME, A BUSINESS, , 
Division 


AIRTEMP DIVISION, Chrysler Corporation 
Dayton 1, Ohio x 


Gentlemen: Please rush full information on the 
Airtemp franchise! 


NAME 
ADDRESS 
CITY 
ZONE-_____STATE 
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Here’s a stainless steel sink 
that’s loaded with extras 


Federal “Masterpiece” sinks give you ALL the im- 
portant features PLUS EXTRAS: 


Heavy gauge 


18-8 nickel-bearing stainless steel 


. New splash ledge—keeps water in the sink 
Factory stocks available —gives EXTRA rigidity 


near you Newest, cleanest sound deadener known 


for quick delivery [7 Design—smartest in the field—truly a 
“Masterpiece” of handsome, gleaming utility 


Boston Washington Minneapolis [oy Stocks available near you 
New Haven Atlanta Denver 
New York Pittsburgh Los Angeles And here are a few more of the extras that add up to 
Federal “Masterpiece” superiority. Every sink is 
packaged in a heavy-duty “multi-colored” carton to 
assure delivery in perfect condition. The name Fed- 
eral has been nationally advertised for years . . . you 
can depend on Federal’s fame and solid background 
and so can your customers. 

; There’s your check list . . . quality, design, reputa- 
other guality oinks Se tion and convenience make Federal “Masterpiece” 
<<se _ sinks the leader . . . your best buy on a “reason why” 


In porcelain / basis. 


world’s largest manufacturer of enameled kitchenware 


Philadelphia Chicago San Francisco 


Direct factory representative in all principal cities 
In Canada—Montreal 
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Federal Enameling & Stamping Company 
Pittsburgh 30, Pa. 


| 
Model 6004 24" x 21” 
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@ BRASS SEAT 
@ GROUND JOINT 


@ CLOSE 
TOLERANCE 


of uniform 

compliance with the rigid 

requirements of the 
UNDERWRITERS’ 
LABORATORIES 


SOLD ONLY 


THRCUGH RECOGNIZED COLUMBUS, OHIO 
WHOLESALERS 
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PRODUCERS OF QUALITY FITTINGS FOR MO THAN 30 YEARS t 


Way to end all price wars: 
out 


We made this comment some five years ago, and we repeat it 
apropos of the persistent rumor that the price cutters are “at it 
again” in the heating industry. 
a. 3 Once more we say: Price wars hcld no terrors to the fellows 
who haven't forgotten how to SELL. 
In 1952 we quoted an eminent salesman who had just said: 
; “Selling today is pathetic. Fellows who have had less than ten 
: years experience have never had to push anything, so they just 
don’t know where to begin. A lot of old timers have gotten pretty 
rusty, too!” 
The last five years have knocked off a lot of the rust. Most of us 
have been forced to rediscover the fine art of selling the hard way. 
Price cutting — the lazy man’s way of avoiding honest selling 
: 4 effort — is a sickening surrender of all the hard-won ground we 
‘ have gained . . . all the more pathetic today when people are 
spending more than they ever spent before. 


You old time contractors and dealers . . . you men whose ex- 
ay perience commands so much respect . . . what are you doing to 
% z upgrade customers into superior boiler heat . . . what are you 


doing to put across the sound idea that “Only the rich can afford 
poor heating?” 
Right along with this goes the Sam-you-better-scram idea—the 
: ee basic idea of safeguarding boilers. It may be only one of the good 
; : things to promote, but we believe you'll admit it’s one of the best. 


MSDonnell & Miller, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 
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